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SITUATIONS WANTED. 





OUNG MAN. married. who has been connected with the 
stationery trade for past ten years, as inside and outside 
salesman. Thoroughly experienced in commercial stationery, 
filing equipment and office furniture. Best of reasons for mak- 
ing a change Address K-38, care Office Appliances, Chicago. 





§ 'TUATION WANTED—Experienced Salesman, with six 
years’ typewriter experience, desires to make new connec- 

tions. Can furnish best of references, and records as to sales 

ability. Address Q-35, care Office Appliances, Chicago. 





ITUATIONS WANTED—As Repairman. Ten 
ington, L. C. Smith experience Prefer position 
users of machines that desire private maintenance. 

T-32, care Office Appiiances. Chicago. 


years’ Rem- 
with large 
Address 


HELP WANTED. 








IG MONEY-MAKER for typewriter men, carbon and ribbon 

salesmen and others calling on offices. New, fast selling 
specialty. Immense demand. positive repeater Don’t miss 
this! Perfection Mfg. Co., 121 So. 4th street, Philadelphia, Pa. 
2 > 

IVE WIRE SALESMAN, or mechanic with $3,000 to $5.000 

to invest, can make connections with growing typewriter 
organization. Address Metsys, 8809 Dennison, Cleveland, O. 











IGH CLASS salesman wanted to handle line of prominent 
pencil manufacturer, one who has thorough acquaintance 
with retail and jobbing trade in Illinois, Wisconsin and Min- 
nesota. Do not object to side line. Must be producer and able 
to present highest references. State territory covered and 
positions had last five vears and references. Address V-37, care 
iffice Appliances, Chicago. 
ALESMAN WANTED—Salesman to represent large Manu- 
facturing Stationery Concern over well-established territory, 
most of which is in Ohio. We manufacture Blank Books, 








special Loose Leaf forms, Loose Leaf Binders of all kinds, 
Machine Bookkeeping Equipment and Supplies, Bank Pass 
3ooks, Lithographed and Embossed Stationery. and all kinds 


The position we have open is an absolutely per- 
creditable and successful 


of Printing. 
manent one and only a man with a 
past record will be considered. We will pav a stated salary 
commensurate with results obtained and will allow liberally 
for expenses. Address with full particulars in first letter. 
F. M. W., care Office Appliances, Chicago. 








ANTED—Typewriter and adding machine repairmen and 

mechanics for membership in the Typewriter & Adding 
Machine Mechanics’ Aid Ass’n, Inc., Employment Bureau, gen- 
eral information bureau. Purpose, Nation-wide oreanization. 
Address * Nevins street, Brooklyn, N. Y., at once, for detailed 
information. Branches in Kansas City, Mo., and in Boston, 
Mass. 





ANTED—Salesmen to sell a line of Metal Name Plates to 
Stationers and Office Furniture Dealers and Manufacturers. 
Big profit. No bulky samples. Commission paid on receipt 


of order. Can be nandled in connection with any line. Write 
for our proposition today. Fogarty Manufacturing Co., Day- 
ton, Ohio. 








ANTED-—Salesmen calling on Stationery Trade to carry as 
a side line Office Specialty, liberal commission. Richards 
Tag Company, Omaha, Nebr. 








ALESMANAGER WANTED—Can you organize, 

hold local salesmen? Are you a worker and a thinker? 
Are you steady and ambitious? Can you give bond? If you 
have these qualities, we may need you as a local or district 
sales manager. We will supply you whatever stock you need, 
to be paid for after you sell it. You furnish the ability—we 
furnish the stock and finance your sales. We want real men, 
men who have earned big money, men who will appreciate a 
big opportunity and who will stay with it. Address Casey, 
1720 McGraw Ave., Detroit. 


train and 





S TYLO MirEN—High-powered salesmen and _ organizations 
wanted to comb all territories for dealers. The product, 
B. B. STYLO PEN, is supreme in its class (see our ad in this 
issue)—complete selling helps—straight commission—highly re- 
munerative as side line or specialty. Write in detail to B. B. 
Stylo Co., Inc., 850 Dekalb Ave., Brooklyn, N. Y. 





W ANTED—Experienced commercial stationery salesman and 
one experienced salesman to sell Y & E line. The C. F. 
Hoeckel B. B. & L. Co., 1700 Lawrence St., Denver, Colorado. 





MANUFACTURER wants on liberal commission basis a high- 
grade responsible man in Chicago, Cleveland, Detroit, 
Pittsburgh, to sell latest type of visible files. All replies con- 
tidential. Give age, experience and references. Address O-35, 
care Office Appliances, Tribune Bldg., New York City. 


APPLIANCES 7 


XPERIENCED Stationery and Office Appliance salesman on 
floor of modern stationery and printing establishment, in 


busy location of good Southwestern city. Want live enthu- 
siastic and experienced salesman, and .will pay good salary. 
Address C-31, care Office Appliances, Chicago. 





ALESMEN—Experienced Office Furniture Salesmen for city 

and state work. In your application, state age, experience 
and salary desired. Fulton Office Furniture Co., Indianapolis, 
Indiana. 





territory, 


wanted for country 
Office Spe- 


Royal Typewriter. 


YPEWRITER SALESMAN 
North Dakota, good crops. 
cialties Co., Fargo, N. Dak 








FOR SALE. 





Multigraphs, duplicators, envelope seal- 
Mailometers, supplies. Less than half 
year. Pruitt Company, 112-H North 


DDRESSOGRAPHS, 

ers, letter folders, 
price, guaranteed one 
La Salle, Chicago 





ICTATING OUTFIT—2 Edison Dictating Machines, 1 Transo 
phone, 1 Edison Electric Shaver. Stillwater Worsted Mills, 
Harrisville, R. I 





NDEX VISIBLE USERS can save considerable money by 

getting in touch with large organization which has discarded 
that equipment. Aluminum leaves, racks, and tables, spe- 
cially built, all in first-class condition, can be bought cheap 
for cash. Address C. P. D., P. O. Box 1089, City Hall Sta., 
New York City. 





Multigraphs, copy holders. new 
R. W. Wales Co., 209 Gridley 


EOSTYLES, Multicolors, 
and rebuilt, at less money. 
Bldg., Syracuse, N. Y 





OR SALE—U. S. Patent 1,373,512. Reply envelope used 

twice for mailing or other purposes (sealed twice). Eco- 
romical and efficient. For details write: John Kuhhorn, 13 
Chestnut St., Bradford, Pa. 





etc., ribbons re-inked black, 


ULTIGRAPH, Writerpress, 
Ajax Ink Company, 440 8. 


blue. or purtrle, $6 per dozen. 
Dearborn St., Chicago, II. 





ULTIGRAPHS, Dictaphones, Ediphones, Writerpresses, 
i Mimeographs bought. sold and rebuilt like new. Multi- 
graph and Multicolor ribbons. ink and platens. We save you 
money. Price, Inc., 440 South Dearborn street, Chicago. 





new at one-third to one-half cost. 
Thoroughly rebuilt, including new tvpe, platens, bearings, 

ete. TIron-clad two-year guarantee. Will ship on approval. 

Russell Earnest Baum, 32 South Broad street, Philadelphia. 


ULTIGRAPHS—Like 





ANTED—Dealers’ catalogue and prices covering complete 
line office supplies for new Office Supply Department. 
Shanklin Hardware & Furniture Co., Gallup, New Mexico. 








WANTED Used Models 77 and 78 Mimeographs, addressin 
machines and appliances, any condition. Address J-34, 


eare Office Appliances, Chicago. 





ANTED—Sole agency on a commission basis from reliable 

manufacturers who make reliable goods to sell to the 
retail dealers a line of desks, chairs, tables, filing devices, etc., 
for the territory St. Paul. Minneapolis, Duluth and State of 
Minnesota, also Grand Forks and Fargo, N. D. S. Crooks, 
St. Paul, Minn. 








LI. MODELS Multigraphs, duplicators, folding, sealing, ad- 
dressing machines and supplies. Guaranteed serviceable as 


new. One year free service Chicago. Machines bought for 
eash, taken in trade and handled on consignment. Office 
Device Company, 162-H, North La Salle, Chicago. 





CYLINDERS recovered, finest stock, work- 
most prompt service guaranteed. Save time 
and expressage by sending all Southern work to us. Prices 
50c up, according to lengths. Typewriter Exchange, Suite 
400, 16 Farley Bldg., Birmingham, Ala. 


YPEWRITER 
manship and 








WANTED. 





CHICAGO manufacturer of stationery specialties with well 

established trade among commercial stationers, druggists 
and dry goods stores desires to represent a few stationery 
manufacturers as jobber. He sells to the trade only and has 
built up a profitable business which is expanding steadily. 
The company covers the trade well and works intensively the 
territory of which Chicago is a center. Stationery manu- 
facturers who are interested are invited to send catalogs and 
jobbing terms to M-35, care Office Appliances, Chicago. 





WANTED IN MIDDLE WEST—Will 

purchase all or part of business which can show record of 
suecessful operation. State amount of stock carried, lines 
handled and character of business, store location and history. 
No brokers. Address H. A., P. O. Box 743, City Hall Station, 


TATIONERY STORE 





me: 3. Gee 
TE AN. BELGE AMERICAINE, 20 rue des Dominicains— 
Liége. General agency for Belgium of the Royal typewriter, 


ind the “MONROE” calculating machine, is always interested 
in new agencies for office machines and equipment. 





























AND THE VARIOUS 





é 


: Association Officers 


A LIST OF OFFICERS OF THE VARIOUS STATE AND LOCAL STATIONERS’ ASSOCIA- 
TIONS, THE REGIONAL BODIES OF THE NATIONAL ASSOCIATION OF STATIONERS 
AND MANUFACTURERS, LOCAL ASSOCIATIONS OF OFFICE APPLIANCE MANAGERS, 
MANUFACTURERS TO FACILITATE 
TRACT WITH THE FIELD. 


AFFILIATIONS OF 


Secretaries are requested to notify Office Appliances of any changes in personnel or address, and to report 
annual elections 


OK 


CON- 








NATIONAL ASSOCIATION OF STATIONERS AND 


MANUFACTURERS 


Ralph S. Bauer, president; Eberhard Faber, 
dent; R. H. Baxter, second vice president; J. 
treasurer; A. H. Childs, treasurer; Amadee 
Fletcher B. Gibbs, general manager, 403-05 Conway Building, 
Chicago, Ill.; Mortimer W. Byers, secretary; W. D. Pittman, 
assistant general manager; W. H. Greenleaf, field secretary; 
Charles L. Estey, advertising counsel. 


first vice presi- 
Ogden Pierson, 
Peting, auditor; 


WHOLESALE STATIONERS’ ASSOCIATION OF THE 
UNITED STATES 


Paul J. Wielandy, 


: é Blackwell-Wielandy Book & Stationery 

Company), president, St. Louis, Mo. . 
G. L. Davis (Adams, Cushin & Foster) ce esi t 

Boston, Mass. “ ce ae 
R. P. Andrews (R, P. Andrews Paper Company), treasurer 


Washington, D. C. 
Cc. Whittemore, 
Brooklyn, N. Y. 


secretary, 1741 West Eleventh Street, 


Stationers—Regional and State 


THE COLORADO STATIONERS’ ASSOCIATION 
George Matheson, chairman, 301 Colorado National 
Building, Denver, Colo. 


CONNECTICUT VALLEY STATIONERS’ ASSOCIATION 

D. D. MacDonald (Bradley & Scoville, Inc.), president, New 
Haven, Conn. 

J. B. Tower (John R. 
New Haven, Conn. 

F. L. Chamberlin (The Chamberlin & Shropshire Company), 
treasurer, Bridgeport, Conn. 


Bank 


Rembert Company), vice president, 


E. W. Pape (Adkins Printing Company), secretary, New 
Britain, Conn. 
ILLINOIS STATIONERS’ AND BOOKSELLERS’ 
ASSOCIATION 
Cc. W. Follett (J. W. Wilcox & Follett), president, Chicago, 
Ill. 
George C. Brockman (Brockman & Son), vice president, 


Mount Sterling, Ill. 
Fred Greenwood 
urer, Chicago, Il. 


KANSAS BOOK DEALERS’ ASSOCIATION 
Phil M. Anderson, president, Newton, Kans. 
A. 8. Allen, vice president, Wichita, Kans. 
F. G. Orr, secretary-treasurer, Wichita, Kans. 


MIDWEST DIVISION—NATIONAL ASSOCIATION 
STATIONERS AND MANUFACTURERS 

Charles L. Mitchell (Crane & Company), president, Topeka, 
Kans. 

Cc. W. Seely (Hall Litho Company), vice president for Kan- 
sas, Topeka, Kans. 

Clark Field (Field Stationery 
Oklahoma), Tulsa, Okla. 

Gerry A. Manning (Joplin 
dent for Missouri, Joplin, Mo. 

R. D. Latsch (Latsch Bros.), 
Lincoln, Nebr. 

Horace G. Mitchell 
vice president for Arkansas, 


(Woodworth’s Book Store), secretary-treas- 


OF 


Company), vice president for 


Printing Company), vice presi- 


vice president for Nebraska, 


(Democrat Printing & Litho. Company), 
Little Rock, Ark. 


NORTHWESTERN STATLONERS’ ASSOCIATION 
E. D. L. Sperry (Brown, Blodgett & Sperry 
chairman, St. Paul, Minn, 

PACIFIC NORTHWEST STATIONERS’ ASSOCIATION 

J. K. Gill (J. K. Gill Company, 

Pliny L. Allen (Pliny L. Allen 
vice president. 

J. 8. 

Ore.), 


Company) 


Portland, Ore.), president. 


Company, Seattle Wash.) 
Ball (Kilham Stationery & Printing Company, Portland 
secretary-treasurer. 
SOUTHEASTERN DIVISION—-NATIONAL 
STATIONERS AND MANUFACTURERS 


John R. Dewberry (Dewberry & Montgomery 
Company), president, Birmingham, Ala. 


Sidney Gassenheimer (Mercantile 
president for Alabama, Montgomery, 


Stationery 


Paper Company), vice 


Ala. 


E. T. Chambers (Chambers Office Supply Company), vice 
president for Mississippi, Jackson, Miss. 

J. Henry Petetin (Petetin-Beaudean), vice president for 
Louisiana, New Orleans, La. 


W. S. Moody (Williams Printing Company), resident 


for Tennessee, Nashville, Tenn. 
Charles M, Marshall (Fielder & 

dent for Georgia, Atlanta, Ga. 
Leo. F. Johnson (Florida Office Supply Company), vice presi- 


vice p 


Allen Company 


vice pres 


dent for Florida, Tampa, Fla. 
Geo. H. Moore (Pound & Moore Company), vice president 
for North Carolina, Charlotte, N. C. 
R. H. Pogue (Dewberry & Montgomery Stationery Com 
pany), secretary-treasurer, Birmingham, Ala. 
STATIONERS’ ASSOCIATION OF CALIFORNIA 
Henry C. Dimond, chairman, 255 California Street, San 


Francisco, Calif. 
THE STATIONERS’ ASSOCIATION OF 
CALIFORNIA 
chairman, 608 O. T. 


SOUTHERN 


J. Johnson Building, Los 


Angeles, 


Garner, 
Calif. 


Stationers—Local 


A. S. Matthews (Hall Lithographing Company), secretary, 

Topeka, Kans. 
ATLANTA STATIONERS’ CLUB 

Cc. M. Marshall (Fielder & Allen Company), president. 

A. P. Baylis (Baylis Office Equipment Company), vice 
president. 

H. M. Kopplin (Stationery Division, The S. P. Richards 
Company), secretary, 90 Central Avenue, Atlanta, Ga. 


STATIONERS’ ASSOCIATION. 
(Meyer & Thalheimer), president. 
Printing & Stationery Com- 


BALTIMORE 
Sanders J. Thalheimer 
W. Booth Settle (Commercial 

pany), vice president. 
John W. Kennedy (John W. Kennedy Company), treasurer. 
Lewis R. Curlett (John H. Saumenig & Company), secretary. 


BIRMINGHAM STATIONERS’ ASSOCIATION 
R. H. Pogue (Dewberry & Montgomery Stationery Company), 
chairman, 
(Mr. Pogue is acting 
successor to W. G. King, 


BOSTON STATIONERS’ ASSOCIATION 
Frank J. Merrill (Francis Doane & Company), president. 
Thomas Groom (Thomas Groom & Company), vice president. 
Wm. H. Cogan (Service Stationery Company), treasurer. 
L. BE. Muran (L. E. Muran Company), auditor. 
Alexander Hepburn (Adams, Cushing & Foster, Inc.), 
tary, 112 Federal Street, Boston, Mass. 

BUFFALO STATIONERS’ CLUB 

Harry T. Williams (Ryan & Williams), president. 


secretary 
who has 


pending the election of a 
moved from Birmingham.) 


secre- 


Richard B. Lockwood (Millington Lockwood), vice president. 
Clarence T. White (Adams & White Company), treasurer 


Geo. W. Davis (Otto Ulbrich Company), secretary. 
CHICAGO STATIONERS’ ASSOCIATION 
John W. Ogren, chairman, Conway Building, Chicago, I 
CINCINNATI STATIONERS’ CLUB 
John H. Gibson (Gibson & Perin Company), president. 
Frank L. Mills (Armstrong Stationery Company), statistician. 
E. E. Davis (Sellers, Davis & Company), secretary, 311 Wa 


nut Street, Cincinnati, Ohiv. 
STATIONERS’ CLUB OF INDIANAPOLIS 
John Hampton (The Hampton Printing Company), 
Mr. Hiller (Hiller Office Supply Company), vice 
Everett Agnew (W. K. Stewart Company), se« 
urer, Indianapolis, Ind. 
KANSAS CITY STATIONERS’ ASSOCIATION 
Oliver Wroughton, 801 Arts 
Kansas City, Mo. 
LOUISVILLE STAMP AND STATIONERS’ CLUB 
John Fetter (Geo. C. Fetter Company), president. 


president 
president 


retal treas 


chairman, Graphic Building 


Chas. Boone (Hammer Printing & Office Supply Company), 
treasurer. 
George H. Koerner, secretary, 208 Lincoln Building. Louis 
ville, Ky. 
MILWAUKEE STATIONERS’ ASSOCIATION 
J. L. O’Connor, chairman, Camp Building, Milwaukee, Wis 








ASSOCIATION OF 












































STATIONERS’ ASSOCIATION OF MOLINE, ISLAND 


AND DAVENPORT 


E. O. Vaile, Jr. (The Vaile Company), 

M. H. MacArthur (MacArthur L. L 
president 

D. S. Hansen 
line, Ill 


ROCK 


president 
Book Concern), vice 
Inc.), 


(Carlson Bros., secretary-treasurer, Mo 


THE STATIONERS’ ASSOCIATION OF MONTREAL 


Emilien Daoust (Libraire Beachemin 
Oliver W. Barwick (O. B. Barwick, 
Thos. V. Bell (Thos. V. 


Ltee), president. 
Ltd.), vice president. 
Bell, Ltd.), secretary-treasurer 


NASHVILLE STATIONERS’ CLUB 


J. Victor Barr (Brandon Printing Company), president 
John Ambrose (Davies Printing House), secretary-treasurer. 


STATLONERS’ ASSOCIATION OF NEW ORLEANS 
Burt W. Henry, chairman, Weis Buliding, New Orleans, La. 


STATIONERS’ ASSOCIATION OF NEW YORK 
Henry Frank (Frank & Tichenor Company), president 
E. E. Huber (Eberhard Faber), second vice president. 
Mortimer W. Byers, third vice president. 
Joseph I. Kilbourn (L. H. Bigelow Company), treasurer 
William E. Ward (John Ward & Son), secretary, 115 Cedar 
Street. New York, N. Y. 


OMAHA STATIONERS’ ASSOCIATION 
Charles E. Moyer (Moyer Stationery Company) 
Guy McKenzie, treasurer. 
Cc. C. Cope, secretary. 


president 


PEORIA STATIONERS’ ASSOCIATION 

Mr. Fuller (Fuller-Peerless Company), president 

John Gallagher (John Gallagher & Company) 
treasurer, Peoria, Il 


secretary- 


Office Appliance and 


FURNITURE MANUFACTURERS 
Desk Company), president, 


ASSOCIATED OFFICE 

George W. Searles (National 
Herkimer, N. Y. 

John Dornette, Jr. 
cinnati, Ohio. 

Alf Normann 
Chicago, Ill. 

Walter Gerwig (Bentley & Gerwig Furniture Company), sec- 
retary, Parkersburg, W. Va. 

J. Arthur Whitworth, manager, 8061 
ing, Grand Rapids, Mich. 


CARBON AND RIBBON EXCHANGE 
Sam Neidich (Neidich Process Company), 
ton, . 


(The J. Dornette & Bro. Company), Cin- 


(Central Manufacturing Company), treasurer, 


Michigan Trust Build- 


president, Burling- 


S. Ww. Mifflin, secretary-director, Stock Exchange 
Philadelphia, Penna, 
DRAWING MATERIALS, BLUE PRINT AND ARTISTS’ 
MATERIALS MANUFACTURERS OF THE NATIONAL 
ASSOCIATION OF STATIONERS AND 
MANUFACTURERS 
Ogren, chairman, Conway Building, Chicago, Il 


Building, 


John W 


INTERNATIONAL STAMP MANUFACTURERS’ 
ASSOCIATION 

Charles L. Safford (Safford Stamp Works, 205 West Madison 
Street, Chicago, Ill.), president. 

B. Cairns (B. Cairns, Ltd., 134 
Toronto, Ont.), first vice president. 

E. T. Partridge (Partridge-Scotford Stamp & Seal Compary, 
12 West Tenth Street, Kansas City, Mo.), second vice president. 

E. Q. Cannon (Salt Lake Stamp Company, 65 Broadway, 
West, Salt Lake City, Utah), third vice president 

H. M. Allen (Allen, Doane & Company, 29 Cornhill, Boston, 
Mass.), fourth vice president. 

R. E. Curtis (The Dickey-Grabler Works, Madison 
and West 103d Street, Cieveland, Ohio), treasurer 

Directors—William Jenkins, chairman (Jas. H. Matthews & 
Company, Inc., 3942 Forbes Street, Pittsburgh, Penna.); R. F. 
Hershey (Pannier Bros. Stamp Company, 207 Sandusky Street, 
N. S., Pittsburgh, Penna.), G. Fred Hiss (The Hiss Stamp 
Company, 52 East Gay Street, Columbus, Ohio), George West- 
brook (Noble & Westbrook Manufacturing Company, 19 Asylum 
Hartford, Conn.), A. G. Fales (Northwestern Stamp 


Richmond Street, 


West, 


Avenue 


Street 


PHILADELPHIA STATIONERS’ ASSOCIATION 

Frank R. Welsh (Wm. Mann Company), president. 

Wm. S. Yeo (Yeo & Lukens), first vice president. 

Walter G. Stringer (Joseph Dixon Crucible Company), sec- 
ond vice president. 

Charles A. Connell 
pany), treasurer. 

Francis B. Irwin (James Hogan Company), secretary, 607 
Chestnut Street, Philadelphia, Penna. 


PITTSBURGH STATIONERS’ CLUB 
Langbein (Stevenson & Foster Company), presi- 


(Automatic Printing & Stationery Com- 


Charles H 
dent. 

H. B. Smith (A. W. McCloy Company), vice president. 

John A. Brown (J. R. Weldin Company), treasurer. 

Robert Crawford (Myers & Shinkle Company), recording 
secretary . 

George H. Alexander (Geo. H. Alexander & Company), corre- 
sponding secretary, 242 Diamond Street, Pittsburgh, Penna. 


RICHMOND STATIONERS’ ASSOCIATION 


Samuel Iseman (Virginia Stationery Company), president. 


J. S. Frances (The Baughman Stationery Company), vice 
president. 
A. A. Schwartz (A. A. Schwartz Company), secretary- 


Richmond, Va. 


ST. LOUIS STATIONERS’ ASSOCIATION 
Taylor B. Wyrick, chairman, 705 Olive Street, St. Louis, Mo. 


ASSOCIATION OF SAN FRANCISCO 
chairman, 255 California Street, San 


treasurer 


STATIONERS’ 
Henry P. Dimond, 
Franciseo, Calif. 


SEATTLE STATIONERS’ CLUB 
Terry (Lowman & Hanford), chairman. 
Moore, Secretary, Retail Trade Bureau, Seattle 
Commerce and Commercial Club, Seattle, Wash. 


K. R 
Harold N. 
Chamber of 


Specialty Manufacturers 


Works, 110 East Third Street, St. Paul, Minn.). 

George A. Campsey, secretary, 602 Empire Building, Pitts- 
burgh, Penna. 

Information regarding district organizations may be obtained 
from the secretary. 


NATIONAL ASSOCIATION OF CHAIR MANUFACTURERS 
Ashton P. Derby (P. Derby & Company), president, Gardner, 
Mass 


Samuel Sailor (Haywood Bros. & Wakefield Company), vice 
president, Chicago, , 
Wm. B. Baker, secretary, 531 Monadnock Building, Chicago, 
Til. 
NATIONAL ASSN. OF ce. LEAF MANUFACTURERS OF 
THE U. 8S. A. 


John W. Ogren, director, 407 Conway Building, Chicago, Tl. 


NATIONAL ASSOCIATION OF OFFICE APPLIANCE 
MANUFACTURERS 


Cc. K. Woodbridge (The Dictaphone), president, New York, 
| ee ¢ 

R. N. Fellows (Addressograph Company), vice president, 
Chicago, Ill 

A. N. Smith (Wales Adding Machine Company), secretary- 


t reasurer, Wilkes-Barre, Penna, 


NATIONAL ASSOCIATION OF STEEL FURNITURE 
MANUFACTURERS Fe 
O. A. Wilkerson (Steel Equipment Corporation), president, 
Avenel, N. J. 
J. D. Rogers (Art Metal Construction Company), vice presi- 
dent, Jamestown, N. Y. 
Wm. A. Vawter, II. 
Benton Harbor, Mich. 
J. D. M. Phillips, secretary, 
Ohio 
NATIONAL ASSOCIATION OF WOOD FILING DEVICES AND 
SUPPLIES MANUFACTURERS 
(Weis Manufacturing Company), 


(Baker-Vawter Company), treasurer, 


Sngineers Building, Cleveland, 


R. H. Sprague secretary, 


Monroe, Mich. 

SPECIALTY ENVELOPE 
Charles H. Ev 

= 


MANUFACTURERS’ ASSOCIATION 
erley, chairman, Tribune Building, New York, 


Office Appliance Managers 


CINCINNATI OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION 


H. W. Rutherford (Ditto Sales Company), president. 

W. L. Gibson (Dayton Adding Machine Company), vice 
president 

George T faker (Corona Typewriter Sales Company), secre- 


tary-treasurer, Cincinnati, Ohio 


CLEVELAND BUSINESS SYSTEMS CLUB 


A rm. Blackstone (The Dictaphone) president 

W. A. Helms (Library Bureau), vice president 

A. H. Fritchman (The Rand Company), treasurer 

cK. A. von Ladau (Elliott Addressing Machine Company) 
secretary 


DETROIT OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION 
(Rand Company, Inc.), 


M. John Joyce president 








c. J. Nachtigal (Globe-Wernicke Company), vice president. 
Cc. Wittenmyer (Felt & Tarrant Manufacturing Company), 
secretary, 224 La Fayette Boulevard, West, Detroit, Mich. 


DULUTH OFFICE EQUIPMENT ASSOCIATION 
H. B. Williams 


¢. » Steele (C. D 


D. 
A. N 


(Fritz-Cross Company), president. 
Steele Company), vice president. 
Thomas (Duluth Typothetae), secretary, Duluth, Minn. 


PHILADELPHIA OFFICE APPLIANCE MANAGERS’ 
ASSOCIATION 


P. A. Swartz (Rand Company, Inc.), president. 

Cc. E. Smith (Ditto Sales Company), vice president. 

W. T. Abell (American Sales Book Company, Ltd.), secre- 
tary-treasurer, 908 Chestnut Street, Philadelphia, Penna. 
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Copies of any one of the patents referred to below can be obtained by sending 25 cents in stamps to E. G. Siggers, 
patent lawyer, Suite 33, N. U. Building, Washington, D. C., and mentioning Office Appliances. 




















wv” 
it penny , 
ARNDALE ANY VERNA MOA AHMADI 
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No. 1,381,920.—Carriage return for typewriter, operated by No. 1,382,393.—Convertible box and stand for typewriters; pat- 


motor; patented June 21, 1921, by Harold L. Hedrick and ented June 21, 1921, by Arthur W. Smith of New York, N. Y., 
Henry C. Chantler of Columbus, O. assignor to Remington Typewriter Co. of Ilion, N. Y. 

No 1,371,694.—Typewriter for writing Braille and _ similar No. 1,382.218.—Noise-reducing typewriter platen; patented June 
characters for the blind; patented March 15, 1921, by Peter 21, 1921, by William Redford Mulock of Winnipeg, Manitoba, 
Krumscheid of Roxbury, Mass., assignor of two-thirds to Canada. 


Lewis W. Kilbourne of Cambridge, Mass. 


_ 1,381,143. Micrometer line spacing adjustment for writ- 1,381,895. Typewriting machine. B.C. Stickney, Eliza 
ing machines. P. B. Tingley, New York, N. Y. beth, N. J., assignor to Underwood Typewriter Company, 
1,381,156. Inking pad. A. Woodruff, Auburn, N. Y. New York, N. Y., a corporation of Delaware 
1,381,332. Self-filling fountain pen. Paul H. Qualmann, 1,381,851. Calculating machine. Philip N. Sea, Chicago, 
Milwaukee, Wis. Ill. 
1,381,517. Pencil. Julius Swanberg, Chicago, Ill. as- 1,381,898. Calculating machine. W. O. J. Anderson, 
signor to Fabart Instrument Company, a corporation of Malmo, Sweden. 
Illinois. 1,381,920. Attachment for typewriters. H. L. Hedrick 
1,381,549. Pen retainer and releaser for penholders. and H. C. Chantler, Columbus, Chio. 
Henry E. Halseth, Virginia, Minn. 1,381,981. Pencil. Howard L. Fisher, St. Paul, Minn 
1,381,571. Fountain pen. Frank H. Lennards, Evans- L6G Dresusiing machine. 3, B. Hebden, Utica, 
ton, Ill. . é, : ° a -_. e ; 
dite , ; . . N. Y., assignor to Remington Typewriter Company, Ilion, 
1,381,757. Notebook holder. James Sheean, Camden, - = : . os , 
N. J. ’ By. 4. a corporation ol New York. 
1,381,763. Illuminated pencil. Ferdinand Stridinger and 1,382,047. Pencil. A. E. Allsworth, Peoria, III 
Rudolph Miller, St. Michael, Penna. 1,382,071. Pencil and penholder. <A. Fleming, Alex 
1,381,798. Typewriter. Manuel Charles, Mexico, Mexico. andria, Va. 
1,381,825. Desk furniture. Wm. P. Hanlon, New York, 1,382,218. Noise reducing typewriter platen. William 
N. Y., assignor of one-half to A. A. Camerer, New York, R. Mulock, Winnipeg, Manitoba, Canada. 
N. Y. 1,382,349. Typewriter with detachable platen carriage 
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Herbert Etheridge, Ealing, Eng, assignor to Bar-Lock 1,383,298. Pencil tip and penholder. H. Gonzalez, 

Typewriter Company, Limited, London, England. Paranaque, P. I. 
1,382,393. Convertible box and stand. Arthur W. Smith, 1,383,377. Pen extractor. E. E. Black, Alligator Pond, 

New York, N. Y., assignor to Remington Typewriter Com- Jamaica, British West Indies. 

pany, Ilion, N. Y., a corporation of New York. 1,383,416. Double flow fountain pen or reservoir pen. 
1,382,417. Typewriter device. Millar Edmundson, San Yuji Mukojima, Minowa, near Tokyo, Japan. 

Francisco, Calif. 1,383,492. Calculating device. Frank H. Seely; Oak- 
1,382,487. Pen or pencil holding device. Thos. J. Dixon, land, Calif. 

Madison, Wis. 1,383,638. Incased collapsible typewriter. W. P. Kid- 


1,382,644. Index card. D. E. Hunter, Muskegon, Mich. der, Jamaica Plains, Mass., assignor by direct mesne as- 
assignor to Shaw-Walker Company, Muskegon, Mich., a signments of one-third to Harry Bates, New York, and 


corporation of Michigan. two-thirds to International Lettergraph Corporation, New 
1,382,789. Typewriting machine. Emmit G. Latta, Syra- York, N. Y., a corporation of Delaware. 

cuse, N. Y. 1,383,643. Typewriting machine. A. G. F. Kurowski, 
1,382,790. Typewriting machine. Emmit G. Latta, Syra- Brooklyn, N. Y., assignor to Underwood Typewriter Com- 

cuse, N. Y. pany, New York, N. Y., a corporation of Delaware. 
1,382,791. Typewriting machine. Emmit G. Latta, Syra- 1,383,699. Typewriting machine. Louis P. Diss, Llion, 

cuse, N. Y. N. Y., assignor to Remington Typewriter Company, Ilion, 

a er corporation of New York. 


1,382,874. Checkwriter. Charles Wendelken, Robstown, 
1,383,757. Typewriter and the like. Reginald Reynolds, 


Barnes, London, England. 
1,383,775. Paper feeding mechanism. Chas. Spiro, New 
York, N. Y., assignor to Federal Adding Machine Cor- 


Texas 
1,382,928. Lead pencil. Wade W. Moore, Pittsburg, 


California, 


1,382,971. Tabulating attachment for typewriters. Mar- poration, New York, N. Y., a corporation of New Jersey. 
vin Garrett, Pensacola, Fla. 1,383,776. Ribbon shifting machine. Chas. Spiro, New 

1,383,032. Receptacle for adding machines, typewriters, York, N. Y., assignor to Federal Adding Machine Cor- 
desks and the like. Wm. F. Scranton, Washington, D.C. poration, New York, N. Y., a corporation of New Jersey. 

1,383,096. Typewriting machine. H. A. Foothorap, 1,383,792. Check. D. M. Dickinson, Atlanta, Ga. 
Harrisburg, Penna., assignor to Elliott-Fisher Company, 1,383,897. Copy holder. A. N. Woodruff, New Yerk, 


Harrisburg, Penna., a corporation of Delaware. New York. 








The Service Bureau of Office Appliances Is for 
the Exclusive Use of Subscribers 
and Advertisers 


For subscribers it answers by personal letters all inquiries upon matters germane to the field, it furnishes special reports upon 
articles of office equipment, supplies names of manufacturers of any article wanted, puts man and job together, 
aids foreign dealers in securing U. S. A. lines, and in many other ways performs useful service, all 
without charge. For advertisers it maintains a competent copy department, furnishes lists 
of desirable agents and dealers in nearly every country, sends actual leads for 
business in a weekly bulletin which goes to advertisers only and in other 
ways supplements the value of the advertising space. Subscribers 
in every corner of the globe make good use of this bureau; 
manufacturers in every section of the field have 
evidence of the value of the service. 
















































THE HARDING CHAIR PRESENTATION ON THE WHITE HOUSE LAWN, JULY 13, 1921. SEE PAGE 47 
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OT very long ago a solicitor 
for one of the big Life In- 
surance Companies made 
a remark that he always 
welcomed the summer time when 
doors were open and it was easier 
for the solicitor to gain entry to the 
offices of the head men of the con- 
cerns on whom he calls during his 
daily rounds. In the winter he 
said doors are closed and one must 
observe the formality. In the sum- 
mer, however, there is a relaxation, 
not only are men easier to get at, 
but they are more receptive in cer- 
tain ways, because perhaps phy- 
sically, more relaxed and less acute- 
ly busy. 
' This may be a good suggestion 
for salesmen in other lines than life 
insurance. 

Intensive salesmanship with the 
thermometer at 95 in the shade, is 
perhaps not to be advised. Cer- 
tainly at that temperature, the 
weather as a subject for conversa- 
tion is, or should be, taboo. But it 
should not so sap the vitality. of the 
salesman that he no longer makes 
his calls. On the hot days, a sales- 
man will find that he has less com- 
petition and that once he gets an 
interested hearer, he will be per- 
haps more likely to land his order 
with fewer chances of interruption. 

The theory that everybody leaves 
town in the summer and that there 
is no business to be done, is not 
borne out by the facts. There 1s 
always business for the man who 
goes after it in the right way, what- 
ever the season. The dealer who 
carefully attends to his summer 
trade, who keeps his store neat, his 
stock well displayed, his windows 
trimmed in the cool and attractive 
colors appropriate to the summer 
season, is the man who goes into the 
fall and winter in best shape to get 
business in the busy season. 





The summer is not the time for 
nerves, it is not the season for the 
expenditure of physical exertion, 


Warm Weather Brings Its Share of 
Business Chances to Salesmen, 
Dealers and Clerks. 


but there is a way of getting things 
done without too much wear and 
tear. 

A quiet way of getting ahead and 
doing the necessary things without 
fuss or bluster is likely to impress 
the perspiring beholder with a sense 
of ease and efficiency. The psy- 
chology of summer is not that of 
winter. Cold winter lends pep to 
most of us, while warm weather 
brings relaxed muscles and some- 
times short tempers. Those things 
that we do with the least show of 
energy expended bring the least dis- 
comfort to our associates. If A, 
for example, can keep his store 
clean, well ordered. quiet, with the 
goods neatly displayed and easy of 
access, he is likely to receive much 
favor from the public. It is a good 
plan in hot weather to arrange elec- 
tric fans in such a way that cus- 
tomers get the feeling of a gentle 
circulation of air, for it is axiomatic 
that when a customer is made com- 
fortable, his mind is more receptive 
to the buying impulse. 

The summer is a capital season 
for the window trimmer to employ 
his art to advantage. However 
much we may complain of the hot 
days, we know that the average 
summer has many more days which 
are just right—days which invite a 
walk—days when the mind is right 
for observation of things worth 
while. On these days, we are at- 
tracted invariably by well trimmed 
show windows and glimpses of neat 
cool store interiors. There are spe- 
cial days in summer which should 
receive recognition by the dealer. 
Summer is the time of carnivals. It 
is the time when the circus comes 
to town; then as the regular anni- 
versaries- we have of course, the 
Fourth of July and Labor Day. 
Suggestions for the vacationists are 


ummer—A Time of Opportunity 


always apropos, and as the end of 
the summer approaches it is profit- 
able to recall that schools days are 
coming on apace when the children 
will once more require supplies. An 
occasional window which recog- 
nizes the summer vacation by repre- 
senting a cool spring, a fisherman 
by a river bank, or some such con- 
ceit, will always attract attention 
and leave the impression that “so 
and so” is an enterprising man and 
a regular fellow. 


Alson Brubaker, advertising 
manager of Walker Bros., com- 
mercial stationers of Fargo, North 
Dakota, is a staunch and practical 
believer in the value of window dis- 
plays and is himself an expert win- 
dow trimmer who recognizes the 
outing instinct which exists in 
every human being. One day he 
placed in the window simply a card 
bearing the words, “This display 
window is on a vacation; will be in 
tomorrow.” This announcement 
was followed by an interesting win- 
dow display carrying out the vaca- 
tion theme along with a few Fourth 
of July suggestions. The back- 
ground consisted of stars on a blue 
held, above vertical panels of red 
and white, suggesting the American 
Flag. The United States shield 
topped by flags occupied the center 
of the background, from which de- 
pended at angles several sky- 
rockets. The floor of the window 
was covered with various picnic 
suggestions, such as sanitary cups, 
plates, napkins, and the like, all 
neatly arranged so that no one who 
contemplated going on a picnic or 
outing would fail to be interested. 


Mr. Brubaker carries out his 
ideas in a very practical and sugges- 
tive way and never fails to bring 
out the thought which should be 
foremost in merchandising, that of 
service to the customer. 


Pictures of human interest, little 
recognitions of the fads and foibles 
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of our times give the human touch 
and bring the merchant closer to 
the public. Despite the saying that 
“business is business,’ which im- 
plies that there is no sentiment in 
business, it remains a fact that busi- 
ness is built on sentiment, and that, 
other things being equal, that man 


APPLIANCES 


OFFICE 


he and his staff maintain a healthy 
interest in things in which every one 
else is interested, in golf, fishing, 
baseball, motoring, hunting, and 
what-not. All this is warm weather 
stuff and it offers an opportunity 
for every merchant and every sales- 
man to get himself in touch with 





love a wilted collar, because you 


don’t. If the weather is hot, keep 
off of it. Do not add to the misery 
of the victim by predicting that it is 
going to get hotter before it gets 
coler. The bearer of evil tidings 


is never welcome, while we asso- 
ciate good news with the bearer of 


1 
The 


will always get the most business 
who is the most human and likable. 
In short, the merchant who has the 
most friends is very likely to be the 
most successful. 


Clean 


uncomfortable, 
This implies that 


yusINess. 


ght oe than big business is clean 
I 


To an honest man the most satisfac- 
tory reflection after he has amassed his 
dollars is not that they are many but 
that they are all clean. 

What constitutes clean business? 

The answer is obvious enough, but the 
obvious needs restating every once in a 
while. 


A clean profit is one that has also 
made a profit for the other fellow. 


This is the most fundamental moral 
axiom in business. 


Any gain that arises from another’s 
loss is dirty. 


Any business whose prosperity “de- 
pends upon damage to any other busi- 
ness is a menace to the general welfare. 
That is why gambling, direct or indirect, 
is criminal, why lotteries are prohibited 
by law, and why even gambling slot- 
machine devices are not tolerated in 
civilized countries. 


When a farmer sells a housekeeper a 
barrel of apples, when a milkman sells 
her a quart of milk, or the butcher a 
pound of steak, or the dry-goods man a 
yard of muslin, the housekeeper is 
benefited quite as much as those who 
get her money. 


That is the type of honest, clean busi- 
ness, the kind that helps everybody and 
hurts nobody 


Of course as business becomes more 
complicated it grows more difficult to 
tell so clearly whether both sides are 
equally prospered. No principle is auto- 
matic. It requires sense, judgment and 
conscience to keep clean; but it can be 


the activities of his fellows in the 
various walks of life. who rewarded the messen; 

When the customer is obviously told him of battles 
is a very good headed the man who broug! 
plan to avoid telling him that you 


Business — By 


it always. We are 


of the battle lost. 


oD ¢. 


done, nevertheless, if one is determined 


to maintain his self-respect. 


\ man that makes a habit, every deal 
he goes into, of asking himself: “What 
is there in it for the other fellow?” and 
who refuses to enter into any transac 
tion where his own gain will mean 
disaster to someone else, cannot go far 
wrong. 


And no matter how many memorial 
churches he builds, nor how much he 
gives to charity, or how many monu 
ments he erects in his native town, any 
man who has made his money by ruin 
ing other people is not entitled to be 
called decent. 


A factory where many workmen are 
given employment, paid living wages, 
and where health and life are conserved, 
is doing more real good in the world 
than ten eleemosynary institutions. 

The only really charitable dollar is 
the clean dollar. 

And the nasty dollar, wrung from 
wronged workmen or gotten by unfair 
methods from never 
nastier than when it 
the Lord by being given to the poor, to 
education, or to religion. In the long 
run all such dollars tend to corrupt a1 
disrupt society. 


competitors 1S 


pretends to serv¢ 


1 


Of all vile money, that which is th 


most unspeakably vile is the money 
spent tor war; for Wal i conceived by 
the blundering ignorance 1 selfishness 
of rulers, is fanned to flame by the very 
lowest passions of humanity, and pros 
titutes the highest ideal men—zeal for 
the common good—to tl business 


killing human beings and destroying the 
results of their col’ective work. 


CopPpyYRIGHT, 1921, By Dr. FRANK CRANE. 
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Analysis Shows the Way to Success 


USINESS _ suffers when 

summer comes and vaca- 
tion schedules go into ef- 
[ many dealers 
resign themselves to the so-called 
inevitable, and let the ship of busi- 
take its own course. Vaca- 
tions are inevitable and necessary. 





rect. Too 


ness 


Everyone in business needs a 
good vacation. We _ recommend 
them. The dealer often feels that 
the vacation season is a necessary 
evil, when thinking what it does to 
buying activities in customers’ 
offices and stores. Fewer people 
working means reduced consump- 
tion of supplies from his shelves. 
Buying is infrequent, or supplies 
are ordered in smaller quantities. 
Purchases of office machinery and 


equipment lag. “They will buy 
when their business picks up, 


thinks the dealer. 

There are many dealers who do 
not permit their businesses to react 
to vacation inertia. They argue that 
most competitors are complacently 
waiting for the sun to get further 
North before campaigning actively 
for business. This, then, is the time 
to get in a few extra good licks. 
More calls are made in a day than 
is usual. Each call can well be 
shorter, for a short visit by a sales- 
man will quickly show if business 
is to be bad. 

Turn the Light Within. 

But for the dealer who lets things 
take their course in vacation time 
how about a little selling in your 

Sell your policies. Let 
force help in formulat- 
ing policies. Use the warm days to 
dig into the musty corners of the 
business, and discover points in the 
organization that need strengthen- 


own store 


the entire 


ing. Let all hands turn to in this 
crusade. Even the errand boy can 
help. The janitor may have ob- 


served phases of the business that 
can be strengthened, as he pokes 
about at night with broom and 
surely will discover 
avoidable waste. There is a fresh 
viewpoint everywhere, even in the 
smallest organization. It can be dis- 
covered by search. Perhaps some 
willing worker is brimming over 
with healthy suggestions, but is si- 
lent—awaits an invitation. Maybe 
he made suggestions in another 
store, and was rebuffed. Open the 
door to suggestions. Reward those 


shovel. He 


who offer usable ideas. Money, 
maybe. Possibly an extra half day 
off. Extra time off means that the 


Random Thoughts on Taking In- 
ventory of Personnel and Policies 
for the Betterment of Sales and 
Service. 


mind is working to find other op- 
portunities to help the business- 
with corresponding opportunity to 
get away from the store for another 
half day or more. 

Organize in the summer to snap 

up the business that will be awarded 
to the alert dealer as autumn ap- 
proaches. Gather the entire estab- 
lishment into a council and tell the 
men and women what you are aim- 
ing for. You will find much help. 
\ little encouragement will bring 
little suggestions that you can use 
in your business. 
+ Every business analyzes differ- 
ently. One store may be strong in 
a certain direction and weak in an- 
other. A competitor may have his 
points of strength and weakness 
transposed. Basic principles are the 
same. A few suggestions may be 
taken from the records of stores 
which have made a study of their 
organizations to learn the weak 
spots and to plan methods that 
would strengthen them. Many of 
these thoughts can be adopted with 
profit by other dealers. 

A council of trade strategy or- 
ganized in a store will bring out 
the willing workers and the 
thinkers. It often happens that the 
entire personnel of a store acquired 
all of its business experience within 
the institution. This sometimes re- 


keen 


sults in running in circles. Prece- 
dent is the tin Joss. If the organ- 
ization has within it men and 


women who have come from other 
their outside training will 
them to present new view- 


stores, 
enable 
points. 
“How Can Sales Be Increased?” 

Since the store is the medium of 
selling, all analysis of the elements 
devolves on increased 


of success 


sales. All plans and policies lead 
to this end. The means must be 
well chosen. Selling for the mere 


sake of selling soon degenerates into 
importuning for patronage. The 
salesman must realize that what he 
offers the customer must facilitate 
that customer’s business. He must 
feel that his goods are as important 
to his customer, as is the latter's 
product or service to the people who 
buy it. 

“How can we bring people into 
the store?” Newspaper advertising, 
window displays, window and coun- 


ter show cards, personal solicitation, 
direct-by-mail advertising, envelope 
and package stuffers, directory ad- 
vertising are some of the means em- 
ployed in many cases to bring peo- 
ple into the store. The success 
which attends their use depends on 
the skill with which the buyer is ap- 
proached by the many tools of the 
modern merchant. They are rarely 
used singly—often in combination 
and sometimes the entire range of 
solicitation by eye and ear is em- 
ployed. The fine art of the adver- 
tising man determines how the ap- 
proach to the buyer should be made. 
He must know the tone which will 
appeal quickest and convince the 
reader or hearer of the desire and 
ability to serve. He must dress his 
ideas to attract, without distracting 
from the object of the appeal. He 
may address himself to the multi- 
tude, speaking in the vernacular. 
Ile may address himself to the 
chosen few whose orders will ag- 
gregate more in the year than those 
of the multitude. Here he will as- 
sume the professional attitude in his 
offers to analyze their problems of 
office routine and efficiency, and in 
submitting the devices and merchan- 
dise that will bring simplicity and 
accuracy to their work. 
Changing Buying Habits. 

“How can the unit of ‘Cash 
Store’ sales be raised?” This is 
sometimes an important factor in 
the life of a business—frequently 
the most important when the busi- 
ness is being built up. Discounts 
for cash purchases are often given 
as ihe easiest solution of the prob- 
lem of increasing the number of 
cash sales. The stationery business 
is fortunately quite free from the 
practice of giving premiums to lure 
cash business. They are in effect. 
a cash discount translated into mer- 
chandise. The “cons” overweigh 
the “pros.” 

Cast about the field of business 
and note that quick service is the 
usual accompaniment of cash busi- 
ness. The readiness to serve 
promptly often begets readiress to 
pay immediately. 

line next problem is just the re- 
verse. “How the unit of ‘charge 
sales’ can be made larger.” This 
sounds ridiculously simple, and yet 
is worthy of special study. It is 
not alone getting the business on 
the books, but getting the right 
names on the books. Large vol- 
umes in charge accounts are readi- 
ly acquired. It is not so easy to col- 
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lect. Credit must be given careful- 
ly, yet unbegrudgingly. Charge 


sales are greatly stimulated by cul- 
tivating telephone orders. Many a 
store develops a large clientele that 
rarely enters the doors. This busi- 
ness is readily secured by systemat- 
ically telephoning the departments 
concerned or the buyers, soliciting 
their business in an intelligent man- 
ner and suggesting that an inspec- 
tion of new merchandise or devices 
would be profitable. Where possi- 
ble, such offerings may well be dem- 
onstrated in the customer’s own es- 


tablishment by making appoint- 
ments over the telephone. These 


demonstrations can be made with 
little waste of time, the demonstrat- 
or going from place to place on a 
schedule arranged for him or her 
at the store before leaving. Some 
consumers can be interested in a 
store sufficiently to contract for all 
of their stationery and office equip- 
ment with that establishment. There 
must necessarily be some induce- 
ment—whether it be a_ discount, 
technical service, personal friend- 
ships, or relationships. 
Mercury a Good Mascot. 

“Speeding up the delivery of or- 
ders.” Adopt Mercury as your 
mascot and see that orders are not 
only delivered quickly, but prepared 
promptly. Depending on the range 
of a store’s trading, deliveries may 
be made by boy, bicycle, motorcycle 
or delivery truck. A skilled ship- 
ping clerk will route his deliveries 
so as to bring orders to customers 
promptly and with minimum over- 
lapping of routes. This is a phase 
to be studied by an expert. He 
must see that the customer’s orders 
are filled promptly from the shelves 
or storage bins, assembled, wrapped 
or boxed, and dispatched without 
delay. Shorts must be carefully 
noted, the customer advised of the 
shortage and when it will be reme- 
died. .The stock-keeper must be 
followed closely to see that shorts 
do not remain on the list an unfor- 
givable length of time. 

“Cutting out lost motion.” The 
small store does not have to watch 
lost motion like the big establish- 
ment. In the small store the sales- 
man or clerk very likely handles all 
details of the order until it is ready 
for packing and delivery. In the 
larger store where work is depart- 
mentized, it often happens that or- 
ders “go to sleep” on their way to 
the customer, or that orders are de- 
livered incomplete, even though ev- 
ery item required was in stock. 


Care must be used to assemble or- 
ders and check them carefully for 
quantity and quality. 


OFFICE APPLIANCES 
“Will additional lines increase 
sales?” This question may bring 


out replies from some of the juniors 
who are familiar with certain phases 
of the business which are not close- 
ly followed in the store. As an ex- 
ample, copperplate engraving. In 
many stores this is a_ stepchild, 
which every one sidesteps because 
of the need of accuracy in taking 
orders and copy, the necessity of a 
knowledge of social niceties and 
the ability to win a customer to 
the canons of good taste against his 
or her fancies. This work is a 
success or a failure with a dealer 
in exact relation to the enthusiasm 
which attends its handling. One 
might go down the entire line of ac- 
cessories to the stationery business 
and find parallel conditions. If the 
organization is equipped with man- 
power to handle increased lines in- 
telligently, they may well be added, 
even though they may take up space 
in the store devoted to lines which 
are profitable. A rearrangement of 
store stock may readily provide 
space for added lines, by reducing 
the active stocks and depending on 
storage for replenishment. 

“How can the store be made more 
attractive?’ Soap and water might 
add materially to the appearance of 
some stores. One can readily con- 
ceive of the women of the store 
speaking up in the council of trade 
strategy offering suggestions as to 
the improvement of the arrange- 
ment of the store, its decoration; 
the fixtures and the lighting. A trip 
to some nearby city in which there 
are progressive and _ up-to-date 
stores may offer a wealth of sug- 
gestions on how to make the store 
more attractive. 

The Cost of Trading. 

Sometimes the cost of handling 
transactions in the store and in the 
clerical department is a large factor. 
It must be closely studied in an ef- 
fort to reduce the costs. Sometimes 
these are due to a system that is un- 
wieldy or poorly planned. There is 
little call for such difficulties now- 
adays as there are many simple sys- 
tems that will take care of all store 
routine from the sale to the receipt- 
ed bill, and it is not difficult to find 
salesmen who can analyze a store’s 
booking routine with relation to 
their own system of handling and 
propose a plan that will give results 
without wasting time and effort. 

“Wasted time and _ material.” 
These are two of the deep ruts in 
the highway of business. It does 
not take an efficiency expert to dis- 
cover them. Sometimes it looks as 
though a whole corps of efficiency 
experts would be necessary to rem- 
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edy these wastes. However, if care- 
fully studied the management can 
readily devise ways of eliminating 
them, whether they be in the entry 
of goods into stock, handling during 
selling, packing or shipping. 

“Team work.” This is a prime 
requisite in the big store, where 
work is departmentized and the dif- 
ferent salesmen are possibly dis- 
posed to hold themselves aloof from 
their fellows. There is a fine spirit 
in some of the office appliance asso- 
ciations operating in local fields. 
The members, all competing more 
or less, follow the practice of tip- 
ping off prospects to their fellows 
who are not directly competitors. 
One sale readily leads to another. 
One improved office device makes 
room for others. So when the file 
clerk records the order for a new 
customer, he should see that the 
furniture salesman or the loose leaf 
salesman knows about this new cus- 
tomer, so that he may be approached 
with a view to selling other mer- 
chandise and equipment. 

Curing “Lame Ducks.” 

“Slow merchandise and unim- 
portant lines.”” No matter how care- 
fully the dealer buys, he will in- 
evitably find some “lame ducks.” 
They will not respond to ordinary 
methods of selling. They may be 
out of place in the dealer’s clientele. 
They may be accessible, but possi- 
bly have not been pushed correctly. 
If they are alive, find ways to make 
them move. If they are dead, get 
rid of them even if at a sacrifice. 
One adroit way is to make a leader 
of the slow moving lines. Not an 
advertised leader, but an item that 
every clerk in the store will push, 
no matter what he may have sold to 
the customer. The very fact that 
the clerk has in mind the need for 
moving these “lame ducks” will 
bring suggestions to his own as to 
how different customers can use 
them in their own business. It may 
even be possible that a suggestion 
that very few of these items are 
available, will cause some customers 
to want them the more. 

“Co-operation, Enthusiasm & 
Co.” There is strength in depart- 
ment co-operation. Each depart- 
ment head should study two things. 
First, how he can help other depart- 
ments. Second, how other depart- 
ments can help him. This might 
even include a plan whereby clerks 
would be trained to work inter- 
changeably in different departments, 
educating them to this end, so that 
as the volume of trade in one de- 
partment increases, help can be 
drafted from the department which 
is running light. 





Working 


OME years ago I began 
watching and studying the 
workings of various 
“Quota” systems, especial- 

ly as applied to the sales force, and 

while much good is to be gotten by 
the men and the “Company” from 
this good-natured rivalry and com- 
petition, I have always felt that the 
idea was never worked out in such 

a manner as to avoid a “back-fire” 

to the men at the bottom of the list, 

that is at least in those systems with 
which I am familiar. 





The principal objections found 
were that the men who fell behind 
materially, either temporarily or 
continually, became unduly discour- 
aged, and month by month found 
this discouragement acting on the 
basis of a geometrical progression, 
reducing the morale of the indi- 
vidual; whereas, had there been no 
quota, had the “figures” not been 
published before the entire organ- 
ization, and his name not been 
paraded at the bottom of the list 
time after time he would have de- 
veloped satisfactorily. 

Certain territories produce better 
in certain months or during certain 
and even in the same 
organization, offices in various parts 
of the country will run ahead or 
behind during these seasons, throw- 
ing an unfair handicap upon one dis- 
trict as against another, when a 
quota is based on a regular and fixed 
monthly amount. 


seasons 


Some salesmen work more on the 
“Big Business” and on a monthly 
basis may be at the bottom of the 
list one time and head and shoulders 
above their nearest rivals the next. 


\ll of us have a certain amount 
of pride, which if balanced with 


good judgment, is a wonderful 
asset. I do not refer to egotism, 


as that is intolerable in a salesman, 
but pride, as we should have it, 
would certainly be wounded by see- 
ing our names at the bottom of the 
list continually. Such a state of 
mind tends to develop resentment 
and discouragement. 


The unfortunate salesman is not 
always in position to tell the other 
boys in the organization who are 
not working with him day after 
day, his hard luck story, and why 


after diligent effort he failed—and 
who wants to tell the hard luck 


story anyway? The “disgrace” is 
bad enough without talking about 


it, and the least said the better, the 


worst part, however, being that 
trom a_ psychological standpoint 


for the 


New Quota Plan Suggested by Carlos 
Wittenmyer, Soliciting Agent, Felt 
& Tarrant Manufacturing Co., 
Detroit Branch. 


there is NO ENCOURAGEMENT 
offered for better work next month. 

Now insofar as those who make 
quota and stand at the top of the 
list month after month are con- 
cerned, they are liable to feel them- 
selves “star” salesmen and not ot 
the ordinary cast, and I believe this 
attitude is dangerous for any of us, 
as the salesman is likely to believe 
the organization cannot get along 
without him. 


[ know many salesmen who, as 
soon as quota is made, practically 
knock off for the rest of the month, 
or hold over orders for the month 
following as assurance that they 
will not “bring up the rear” the fol- 
lowing month, and these men are on 
a commission basis too. So in this 
manner they sacrifice their own 
earning capacity and cut sales and 
profits for the house by letting down 
on their efforts when quota is made, 
all to insure that they remain in the 
list of those who have done “what 
was expected of them.” 

These being the principal disad- 
vantages occurring in the average 
quota system, I gave much study as 
to how they could be eliminated and 
at the same time have a quota sys- 
tem incorporating all good features 
commonly admitted. 

Eventually a system was worked 
out, and after many months of ap- 
plication it has proven its prac- 
ticability. 

Instead of setting a quota for the 
individual we now set a quota for 
the “district,” and in the district 
there must be two or more men. 

The first of each month we have 
a “round-table” and over the 
work of the month just closed, and 
any other matters of particular in- 
terest, then WE—I say it advised- 
ly, WE—set quota for next month. 

Each salesman knows the condi- 
tion of his territory and the line-up 
of his prospects, and in the presence 
of the other salesmen he “estimates” 
what he can do in the next 30 days. 

This figure is then noted on a pad 
and when all the “estimates” are in 
a total is struck. 

I have found that no man cares 
to underestimate his ability and will 
generally chalk himself up to about 
the limit. I then go over the indi- 
vidual estimates carefully, and make 
revisions in the figures if necessary, 
and am just as liable to reduce as 
to increase a particular estimate. If 
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the estimate is increased the sales- 
man strives to make what I have 
set for him; if reduced he tries to 
make his original estimate to prove 
to me that I am under-estimating 
his ability, but at the end of the con- 
ference we must disband with a 
feeling of entire satisfaction in the 
minds of all that the quota for the 
next month is fair and just. 

Now herein lies the “secret.” The 
quota has not been established for 
the individual, but for the “Hive.” 

A cash prize is posted and if 
quota is made during the month it 
is divided proportionately between 
the salesmen in relation to the 
amount of business secured or in 
points scored, whichever way the 
quota system is planned. 


Assuming that A has placed his 
estimate for the month at 100 points 
and B at 8o points, A fails to make 
good and secures only go points, 
and B increases his, and makes 90 
points. The quota for the “Hive” 
is thereby made, and the prize 
money is divided 50-50. Had each 
man just made his quota of 100 and 
80 points, respectively, the prize 
money would have been divided on 
at 55.6 per cent and 44.4 per cent 
basis. A score of 140 and I10 
points would be divided 56 per cent 
and 44 per cent. 


This of course can be worked out 
on exactly the same basis, taking 
amount of sales, if desired. 

In this manner B is in position to 
help A if A falls down, and in turn 
may expect a little assistance to help 
him the following month if “hard 
luck” comes his way. 


Should a salesman fail to make 
quota he may thus still share in the 
cash prize in proportion to the re- 
sults he secured, and again his fail- 
ure may pull down the whole dis- 
trict. 

Daily or bi-weekly reports are 
given the men showing each man’s 
“promise” and just what he has 
actually accomplished to date, and if 
some one is slipping the others are 
right there to do a little more than 
their estimate in order to pull over 
the quota for the district. 

The amount of the prize money 
in each district should be the same 
each month, and should vary by dis- 
tricts according to the number of 
men working and sharing in the 
division. A definite rule as to the 
amount of money to be put up can- 
not be given, this being strictly up 
to the best judgment of the sales 
manager. 

Thus I believe we have practical- 
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ly all the good points of quota, with 
most of the objectionable features 
eliminated. 

Recapitulated they stand as fol- 
lows: 

Quota set each month by the men 
themselves. 


'ne Stat 


ANG! slammed the side 
door of the Buick. 
“BUMP — Bump — 
bump” uttered the screen 
door, as Bill Abbott pulled his car 
to a standstill in front of his store 
and strode toward the interior, mop- 
ing his forehead free of perspira- 
tion at the same time. 

sill Abbott (by way of introduc- 
tion) was the jovial, up-to-the- 
minute commercial stationer and 
office equipment dealer in the little 
town of Amadon. A man “hail 
fellow—well met’’; an active club 
member; Rotarian and jolly good 





fellow. He was—but— 

“Well, Well! If it isn’t Wil- 
liams! Greetings! Glad to see 
you! When did you blow in?” 


“Oh, just a little while ago, Bill. 
Glad to see you too. Pretty dog- 
gone hot, isn’t it?” 

“You bet it is. 
weren't you out in 
about five minutes ago?” 
sill. “Hada barrel of fun. You 
should have been there! I'll bet 
some of those kids and women are 
going yet. But some of them will 
be turning up soon I guess.” 


“Hold on here, Bill,” I inter- 
rupted. “I just dropped off the 
11:20 and I don’t know what 
you're talking about. Elucidate!” 

“Easy,” explained Bill. “This is 
‘Dollar Day’ you know, for Ama- 
don. And you know what Dollar 
Day does for us. Brings all the 
farmers—with their kids and dogs 
—and every Mother’s son of a resi- 
dent down town. Exceptional bar- 
gains and all that, you know. But 
my store—that’s just a little out of 
line with ‘Dollar Days.’ I haven't 
much here that will appeal to the 
average Tom, Dick and Harry. 
Housewives and school children are 
not much interested in loose-leaf 
ledgers or flat topped desks, you'll 
grant that. But I had to capitalize 
the day some way or other, so 
here’s what I did. I advertised for 
a week, by newspaper space and di- 
rect letters, that at eleven o’clock 
this morning—in the park—I would 
release a whole dozen guinea-fowls. 
And to the ones who caught them | 
would give a silver dollar.” 

“Fine!” I praised. “Did they 


Say—why 
the park 
queried 
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Quota is for the “Hive” and not 
the individual. 
Quota may be made even though 
all men do not succeed. 
Quota being made, each 
shares in its division in proportion 


man 


to his results. 
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Wherein we chase guinea-fowls; cal- 
culate the serial number of a ten 
dollar bill; look through a peep- 
hole; learn a little about advertising 
—all to the profit of “Bill Abbott— 
Specialist in Office Equipment.” 


By Russell B. Williams. 





turn out to witness the release of 


the hens ?”’ 


“Turn out? I should say they 
did. Men and women—kids and 
dogs! Why the park was full of 


people. And say—did you ever 
try to catch a guinea-fowl? Yes? 
Well, then, you know just how un- 
catchable they are. If there is a 
domestic bird that can run faster or 
fly farther than a guinea-hen I don’t 
know what it is. And _ noise! 
Say—l’ll bet there isn’t a chicken- 
hawk or a crow in this county. You 
have heard ‘em scream and squawk, 
haven't you? One? Well, just 
multiply that by twelve and you'll 
have the concert at the park this 
morning. By golly, it was worth 
the thirty-six dollars cost and the 
twelve dollars in prizes, just to see 
those birds beat it through the 
crowd and to watch the bunch take 
after them. ‘Some flew east and 
some flew west, each having a trail 
of human beings not unlike a comet. 
By jove—wish you had been there.” 

“So do I,” IL agreed. “And say— 
that’s a pretty good stunt. I'll bet 
the people of Amadon know about 
Bill Abbott now.” 

“Yes—and so do the farmers. 
You know I advertised this stunt in 
the News three or four times last 
week, besides announcing it in a cir- 
cular letter. You know, I like to 
make my circular letter announce- 
ments like that whenever | can— 
just to sustain interest in my direct- 
mail stuff. It keeps the letters out 
of the waste basket you know. 
Makes people open successive let- 
ters—just to see whether it is ad- 
vertising or not. There's a lot in 
that, you'll agree.” 

“Ah-ha, my boy,” greeting an in- 
coming youngster with a guinea- 
fowl under his arm. “You got him, 
did you? Good for you! Where 
did you get him? Post-office? Ha- 
ha-ha. Pretty good! Here's your 
dollar young man—and many 
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Each man works for himself and 


at the same time for the other 
fellow. 
Each man is anxious to give his 


fellows all possible information, as 
that helps to make quota. 

Each man for himself and all for 
the “Hive.” 


ll Abbott 


thanks. Il try you again some 
time.” 
Turning to me, Bill said: “I'll 


have to make an advertisement of 


this in tomorrow's News. Tell 
where the birds were caught—give 
the winner’s name—and all. Keep 
up the interest you know.” 

“But say Bill—was that a real 


dollar you gave that boy?” 

“Sure it was! Why?” 

“Oh I thought I saw a red spot 
on it. Thought maybe it was a 
coupon, a ‘good-for’ or something 
of that sort.” 

“Oh I know what you saw,” re- 
plied Bill. ‘“Here’s a dollar just 


like it. Look it over’—and hand- 
ing me a silver dollar I found the 
coin pasted on one side with a red 
and white sticker which read: 
“Take me back to Bill Abbott 
Stationer—where I'll buy more 
value than at any other store in 
town.” 


“Say Bill, that’s pretty decent! 


Where did you get this idea? 

“Out of my head,” said Bill. 
“You see, we of the middle west, 
use more silver dollars than do 
you folks of the East. Back in 
your country, it’s all paper money. 
But silver dollars are prolific out 

had that little sticker 
just the size of a dollar 
and I affix one to every dollar I ge 
It isn’t mutilating the coin at al 
Just advertising—and good adver- 
tising. Of course I’m always care- 
ful not to take silver dollars to the 
bank.” 

“But you know the best 
I ever had was one that bore the 
sign: “For Men Only” and which 
was completley blinded with the ex- 
ception of a small four inch hole 
in the center of the plate glass. | 
had always thought that the age 
old catch had lost its flavor. Not 
so. It is still as attractive as ever. 
Men would come across the street 
and out of their way to look 
through that hole and women would 
cast wistful glances this way as 
they passed by. What was in the 
window? Only a cigar! It’s an 
old joke, but everybody bit. And 
the best part of it was, the chap 
who looked would chuckle to him- 
self for having been sold and pass 


here, so | 
made up 

a 
l. 


window 
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on without giving away the secret. 

“But don’t you know 
it beats Old Harry how some peo- 
ple still cling to the belief that ad- 
vertising is an evil. Why, at the 
last Rotary meeting our 
photographer and one of the lead- 
ing dentists went on record as not 
believing in advertising. Of course, 
the dentist had the ancient ‘ethics’ 
alibi, but the photographer ! Beats 


best 
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Editorial in 


Williams, 
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me. I should think that everyone 
would know by this time that it 
doesn’t make any _ difference 
whether or not one believes in ad- 
vertising, he is an advertiser, none 
the less. Every man is an adver- 
tiser. The expression on your face 
is the or worst—advertise- 
ment you possess. Your coat—hat 
—shoes—all are advertisements. 
They are advertisements of you. 
They have an influence on the 
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minds of everyone with whom you 
come in contact. Your store—its 
cleanliness; your window—its at- 
tractiveness; your goods—their 
quality; your salesmen—their effi- 
ciency; all and each are advertise- 
ments. Everything we do or say 
is an advertisement for ourselves or 
our establishment. Isn’t that a 
fact ?” 

“Tt is Bill. Let’s all have good 
advertisements.” 


Execratt oe 


The Dart, Issued by the Medart Patent Pulley Company, 


St. Louis, Mo. 


ISTORY is prone to dwell on the positive-—negatives win but neg- 
H lect. Thus that Circe who, since the world began, has weakened 
men with her tremulous beguilements, hides behind her seeming 
frailty and escapes her notorious due. 

Egypt the Magnificent, drugging a lone Roman conqueror’s ambitious 
manhood with a seductive pathognomy, is a scarlet byword. 

Her Grace of DuBarry, with greedy eves set on power and revenge 
and bright, tight lips that trickled venomed honey in a Royal Ear, was the 
unwitting torchbearer of but one Revolution to become a senuous synonym. 
e head of a wine-mad Stuart on her breast, might 
wreck a single dynasty and earn a deathless shame. 

Yet between the scrawled lines of all the thousand pages that record 
human activity through the impatient years, runs the uncertain, weaving 


Nell Gwyn, 


trail of the greatest Carmined Feline of them all 


} 
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trembling destroyer of 


unnumbered empires and enterprises, weak despoiler of countless loves and 
lives—the slack-lipped slattern Indecision. 

From the dim days when forgotten chieftains dallied with her, unre- 
sisting while Tamerlane marched his frenetic Tartars across southwestern 
Asia, she has laid the Curse of Tremor upon men’s minds. 


Even before, fabled Troy 


secure, impregnable—fell to a myth while 


brave warriors heard her childish queries about the Monstrous Horse. 
The last white Tsar, standing before a firing squad at Y ekaterinberg, 

of her domination. 

She, Indecision, with soft hands loose stretched around a throne, has 


cursed the years 


felt a Nation’s pulses ceas 


stifled Industry. 


She is still Indecision 


Idling by a forge, her clinging kisses have 


perpetually young, everlastingly alluring, and 
still men, seeking case, are beguiled to mate with her. 


Under the bar 


sinister of illegitimacy the offspring of those liaisons—Vacillation and Pro- 
crastination—grow and multiply on the strength sapped from men’s walls. 
Even to a third and fourth generation the evil maternal lineage breaks 
through to spawn Indolence and Incompetence. 

Indecision yet survives and thrives. She is the antithesis of action, 
the Nemesis of progress. Her dupes learn to wait, to hesitate and to 
equivocate—and become at last Apostles of Enervation and Followers of 
Fear. 
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Common Misapprehension of Terms. 


HEN the public hears the statement that the re- 

tail merchant’s cost of doing business is 30 per 
cent, there seems to be an inclination in some quarters 
to jump to the conclusion that his profit must be 70 per 
cent. Or when it is said that he receives a discount of 
40 or 50 per cent from list price, the conclusion is not 
uncommon that he must be making an exorbitant prof- 
it. It is suggested that these terms, which are perfect- 
ly well understood in the business world, should be 
used with greater discretion. In the one case 30 per 
cent means simply the cost of making the sale and de- 
livering the goods after the goods have been laid down 
in the merchant’s store. The term has no reference 
whatever to the amount of money which the merchant 
must pay out for the goods themselves and the freight 
from the factory to the store. In other words, the cost 
of laying the goods down in the customer’s office is 
not 30 per cent, but it is 30 per cent plus the cost of 
the goods and the freight thereon and is therefore ap- 
proximately go per cent of the selling price. When a 
man says that prices are too high, he will instantly 
modify his contention if he can be shown that the sum 
he is paying represents a profit to the merchant of only 
10 per cent and that the actual cost of the goods is 90 
per cent of the amount he is asked to pay. Manufac- 
turers add into their costs the cost of the raw material, 
labor, interest, freight, overhead, etc., so that the mer- 
chants who buy from them understand fully just what 
elements enter into the cost of production. There is 
no reason why the production or service costs of retail 
merchants cannot be stated in terms which will in- 
clude all elements of cost, giving the public a correct 
understanding of the situation. 

In the retail stationery field a local stationer with a 
head for original investigation finds that only one sev- 
enth of his stock turns more than once a year and he 
finds also that his whole business does not make over 
10 per cent per year. The figure is never more than 
10 per cent and sometimes is less. If a stationer could 
do a sufficient business on the stock which turns with 
a certain frequency and ignore the stock which turns 
but once a year, he could make more than Io per cent, 
but no stationer who values his business can do this, 
for the six-sevenths which represent slow moving 
goods must be carried if the stationer is prepared to 
perform an adequate service for his customers. 

This suggestion is made in order that the public 
may be made better acquainted with the truth about 
the retail business in this field. 

<> 


The Proposed Pencil Tariff. 


ECENTLY some of the stationery papers have 

published a letter from the representative of a for- 
eign pencil manufacturer, protesting against the pro- 
posed duty on lead pencils named in the new Fordney 
tariff bill. It is natural for foreign pencil men to pro- 
test against a tariff which makes it more difficult for 
them to enter a market made up of 110,000,000 human 
beings, practically all of whom are daily users of lead 
pencils. 

The American market is the greatest plum that hangs 
on the world’s commercial tree and we can always de- 
pend upon our friends abroad for the invention of ar- 
guments both plausible and ingenious to show us why 
a tariff on any commodity is unwise. 


The pencil man above mentioned states that the pro- 
posed tariff gives unwarranted protection to a “mere 
handful” of American pencil manufacturers and prac- 
tically makes the duty prohibitive against pencils of 
foreign origin. We do not quite agree that American 
pencil houses are a mere handful. Possibly in numbers 
they are not many, but in volume and value of output 
they probably lead the world. He cites as an example 
the case of a large railroad company wishing to import 
lead pencils bearing their own imprint in place of that 
of the manufacturer. This argument seems to betray a 
certain frank obtuseness of perception which not so 
long ago was thought to be characteristic of the diplo- 
mats of certain portions of Europe. Just why an 
American railroad company, which derives its revenues 
from the American people, should be anxious to buy 
imprint pencils from a foreign manufacturer, it is dif- 
ficult to understand, especially as there are a half a 
dozen or more manufacturers in the United States who 
make pencils in all grades and are capable of taking 
contracts in any quantity, turning out goods of the most 
acceptable standards, and contributing considerable 
sums to the railroads through shipments of raw mate 
rials and finished products. 

Office Appliances can see no reason why a tariff law 
should not be enacted by the United States designed 
to give adequate protection to American industries, 
while at the same time yielding the maximum revenue 
to the treasury consistent with an adequately protective 
idea. Oher nations protect themselves, some in one 
way and some in another, according to the character 
of their commerce. The United States cannot afford to 
throw wide the gates either to indiscriminate immigra- 
tion or to a flood of manufactured products which 
might readily be designed to do the most injury to 
American commercial interests. — 


<--> 


Must Main Street Be Moved? 


HIS is the title of an editorial in the Retail 

Public Ledger of May 4th. It follows the sug- 
gestion of a letter written on May 3rd to the editor 
of the ledger by M. F. House, who suggests that by 
far the greatest item in the retailer’s expense after 
the purchase of his stock and the payment of his 
help is the rent of his store. These rents have not 
come down any from the inflated levels attained 
about the time of the armistice. These rentals rep- 
resent a burden upon the retailer and through him 
a burden upon the public and he suggests that it 
might be possible for retailers in many localities to: 
take concerted action and move to intersecting 
streets where the retail opportunities would be al- 
most, if not quite, as good. 

The editor of the Retail Public Ledger says that 
wholesale bear about the same relation to 
retail price as the cost of wool to a finished suit of 
clothes; that, in addition to the original expense of 
an article, the dealer must add a considerable per- 
centage to cover his rent, light, heat, transportation 
and labor, not one of which items has declined. Rent 
is the most costly and, therefore, the most import- 
ant. Desirable locations have doubled, trebled or 
even quadrupled in price. His conclusion is that if 
Main Street, be it Fifth Avenue or Chestnut Street, 
Michigan Avenue or Charles Street, is not willing to 
assume its share of the price reduction then Main 


costs 
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Street must be moved elsewhere. He deplores the 
distrust of the retailer which was so prevalent in 
1920 and believes that something must be done tu 
lower rentals even at the cost of changing the ac- 
cepted order of things with reference to retail buy- 
ing centers. Main Street is Main Street only be- 
cause retail dealers make it so. Wherever the deal- 
ers went, the current of trade would follow and 
building values would drop over night. Many a 
merchant has ingenuously utilized undesirable quar- 
ters and made them succeed, while others have em- 
ployed publicity methods with conspicuous success. 
<> 
Courtesy in Postal Department Letters. 


VIDENTLY the new Postmaster General is not 
affiliated with the Society for the Abolition of 
Epistolary Banalities, described in the May issue of 
Office Appliances. An order was issued by Will H. 
Hays, postmaster general, in June to substitute for 
the formal salutations “Sir,’ “Madam” or “Miss” the 
more human expressions, “My Dear Sir,” etc. The 
theory of Mr. Hays is that the formal letter tends to 
make the recipient feel that his complaint or request 
for information has received scant attenfion. It be- 
tokens an air of superiority on the part of the writer. 
The new order of things is calculated to reflect a sym- 
pathetic attitude, and to emphasize the aim of the post- 
office department to afford every possible service at its 
command. 
<-> 
The Fordney Tariff Bill. 
HE tariff bill is working through Congress at de- 
liberate speed, and before its final passage several 
material changes are likely to be made. Practically 
everything in the commercial stationery and office 
equipment lines is mentioned in the bill, but import- 
ant office machines are on the free list. The embargo 
on dyes has been stricken from the bill. This is good 
news for the German dye-makers, who, it is said, can 
undersell domestic manufacturers despite the duty. It 
is said that should they have to take a slight loss on 
some dyes, they can recoup themselves by the sale of 
dyes which are not yet made in this country. 

The free list includes cash registers, typewriters, and 
a number of machines in other fields. Typesetting ma- 
chines and sewing machines are duty-free. 

Pens of metal imported from abroad will pay a duty of 
12 cents per gross; with nib and barrel in one piece, 15 
cents per gross. Penholder tips, penholders and parts, 
gold pens, combination penholders comprising penholders, 
pencil, rubber eraser, automatic stamp or other attach- 
ments, 25 cents per gross and 20 cents ad valorem. Foun- 
tain and stylographic pens, fountain penholders, parts, 
etc., valued at $2.00 per dozen or less, pay duty of 72 
cents per dozen; valued at $2.00 and not more than $6.00 
per dozen, $1.50 per dozen duty, and on all the foregoing, 
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To Tue Eprror: In your July issue of Office Appli- 
ances I] have read, in an article with the heading, “Letters 
to the Editor,” a statement comparing the merits of wood 
and steel filing equipment, giving the different ponits of 
construction and the relative merits of each. 

I differ with the writer on one point which in my mind 
is, at the present time and will become more so, the decid- 
ing factor as to whether the file shall be of wood or steel. 
And this is summed up in the two words, Fire Prevention. 

If our Government feels that it is its duty once a year to 
set aside a day to instill into the minds of the public the 
idea of fire prevention and almost every state and city 
devote a period each year to propagate this thought, it 
will be wasted energy unless carried out to the fullest 
extent. In reducing the per capita tax which is imposed 
upon each one of us every year through loss by fire, we 
must learn that to stop fires we must stop adding fuel. 


APPLIANCES 


21 


25 per cent ad valorem in additioh. House or cabinet 
furniture of wood carries a duty of 25 per cent ad valorem. 
Fabrics with fast edges, not exceeding 12 inches in width 
must pay 25 per cent ad valorem; non-metal pencils, 
crayons and mechanical pencils not otherwise provided 
for, 50 cents per gross and 25 per cent ad valorem. Cumu- 
lative duties are levied on caps or protectors, and pencils 
prepared for them, or for pencils stamped with other 
names than that of the manufacturer, 50 cents per gross 
in addition to other duties. Pencil leads not in wood or 
other material carry 6 cents a gross duty; leads not ex- 
ceeding 6/1000 of an inch in diameter, 10 cents per gross; 
colored, copying or indelible leads, 60 cents per gross, an 
on all the foregoing, 20 per cent ad valorem. 

There is a considerable free list. Besides typewriters 
and cash registers, it includes, of interest to this field, 
wood pulp; standard newsprint paper, models of inven- 
tions, etc. Papers in general, however, are dutiable, like- 
wise books, instruments, engravers’ plates, etc., carry 
moderate duties. 

Certain changes will occur in the measure before its final 
passage. These may modify some of the figures given 
above. The measure will be further outlined here when 
its final provisions are fixed. 

<> 


Co-operation in Selling Before School Opens. 

ENS and pencils are included in the concerted drive 

on school supplies to be made by the stationery 
business from August 29 to September 10, inclusive. 
This is one of the retail activities sponsored by the 
National Association of Stationers and Manufacturers. 
Unanimity of effort has been found to be helpful to all 
merchants who participate in simultaneous displays of 
timely merchandise. Each profits by the momentum 
gained through window and store displays, advertising, 
etc. 

It has been recommended that dealers use the win- 
dow trimming and store display material which the 
manufacturers provide. If none of this material is on 
hand, the manufacturers are in a position to furnish it. 
Electros for newspaper advertising can be had. Direct 
mail advertising is available—many manufacturers 
furnish such material generously. In many cities it is 
possible to obtain the names and addresses of school 
children, to whom such direct mail advertising can be 
sent. It is wonderfully effective in reaching our citi- 
zens-in-the-making, for mail is not a frequent circum- 
stance in a child’s life, and advertising matter thus 
received gets close study—and is preserved. 

Pens and pencils should be given the best position 
in the store during the weeks of this drive. Children 
will come in droves, often accompanied by their par- 
ents. The wise stationer will see that merchandise of 
interest to the mothers ts displayed near the pens and 
pencils. While not many direct sales may be expected 
in the rush of getting the kiddies ready for school, the 
seeds of many sales may be sown if mothers get a 
glimpse of something which may appeal to them as 
suitable gifts for future festivities. 
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I am not going to enter into discussions of what this 
means in large office buildings, but it is just as essential in 
the smallest concern, because if you do not have an office 
full of inflammable material, your liability to fire is going 
to be greatly reduced and I believe that on this theory 
alone steel files are going to take a position in the com- 
mercial business unequaled by any other material, until, 
should the time come, somebody may substitute a fire- 
proof wood, if this be possible. 

I do not believe there can be too much stress laid upon 
the one point of fire prevention in connection with the 
selling of office equipment. 

Trusting you will take this in the spirit that I send it, 
as I sell both steel and wood, and with the good of the 
community at heart, I remain, yours very truly—Geo. D. 
Snyder, (with Wm. B. Burford, Indianapolis.) 
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JUDGES OF THE FIRST ADDING AND CALCULATING MACHINE C¢ IMPETITION HELID LAST 
FRANCE.—First row, left to right: Mme. Poinsot; MM. Gray. Delaunse, Mercamp, Simonneau, Guircheman¢ 
d’Ocagne, P. Francois, Mamet and Wilbois Second row MM. Baugnies, Nico Sanders, Blanc, Toulon, R 
Duviol, Legrand, Destermes, Delacour and Berrie: Third row: MM. Pasquier, Marlard, de Puttorac, Louet 
Carpentier, Oudin, Lemoine and Weiss. Fourth row MM. Ledoux, Guesnon, Berran, Bournisien, Dequeke¢ 
Fringhian, Rosenfeld and Reymondin 
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VIEW TAKEN DURING THE ADDING AND CALCULATING MACHINE CONTEST AT PARIS, SHOWING OPERATOI 
AT WORK. SOME OF THE OFFICIALS ARE SHOWN STANDING. VISITORS OCCUPIED THE GALLERY n this conte 
American machines carried off the honors. Photos by courtesy of M. Navarre 
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Office Appliances in Great Britain. 


Special Correspondence to Office Appliances. 


July 16, 1921. 
HERE is a distinctly more hopeful feeling about in 
eg the British industrial and business world as I write. 
Were it not for the persistent and most depressing 


heat wave that has been affecting us for the past two 
months almost the cheerful feeling would be made still 


more manifest. The origin of this better feeling is found 
in the ending of the national coal miners’ dispute \fter 
having dug no coal at all for going on for ten weeks the 


British coal miner has fixed up a sort of temporary com 
promise with the British coal owner and work is being 
resumed as fast as the mines can be got ready. Some are 
vater logged and they will take a little time to clear out, 
but a month should see every coal miner back at work. 
The supplies of fuel which have commenced are very 
welcome and factories, workshops and mills which had 
had to close down because of the want of fuel are now 


ble to once more recommence operations. (Oi course 
the return of the miners to work does not lift all our 
trade depression, but only one corner of it. Che other 


part, which we shared apparently with most other coun 
tries, persists, although here again there are signs of a 
break in the clouds. None of our staple industries so 
far, however, have shown any signs of revival and after 
all iron and steel, shipbuilding, textiles and the rest are 
the things we look to. 
<> 

There was a slight improvement in the imports of type- 
writers during June, the number of machines coming 
into the county being 1,726 against the record low figure 
of 1.210 machines in May. Comparing this June’s figures, 
however, with June last year there is shown a big falling 
off, for that latter month we .imported into this country 
6,346 typewriters, whilst in May last year we imported 
over 9,000 machines. The total imports of typewriters 
for the first half of this year now aggregates 25,653 ma 
hines; this number compares with 45,253 machines in the 
first half of 1920. Our total imports otf typewriter parts 
for the first half of this year weighed 17 tons against 30 
tons in the corresponding period of last year. No expla 
ition can be vouchsafed for a slight increase in our 
pewriter imports for June. There has not matured any 
particular increase in retail business so far as London 
oes Practically all the typewriter headquarters here 
are going slow and fixing their plans a few months ahead, 


laving down arrangements for big business campaigns 
vhen general trade activity is resumed 
<---> 
th regard to our exports of typewriters conditions 
are also worse than in the corresponding period of last 
r In the first six months of 1921 we have exported 
1,682 typewriters, produced and manufactured in this 
country. This compares with 1,774 typewriters of this sort 
exported in the corresponding period of last year. 
<--> 


Our exports of British-made parts in the six months 
have weighed 18 tons against 17 tons in the January-June 


period of 1920. With regard to the export of typewriters 
of foreign or colonial manufacture we shipped away 3,149 
for the six months end of June 30th this year against 3,733 
machines in the first half of last year. No parts at all 


were exported during the six months as against three 
tons last year 
<—-e-—> 

\. E. Shead, recently appointed general manager of the 
Remington here, was born in Devonshire and educated at 
college in London. His business career began on the road 
for the Remington. Later he became London district 
manager, and after that the company’s adding machine 
expert Later he went to the Smith Premier as general 














ve seen he is now back to his old 


manager, but it will 
love. 
<--> 
Walton Turtle, one time Irish manager for the Barlock 
end provincial manager for the Royal, has taken over the 
general management of the Hammond. Until this time 
he has been provincial manager for the company and the 
change is made in accordance with a scheme of general 
reorganization, 
<-> 
On June 28th in the King’s Bench division of the High 
Court of Justice an action was commenced, some details 
of which will be of interest to office specialty men. Mr. 
Justice Swift began the hearing of an action which arose 
out of an agency for the sale of a machine called the 
Rotary Cyclostyle. The machine is designed to manifold 
typewritten matter. The plaintiff, David Gestetner, the 
inventor of the Rotary Cyclostyle machine, of Highbury 
New-park, London, sued J. O. Andrews, G. M. Hartmann 
and Mrs. Beatrice Hartmann, of Pall Mall, Manchester, 
to recover 1,972, the balance of an account for goods 
sold to the defendants and for damages for alleged breach 
of contract by the defendants in the agency. The plaintiff 
alleges that the defendants had failed to work the agency 
in a satisfactory manner, and had devoted part of their 
time to the sale of the goods of the plaintiff's trade com- 
petitors in breach of their agreement. The defendants 
admitted the plaintiff's claim for goods supplied, and they 
counter-claimed for $120,000 damages on an alleged agree- 
ment to hold the agency during the joint lives of the 
defendants, and the survivor of them, and they also coun- 
terclaimed for $1,800 damages for the plaintift’s refusal to 
execute certain orders. 
<-> 
Mr. Gestetner, while denying all liability on the counter- 
claim, brought into court $20,000 and pleaded that this 
was sufficient to satisfy any claim which the defendants 
might have against him. 
<—-o-—> 
Leslie Scott, K. C., and Mr. du Pareq appeared for the 
plaintiff, and Mr. Hurst, K. C., and Horace J. Rowlands 
for the defendants. Leslie Scott in opening the case said 
that the defendants were agents and distributors of the 
plaintiff's machines, and of paper -and other materials 
for the working of the machines. Mr. Gestetner’s conten- 
tion was that the defendants did not conduct in a thorough 
and satisfactory manner the sale of his goods in the 
country On November 5, 1919, he gave the defendants 
notice terminating their employment, and he now claimed 
damages for their failure to carry out the terms of their 
agreement with him. The defendants, on the other hand, 
said that their appointment to the agency was for life, 
and they claimed damages for the alleged wrongful 
termination of the agreement. They calculated those 
damages on an actual basis for the length of the longest 


life. The arrangement between the parties began in 
March, 1908. Mr. Andrews was a stepson of Mrs. Hart- 
mann. The plaintiff had a factory near London, and he 


had agents in different parts of the country. The defend- 
ants claimed that at the end of 1919 they were entitled 
to the sole agency for the whole of England and Scot- 
land, excepting London and the southwestern counties, 
Leicester and Liverpool. Mr. Gestetner maintained that 
the results of the defendants’ work were unsatisfactory, 
and that in breach of their contract the defendants had 
also been engaged in selling goods fot other firms who 
were his competitors in trade. : 
<--> 

Mr. Gestetner, examined by Mr. Scott, said that in 1886 
he was naturalized as a British subject. During the war 
his factory at Tottingham was making rifle grenades, and 
it turned out about 40 per cent of the whole quantity 
used by the British Army. In the spring of 1919 Mr. 
and Mrs. Hartmann had an interview with him, and they 
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discussed the question of the small sales in the provinces. 
He told them that unless the prices were higher and the 
sales considerably larger the factory could not be carried 
on. He was particularly anxious to blot out any dark 
spot that might attach to his name owing to his prose- 
cution three years ago for failing to make complete income 
tax return, and he told Mrs. Hartmann that he wantei 
to have in his sales department as many of the returned 
soldiers as he could employ. 
<--> 


Mr. Gestetner, in his cross-examination by Mr. Hurst 
on the sales and profits, said that he was not competent to 
express any opinion on figures. He did not know the 
figures of the profits that he himself made last year. Up 
to March, 1919, he never complained of the manner in 
which the defendants had done their work. Mr. Justice 
Swift at this point asked whether it would not be possible 
for the parties to agree upon a settlement. They were 
business people, and had been associated in business for 
many years. New methods of carrying on business had 





to control, he found that the Gestetner machines were not 
generally known, and there were instances in which clients 
were not satisfied. A number of other demobilized army 
men gave evidence of the same kind. 
<-> 

A settlement was reached in the action on July lst. The 
plaintiff alleged that he was entitled to put an end to the 
agreement, and on the defendants’ claim to damages for 
breach of the alleged agreement, he had paid $20,000 into 
court as satisfaction, but the defendants claimed $120,000. 

<--> 

On that day Mr. Hurst, addressing his Lordship, said 
that terms had been arranged between the parties for a 
settlement of the questions raised by the action. Leslie 
Scott for the plaintiff, said that Mr. Gestetner would pay 
to the defendants $13,200 and, in addition, allow them 
$2,800 which he claimed in the action on the debt due to 
him. Each party would pay his own costs. Counsel said 
that he felt bound to state the terms, as letters had come 
into the plaintiff's possession, written by the defendants, 





LONDON STAFF OF THE ROYAL TYPE WRITER COMPANY ON THE LAWN OF THE 
RESIDENCE OF MR. AND MRS. J. T. WHITEHEAD ON JULY 11.—Mr. and Mrs. White- 
head are the fifth and sixth from the left in the second row from the bottom 


arisen, and the parties did not see eye to eye. The de- 
fendants said that the contracts were for life, and could 
not be got rid of; but still the plaintiff maintained that 
he was entitled to get rid of them. Mr. Gestetner had 
already gone a long way in an effort to bring peace. If 
nothing could be done by the parties to arrange the mat- 
ter between themselves then he (his Lordship) would have 
to determine the matter from the strictly legal aspect. The 
parties conferred, but were not able to agree on terms, and 
the cross-examination of Mr. Gestetner was resumed. 

<--> 

Mr. Chauncey, one of the army men employed by the 

plaintiff, examined by Mr. du Parcq, said that after his 
service in the army he was engaged by the plaintiff to sell 
the machines, and he was sent to Cardiff. He found that 
Cardiff had been wholly neglected by the defendants, and 
that Mr. Hartmann had not an office there. The name 
of Mr. Gestetner was not known. His experience with 
Mr. Gestetner was on the whole satisfactory, and he had 
no complaint that he had been exploited; he had had 
several good business offers when he left the army. 

<0 > 

Mr. Justice Swift said that when ex-soldiers were not 

employed business men were reproached for want of 
patriotism, and when they did give them employment 
they were charged with exploiting them. 

<> 


Mr. Donald H. Larna said that he was now the plain- 
tiff’s provincial sales manager at Manchester. He was a 
lieutenant in the Yorkshire Regiment during the war, 
and was several times wounded, and he had been unable 
to resume his profession of vocalist. He attended a busi- 
ness class for ex-service men in London, and two years 
ago he was engaged by Mr. Gestetner. 

<-> 


Mr. du Parcq asked the witness whether he thought 
that he was exploited by Mr. Gestetner. The witness 
replied that in his opinion it was a scandalous suggestion 
to make. He said that in the areas which he was given 


concerning the payment of the $20,000 into court by the 


plaintiff, which, in the plaintiff's view, were misleading. 
<--> 
Mr. Hurst said that his friend in making the offer had 


met the matter fairly. The letters cast no reflection on 
the plaintiff. 
<---> 

Mr. Justice Swiit said that the arrangement reflected 
great credit on the good temper and sound sense of the 
parties on both sides. In the course of the correspon 
dence he had observed that Mr. and Mrs. Hartmann 
referred to the fact that from time to time Mr. Gestetner 
had treated them with great kindness, and it seemed to him 
(his Lordship) that Mr. Gestetner had treated them with 
great kindness to the end. The settlement was a very 
proper one. 


The Whiteheads Give a Party. 


J. T. Whitehead, sales manager and director of the 
Royal Typewriter Company, with Mrs. Whitehead, gave a 
garden party to the whole of the London staff of the Royal 
on June 11 at their Croydon home, where directors, mana 
gers and staff had a right “royal” time. The extensive 
gardens and lawns were decked out in festive array. <A 
huge tent with beautiful flower decorations was erected for 
lunch and a stentorphone (or giant gramophone) dis 
coursed music. The company had just sat down to lunch 
when the much esteemed managing director, F. H. Mors 
arrived with Mrs. Morse and Mr. and Mrs. Sidney Bet 
teridge. Presentations of flowers to the ladies followed 
With the luncheon went gifts to the ladies of powder puffs 
in royal purple and to the men smart ties or cravats 11 
the same color. Sports and pastimes were in the order of 
the day until tea time. During this interval the comedy 
member of the Royal staff, Gus Hickmott, kept the con 
pany in roars of laughter. The outing closed with a buffet 
supper in the house. 
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High Lights on the Southern Hemisphere 


A Condensation of Reports on Potential Business Districts in South Africa and Aus- 
tralasia. Abstracted From Notes by Victor Bowman, Formerly Export Manager of the 
Dennison Manufacturing Company and Now District Manager at New York. 


Note.—Mr. Bowman’s notes are very exhaustive and take 
in the historical aspects of the countries covered as well as 
natural resources and a detailed analysis of the field insofar as 
it concerns his company. We have been privileged to abstract 
some of this matter, which gives a lucid conception of condi- 
tions in the countries visited by Mr. Bowman. 


New Zealand. 


The dominion of New Zealand consists of three main 
islands grouped closely together. They are known as the 
North Island, South Island, and Stewart Island. The 
latter is unimportant, being sparsely settled by a tew 
fishermen. There are a number of other small islands 
within the Dominion of New Zealand, but they are unim- 
portant from a trading viewpoint. The North Island and 
South Island are more or less of 
a size, both as to area and popu- 
lation. The combined area, is 
about 100,000 square miles—a 
little more than the combined 
area of Ohio and Illinois. There 
is a population of — 1,100,000 
whites and some 50,000 Maoris or 
blacks. Of this total population, 
the North Island has the greater 
by some 250,000. 





The New Zealander greatly re- 
sembles the better class English- 
man. He is modest to the same 
degree, but is decidedly more 
democratic and his sincerity is 
characteristic. So evenly is the 
wealth of the country distributed 
that such things as class distinc- 
tion are almost totally absent. 
Poverty is unknown. The gov- 
ernment sees to it that the hign 
average of its people is maintained 
by exercising a careful surveil- 
lance of its wonderful school sys- 
tem Immigration save that of 
whites is prevented. Immigration 
of any kind is not encouraged 
except from the British Isles. 

Aucklaygd (population 133,712), 
is the most populous and most 
important city in the dominion, 
judging by the number of busi- 
ness houses, the appearance of 
the buildings and general activi- 
ties. It is practically the equal 
of a city of like size in America. 
Auckland is situated on an excel- 





ington. Christchurch is not a port, but lies inland beyond 
a range of mountains on a broad plain, a distance of about 
twelve miles from the port of Lyttleton. Running through 
the city is a little river Avon, which here and there is 
spanned by neat bridges. The river is the pride of the 
inhabitants; its green, grassy banks are kept as well tended 
as a garden. Christchurch 1s the center of the frozen meat 
industry, but because of its lack of important back country 
it is not the same commercial city as Wellington. 


Dunedin (population 68,716) is reached by trains from 
Christchurch in about ten hours. Dunedin is termed the 
Scotch city of the dominion, as it was founded by the 
Scotch and has always been a haven for them when migrat- 
ing from Scotland to New Zealand. The city is often called 
the banking center of New Zea- 
land. It is an important port and 
the site of the colleges and uni- 
versities of the country. 

New Zealand Knows Importing. 

New Zealand is an importing 
country. It is accustomed to or- 
dering from salesmen’s samples 
whether prices are quoted in ster- 
ling, dollars, francs or yen. The 
average merchant knows his busi- 
ness and has the reputation of 
being reliable and honest. Con- 
sequently failures in business are 
Tew. 

New Zealanders are less es- 
tranged from the mother country 
than the people of any other of 
Britain’s possessions, They take 
great pride in being a part of the 
British Empire, are extremely 
patriotic and regard with a sort 
of jealously any national rivals. 
Recently there was a trade com- 
missioner from England, urging 
the merchants to patronize Brit- 
ish products. This was hardly 
necessary, for they of their own 
accord do so even at a sacrifice. 
For an American the attitude of 
New Zealand toward the United 
States is disappointing. This at- 
titude is very closely akin to hos- 
tility. The feeling first sprung 
into being during America’s state 
of neutrality while the world war 
was in progress. It developed to 








lent harbor and is supported by 


a rich back country, both to the VICTOR BOWMAN 
North and South. To this, and AT DURBAN 


to the fact that it enjoys a milder 

climate than other cities of the 

country, is due its being the most populous. The port 
ships much of New Zealand’s produce and it is the center 
of the kauri gum industry. 

Wellington (population 95,235) is a journey of eighteen 
hours due South from Auckland. It is the capital of New 
Zealand. It is situated on the choice harbor of New Zea- 
land and well in the heart of the Dominion. It will prob 
ably continue, as it is now, the most important port of the 
country. It is bounded on one side by the harbor and by 
shapely hills on all others. Expansion is difficult, which 
produces a congestion in the city and rather undesirable 
residential sites. The hustle and businesslike manner of 
the people are very pronounced, and this, together with 
the crowded streets, suggest a more citylike atmosphere 
than the larger city to the North 


Christchurch Lies Inland. 


Christchurch, (population 92,733) is on South Island. It 
is a journey of about twelve hours by steamer from Well- 


even greater extent at the close 
of the war, since which time New 
Zealanders have labored under 
the impression that America 
claims to have won the war- 
The war still remains a continual subject for discus- 
sion in New Zealand. One hears America taken to task 
constantly for her attitude—so much so as to be amusing. 


IN A RICKSHAW 


Exchange An Annoying Subject. 


in business, however, the exchange question more than 
any other, provokes hard feeling on the part of the unin- 
formed. It tends to curtail purchasing in America on every 
hand. Not only is the price of an article seriously affected 
through exchange alone, but the customs demand duty on 
the increased price of a commodity after the conversion 
from the dollar to sterling has taken place is an important 
factor. Practically all imports are dutiable with the pref- 
erential tariff in favor of British goods. On_ stationers” 
merchandise the duty will average about thirty-five per 
cent. Upon entering the country, commercial travelers 
must pay duty on their samples. The amount paid is re- 
funded upon leaving the country, provided the samples 
are intact. In addition to the duty on samples, salesmen 
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SCENES IN AFRICA AND OTHER 
PARTS OF THE EASTERN HEMIS- 
PHERE.—Photos by Victor Bowman of 


Manufacturing Co. 1. 


Suvia, Fiji. 3. Railroad 
Auckland, 
building, Pretoria. 6. 
Perth, West Aus- 
Sydney, N. 
Street 


Union 


Dundin, N. Z. 9 
3. W. 10. Christchurch, N. Z. 11. 


must deposit with the custom officials at the port of entry 
£10 sterling on account of revenue tax on profits on busi- 
ness transacted within the Dominion. Corporate bodies 
which are represented are required to pay five per cent 
on their net profits, which must be at least five per cent 
of the invoice cost of the goods sold in the country 
Should this tax be less than the £10 deposited the dif- 
ference will be refunded. The subject of “F. O. B. mills” 
has produced some serious objection. Everywhere 
were complaints as to the amount of unanticipated 
charges which ensue when prices are quoted “F. O. B. 
mills,” and no guarantee given as to the amount of 
inland freight or port charges. Importers wish to be 
quoted “F. O. B. steamer” at point of shipment, or have 
a guarantee as to what expenses will occur on_ ship- 
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ments between mills and steamer. Che etailer is a 
strong factor in New Zealand, for credits are good so that 


retailers can be supplied direct without fear of non-pay- 


ment. Direct importation is done in many of the small 
communities. 
South Africa. 
The Union of South Africa comprises the provinces 


of the Cape of Good Hope, Transvaal, Orange Free State 
and Natal. In addition the land administered by the 
South African High Commissioner which was formerly 
German Southwest Africa—Basutoland, Swaziland, and the 
Bechuanaland Protectorate are briefly mentioned. The 
charter colonies of Northern and Southern Rhodesia and 
Mocambique, or Portuguese East Africa, were also com 
mented on by Mr. Bowman. 
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Johannesburg claims to have the largest population 
(140,028 Europeans and 119,274 Asiatics and colored). The 
population is very cosmopolitan. Among the Europeans 
are represented many nationalities. There is a preponder- 
ance of Jews. Among the Asiatics are found peoples of 
many Oriental countries, with the Indians predominating. 
Chere is a large number of mercantile concerns in Johan- 
nesburg, considering the size of the city and the back 


country it supplies. The city is modern, laid out on the 
gridiron system and its streets uniform in size, flanked by 
substantial stone buildings. There are sparkling and at 
tractive shops. Business is not confined to any one par- 
ticular quarter and streets running in all directions are 
full of up-to-date shops and stores. The character of the 


business in general suffers somewhat from unprincipled 
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SCENES IN AFRICA AND 
ELSEWHERE.—Photos by Vic- 
tor Bowman of the Dennison 
Mfg. Co. 1. Durban, South Af- 
rica. 2. Capetown, S. Africa. 3. 
Rhodes Memorial near Capetown. 
{. Pretoria. 5. Railroad station, 
Pretoria. 6. Johannesburg. 7. 
Bloemfontein, S. Africa, 8. Un- 
ion building, Pretoria. 9. Johan- 
nesburg. 10. Street scene, Jo- 
hannesburg. 11. At Durban. 





business men who have been drawn to the city because of 
its vast possibilities. 

Pretoria (population 60,000; about 42,000 are Europeans) 
is the second largest city in the Transvaal. It is the admin- 
istrative capital of the Union of South Africa and head- 
quarters of the provincial administration of the Trans- 
vaal. Pretoria is unlike Johannesburg in that it is slow, 
easy going city, peopled mainly by the Hollanders, many 
of whom are civil service workers. There are several well 
organized business houses in both retail and wholesale 
lines. Pretoria is more a residential city than a city of 
business, because of its quiet way of doing business, its 
parks, its reposeful position snuggled in among low hang- 
ing mountains. 

(Continued on page 124.) 
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A Message from the Dark Continent 


Demand for Office Devices in British East Africa.—By D. 
Newmark, Nairobi, British East Africa (Kenya 
Colony). 


Note.—We are confident that readers of Office Appliances will be interested in the subjoined article by Mr. Newmark. Much 
to our embarrassment a previous article by the same writer contained in its head line a material error, for instead of re- 
ferring to British East Africa, the heading referred to British South Africa—one of those slips of the pen which will occa- 


sionally occur. Nairobi is in British East Africa. 
accuracy of the article. 


Nairobi is the capital of the British East African protectorate. 


To refer to that section as South Africa of course materially affected the 


It has a population of about 14,000 people and is a favorite 


“jumping off place” for expeditions into the interior of the continent. Various explorers have outfitted at Nairobt, including our 
own Theodore Roosevelt, Dr. Carl E. Akely, the distinguished naturalist and taxidermist, and others. Dr. Akely is even now 
departing upon another expedition into Africa and it is possible that before long he will again be making his final preparations 


at Nairobi. 


This city is located some distance from the coast and is the second city in size in the protectorate, 


the largest being 


Mombassa, having 30,000 inhabitants approximately and enjoying one of the finest harbors on the eastern coast of Africa. 
The illustrations here shown will give an tdea of the appearance of Nairobi and will convey an impression of the 


general layout of the land in this section of Africa. 


INCE ‘last writing you with reference to opportunities 

for trade in Office Appliances in this Protectorate, 

the country has taken one step further in its advance- 
ment to civilization by becoming recognized as a Colony 
in the British Dominions, and it is now recognized as the 
Kenya Colony. 

It is naturally to be hoped, therefore, that as the country 
progresses the demand for up-to-date office appliances will 
increase, 

Unfortunately, with, the advancement in the country’s 
political position, its progress will be retarded through the 
universal world depression that is now being experienced 
by all countries, and therefore the outlook for trade must 
be dim for a considerable period. 


Retrenchment generally brings about curtailment of 
purchases in labor saving devices, although, broadly 
speaking, a man with a vision realizes that when business 
is bad is the time to introduce labor saving appliances. 

This country, however, has not yet realized the worth 
of the more up-to-date labor saving devices, in regard to 
office appliances, and I can only prophesy a lean time for 
manufacturers of these lines in the near future. 

The population and purchasing capacity of Kenya 
Colony for office appliances being very small, there are 
very few firms who specialize in these lines. Outside the 
Office Appliance Company, who only specialize in pro- 
prietary agencies, the East African Standard, Ltd., take 
premier place for the sale of all classes of stationery and 
business requirements. The firm today possesses, as will 
be seen from the photographs herewith, a very up-to-date 
store, particularly when it is taken into consideration that 
Nairobi is simply a pioneer town of small population. 

The present “Standard” building was erected in 1920, 
taking the place of the previous building which had been 
erected in 1911 and which was burnt down. The East 
African Standard, Ltd., commenced business at Mombasa 
in 1905, as general stationers and newspaper proprietors, 
coming to Nairobi in 1911, and its progress is worthy of 
record. 


Trade Generally. 


I am dividing this under certain heads, and pointing out 
certain faults which could be remedied. Whether these 
faults lie with the indentors or with the manufacturers it 
is not in my province to judge. 


Typewriters. 


The usual standard typewriters are still in demand, and 
the “Woodstock” is now being introduced here fairly suc- 
cessfully. One of the failures that require attending to is 
that no firm who handles any standard typewriter seems 
to have the foresight to keep spares in stock. The argu- 
ment adduced by the storekeeper in this country is that 
it is impossible to keep a large variety of spares when the 
demand is infinitesimal, but I would suggest to the manu- 
facturers that they would point out to their customers the 
particular items of spares which would be in greater de- 
mand—those parts of the machine that are more liable to 
become either worn or broken. 


Duplicating Machines. 
The “Roneo” and “Gestetner,” as rotary machines, are 
in principal demand, but of course the sales are limited. 


A flat duplicator, of which there is no reliable make on 
the market, would achieve sales if properly handled. 


Loose-Leaf Ledgers. 


The trade in these increases, but at the moment it seems 
that Great Britain have the market, which I think is owing 
to the fact that their prices are more than competitive. 


Wood Furniture. 


Nothing satisfactory has been imported into this coun- 
try for many years, and the trade has therefore become 
local. The American manufacturers, as far as I can 
eather, do not think that the trade of this country is sufh- 
ciently attractive to pay any attention to. 





Db. NEWMARK. 


Steel Furniture. 

There is a fairish demand for steel furniture, viz.—Fil- 
ing Cabinets, Flat Desks, and Safes, but there is no firm 
at the present time who can afford to carry the large 
stocks that it is necessary to indent for to procure appre- 
ciation from the manufacturers. 

Ordinary Office Appliances, General Stationery, Ribbons 
and Papers 


are in demand, but only to the extent of a jobber’s trade 


No doubt, as the population increases, this trade will ex 

pand and enable stores in this country to indent direct 
from competitive manufacturers. 
Packing. 

One of the most important factors that should be brought 

to the notice of manufacturers, especially those who pack 


typewriters and wood cabinets, is the necessity for extreme 
care in packing same. Also, in view of the fact that pack 
ages go astray, each article should be compact in itself 
To illustrate my meaning, it was brought to my notice 
the other day where a firm imported a dozen four-drawer 


tiling cabinets with movable sides. The cabinets them 
selves were packed in cases, and the twelve sets of sides 
were packed in a separate case. Owing to the fact that 
the case containing the twelve sets of sides was lost en 
route, the twelve cabinets are dead stock Another in 
stance was a consignment of typewriters which arrived 


storekeeper was 
consid- 


without base boards. In this case the 
able to have the base boards made here, but 
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VIEW OF THE INTERIOR OF A COMMERCIAL 


2. The new Stanley hotel on Sixth avenue. 3. Interior, 


Government Road. 5. National Bank of South Africa, 


erably higher cost than if they had been supplied with 
the typewriters. 

There is no doubt that as the trade depression recedes, 
business will revive, and those manufacturers who are in- 
terested in the export trade may look towards Kenya 
Colony, in a small way, as an outlet for their manufactures. 


Wareham Heads New Business in London. 


George A. Wareham, formerly with the house of John 
Dickinson & Company, Ltd., of London, England, has 
severed his connection with that house and has gone into 
business under his own name as a specialist in office or- 
ganization and equipment. His offices are at 90 and 91 
Queen street, Cheapside, London, E. C. 4. Mr. Wareham 
handles several specialties with the manufacturers of which 
he became acquainted during his visit to the United States 
in November of last year. American producers of office 
specialties which they desire to market on the other side 
of the Atlantic are invited to get in touch with Mr. Ware- 
ham, who is admirably equipped to handle successfully the 
line of business he has undertaken. He has spent many 
years with the house of John Dickinson & Company and 
thoroughly understands the requirements of commercial 
stationery houses and dealers in office equipment and ma- 
chines, having had intimate touch for a long time with 
several of the aspects of the business. Mr. Wareham is a 
man of alert mind and pleasing personality and stands high 
among his associates in Britain. 





STATIONERY HOUSE AT NAIROBI, BRITISH EAST 
AFRICA, AND SOME GENERAL VIEWS OF THE CIT Y.—1. Government Road, the principal street of Nairobi. 


Store of E. A. Standard, Ltd. 4. The Courthouse from 
Ltd., Government Road (on the right). 


General Trade and Typewriter Business in Turkey. 


By A. Kroubalekian, Agent for Turkey of the Royal and 
Corona Typewriters, Constantinople. 


Eighteen years ago, when I started in the typewriter 
business in Turkey, | introduced some rebuilt typewriters 
through an English house, because foreign firms enjoyed 
the privilege of importing all kinds of goods. This privil- 
ege was given under the sovereignty of Sultan Hamid. 
At that time merchants, commission men and others con- 
sidered it a luxury to have a typewriter for their use in 
Turkey, provided such machines could be obtained with- 
out too much expense, but the transactions of banks grow- 
ing day by day brought to the front the importance of 
these machines and showed to all business men the neces- 
sity of using them. The need for typewriters became evi- 
dent, but business houses and administration offices were 
not then in a particularly good financial condition so that 
the trade was not active. 

At the beginning of the armistice something more than 
75% of the banks and commercial houses re-opened for 
business and demand for typewriters increased, but the 
political situation which followed, the policy of the govern- 
ment and the present Turko-Greek war, have changed 
these conditions and paralyzed business all over Turkey. 
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Opportunities for business in Turkey under normal con- 
ditions are considerable. One of the most important mar- 
kets is to be found in Anatolia, Asia Minor, where during 
the war the Anatolian people suffered from having no 
goods, and the many mines in Asia Minor, producing 
petroleum, coal, magnesium, copper, etc., were not exploit- 
ed. On the signing of the armistice capital and labor 
united to push these industries, but the trade was paralyzed 
by the situation above outlined. A secondary field of 
trade is the market provided by the Russian ports on the 
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Bull Fighter Wins Typewriter in Ring. 


In this country our gladiators are usually adepts on the 








THE MATADOR, SENOR FREG, IN THE 
T 


O THE CHEERING 


Black Sea. These were closed on account of bolshevik 
troubles. Before bolshevism reached the Black Sea there 
was a big demand for machines and all kinds of goods. 
Many of these goods on the advent of the bolshevists, 
came back to Constantinople, seeking a market. I know 
that in my own experience many makes of machines, espe- 
cially rebuilt typewriters have been sold below factory 
prices. Such incidents serve to aggravate the crisis in the 
business affairs of Turkey. 

Another cause for this unfortunate condition is the lack 
of credit, and finally, the rights of Turkish subjects are not 
protected as are the rights of strangers, because Turkish 














A GROUP OF TURKISH TYPEWRITER PEOPLE.—The 
above picture presents likenesses of A. Kroubalekian, agent for 
Turkey of the Royal and Corona typewriters, and the employees 
of his establishment. The picture in the inset at the lower 
right is that of Mr. Kroubalekian himself. 


tribunals are not competent to adjust disputes between 
Turkish subjects and people of other lands. This stands 
as a bar to progress until the re-establishment of an inter- 
national policy in Turkey, so that people can again be 
encouraged to do business on credit here. 


AUDIENCE.—Courtesy of The 


typewriter, judging by their effusions in the press when 
training for a prize fight. They do things differently in 
Mexico. Taking advantage of a national custom, M. E. 
Raya, Mexican representative of the Royal Typewriter 
Company, Inc., presented a typewriter to a popular mata- 
dor after a bull fight. The plan worked out very well, and 
was productive of much newspaper publicity Chere were 
about 15,000 at the bull fight in Mexico City, so nsider 
BULL RING, DISPLAYING MR. RAYA’S GIFT 
Royal Standard. 
able word-of-mouth publicity was also achieved. All the 


commercially and socially important people of Mexico City 
and vicinity were in attendance. 
At all bull fights it is the national custom for the ma 


tador, before killing the bull, to select some one of promi 
nence in the audience to whom the killing is dedicated 
In return for this honor the person selected must either 
present a gift to the matador, or give a dinner for him 
Taking advantage of this custom Mr. Raya had the 


matador select him as above described and in response to 
this action publicly presented Senor Luis Freg, a very 
prominent and famous bull fighter, with a Mode! 10 Royal 
Typewriter. Upon receiving the gift Senor Freg stood in 
the center of the arena and displayed it to the entire as 
semblage. These photographs show this proceeding 
Nothing of this kind had ever been and 
it was so much appreciated by the spectators that they not 


done perore 


only cheered heartily for Mr. Raya but also for the Royal 
typewriter. 
Identification Cards in Guadeloupe. 
The French law requiring identification cards for com 
mercial travelers applies to the colonies as well Che 
Guadeloupe government has formally applied the French 


law to that country. Travelers including Guadeloupe in 
their itineraries should get an identification from a 
French consul in the United States and have it certified 
before the salesman leaves for a lrench colony 


card 


Typewriter Man in Italian Crown Cavalry. 

\ clipping from a newspaper at Palermo, Italy, makes 
reference to a member of the staff of the Woodstock type 
writer representatives in Italy: 

“We learn that Cav. Arrigo Capradella of the firm of 
A. Capra & Company, has been appointed cavalry officer 
of the Italian crown. To the young and much-honored 
business man we transmit our warmest congratulations.” 

Sierra Leone Imposts on Typewriters. 

Recent changes in customs duties of Sierra Leone affect 
typewriters. These were formerly free; they are now as 
sessed fifteen per cent ad valorum. 
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Buys Moon-Hopkins 


Court Action on July 11 Brings to a Head 

the Most Important Single Deal Which Has 

Occurred in the Adding Machine World for 
Many Years. 


By an order signed on Monday afternoon, July 11th, by 
Judge Arthur J. Tuttle of the U. S. District Court at De- 
troit, permission was given to the Moon-Hopkins Billing 
Machine Company of St. Louis to sell out to the Bur- 
roughs Adding Machine Company for a consideration of 
$750,000.00. The order was granted on petition of the 
Moon-Hopkins Company. 

The petition granted July 11 was filed by F. R. Corn- 
wall, vice-president of the Moon-Hopkins Billing Machine 
Company. It stated that the company was capitalized at 
$2,500,000.00, that in 1920 it had a total deficit of $317,914.12 
and had attempted a sale to 17 companies other than the 
Burroughs Adding Machine Company. ‘ 

The sale involves of course, all of the physical assets ot 
the Moon-Hopkins Billing Machine Company, together 
with their patent rights of every kind and character. 

The St. Louis factory of the Moon-Hopkins has been 
closed, as the machine will be manufactured hereafter at 
the Burroughs plant in Detroit. 

Report credits this important transaction quite largely 
to Hiram L. Lanphear, who has been connected with the 
adding machine industry for many years and of late years 
has headed the Chicago office of the Moon-Hopkins Com- 
pany. It was Mr. Lanphear who several years ago in- 
spired and helped to negotiate the deal whereby the Rem- 
ington Typewriter Company took over the exclusive sale 
of the Wahl adding and subtracting attachment. This 
device the Remington Company _ re- 
cently purchased outright. Mr. Lan- 
phear opened the Chicago office tor 
the Moon-Hopkins Billing Machine 
Company in 1912, and developed a suc- 
cessful business in the western field, be- 
sides having organized their sates in 
other cities. He is responsible, prob: 
ably, for the sale of more machines than 
any other man connected with the com- 
pany. The last sale to be made for the 
old Moon-Hopkins Company was ior 
34 machines to a big Chicago retail es- 
tablishment. This sale was made by 
Mr. Lanphear. 

Mr. Lanphear has always been an ar- 
dent enthusiast concerning the Moon- 
Hopkins machine. 

The Moon-Hopkins Billing Machine 
Company was organized by J. C. Moon 
and others. Mr. Moon was president 
of the company throughout its entire 
career. He also headed the Landis Ma- 
chine Company and the Moon Manu- 
facturing Company, both of St. Louis, 
and the Mutual Wheel Company of Mo- 
line, Illinois. The machine itself is the 
product of the inventive powers of 

Messrs. Hubert and W. W. Hopkins FRANK L., 
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men of scholarly attainments and profound genius 
in machines as a mathematician. They conceived 
the idea of uniting in one machine a mechanism 
which would provide a_ typewriter, a billing machine 
and an adding machine, and achieved one of the most 
remarkable machines in the office equipment world, as it 
is the only machine that has every function in  mathe- 
matics combined with typewriting. 

The machine is motor driven and is a combination billing 
and bookkeeping machine, supplied with a typewriter 
mechanism. It makes, by direct processes, all computa- 
tions in which addition, subtraction and multiplication are 
performed. A short method of division is provided by 
the use of reciprocals. 

The Moon-Hopkins as a machine has always been a suc- 
cess. Produced and sold under the Burroughs organiza- 
tion, it will have many advantages it has not heretofore 
enjoyed, and is destined to big things. 

During the last four or five years there have been sev- 
eral reports of a change in the affairs of the Moon-Hop- 
kins Company. None of the events predicted have come 
to pass. The last of these reports was as recent as Sun- 
day, June 26, when a news story appeared in the Seattle 
Post-Intelligencer, of Seattle, Washington, describing a 
concern organized to manufacture a newly patented adding 
machine [he report stated that Fred P. Gorin was the 
head of the company; that the factory was to be located 
in Seattle; that the concern was to be 
financed for about a million dollars, and 
that the new company had purchased 
patents held by the Burroughs Com- 
pany. It was stated that the company 
had bought the Moon-Hopkins patent 
rights and the factory at St. Louis on 
a bid of $800,000 in competition with 
the Burroughs Adding Machine Com- 
pany. How this story gained currency 
we do not know. Evidently something 
slipped in the interval between the 
publication of the story and the actual 
consummation of the sale to the Bur- 
roughs Company, for the events did not 
bear out the statements of the article 
in the Post-Intelligencer. 


Severance Now Wilson-Jones G.M. 

An important bit of news in the loose 
leaf field given out early this month 
was the announcement of the appoint- 
ment last month of Frank L. Severance 
as general manager of the Wilson- 
Jones Loose Leaf Company and the 
withdrawal of Charles R. Fargo as 
vice-president and sales manager for 
the purpose of bringing to realization 
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a plan he has long had in mind to establish himself as sales 
and service counsel to concerns in the office equipment 
field. The Wilson-Jones Company becomes Mr. Fargo’s 
first client. He will act as sales and advertising counsel 
for that company, completing advertising and sales promo- 
tional plans which have been laid out for the Fall and Win- 
ter. In establishing the new business Mr. Fargo achieves 
an ambition for which he has prepared himself by careful 
study and practice. His headquarters will be announced lat- 
er. Mr. Fargo has an extensive acquaintance with the trade 
throughout the country by reason of the work which he 





CHARLES R. FARGO. 


has done in the loose leaf field for the last twelve years. 
No man in this field is better qualified for the undertaking 
which he has outlined. ; 

Frank L. Severance, vice-president and treasurer of the 
Wilson-Jones Loose Leaf Company, now becomes vice- 
president and general manager, assuming charge of the 
sales department of the business along with his other 
duties. 

Mr. Fargo and Mr. Severance came to the Wilson-Jones 
Company at the time of its reorganization in September 
last year. Mr. Fargo was but renewing an old association 
with the company. Mr. Severance was bringing to it the 
experience of many years in loose leaf manufacture. 

Mr. Severance is admirably equipped to take over the 
general management of the-company. His special abilities 
and qualities insure its continued success. 


L. F. Childs Heads Autopoint Pencil Company. 


L. F. Childs, treasurer of S. D. Childs & Company, Chi- 
cago, was elected president and general manager of the 
Autopoint.Pencil Company July 27th. He will assume his 
new post without relinquishing any of the responsibilities 
with S. D. Childs & Company. 

The other officers associated with Mr. Childs in the 
Autopoint Pencil Company are: H. S. Hasselquist, vice 
president; A. C. Berghoff, second vice president; Charles 
A. Stevens, treasurer; E. L. Campbell, secretary. 

Through rearrangement of the factory facilities, Mr. 
Childs has brought the production up to 10,000 wooden 
and 1,000 metal pencils daily. It is his plan to double this 
output within a year. It is contemplated to move the 
present plant on Grand avenue to the new plant at 4625 
Ravenswood avenue. 

L. F. Childs is widely known in the stationery field. He 
joined the Childs organization twenty-six years ago, fa- 
miliarizing himself with the details of the business. In 
addition to his duties as treasurer of S. D. Childs & Com- 
pany, he has had immediate supervision of the printing 
branch of the business. Mr. Childs was born in Chicago. 

One son and a daughter, Mrs. S. D. Van Arsdell, com- 
plete his family circle. Two grandchildren welcome him 
in the Van Arsdell home. Mr. Childs is a member of the 
Chicago Athletic Club. 


Court Restrains Pickets in Topeka. 

A temporary restraining order was issued by Judge 
James A. McClure in the first division of the Shawnee coun- 
ty, Kansas, district court, on July 23, against six former 
employes of Crane & Co., of Topeka, which prevents them 
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from in any way interfering with or disturbing the rights 
of the present employes of the company, but does not r« 


strain them from continuing to picket around the com 
pany’s plant on East Eighth avenue. 
On May 1 all the employes of the Crane & Co. plant 


belonging to the Typographical Union went out; on the 
following Wednesday the members of the Bookbinders 


Union went out, followed on Saturday by the members 
of the Pressmen’s Union. 
After the strike had lasted seven weeks the company 


decided to open up on the open shop plan. Many of th 
former employes in the press and bindery departments 
have returned. Charles L. Mitchell says that before many 
weeks he expects that a normal force will again be e1 
rolled. In the meantime there are from fifty to 150 pickets 
about the factory morning and evening. 


Realite Pencil Mfg. Company Organized. 
The Realite Pencil Manufacturing Company, 3011 
Montrose avenue, Chicago, has been organized to manu 


facture mechanical pencils. There are 12,500 shares o 
no par stock. 
The Realite pencil was invented by Frank C. Deli, vic: 


president of the new company. C. R. Keeran, who is well 
known through his previous connections in this field, is 
sales manager. 


W. R. Cummings Now General Sales Manager. 


W. R. Cummings, who has been foreign sales manager 
of the Monroe Calculating Machine Company, New York, 
N. Y., was recently appointed general sales manager of 
that company, succeeding H. A. Dechant, who resigned 
July 15. 

Mr. Cummings has been intimately associated with the 
Monroe calculating machine since its beginning. Prior to 
his appointment as foreign sales manager, he acted for 
a number of years as advertising counseilor, being closely 
identified with the formation of many of the general sales 
policies of the company. 





W. R. CUMMINGS, 
MANAGER OF THE MONROE CAL 
CULATING MACHINE COMPANY 


NEW GENERAL SALES 


Mr. 
nection 
machine. 


Cummings has traveled abroad extensively in co 
with the foreign representation of the Monro¢ 

While assuming new responsibilities in the con 
pany’s domestic sales organization, Mr. Cummings wi 
maintain his close contact with the foreigi 
affairs. He is managing director of the Monroe Cal 
lating Machine Company, Ltd., London England. 
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JOHN H. PATTERSON, RETIRING PRESIDENT OF 
THE NATIONAL CASH REGISTER COMPANY; 
CHAIRMAN OF THE BOARD OF DIRECTORS. 


New President Heads National Cash Register Co. 


Important Changes in Leading Executives of Big Dayton 
Company. 


\n announcement has recently been made which 1s of 
interest to the business community generally and to this 
industry in particular. The retirement of John H. Patter- 
son from the presidency of the company whose destinies 
he has controlled as chief executive for thirty-seven years 
is an event of more than usual importance, since more 
than any other one man Mr. Patterson has created the 
National Cash Register Company. While there is regret 
that Mr. Patterson has decided to resign from the posi- 
tion which he has so long and so honorably filled, there 
is satisfaction nevertheless that he remains chairman of 
the Board of Directors and that his successor in the presi:- 
dential office is his son, Frederick B. Patterson 

John H. Patterson is regarded as one 
of the great business leaders of the 
world Pioneer in industrial welfare 
work in America, his progressive meth- 
ods have built up the company from a 
workshop of one room with two eim- 
ployes to an organization employing 
more than ten thousand men and wom- 
en in all parts of the world. The in- 
stitution he built in Dayton, O., is re- 
garded as one of the world’s model fac- 
tories, if not the leader in those im- 
provements, safeguards and _  conveni- 
ences which promote health, happiness 
and efficiency. 

Forty years ago Mr. Patterson ran 
a store at Coalton, Ohio. It did a 
good business, but made no money. 
Hearing of the invention of a machine 
that would keep track of store transac- 
ions, Mr. Patterson bought two of 
them. They proved so successful that 
he believed they would be good for oth- 
er stores. So he bought out the cash 
register business. 

The business prospered until 1892, 
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FREDERICK B. PATTERSON, WHO SUCCEEDS 
HIS FATHER AS PRESIDENT OF THE NATIONAL 
CASH REGISTER COMPANY, 


hands because of defective workmanship. A rigid investi- 
gation was started, and as a result Mr. Patterson came 
to the conclusion that there was not enough “heart” in 
industry. Little or no attention was paid to the health 
or comfort of employees, and of course, the employees 
did not greatly exert themselves to help the company. 

Many improvements were made at once in the N. C. R. 
factory. Work rooms were cleaned up and made as com- 
fortable as possible. As Patterson saw the returns in 
better workmanship, he began looking for.other conditions 
that need improving. Every possible safety device was 
installed. The grounds around the factory were beautified. 
The work spread to the community, and as a result the 
part of town where the factory is now located is one of 
the most beautiful sections of Dayton. Before Patterson 
set out to reform it, it was the hang-out of thieves and 
thugs; the houses were tumble down hovels. While the 
welfare work of Patterson met with much ridicule at first, 
it was successful, and practically every captain of industry 
in the United States has followed his footsteps in trying 
to help employees. 

In 1894 Patterson started a garden 
for the boys of that section of Dayton 
surrounding his factory. Today the 
children’s garden movement has spread 
over the entire country. He started 
sharing profits with his employees in 
1917, and last year established an Em- 
ployees’ Advisory Board, whereby men 
elected by the employees can confer 
with the management on questions of 
mutual interest. 

Mr. Patterson has been a leader in 
many movement for the welfare of his 
home community, the state and the na- 
tion. Although he is in his 77th year, 
he is vigorous, hale and hearty. 

Frederick B. Patterson, the new presi- 
dent, is twenty-nine years old. His first 
work was on a farm. He afterward at- 
tended school for two years in Eng- 
land, and has been connected with the 
N. C. R. in various capacities for eleven 
years. He has been taught the prin- 
ciples of business by his father, learn- 
ing the N. C. R. business from the 
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when registers worth more than $50, aM Acie A EOL okae yo - ground up. He started work in the 
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Company Dinners and Conferences 





Elliott-Fisher Conventions. 

The definition of several new and extensive sales policies 
marked two large conventions held by Elliott-Fisher 
Company, manufacturers of accounting, bookkeeping, bi'!- 
ing and recording machines, of Harrisburg, Penna., in 
July. Officers of the company believe that the new pol- 
icies, which will be put into effect immediately, will pro- 
duce favorable results in increasing business. 

The executive and general sales offices of Elliott-Fisher 
Company are in New York City, where both conventions 
were held in the Commodore hotel. 

The first convention was that of Elliott-Fisher All Star 
Salesmen. It was held on July 14, 15 and 16, and was 
attended solely by executives and All-Star salesmen of the 
company for the years of 1919 and 1920. 

The second convention was held on July 18, 19 and 20, 
and its delegates were executives and district and local 
managers. 

Delegates to the first convention greeted their vice-pres- 
ident and general sales manager, M. S. Eylar, with several 
large orders. A pledge to secure more large business in 
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the slogan, “Boom Business—Bigger Business to Come.” 
This developed into the catch-word of the salesmen and 
managers alike. 

All delegates were prepared to take full advantage of 
the educational features of their respective conventions 
and the consensus of their opinion was that they wer 
better prepared to re-enter their territories with renewed 
vigor and obtain business through more aggressive 
methods. 

Both groups of men were able to take back to thei: 
branches with them new and advanced ideas which the 
officers of the company feel will prove of benefit te the 
entire selling organization. 

The conventions were attended by the most successful 
men in the entire Elliott-Fisher sales organization. Every 
man present at both conventions at sometime in his sell 
ing career made an enviable record. The All Star Sales 
men, of whom there were nearly fifty, had far oversold 
their quotas in the two years just ended, while the local 
and district managers had been, because of the positions 
they now hold, successful salesmen at some time in thei! 
career. 

The delegates attending each convention were 


All Star Salesmen—W. H. Rattigan, Boston; H. F 
Bowser, Boston; F. A. Andrews, New York City; W. J 
Thompson, New York City; W. M. Thomson, New Yorl 








ELLIOTT-FISHER COMPANY’S 


the months to come was also enthusiastically given. 
“Intensive Selling” was the theme for the All Star Club 


convention. It carried those who attended through the 
phases of “The Requirements of Present Day Selling,” 
“Applied Scientific Selling,” “Selling the Result,” ‘“In- 


creasing Sales,” “Overcoming Obstacles,” “Successful 
Selling Methods,” “Vocational Selling,” and “Co-operation 
and Goodwill.” All of the speakers, with the exception 
of E. St. Elmo Lewis, a prominent sales counselor, were 
either All Star salesmen or officers of the company. 
Local and district managers had as their theme: “Bet- 
ter Management for Bigger Business.” Guests at their 
convention were Reeve Schley, K. B. Schley, E. B. Schley, 


Herbert Lloyd, J. D. C. Bradley, J. G. Bradley and 
H. M. Durning. 

Talks given at the managers’ convention were: “The 
Requirements of Present Day Selling,” “Successful Sell 
ing Methods,’ “Controlling Branch Office Expense,” 


“Demonstrations,” “Selling the Result,” “The Potential 
Saies Value of a Territory,” “The Selection and Training 
of Salesmen,” “The Compensation’ of Salesmen,” “In- 
creasing Sales,” “Decreasing Sales Resistance,” ‘“Re!a- 
tion of Local Manager to General Office Departments,” 
“Relation of Local Manager to Credits and Collections,” 
“Vocational Selling,” and “Co-operation and Goodwill.” 

President P. D. Wagoner of Elliott-Fisher Company 
gave an address of welcome before both bodies of dele- 
gates. Mr. Eylar outlined “The Real Purpose of the Con- 
vention” before both conventions. Executives of the 
company extended greetings to each group of men. 

Bigger Business to Come. 

Both conventions were planned from the standpoint of 
sounder selling principles and methods. Both subjects, 
when thoroughly discussed, inspired the delegates to adopt 
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S ALESMEN IN CONVENTION 
City; A. E. McGue, New York City; A. C. Brownlee 
New York City; C. O. Lippy, New York City; R. M 
McCleary, New York City; L. F. Betts, New York City 
W. E. Phillips, New York City; T. Courtney, Buffalo; J] 
Lyons, Baltimore; C. A. Teal, Jr., Philadelphia; J. M 


Morton, Richmond; F. W. Adams, Toronto; H. C. Car 


ratt, Detroit; R. K. May, Detroit; T. E. Crawford, Clev: 
land; W. W. Hunter, Pittsburg; M. V. Maloney, Chicag 

H. B. Gilmore, Chicago; E. F. Mumm, Oshkosh; L. B 
Lambert, Minneapolis; E. I. Stockhus, Rockford; D 


Wodlinger, Winnipeg; A. H. Mielenz, Omaha; G. G. Rus 
sel, Los Angeles; F. E. Turley, Los Angeles; H. K 
Ehrsam, Portland, Ore.; W. M. Coffman, San Francis« 
F. R. DiCristina, Atlanta; S. W. Keenan, New Orleans 
District and Local Managers—L. W. Koss, Atlantic; ¢ 
H. Reed, New York; F. L. Benedict, Eastern; R. E. Ricl 
Western; F. | Wright 


wine, Central; R. B. Buswell, 
Pacific; C. G. Ebert, Southern. 
Local Managers—Atlantic District—( \. Smith, Al 


Carey, Boston; E. S. Ross, Hartford; G. W 
M. Johns, New Haven; J. N. Ty: 
dall, Providence; W. E. Witbeck, Springfield. 

Local Managers—FEastern District—T. C. Campbell, A 
lentown; W. H. Repp, Baltimore; E. S. Massey, Buffalo 
G. E. Wengert, Harrisburg; W. B. Schiebel, Philadelphia 
W. C. Johnston, Richmond; A. W. Burdette, Rochestet 
A. L. Jones, Scranton; H. L. Barker, Syracuse; F. W 
Adams, Toronto: F. W. Broughton, Washington, D. ¢ 


bany; P. L. 
Barker, Montreal; H 


Local Managers—Central District—R B Dishmaz 
Cincinnati; A. H. Tanguay, Cleveland; E. F. Stephens 
Columbus; M. S. Roosevelt, Detroit; E. ( Altenburg 
Fort Wayne: H. R. McRaven, Louisville; J. E. James 
Pittsburgh; C. D. Sullivan, Toledo. 

Local Managers—Western  District—] M Angli 
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LOCAL AND DISTRICT MANAGERS AT THE ELLIOTT-FISHER CONVENTION, HOTEL COMMODORE, NEW YORK, 


JULY, 
Chicago; C. W. Ellingsworth, Indianapolis; J. B. Strader, 
Kansas City: F. C. Snow, Minneapolis; W. J. Crowley, 
Milwaukee; E. M. Whitaker, Omaha; D. J. Crowley, 
Peoria; iE: [.. Hakes, St. Louis; H ( Altenburg, South 


Bend; T. K. Pinhey, Winnipeg. 

Local Managers—Pacific District—C. W. Fawcett, Den- 
ver; E. W. LaTourette, Los Angeles; H. K. Ehrsam, 
Portland, Ore.; R. H. Schnebly, Salt Lake City; C. H. Bol- 
ton, San Francisco; J. C. Young, Seattle; J.*H. Silar, Spo- 
kane; L. W. Hughes, Vancouver. 

Local Managers—Southern District—C. Fish, Atlanta; 


1921 


The 1921 convention was called for a double purpose; 
the first object was to get all branch managers and travel- 
lers working along the same lines of effort in sales work. 
The second object was to give out information on new 
products in the “Y and E” line, including the Under- 
writers’ “B” label safe, the new counterheights, uprights, 
machine accounting equipment and office tables. 

Among those who talked at the meetings were: Gustav 
Erbe, treasurer and general manager; F. J. Yawman, sales 
manager; H. L. Smith, supervisor of branches; John Gray, 
manager system department; Paul Dietrich, manager 











LOCAL AND DISTRICT MANAGERS AT THE ELLIOTT-FISHER CONVENTION, HOTEL COMMODORE, NEW YORK, 


JULY, 


T. A. Parks, Birmingham; O. K. Cook, Dallas; E. E 
Cover, Houston; S. J. Jones, Jacksonville; E. E. Isaming- 
er, Memphis; G. F. Carter, Nashville; T. Himel, New 
Orleans; T. J. Blanchfield, Oklahoma City; J. W. Bragg, 
Savannah. 


“Y and E” Salesmen’s Convention. 


\ sales convention of all branch managers and travelers 
of the Yawman and Erbe Manufacturing Co., makers of 
filing equipment, of Rochester, N. Y., was held from June 
twelfth to eighteenth at the home office. 





1921 


Cleveland branch; Harvey P. Rockwell, manager export 
department; Ladson Butler, manager educational depart- 
ment; A. W. Sadden, manager Rochester branch store; 
A. C. Butler, manager, New York branch; A. H. Shaffert, 
production manager; C. H. Victor, manager San Francisco 
branch; T. Haugh, Jr., purchasing agent; J. R. Clark, 
superintendent of St. Paul St. plant; R. A. Kelley, system 
department; F. G. Erbe, secretary; Walter C. Freeman, 
advertising manager; Edward Weter, assistant treasurer. 
and general office manager; C. E. Zonnevylle, manager 
credit department; W. E. Andrews, manager, agency- 
dealer division; Don S. Curtis, manager Teronto branch. 








INTENSIFIED SELLING CONVENTION OF THE BRANCH 


MANUFACTURING COMPANY, 








MANAGERS AND TRAVELERS OF THE YAWMAN & ERBE 
JUNE 12-18, AT ROCHESTER. 
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MONROE EXECUTIVES AND DISTRICT MANAGERS IN CON N. J., DURING THE CONVENTION IN JUNE 


Monroe District Managers’ Conference. Chicago Oliver Annual Outing. 

The district managers of the Monroe Calculating Ma- The Red Circle Organization of the Chicago branch 
chine Company, represetiting sixteen districts, met in sales office of the Oliver Typewriter Company enjoyed its eight 
convention at the factory, Orange, N. J., June 27-29. The  eenth annual outing at Fox Lake, Illinois, July 15-17. The 
problems imposed by present-day conditions were dis- party made the trip in motor cars owned and driven by thx 
cussed from various angles. Those present were shown salesmen. 
how they would be held more than ever responsible for A feature of the outing was the baseball game between 
the standing of their respective organizations, and the the two teams of the organization; one team known as 
sales results in their fields. The factors under the control the “R. A. C.’s” and the other wearing the insignia of 
of the district managers include selecting and training the “Regan.” The latter team experienced its first defeat, but 
personnel; carrying out campaigns to the letter; super- its captain has a credible alibi. One of the star players, 
vising the territories by periodical visits to the offices and ~ O’Neil, was crippled and could not take part in the game. 
holding district conferences; analyzing the sales possibili- Regan having failed to sustain his reputation as a base 
ties of the territories and indicating them to the sales- ball pilot sought to keep himself in the limelight by 
men; stimulating team work and district pride; enforcing wrestling. He challenged Manager Barlow, and the argu- 
compliance with company practice in routine business ment was settled on the lawn of the Venice Cottage where 
and standardizing files and other office equipment. the party made its headquarters. After the first fall which 

Despite the heat, the district managers met regularly was gained through extremely clever work, Regan began 
every day, two or three times. They even dispensed with ‘¢° show signs of wear and soon was in distress. Gaining 


his second wind, he made a fine recovery only to lose to 
heavier weight and greater skill. Regan is now looking 
sac ceessiialelah taint to some other form of athletic competition to recoup his 
Adding Machine Convention. laurels and at this time seems to favor his chances as a 

Officers and salesmen of Burroughs offices of Stockton, pinnochle player. 


the entertainment features which usually accompany such 
conferences. 


Fresno, Sacramento and Bakersfield, Cal., held a conven- On Saturday evening the party made a cruise of the 
tion on July 15-16, at Stockton, Calif. D. W. Saxe, district !akes in one of the launches which ply those waters. The 
manager, made an interesting address on “The Business SU™mer air and the moonlight together with the peppery 
Outlook,” and F. F. Russell, district secretary, spoke on SPirit of the party promised bountiful pleasures for th 
“Optimism,” urging the impossibility of making sales ¢vening. All was going well. Suddenly in mid-lake the 
without assuming a hopeful attitude. He cited many in- ¢"gine quit cold. Clouds suddenly appeared overhead and 
dustries that have returned to pre-war business conditions ©" the faces of two of the party who were short of staturs 
and said that, as far as California is concerned, the next "4d realized the depth of the water. Little inn t wave 
two months will probably be the crucial period of re- lets, meant only to caress the tired minds of busin¢ ss men, 
adjustment; still it is a satisfaction to know that the banks ‘%€"t chills up their spines. Memory evidently ran back to 
of this state are in a wonderfully strong position to finance Sunday school days, for inquiry disclosed that ther ae 
the canning season and the movement of crops. aboard no ministerial comfort, such as was afforded the 
tbe ; 2 Jonah party of olden times. Tauber rejoiced that before 
All within one week in August, the date not having yet jeaving he had called up his wife for what he thought was 
been settled, the managers of the western division of the to be his last talk. Finally the disabled boat was towed 
Burroughs Adding Machine Company will hold three con- in and its freight of shivering souls safely landed. Tauber 
ventions. Sixteen managers will convene in this city, ten and Regan have placed an advertisement reading Wanted 
managers in Portland, Ore., and ten in Denver, Colo. M. —someone who can really teach swimming 
L. Stith, sales manager from Detroit, Mich., and C. W. The party returned to Chicago Sunday evening unani- 
Treadwell, sales instructor from Detroit, will meet with mously declaring that never in eighteen years | t spent 


the managers at all the conventions. a more enjoyable or profitable outing. 

















MONROE DISTRICT MANAGERS IN SESSION AT ORANGE, VENTION AT ORANGE, N. J., JUNE 27-29 
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Brandt Manufacturing Co. Holds Convention. After each representative had been greeted by E. J. 
Brandt, president of the company, the first day’s program 
opened with a moving picture display on salesmanship 
and was followed by an interesting and convincing chart 
3 3 > . " 7a »cide 
Brandt Manufacturing Company of Watertown, Wisconsin, talk by \. R. Acker, rr sident, on the Value of En- 
aad , ~ amg : aor ter thusiasm and Vision in Selling. 

pledged to enroll all members of their respective divisions ee A ; ‘ 
as Brandt fighters for the next six months. The early afternoon session was devoted to the topic 

The company presented the following rules to aid their of Hiring and Training Salesmen and was forcefully 
representatives in advancing the economical benefits of the handled by C. E. Cyphers, field sales manager, who clearly 
Brandt automatic cashier to the commercial world which defined the proper method of obtaining salesmen, their 
thew have served the oust twent® wears: necessary qualifications, method of compensation, training 
‘ ; ae and routing, execution of reports, and the value of local 
sales meetings. During the latter part of the afternoon 


That 1921 is rewarding fighters proved the keynote of 
the three-day meting held July 7, 8, 9th at the Hotel Penn- 
sylvania, New York, as twelve division managers of the 


Rules for Fighting. 


1—I Fae Ls he weak part of your prospect's cash sys session several new devices were exhibited which met with 
Arrange your points in a natural and logical order ® hearty response from those in attendance. During the 
to show how his system can be improved. Use his ak ater Gi all attended a theatre biilced 
own assertions to capitalize his weakness _ The second and third day’s sessions took up the sub- 
3 Use illustrations to make your point clear Your ject of using proper sales methods m approaching various 
sales manual is handy for this purpose. lines of business, each industry being classified with a 
4.—Make each point clear before taking up another and Chart talk clearly presenting the working details of the 
use testimonials to prove your statements various cash systems. During this session F. G. Whittier 


5.—Refer to the experience of your satisfied users in Of the Lamson Company of Boston delivered an instruc- 
similar lines of business, and forcefully bring out tive and interesting message on the history of central cash- 
. ; tems and their economic value to the commercial 


what profits they are enjoying since installing ers sys 


‘ 


atic cashiers. world 











. + Key 
gore et. 








DINNER HELD DURING THE ANNUAL CONVENTION OF THE BRANDT MANUFACTURING COMPANY OF WATER- 
TOWN, WIS.. A'T THE HOTEL PENNSYLVANIA, NEW YORK, N. Y., JULY 9, 1921 At the head of the table is E. J. Brandt, 
president of the company; at his right is J. B. Hall, Boston; next is M. B. Phelps, Buffalo; then follow M. L. Heyl of Pitts- 
burgh; C. E. Lehman of Philadelphia; C. E. Cyphers, field sales manager, and W. S. Mellen of Toronto. At Mr. Brané@ét’s left 
are the following in the order named KE. N. Pitcher, Washington, D. C.; L. A. Wachstetter, Louisville; A. F. Bertram, Minne- 
apolis; EH. W. Winchester, Baltimore; W. F. Smith, Charlotte; R. L. Ehmann, New York, and C. R. Acker, vice-president. 


6.—Cause your customer to acknowledge each point as The evening of the second day was given over to a 
you proceed and use suggestions and reasoning to theatre party and the meeting closed on the evening of 
intensify on the principal weakness of his system. July 9 with an informal banquet held at the Hotel Pennsyl- 


7.—Support your closing points with well-put reasons vania, where each man reviewed an impressive picture 
why your customer should use the machine and made up of many orders obtained from each division so 
show what profit can be obtained by the installa- arranged as to display the word, “Success.” 
tion. New sales policies to increase business were adopted. A 
8.—Fit your closing appeal to the type of customer unique sales contest will be put on beginning September 
to be sold and save one or two especially strong’ first. Every manager left for his respective office with 
reasons for buying, to use in the closing appeal. new enthusiasm and with the determination to prove that 
9.—Make it easy for the customer to buy, by having all “1921 is rewarding fighters.” 
material close at hand. Make suggestions that 
will bring about action, such as handing the cus- Davids Men Hold Sales Conference. 
tomer a pen to sign the order blank. ee 
10.—Refuse to take no for an answer. Ascertain why - he Phaddeus Davids Ink Company, Inc., of New York, 
the customer puts off buying, then close him on N. Y., recently held an interesting and helpful sales con- 
the spot. ference at headquarters, directed principally towards the 
- , . ___ problems of the New York City trade. Those present in- 
anits Qroejam, combined business and pleasure and wat cluded J. W. R Merckle) CH. Messe, B. Pancoas, 
C. E. Cyphers, field sales manager. All formality was W. A. Berry, F. A. Ashley, G. H. Callis, E. Stoltz, A. L. 
le: le yt ne ee” eae pay, Steet Greene, E. S. Bosanko, J. H. McIntosh and L. Oberstein. 
eliminated and everybody settled down to hard work, k : ; : 
each minute being jealously measured by constructive sug- T. H. Pancoast, the company’s recently appointed sales 
gestions. i : manager, presided and introduced the new general man- 
ager, W. A. Berry, who addressed the meeting on the 
plans of the company. Encouraging reports were made by 
a number of those present. 


The various managers were presented with a detailed 
program setting forth the construction of each subject 
so that every idea could be incorporated in the future 
activities of each office. (Continued on Page 42.) 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, RALPH S. BAUER, Lynn, Mass.; First Vice-President, EBERHARD FABER, New York. N. Y.; Second Vice-President R. H 
BAXTER, New York, N. Y.; Third Vice-President, J. OGDEN PIERSON, New Orleans, La.; Treasurer, A. H CHILDS, Chicago, Ill.- Auditor 
AMEDEE PETING, St. Louis, Mo.; FLETCHER B. GIBBS, General Manager, 403-495 Conway Building, Chicago, IIl.; Secretary, MORTIMER 
W. BYERS, 41 Park Row, New York, N. Y.; Assistant General Manager. W. D. PITTMAN. Conway Building, Chicago; Field Secretary, W. H 
GREENLEAF Conway Building, Chicago, IIl.; CHARLES L. ESTEY, Advertising Counsel. 





DIRECTORS—STATIONERS DIRECTORS—MANUFACTURERS 
O. L. Jernigan. Atlanta, Ga. | AP tz, Philadelphia, Pa. W.H. Webster, Cincinnati, O. | A. L. Reed, New York. N. Y. 
Henry Frank, New York, N Y. R. B. Sanders, Cleveland, O. Lee A. Smith, Youngstown, O. | H. C. Bainbridge New York, N. Y 
D. W. Collins, Oklahoma City, Okla. Paul Wielandy, St. Louis, Mo. William Pitt, Kansas City, Mo. George Parmenter, Brooklyn, N. Y 
John T. Bailey, Boston, Mass. Charles F. Meyer, St. Louis, Mo. J. H. Schermerhorn, Jersey City, N. J. | Frank D. Waterman, New York, N. Y 


H. J. Stratford. Sen Francisco. Cal. W. A. Montgomery, Portland, Ore. W. S. Stafford, New York. N. Y. James R. Armington, Framingham, Ma in 


Place and Time of Next Meeting—Atlantic City, N. J., October 10-13, 1921. 


SECRETARY'S OFFICE—41! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
W. D. PITTMAN, Assistant General Manager, 





Los Angeles Scene of Interesting Convention. ber of the gentlemen spent the entire afternoon in a drive 
around Los Angeles and through the beautiful country 


National Association of Stationers and Manufacturers "¢@r 't. 
Holds Regional Meeting on Pacific Coast. The session of Wednesday, June 29th, was given over 
_ to speeches from various members and visitors. A fine 
A regional meeting of the stationers of the Pacific Coast address was given by William H. Greenleaf, field secre 
was held at Los Angeles on June 28, 29 and 30, under the tary of the National Association, on “The Work of Build- 
auspices of the National Association of Stationers and ing Business.” In this speech Mr. Greenleaf touched 





Manufacturers. The meeting was called to order by J. upon co-operation and the new viewpoint in business, 
L. Garner, chairman of the Stationers’ Association of dwelling particularly upon the new “spirit of the game 
Southern California, who made a brief address of welcome. which requires a united support of the highest standards 


Mr. Garner then introduced Fletcher B. Gibbs, general of business efficiency and business ethics. Public welfare, 
manager of the National Association, as chairman of the the test of association value, was stressed by the speaker 
meeting. Mr. Gibbs gave a brief extemporaneous talk, Mr. Laughlin, representing the Purchasing Agents’ As 
after which he read a paper on “The Cost of Doing Busi- sociation of America, discused the standardization of cat 
ness.” This was followed by a discussion in which several  alogs, bill-heads, etc., as favored by his organization. The 
prominent stationers took part, including A. C. Moench of Purchasing Agents’ Association of America advocates a 
the H. S. Crocker Company, San Francisco; F. E. Rising standard size catalog of 7% by 105 inches, and recom 


of the Grimes-Stassforth Company; E. H. Wobber of mends that manufacturers consider packing and pricing 

Wobber’s, Inc., and several others. These proceedings oc- merchandise in lots of tens and hundreds; in other words, 

cupied the morning of Tuesday, June 28th. The day’s using the decimal system. 

session adjourned at noon, a golf tournament having been The next address was by Mr. Dunn of the office of 

arranged for the afternoon. Henry P. Dimond of San Francisco. Mr. Dunn spoke on 
The golf game was enjoyed by a number of the men, “The Legal Aspect of Association Work.” This address 

but never finished, because of the time consumed in the was interesting and instructive, outlining the legitimate 


drive to and from the golf course. The ladies and a num-_ activities of trade associations and pointing to some of 
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SOME OF THE LIVE ONES AT THE RECENT REGIONAL CONVENTION OF STATION 

ERS AT LOS ANGELES.—Left to right: J. L. Burgoyne, Globe-Wernicke Co.; Angy Thomas of 
E. Faber; Jack Shields, manufacturers’ agent; Ed. Wobber. Wobbers’ Inc., San Francisco; Sylvan 
Cahen, Cahen, Strodthoff & Co., Los Angeles; Mr. Voss of Mark Cross; James Davison, Wilson-Jones 
Loose Leaf Co.: George Wolcott, Irving-Pitt Manu facturing Co.; Mr. Walters, Wobbers’ Inc 
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the errors which had crept into certain industries through 
a misconception of the aim of trade associations. A chart 
was exhibited and explained by Mr. Dunn, showing the 
trend of prices of stationery goods from 1917 until the 
present time. The figures covered a few of the leading 
staples, such as pencils, rubber erasers, etc. 

Following Mr. Dunn’s address, the meeting adjourned 
for lunch, convening again at two o’clock. A paper was 
read by Mr. Cantley of the Grimes-Strassforth Company 
on the subject, “Auditing and Crediting Systems.” At the 
conclusion of this paper, Mr. Gibbs called upon every 
manufacturer’s representative present for a word as to 
business conditions, asking their opinions as to the future. 
Mr. Freeman of the Sanford Manufacturing Company, 
was regarded as the dean of the traveling men present and 
therefore he had the honor of being called upon for the 
first expression of opinion. He was followed by Angy 
Thomas of the house of Eberhard Faber. Several other 
gentlemen were asked to speak. The opinions of most of 
the Coast traveling men indicated that business is im- 
proving and that a decided advance may be expected in 
the fall. The talks were notable for the clear note of 
optimism which prevailed. 

In the evening a dinner was held at the Ambassador 
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Pacific Stationers’ Twelfth Annual. 


The Pacific Northwest Stationers’ Association held its 
twelfth annual convention at the Washington hotel, Seattle, 
Wash., July 12-14. Officers were elected: J. K. Gill 
(president the J. K. Gill Company, Portland, Ore.), pres- 
ident; Pliny L. Allen (president the Pliny L. Allen Com- 
pany, Seattle, Wash), vice president; J. S. Ball (manager 
the Kilham Stationery & Printing Company, Portland, 
Ore.), secretary-treasurer. 

The convention was called to order by John W. Gra- 
ham, the retiring president. Following an address of wel- 
come by Hugh M. Caldwell, mayor of Seattle, Piiny L. 
Allen responded on behalf of the Seattle stationers. Presi- 
dent Graham voiced the appreciation of the Pacific North- 
west Stationers’ Association, and thanked the preceding 
speakers for the courtesies extended, and the interest 
manifested in the visitors. 

The meeting re-convened the afternoon of July 12. 
Fletcher B. Gibbs was to have spoken on behalf of the 
National Association of Stationers and Manufacturers, but 
illness prevented his attendance. William H. Greenleaf, 
field secretary, read Mr. Gibbs’ address, “The Cost of 











R. B. WILSON OF THE WILSON-JONES LOOSE 
CATALINA ISLAND, 


Hotel at which over five hundred persons were present, 
including the employees, both men and women, of all the 
stationery stores in and around Los Angeles, as well as 
those who were visiting from other cities. The place 
was beautifully decorated. The dinner was followed by a 
dance. Short after-dinner speeches were made by Messrs. 
Garner, Gibbs, Greenleaf and Dunn. 

On Thursday, June 30th, at nine o’clock in the morning, 
an excursion party left for San Pedro to take the boat to 
Catalina Island. It was a beautiful day and about one 
hundred people enjoyed the outing. 

The convention was attended by about seventy-five sta- 
tioners, including several representatives of manufacturers. 
\l Williams of New York City, sales manager for Eber- 
hard Faber, was in attendance. A number of men were 
present from San Francisco, San Diego and other Cali- 
fornia cities. 

St. Louis Gatherings. 

A recent meeting of the St. Louis Stationers’ Association 
was devoted to educational talks, which included instruc- 
tive features. The speakers included M. B. Holley, Mr. 
Hight (Shallcross Printing & Stationery Company), Miss 
Tompkins (Lambert-Deacon-Hull Printing Company), 
Cliff Merriam (Skinner & Kennedy Stationery Company), 
Otto Herman (Buxton & Skinner Printing & Stationery 
Company), C. W. Hilton (William J. Kennedy Stationery 
Company), Frank D. Spalding (Spalding Stationery Com- 
pany), Mr. Fisse (Blackwell-Wielandy Book & Stationery 
Company), Mr. Maze (S. G. Adams Company), Mr. Pietz- 
meir (George D. Barnard Stationery Company), C. S. 
Krekau (St. Louis News Company). 





( 





LEAF COMPANY AND HIS CHILDREN AT 
\AL., JUNE 30, 1921. 


Doing Business.” In his capacity of field secretary, Mr. 
Greenleaf spoke on “The Contribution of Association 
Work to the Stationery Industry.” Dr. Hindley, educa- 
tional director of the Washington State Retailers’ Asso- 
ciation, dwelt on the importance of public opinion, and the 
necessity for educating the public in the facts concerning 
business. 


Third Session. 


The session of July 13 was opened by a paper, “The 
Reward Which Comes from Co-operation in Business, and 
the Helping of Others to Help Themselves.” It was pre- 
sented by William Howarth (president of the Everett Pulp 
& Paper Company). Stephen I. Miller, dean and director 
of the Bureau of Business Administration of Washington 
University, delivered “An Analysis of the Business Trend.” 

Other papers were presented: Rowland A. Waltz (John 
W. Graham & Company, Spokane), “Stock Records and 
Stockkeeping;” J. R. Justice (Justice Stationery Company, 
Seattle), “The Value of Local Associations;” E. P. Kohl 
(advertising manager F. S. Harmon & Company), “Adver- 
tising and Window Displays for Retail Stationers;” W. A. 
Montgomery (vice president J. K. Gill Company, Port- 
land), “The Cost of Doing Business and the Keeping of 
Cost Records;” Guy W. Smelser (Pioneer Bindery & 
Printing Company, Tacoma), “Office Furniture;” R. J. 
Williams (Lowman & Hanford Company, Se “En- 
graving:;:” N. Eckstein (president of Schwabacher Bros. & 
Company, Seattle), “Selling the Business to Employees;” 
John D. Hotchkiss (manager book department J. K Gill 
Company, Portland), “Books.” 

Entertainment features of the convention of the Pacific 
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Northwest Stationers’ Association included a dinner dance 
at Alder Beach Manor July 12; a dinner and dance at the 
Seattle Yacht Club July 13, and a trip to Everett, visiting 
the mills of the Everett Pulp & Paper Company, on invi- 
tation of William Howarth, president. 

The 1922 meeting will be held at Portland. 

Chicago Stationers Hold Outing. 

The sixth annual field day and outing given under the 
auspices of the Chicago Stationers’ Association took place 
on Saturday, July 30, at Fox River Park, near Aurora, 
Illinois. A special train on the Aurora & Elgin interurban 
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dash for girls ten to fifteen; races for the married ladies, 
and for the unmarried ones, each of fifty yards, and a 
potato race. ies 

Men’s races included a three-legged race; 100-yard dash 
for bosses and buyers, won by Harry Horder, Horder’s 
Inc., first; H. Coon, S. D. Childs & Co., second; Jos. Pardi, 
American Seal and Koch & Co., third. Hundred yard 
dash for inside men in stores was won by Jack Perry, 
Commercial Stationery and Loose Leaf Company, first: 
Dan Rowe, Shea, Smith & Co., second; Jack Murphy, S. 
D. Childs & Co., third, and John Flanagan, Eberhard. 
Faber, fourth. Hundred yard dash for outside 1 


nen con- 




















SNAPSHOTS TAKEN AT 
left to right—Harry Murdoch, Irving-Pitt Mfg. Co.: S. C. 
Inc.; Harry H. Shaffer, George E. Cole & Co.; Joe Hildreth, 
Koch & Co.; W. S. Hanna, The Carter’s Ink Co.; H. J. Schnable, 
Front row, left to right-—-H. J. Coon, S. D. 





RECENT OUTING OF CHICAGO STATIONERS’ 


Childs & Co.; M. F. Gallagher, P. F. Pettibone & Co.; R 


Back row, 


The Committee 


ASSOCIATION.—1. 


Segersten, Stromberg, Allen & Co.; L. A. Edwards, S. S. Stafford, 
Esterbrook Steel Pen Mfg. Co.; Jos. A. Pardi, American Seal and 
Stevens, Maloney & Co.; George E. Ramskill, Dennison Mfg. Co. 


E. Spaeth, Eberhard Faber; 


W. W. Matthews, The Sam’! C. Tatum Co.; H. K. Vinton, American Siationer and Office Outfitter.—2. The biggest man at the pic- 








nic—George A. Walsh, Peerless Wire Goods Company.—3. Office Appliances folks and some others. Left to right—Donald C. Miller, 
Ropert Miller, Vivian Martin (in machine), John A. Gilbert, Mrs. D. C. Miller, Mrs. H. W. Martin, W. W. Matthews, Miss 
Matthews, R. E. Spaeth, Harry Horder.—4. Prize winners in the race for girls under ten: Violet Stone, Mildred Bitterlick, 
Eleanor Armstrong, Myrtle Ramskill.—5. Winners, three-legged race—Joe Didier, Abe Lehner.—6. Hundred Yard Dash, Insids¢ 
Men—J. Perry, Commercial Stationcry and Loose Leaf Co.; E. Krimweide, Stevens, Maloney & Co.; A. C. Jones, S. D. Childs 
& Co.; J. Wilson, Stevens, Maloney & Co.—7. Left to right: Chas. Muller, Jos. Dixon Crucible Co.; Mrs. Gus. Meyer: Gus 
Meyer, Meyer & Wenthe; Mrs. Harry Shaffer; Harry H. Shaffer. Georce F. Cole & Co.; Mrs. H. W. Martin; W. O. Ferguson, Station- 
ers Loose Leaf Co.—&. Winners, Boys’ Race—Lewis Abbott. John Devote.—9. Winners, Hundred Yard Dash for Peddlers: J. G 
Weiskopf. Sengbusch Self-Closing Inkstand Co.; George Carmack, Wilson-Jones Loose Leaf Co.; W. S. Hanna, The Carter’s 


Ink Co.: L. A. Edwards, S. S. Stafford, Inc. 


railroad left the Chicago terminus at 1:30 in the afternoon, 
and after changing cars at Aurora, the picnickers reached 
the park between three and four o’clock. Many came in 
automobiles. Immediately on arrival the crowd gathered 
at the tables in the grove where basket luncheons were 
spread. Luncheon was followed by races and other 
athletic events. The races included a twenty-five yard 
dash for boys under ten; 25-yard dash for girls under 
ten; 50-yard dash for boys from ten to fifteen; 50-yard 


nected with stores was won by William Shelter, S. D. 
Childs & Co., first; A. L. Jones, S. D. Childs & Co., second; 
A. E. Stacker, S. D. Childs & Co., third, and Tony Palm- 
interi, of Louis Melind, fourth. Hundred yard dash for 
peddlers was won by Lou. Edwards of S. S. Stafford, Inc., 
first; “Bill” Hanna, The Carters Ink Company, second; 
George Carmack, Wilson-Jones Loose Leaf Company, 
third, and J. G. Weiskopf, Sengbusch Self-Closing Ink- 
stand Company, fourth. Open event for everybody con- 
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Reliability in Advertising 


Investigation of certain advertising that is being done at the present 
time reveals a lack of utter truth in the statements made, and it would 
be illuminating if it were permissible to mention specific cases. Reliance on state- 
ments made in an advertisement should prove to be its chief object if the public is 
to be persuaded through this medium of publicity to purchase an article, the quality 
of which should prove to be exactly as it is stated. We feel that we have always 
been very punctilious in this matter with the idea that we would be able to back 
up our statements by actual test of the goods. 








When we say that we conscientiously believe that we are making to- 


day the finest line of typewriter ribbons and carbon papers on the mar- 
ket it is because we have thoroughly convinced ourselves of that fact, and, further- 
more, that, considering the quality of our goods, that our prices are at least as rea- 
sonable as any goods of that character could be sold for. This is very noteworthy, 
considering the keen competition, or, rather, more properly speaking, the cut-price 
methods pursued by certain manufacturers who are quoting apparently very low 
prices, but on very inferior lines of goods, and today in the rush to buy at a less 
price on a downward market often there is not sufficient discrimination observed be- 
tween the much better class of goods that are being sold at reasonable prices and 
these cheaper lines which are distinctly cheap. 































As an example, several advertisements of a very popular household 
article all read the same way, “Fifty dollar value selling around twenty 
dollars.” Investigation showed that even $20.00 would be a very excellent price for 
that grade of goods. We are out seeking new business and believe that we are in 
the best position to command the attention of the users based on the reasonable 
prices that we are asking for the highest quality line on the market today. 

We invite the most critical investigation of our goods. 


We ask for comparisons in prices based on quality and service only. 


The trade-mark 
that makes ‘‘come 
back’ customers 


M. & V. Lines 
give the service 
that satisfies 


We suit every purpose We fill every requirement 





MITTAG & VOLGER, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U.S.A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe Street 35 Montgomery Street 
CLEVELAND BOSTON ST. LOUIS 
326 Erie Building 160 Congress Street Merchants Laclede Building 
LONDON 


7 and 8 Dyers Building, Holborn, E. C. 
AGENCIES ALL OVER THE WORLD 
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sisted of a hundred yard dash won by Jack Perry, Com- 
mercial Stationery and Loose Leaf Company, first; A. R. 
Jones, S. D. Childs & Co, second; Elmer Krumweide, 
Stevens, Maloney & Co., third, and J. Wilson, Stevens, 
Maloney & Company, fourth. 

The last race was a 440-yard relay race for four men in 
each organization entering. 
D. Childs & Co., first; P. F. Pettibone & Co., second, and 
Stevens, Maloney & Co., third. 

Many acceptable prizes were given. 
For the boys—Eversharp pencils, catcher’s 
watch fob, bat and ball, pocket knife and football. 


These included: 
glove, tent, 
For the 


girls—dolls for the little ones, and for the others, bar pin, 
boxes of writing paper and box of paper dolls. 


Winners 





VIEWS TAKEN AT THE CONVENTION CAMP OF THE 
The usual game of indoor baseball 
Picture of the men engaged in a serious discussion—one of many } 


MICH., LAST MONTH.—1 
grouped on the bank near the camp fire. 3. 
assembled in screened porch where daily sessions were held. 

heads of departments at the Toledo factory. Left to right—Mr. 


George Fisher, manager, service department; Mr. Scally, office 


correspendent; Mr. Bauer, sales correspondent; Mr. Cobb, sales 


of the races for ladies received boxes of stationery, pic- 
tures, an umbrella, Boston bag, ladies’ Eversharp with rib- 
bon and Autopoint pencil. Men’s prizes included a Seng- 
busch inkstand, a Lefax memo., desk thermometer, box 
of stationery, Tightwad bill-fold, Parker fountain pen, 
Conklin fountain pen, Dexter pencil sharpener, Ideal foun- 
tain pen, Perfect pencil, key case, box of fifty cigars, boxes 
of twenty-five cigars each, two boxes Condax cigarettes, 
gold Autopoint pencils, a Fyne Point pencil, etc. 

The day closed with an outdoor-indoor base ball game 
between nines from S. D. Childs & Co. and P. F. Petti- 
bone & Co., a cash prize rewarding the winners. The final 
event was an old-fashioned waltz contest. 

The following committee had charge of the event: John 
W. Ogren, chairman, Chicago Stationers’ Association; W. 
W. Matthews, chairman of the Field Day Committee; H. 

(Continued on Page 123.) 


The winning houses were S. 


Bugg and Mr. Sullivan of the Jos. Richards Company 
ing agency; Mr. Johnson, factory superintendent; Mr. Lobst, credit manager; Mr. luck, general manager; Mr. F 
manager; Mr i 
manager. 
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Dinners and Conferences. 
(Continued from Page 37.) 
Conklin Pen People Combine Convention and 
Outing. 

The sales convention of the Conklin Pen Manufas 
Company of Toledo, O., was held at Devil’s Lake, Mich. 
from July 18 to July 23 inclusive. Heretofore the com 
pany has held its midsummer meeting at Toledo, but this 
year, owing to the extreme heat, it was thought better to 
hold the convention at a spot which would be convenient 
to the city, yet at the same time would offer certain sum 
mer resort advantages not to be found in town At Devil's 
Lake the conditions both for work and play were favor 
able. 


turing 


CONKLIN PEN MANUFACTURING COMPANY, DEVILS LAKE 


was held a moment for the picture. 2. The entire convention 
Entire crowd 
camp 6 Officers and 
advertis- 
pre sident 
manager; Mr. Snyder, sales 


Boxing—one of the pastimes of the 


Pingry, advertising 
It was necessary at first to bring all the salesmen to 
Toledo, as the company desired to show them through the 
factory. Some of the men are comparatively new to the 
work and never had had an opportunity to visit the fac 
tory before. 

taken to 
seventeen 


After visiting the factory, the salesmen were 
Devil’s Lake. where a tented camp consisting of 
tents had been prepared, including the cook and mess tent, 
pantry tent, and tents for the help. Four salesmen, includ 
ing those from the office whose duties have to do with 
sales, were assigned to each tent. 


C. C. Cobb, sales manager of the company, is enthusi 
astic over the success of the meeting. The spirit of the 
convention is reflected in a letter writen by Mr. Cobb to 
Office Appliances. We take the liberty of quoting Mr 
Cobb’s own words because they seem to picture the event 
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Manifold Supplies Company 


PANAMA 


Carbon Papers and Typewriter Ribbons 


‘*The Line that can’t be matched’’ 


We offer dealers a line which has 

both quality and individuality, va- : 
riety enough for every requirement 

and manufactured with the greatest | 
care. 


188 Third Avenue 
BROOKLYN station 2) N.Y., U.S.A. 

















DISPLAY OF INKS AND ADHESIVES IN THE SHOW 
N. 


OFFICE APPLIANCES 


4 lugust, IQg2I. 





WINDOW OF WALKER BROTHERS, INC., FARGO 


D.—Cut by courtesy of The Carters’ Ink Company. 








so vividly and to bring out the advantages of the novel 
convention plan in a way that may tempt other companies 
to try a similar experiment. He says: 

“The success of this meeting was so pronounced and so 
satisfactory with the salesmen that they, in an executive 
meeting of their own, requested that future summer sales 
meetings be held in a camp. 

“Old clothes were the order of the day and as a result 
of the arrangements made, we had seven sales meetings 
that would be almost impossible to surpass in interest 
and attention. 

“The entire sales force held together intact from their 
arrival in Toledo Monday morning until Wednesday night 
about 8 p. m. when a few of the boys desired to go to one 
of the neighboring landings to a dance. 

“It would be impossible in a city meeting to hold a 
crowd of men together in such contentment and desire 
for work and pleasure, no matter what the conditions 
might be. 

“Fishing, boating, swimming, boxing, baseball and talk- 


ing shop when not in our regular sessions were the diver 
sions that were resorted to by the entire crowd. 

“We employed a steward who had full charge of sup 
plying the essentials of food, which was well cooked, of 
excellent variety and served promptly. 

“The boys were up every morning by 6:30, breakfast 


was over by 7:30, they played baseball until 8:30 and our 
morning session with a short recess about 10 o’clock con- 
tinued until 12:15. Twelve-thirty found us all sitting down 
to lunch, which was over by a few minutes after 1, when 
we played ball until 2 o’clock, the afternoon session run 
ning until 4:30 or 5:30 as the amount of work demanded 

“At the close of the afternoon session, playing ball and 
swimming were the principal sports until 6:30, at which 
time we had dinner which was over at 7, giving us another 
hour and a half for sports of various kinds. 

“The camp fire was lighted at 8:30 and was the occasion 
for the entire crowd to gather around, relating experiences 
incidental to the work, singing, telling stories and other- 
wise enjoying ourselves as is possible only with the free- 
dom that can be had in a camp.” 
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NEW FACTORY 
AVENUE, CHICAGO, ILL.—This 
tory and the Office. The Latter Has 
Is Conveniently Reached from Ali Parts of 
Located Adjacent to the Wrightwood Station, 


OF THE MEILICKE 


Modern 


CALCULATOR 


Been Mo ved from 350 North Clark Street. 
Chicago by 


WRIGHTWOOD 
Buil ding, with Abundant Daylight, Houses the Fac- 
The Building 
Elevated, Being 


COMPANY, 940 


the Northwestern 


at Lincoln Avenue. 
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“The 
Touch 
That 


Pleases’’ 








The Improved Self-Starting 


Remington 


It is called “The Operator’s 
Typewriter” because it has the 
se touch and all the other quali- 
You are invited to . ‘ : 
call at the nearest ties desired by every typist to 


ee a degree never before attained 
and ask for a dem- 
onstration. in a writing machine. 


Remington Typewriter Company 


374 Broadway New York 


Branches Everywhere 




















Ever Use Your Own Goods? 


Suppose you find some little article that is very 
satisfactory— something that has half a 
dozen good points. 














You use it. 


Safety-Sealed at filling me- _ 

chanism with protecting cap. Ever notice how your sales on that 
2 Rae article jump? 

Ne “do-jigger” on barrel. 

ety lg Ny im a ; 

without sack as non-sell- This is just what happens with 


— Parker Pens. 


Put a Parker in your pocket and 


eT rem you're a Parker salesman. You'll 


a ieoloud al aad 2s find yourself selling your customers 
tip. ° 

’ just as the Parker sold you—on the 
Sais Saled aig safety and convenience of exclusive 
hy 25. -f Parker features. 


—keeps pen always moist. 
This is another reason Parker sales 
Parker Patent Washer Clip ° 
= bade pen flash with edge have grown steadily, year after 
year regardless of business 
conditions. 


PATE 


(SAFETY—SEALED ) 


Fountain Pens 








The Parker Pen Company 


Janesville, Wisconsin an 


Distributing Branches in 
Chicago Spokane San Francisco 






New York 
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Editorial Chair Presented to President Harding. 
Chief Executive Presented with Beautiful and Historic 
Chair Fashioned from the Wood of a Revolutionary 
Ship of War—See Frontispiece. 


On July 13th an editorial chair, the gift of the news- 
paper men of the country, was presented to President 


Harding and now reposes in the White House. The 
presentation took place on the lawn at the rear of the 
President’s executive offices. The ceremony was simple 
but impressive. The chair was presented to the Chief 


Executive as a token of the respect and esteem of the 
newspaper profession to the first editor-President of the 
United States, and among the men assembled at this 
interesting event, nearly all of whom were journalists, 
there were four United States Senators and other promi- 
nent men from near and far. Several telegrams were 
received from editors at a distance who could not come 
or who were detained unavoidably. Men of both parties 
united in the tribute to the editorial chief of the nation. 
The movement to present an editorial chair to the Pres- 
ident was conceived in the mind of Ernest F. Birmingham, 
editor and publisher of the Fourth Estate. When Mr. 





ERNEST F. BIRMINGHAM, ED- 
ITOR AND PUBLISHER OF THE 
FOURTH ESTATE, WHO CON- 
CEIVED AND CARRIED OUT 
THE HARDING CHAIR IDEA. 


Birmingham and some of his associates in the publishing 
business learned that the President’s predecessor had taken 
with him the chair he had personally used for eight years 
at the White House, it immediately occurred to them it 
would be suitable to provide for the incoming President 
a chair which would have for him some associations of 
sentiment apart from the fact that he had used it as chief 
executive. The suggestion was published in The Fourth 
Estate and met with immediate response. At first it was 
intended to purchase a chair, but by chance Mr. Birming- 
ham met one day an old friend, John Milholland, a former 
associate on the New York Tribune under Whitelaw 
Reid. Mr. Milholland had discovered up in the Adiron- 
dacks the hull of the first warship of the American Navy, 
the ship Revenge, which was sunk in 1776 in the battle 
of Lake Champlain, and after reposing for 133 years 
beneath the waters, was raised and dragged out in 1909 
by Stephan H. Pell. With the assistance of Mr. Milholland 
some of the oak ribs of this famous ship were secured 
and from them the chair was fashioned. 

It was designed by Alfred C. Bossom, the architect in 
charge of the work of restoring old Fort Ticonderoga. 
Eliseo Ricci, the sculptor, modeled the American Eagle 
which surmounts the chair and the panels typifying the 
twin functions of the newspaper, the collection and distri- 
bution of news. The chair was built under the personal 
supervision of Eli Berman of New York, head of the com- 
pany which bears his name, Mr. Berman himself executing 
the carving and superintending the work of construction. 
It is interesting to note that these three gentlemen were 
born respectively, British, Italian and French subjects, but 
are now all naturalized American citizens. 


[iosd] ear] 
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—that friendly tip 


—that new prospect 
—that good suggestion. 
Why let them slip away 


from you? 


Tell it to Buddy 
He never forgets 





WILSON-JONES 
LOOSE LEAF CO. 

















No. 505 


CONRADES CHAIRS 


Have established a reputation for their ser- 
viceability—for buyers and users realize the 
built-in quality of this better built line. Be- 
cause of their appearance, construction, design 
and finish—the result of expert and efficient 
workmanship—they are natural leaders. They 
are chairs of better character and this—their 
reputation—is a natural consequence. 


But, not only do they possess this better built 
feature but they are the final word in chair 
comfort. Everything considered this the 
satisfying test as to the need of a chair. 
Conrades chairs are indeed very comfortable. 


A catalog showing the complete Conrades “* Better Builit’’ 
line will be mailed giadly at your request. 


Conrades Manufacturing Co. 
Second and Tyler Streets ST. LOUIS, MO. 
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The leather which covers the upholstery of the chair 
was made from the hide of a pedigreed steer raised in 
Ohio. Hundreds of pieces of wood went into the con 
struction of this chair and expert care was required in 
the selection and fitting of these different parts. To take 
this timber and to make a useful article out « t chal 
ienged the skill of American cabinet makers, for the wood 
was, owing to its age and long immersion, difficult to work. 
The back and legs of the chair were glued up of four 
and five pieces, the arms of five pieces, with a great many 
small and large pieces in them, and the eagle was made 
up of seven pieces. All this work was done with rar 
skill and finish, and the chair is a splendid example of fine 
craftsmanship and the only one of its kind in the world 

The presentation of the chair was made by Senator 
Arthur Capper of Kansas, himself an editor for many years 
and still publisher of two dailies and several farm journals 
in the Sunflower State. The senator spoke in his happiest 
vein and the President responded most felicitously. Sen 


ator Capper in his address regretted that Mr. Birmingham, 
who first conceived the idea of presenting the chair, was 
forced by illness to be absent from the ceremony, but read 
a letter from Mr. Birmingham, giving the facts above 
stated with regard to the inception of the idea and the 
construction of the chair. Telegrams were received from 
T. R. Williams of the Pittsburgh Press, Wm. H. Dennis, 
one of the publishers of the Halifax, Nova Scotia, Herald, 
and others. 

In one of the passages of his response to Senator Cap 
per’s speech of presentation, the President said ad 
thought while you were speaking, Mr. Capper, what a 
strangely fitting appropriateness there is in the change of 
a bit of the rugged old oak of the Revenge into a friendly 
offer such as this, and if it is not unseemly, I want to say 
it is fitting to give it to me, because in thirty-seven years 
of newspaper connections, I have never once allowed my 
paper to make manifest a suggestion of revenge in my 
own heart, and if there is one thing that contributed more 
than another to my modest success as a publisher, it was 
that the paper was always on a higher plane than getting 
even.” 

About 600 persons were present at this cere 


Morris Sanford Co. Robbed. 


Sometime during the night of July 11 or the early morn 
ing of July 12 the store of the Morris Sanford Company 


at Cedar Rapids, Ia., was entered by burglars and a 
quantity of merchandise was stolen. L.S. Morrison, chief 
of police of that city, offers $50 for arrest and conviction 
of the thief or thieves and $50 for the recovery of the 
property or any suitable proportion thereof he follow 
ing articles were stolen: 

Six Vest Pocket Kodaks, various models; 18 Auto 
graphic Kodak Juniors, various models; 1 No. 1A Auto 


graphic Kodak Special; 3 No. 3 Autographic Special; 5 
No. 3A Autographic Kodak; 1 No. 3A Autographic Kodak 


Special; 14 Folding Premo cameras, assorted sizes; about 
200 Sheaffer fountain pens including 42 silver and gold 
mounted; about 150 Eversharp pencils, including 6 dozen 
sterling, gold plate and solid gold pencils. A tan sales 
man’s portfolio or sample case was also taken. The thief 


may show the goods in this case. 


India Rubber Review in New Dress. 


The India Rubber Review for July appears in a new 
cover of fine design, and with other capital typographical 
improvements. Within the last two or three months 
several new departments have been opened space 
given to a group of special articles of great importance to 
the industry which the journal serves. 

The India Rubber Review has for many years occupied 


} t 


a leading position in the industry and has been known for 
the sincerity and ability with which it presented the 
problems of the trade. 


The improvements in the journal are the work of 
Edward S. Babcox, who was for some time advertising 
manager of The Yawman & Erbe Manufacturing Com 
pany, Rochester, N. Y. Mr. Babcox was later identified 


with other important enterprises and about a year ago 
purchased an interest in the publication of which he is 


now editor and general manager. Mr. Babcox is adding 
to the fine prestige of “The India Rubber Review.” His 
wide experience and ability are bound to be continually 


reflected in the publication 
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FREE TRIAL Shows How You Can 


HE brightest spot in business today is direct-by-mail advertising. 

Forced to economize, small firms and large corporations are 

circularizing with surprising results. (Hundreds of Addressographs 
are being sold by mail). 

You will sell more when you circularize oftener. 
oftener with this $57.50 Addressograph. It concentrates where buyers 
can be won. It “‘individualizes’’ mailings by territories, sex, buying power, 
goods wanted, etc. Duplicate files unnecessary. All names on list printed 
or certain names skipped if desired. Letters filled-in and circulars 
addressed exactly like typewriting but ten times faster! Errors impossible! 

Seeing is believing! Find out thru actual trial at our expense how hun- 
dreds of Addressograph users are keeping sales at high tide. Mail coupon 


You can circularize 


General Uffices 


3 


103 W. Van Buren Street, CHICAGO Factories: Chicago, Brooklyn, L on 
Sales Offices and Service Stations in Fifty Citie See Phone Book 
nada: 60 West Front Street, TORONTO——Var t Montreal -Winnipeg Calgary 
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2 New Books 
to Help You Sell 


—free with coupon 


—‘‘Mailing Lists —Their 
Preparation, Care and 
Uses.”’—ByP.C.Ufford, 
Mailing List Expert, 
Goodrich Rubber Co, 


2—‘‘How Live Sales 


Promotion Puts the 

Sharp Edge on rs 
Dull Business.”’ Y 
—By A. J. Reiss, 


Saies Promotion 
Expert. 
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UNDERWOOD 


Pease CTS LEAD 


Financial, Commercial, Educational and Literary Fields 


ADOPT NEW METHODS. 


Have your Departments investigate 
UNDERWOOD PRODUCTS. Write 
or telephone to any Underwood office. 




















EY, 
Seanpany_ TYTEWRIFES — 
yupe RwoOD. 





‘STANDARD BILLING “ee me 

TYPEWRITER MACHINE <= _- Zz 

Underwood Products: =e 
Underwood Standard Typewriter Underwood Railroad Expense —Freight Biller 
Underwood Bookkeeping Machine ) Underwood Card Writing Machine 
Underwood Standard Portable Typewriter © Underwood Label Roll Machine 
Underwood Fan Fold Billing Machine Underwood Unit Bill and Order Machine 
Underwood Condensed Biller Underwood Loose Leaf Record Writer 
Underwood Check Writing Machine Underwood Insurance Policy Writer 
Underwood Waybilling Machine Underwood Retail Bill & Change Machine 

More UNDERWOODS —~ 
Better Business 


UNDERWOOD Typewriter Company— 
makes and sells more typewriters 
than any other company in the world. 


Speed~Accuracy~Durability~Service 
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More About the New Orleans Business Show. 


Active Preparations for Exposition in Crescent City. 





Plans for the New Orleans business show to be held 
beginning Monday, October 3, and ending Saturday, Octo- 
ber 8, are making excellent progress. The New Orleans 
Item, one of the important newspapers of that city, plans 
the publication of an office appliance section during the 
show, giving illustrations of various items of equipment 
exhibited, with a daily story of the events of the show and 
of the people who are making it a success. This section 
will be full newspaper size and will contain from four 
to six pages as the exigencies of the matter require. In 
connection with this section there will be discussions of 
the various ways in which office machines and equipment 
promote business and save money and time. 

Dealers in office equipment in New Orleans have given 
assurance of their support and everything is now headed 
The show will occupy the entire third floor 


for success. 
\ large number of the 


of the Times-Picayune building. 
leading office appliance manufacturers and the largest 
dealers from all sections of the country have signified 
their intention to be represented. Whatever hesitancy has 
existed about the show has arisen from the desire of New 
Orleans dealers to be certain that it would be conducted 
without favoritism to any interest. They wished to be cer- 
tain, also, that no competitive enterprise would be under- 
taken at the same time. Plans, however, have sufficiently 
developed now to indicate that the show will be carried out 
along the lines desired. 

It is believed that the business show will contribute 
directly to the advantage of New Orleans as an export 
center. To a larger degree each year the city is serving 
the whole Mississippi valley and the entire United States 
for its chief service is to the trade of Central and South 
America, and this service is founded on geographical 
considerations which make New Orleans the logical place 
for the transaction of export and import business to and 
from these countries. 

4 business show in New Orleans will, it is 
help to awaken business which has long been sleeping, for 
trade in office equipment in this important section of the 
south has somewhat lagged. But that city and surround- 
ing country will yield to vigorous selling tactics is proved 
by the experience of almost every one of the live office 
equipment men in New Orleans. Following are a few 
interviews taken from New Orleans papers expressing 
the views of various men on the coming show: 

Francis R. Barnard, New Orleans representative of the 
American Multigraph Sales Company, is an enthusiast 
over the show, having long urged such an exhibition. “The 
eye,” says Mr. Barnard, “registers three times as much 
as the ear, hence the value of the business show. I believe 
that the time set for the show is ideal and that it is sure 
to be a profitable enterprise to the public and to the 
exporters. 


Walter R. 


believed, 


Coquitte, representing the Royal Typewriter 
Company, is another enthusiast. He says: “People have 
little comprehension of the advances which have lately 
been made in office appliance fields. There are hundreds 
of devices with which business New Orleans has almost 
no acquaintance, but which would be useful in handling 
the growing volume of trade in this city.” 

S. C. Oviatt, New Orleans representative of the A. B. 
Dick Company, says: “I am of the opinion that this is 
one of the things that our city should have had years ago, 
and it should be also an annual event.” 

\. M. Carroil, representing the Remington Typewriter 
Company, said: “The importance of New Orleans is 
greater than that of some other cities where shows have 
been successful, and I expect this show to be a great 
event. 

F. C. Achoff, of the L. C. Smith & Bros. Typewriter 
Company said that he was of the opinion that October 
will be the proper time to put on a show and that his 
company would give their heartiest support. 

Similar enthusiasm was found at the office of Cambias 
& Elfar, dealers in Corona typewriters. 

New impetus was given the show Tuesday, July 19, 
when the Office Appliance Division of the New Orleans 
\ssociation of Commerce officially endorsed the expo- 
sition and voted its unrestricted co-operation. The Office 
Appliance Division of the Association of Commerce, of 
which division Arthur Jones of the Felt & Tarrant Man- 
ulacturing Company is chairman, has formally endorsed 
the show and outlined plans for cooperation with Robert 
Hayne Tarrant, manager of the proposed exposition. 
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Ghe ACCO CLIP FILE 


an inexpensive device 
to take the place of the cumber- 
some clip board. 













Files can be 


conveniently 


—ae 








Clip securely held 
to file—cannot 
slip off. 






Fits perfectly flat on the papers, there- 
fore permits stacking. 


No bulky operating mechanism. 


Papers may be quickly inserted and re- 
moved—they are held firmly and do 
not wobble. 


There are no awkward projections. 


The file will hold firmly from | to 150 


sheets. 


Clip is reversible, and islocked to theback. 


SIZES AND LIST PRICES 


Style “‘SF’’—Red Pressboard 
SHEET SIZE STOCK NO. 


BS x 8} SF 110 


PRICE 


18c. 





BS x 
BS x. 93 SF 140 
BS x Il SF 170 
BS x 12 SF 220 
BS x 14 SF 190 


PRICE INCLUDES CLIP WITH EACH FILE 
Special sizes to order 
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American Clip Company 


Beebe Ave. and William St. NEW YORK, N. Y. 
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Roll Top Desk 
No. 966 R. T. 












Y DESKS 


-for every office use- 


One Trademark On 
One Hundred Products 


ELLING one trademark en- 
ables your salesmen to put 
all their enthusiasm behind 
one product. As a result, floor 
salesmen for Imperial dealers 
make every prospect a pur- 









Buy from 





a single chaser—a fact which means 
bigger profits to salesmen and 

source—sell merchant. Such floor sales- 
. men quickly become expert on 

@ single one line instead of merely 






conversant on half a .dozen 


Trade Mark 







: lines. Buy all your office fur- 
Profit More niture from the _ Imperial 
source. Carload shipments; 






quick turnover; lowest freight 
costs; biggest market; great- 
est profit. Imperial is Na- 
tionally known and well ad- 
vertised. See the line August 
29—September 3 at Evansville. 


Sell All of the 100 Imperial 
Products. Write for catalog, 
freight rates and discounts. 


Imperial Desk Company 


Fvansville - Indiana 
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The New Orleans Times-Picayune of July 24 quotes 
Arthur Jones, above referred to, in cordial approval of the 
coming show. “I believe,” said Mr. Jones, “that the time 
chosen is opportune and I expect the exposition to be 
very beneficial to business. Considerable experience with 
business shows elsewhere has shown me thoroughly the 


value of such public demonstrations.” Another well- 
known New Orleans man who endorsed the show is 
Prof. E. E. Soule, head of Soule’s College. The students 


of this institution eagerly await the show, according to 
Prof. Soule. It is the purpose of the school management 
to induce every one of the students to attend and to study 
the latest improvements in office equipment and methods 

It is expected that Governor Parker of Louisiana will 
attend the show on the opening day, together with othe: 
prominent people. 

The newspapers of New Orleans are giving much pub- 
licity to the coming show through their news columns, 
thus doing a fine service for the city and the section as 
well as for the entire office equipment industry. Th 
newspaper men of New Orleans are to be congratulated 
upon their prompt and intelligent handling of the indus 
trial possibilities of the coming exposition. Every day or 
so there are comments upon the show and interviews with 
leading business men as to the advantages to be found 
in the use of modern equipment and the necessity of awak 
ening interest in up-to-date methods. Interesting and in- 
formative articles are published from time to time elucidat 
ing the practical uses and advantages of various types of 
office machines and equipment. 

The New Orleans Association of Commerce 
the opportunity the business show will give for closer rela 
tions between those devising and making machinery for 
office efficiency, and the business public of this region, 
declared George H. Terriberry, president of the associatior 
in announcing that the business show had received its en 
dorsement. 

“The office appliance division of the association has give 
the matter of a business show careful consideration,” said 
Mr. Terriberry, “and now has formally endorsed the on¢ 
to be given by Mr. Tarrant in The Times-Picayune build- 
ing from October 3 to 8. In view of the large place which 
appliances and simplified methods for office work have 
it does seem most desirable that New Orleans should have 
the chance to see these improvements demonstrated under 
the favorable conditions which such a show affords. 

“It is not generally enough realized, perhaps, how much 
time and expense can be saved by the equipment now 
available, although New Orleans has many offices whicl 
could well serve as models. The fine new bank offices ar 
distinguished in equipment. Many of the mercantile and 
distributing offices are worthy of imitation, and profes 
sional men, also, have been quick to appreciate the service 
ability of modern devices.” 

Mr. Terriberry commented briefly on the 
of the appliances in his own office. “Their 
evident,” he remarked, “and advice from me 
unnecessary, though I have no doubt many 
men may find the comprehensive display at the 
show very interesting.” 

Harold Raymond, consulting engineer and architect, 
said that the increasing demands upon the engineer’s time 
for consideration of technical matters mak« imperative 
for him to save all possible time in accomplishing his 
routine work. Modern office appliances are of direct ir 
terest to the engineer, and he may look forward to this 
show with keen anticipation. 

To teachers of business methods as well as students, 
business show is important, said L. C. Spencer, head 
the Spencer Business College. 

“Office efficiency is developing all the time,” 
ued, “and we must keep abreast of the times 

“Whenever I attend a well-regulated exhi this 
sort, I feel that I am receiving a fresh course in a great 
university. An institution like this belongs to the peopl 


Ww elcome S 


convenience 
value is too 
seems quite 
professional 
business 


thee 


bition of 


for it is educational in the broadest and most liberal sens¢ 
“It should, and will, have the endorsement of everyon: 
in New Orleans who has a personal interest in the com 
mercial growth and educational progress of the city.” 
Mr. Spencer commented enthusiastically on the plan to 
devote one day of the show exclusively to teachers and 
students of the city’s public and private schools. He als« 
said he intended to give greater attention to the use of 
modern office appliances in his school. He has been hand 


icapped in this, he added, by limited space, but is mov 
ing the school to the Washington Artillery hall, where 
larger space is available. 
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ra} Pcor COLUMNAR OUTFIT 
16 COLUMN OT =) 0) 


‘Columnar Outfits 


The many popular I-P Columnar Forms 
are now made up in outfits consisting of a 
binder and 75 sheets. These outfits are boxed 
in cartons, one each. Such a carton is a de- 
cided advantage over the former method of 
wrapping, making the outfits easily accessible 
for demonstrating, and, preserving the 
general appearance of the stock. 


Great care is used in the manufacture of 
the Forms to insure standardized sheets, uni- 
form in ruling, that are interchangeable with 
all I-P Columnar Forms of corresponding size. 


The Binders were designed especially for 
use with these Forms. They are light in 
weight and serviceable and are bound in green 
cloth with imitation leather back and corners 
—locked by pressure of removable cap screws. 


Examine your stock of Columnar Outfits— 
replace the popular selling numbers with I-P 
Outfits boxed in individual cartons. 


Request our attractive circulars for 
distribution to your prospective customers. 
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IRVING-PITT MFG. CO, 


CHICAGO KANSAS CITY NEWYORK 
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-of | enduring quality 


HE roller-trip escapement of 

the Royal Typewriter is pat- 
terned after the escapement of a 
finely built watch. The end achieved in 
both cases is the same—accuracy. 
This essential device, in the timepiece, gauges every 
fraction of a second with such exactness that no 
appreciable variation is apparent for many months, 
often years. In the Royal Typewriter, throughout 
its long life, the escapement makes possible the per- 
fect spacing of clean type face impressions—speed 
with no sacrifice of accuracy—consummate ease of 
operation—a quietly flowing carriage. 
The infinite care of the old watchmaker is emu- 
lated today by the “Royal” artisan. The ideal of 
utmost perfection, constantly followed, always in- 
sures fine workmanship, excellent service and 
enduring quality. 


ROYAL TYPEWRITER COMPANY, Inc. 
Royal Typewriter Building, 364-366 Broadway, New York 
Branches and Agencies the World Over 
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Printers Hold Big Exposition. 


Coliseum Houses Many Interesting Exhibits. 


\ week’s convention and exhibition of the International 
Association of Printing House Craftsmen was held July 
23 to July 30, inclusive, at the Coliseum, Chicago. There 
were many wonderful exhibits of machines and devices of 
interest to printers and a number of exhibits important to 
business houses generally. 

The exposition was opened at 10 o’clock on Saturday 
morning, July 23, by President Harding in Washington, 
who by simply pressing a button actuated a current which 
announced the opening of the exposition and simulta- 
neously set in motion a miniature paper-making machine 
at the booth of the American Writing Paper Company. 

There were several exhibits at the exposition of interest 
to office equipment men. Among the noteworthy features 
of the exposition was the “Official Craftsmen Exposition 
and Convention Daily, Printing,” issued each day from 
Saturday until Friday of the following week, by Walden, 
Sons & Mott, Inc, 41 Park Row, New York, and 660 
Transportation building, Chicago. The convention staff 
of this publication included the following gentlemen: 
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THe BARRETT BINDERY CO 
CHICAGO 
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INTERESTING EXHIBIT OF THE BARRETT BINDERY 
COMPANY AT THE ARTS AND CRAFTS EXPOSITION 
HELD LAS'T MONTH AT THE COLISEUM, CHICAGO 


Chas. C. Walden, Jr., Stanton Mott, Lionel A. Walden, 
John E. Weitezel, Frank M. Sherman, Frank O. Sullivan, 
Chas. E. Bance, Albert E. Self, Wm. H. McManus, Jr., 
and Harry R. Birt. The Convention Daily was made in 
newspaper size and contained twenty-four pages each 
day. It covered the events of each meeting of the con- 
vention, gave verbatim reports of the speeches, and news 
and notes of the convention itself, with a full report of 
the exposition. The Daily was handsomely illustrated with 
half-tone cuts, etc., and was a creditable piece of work— 
something which will be preserved by many printers for 
the value of the various reports and articles. The publish- 
ers are to be congratulated upon the energy, enterprise and 
ability which they showed in getting out this paper. 

Among. the exhibitors whose devices are of interest to 
the office equipment trade, we note the Addressograph 
Company, which exhibited envelope addressing machines, 
graphotypes and machines for addressing wrappers, etc., 
together with the usual furniture for the storage of address 
plates. The exhibit was in charge of W. G. Ryan, with 
Mr. Pavek at the head of the mechanical division. Follow- 
ing salesmen were present on different days: Vickers, 
Ubbelohde, Booz, Forrest, Frank Jordan, John Jordan, Jr., 
and Abercrombie. 

The American Multigraph Sales Company showed several 
machines, including the regular multigraph, a typesetting 
machine, and three types of small folders. The booth was 
in charge of L. W. Rambo, assisted by F. R. Andrews, Mr. 
Hanson, F. Johnson, and others. 

The American Writing Paper Company exhibited Eagle 
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You’ve Got to Get Out and 
Hunt Your Orders 


If you are trying to open up sales pos- 
sibilities by an earnest and vigorous 
stimulant, you will wisely sell Watson 
Products. Your customer will be back 
satisfied. 


The Watson Steel Upright Units are 
noted for their 

Artistic Design 

New Progressive Suspension 

Solid Bronze Trimmings 

Solid Ends 

Strength and Durability 


The above unit is carried in stock in let- 
ter, bill and legal cap sizes, finished in 
olive green, with and without locking 
device. 

Responsible dealers wanted where we 
are not now represented. 


Write for a copy of our catalog No. 500 
which will be mailed upon request. 


WATSON MANUFACTURING CO. 


Jamestown, New York 
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\ writing and printing papers, but the great feature of 
the booth was the miniature paper making machine, which 
is described in another column. This machine was kept in 
operation throughout the exposition and was constantly 
surrounded by crowds. In attendance at the booth were 
Jos. A. Borden, director of general service; E. E. Keough, 
assistant advertising manager; A. F. Crosby, J. L. Miles, 
of the department of technical control; Ira Knowles and 


Ed. Borden, of the department of general ser) 


The Acco FASTENER “The Barrett Bindery Company had an hia 7 sting exhibit 


in booth 231. This exhibit included a complete line of 
with the Prong Shield Compressor Barrett products, including gummed seals, eyelets, washers 
extending posts, gold lettering, paper fasteners, punches 


d h f binders, multiple binders, etc., etc., not forgetting an inter 

use everyw ere or esting line of photograph binders. The exhibit was in 

- charge of A. L. McNair. 

Binding Loose Papers The Butler Paper Corporations occupied a large space 
and showed an interesting exhibit of papers and of work 


AN OFFICE NECESSITY done on various papers suitable for the highest grade 


half-tone reproduction. The exhibit was comprehensiv: 
and much beautiful work was shown in colors. S. A 

Acco filed papers are not held by the prongs Stolberg was in charge 
of the fastener but are bound in place by the The Chicago Paper Company showed the folding and 
Prong Shield Compressor. _ The thinnest sheet printing qualities of Foldwell enamel paper. The strength 
: ag RS. , % : of this paper was demonstrated in an interesting way, by 
of tissue 1s just as safely protected from rip- means of a 90-pound weight attached to a sheet. Once 
ping out as the heaviest grade of paper. during the show a young lady, weighing 125 pounds, was 
Where papers are referred to constantly. a litted by means of a sheet of this paper, Members of the 
‘ : . =. Chicago sales force were in attendance. This company’s 
cover 1s necessary to give protection against booth was in charge of W. N. Gellett, one of the ablest 
curling, soiling and mutilation. and most energetic paper men in the west, assisted by H. M 


Nicodemus, of Indianapolis, and others. 


The Golding Manufacturing Company had an interesting 

The ACCO FOLDER booth in the first floor annex, where the complete line of 

the company was on exhibition. The exhibits included the 

. i ‘ - Boston card cutter, the pearl cutter, and little john lead 

1S specially designed for this and rule cutter, the improved pearl press and other devices, 

purpose and offers the best including a tablet press, etc. W. C. Buchanan and G 

> Yeames were in charge. 

means of protection. Hamilton Manufacturing Company contributed a com- 
plete line of printers’ furniture in steel and wood. 

Inland Printer Company occupied booth 167 and ex- 
plained the service of the publication of the Inland Printers 
The booth was in charge of Harry Hillman, editor, and 
Eldon H. Gleason, advertising manager. 











AMERICAN CLIP COMPANY 
wer wee weer? 


oe ane oe 





The Multicolor Sales Company exhibited three new 
Mentges folding machines and the Multicolor press 
A. G. Ryan, J. A. Quinn, and E. M. Ryan and others were 
in attendance. 

C. R. and W. A. Nelson, Incorporated, exhibited an 
interesting line of punching and die cutting machines. 
The exhibit was in charge of C. R., W. A. and M. B. 
Nelson. 

Seiber Products Manufacturing Company, St. Louis, 
exhibited a highly interesting line of catalogue covers and 
loose leaf devices generally. A machine for putting a 
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¥i hinge in ledger papers was also exhibited. Some inter 
a3 esting pictures were shown, taken from negatives made 
ae , 7 . ; . by Charles Seiber in the London Museum on the occasion 
It is impossible to misplace or lose a paper of a trip abroad last winter. These pictures showed one 
from the Acco Folder regardless of how fre- of the earliest examples of the loose leaf book. The de 
quently or carelessly the files are referred to. vice consisted of two wooden panels hollowed out and 
’ a ‘ Se fastened at one side by leather thongs Within each 
Adopt the Acco Folder and keep every panel was a sheet of wax. In the center of each was a 
paper in its place. No time will be lost search- slightly raised portion of wood, which when the panels 
ing for misplaced correspondence. There is were closed, elgg Mogae the wax surfaces from 
Pigs or . : coming in contact. n the wax surface was a writing 
positive insurance against loss or misplace in Greek shorthand. These panels were probably nearly 
ment of correspondence because papers can- 2,000 years old, but the wax and wood were in a perfect 
not be wrongly replaced after being once filed state of preservation The leather thongs had partly 
in an Acco Folder rotted. The Seiber exhibit included loose leaf binders for 
sgl : R usual purposes, price books, catalogue binders, etc. C. J. 

The Acco is the only system that enables Seiber was in charee. ee 
the file clerk to transfer correspondence in- One of the interesting publication exhibits was that of 
tact, securely bound in book-form. the Ben Franklin Monthly, one of the standard publica- 
. tions for printers, conducted by Phil Howard The ex- 

Circulars on request hibit was in charge of Mr. Howard himself. 


The National Paper & Type Company presented a 


valuable exhibit. One of its features was a moving picture 


American Clip Company showing printing and paper making in Mexico, depicting 


scenes in that country, which introduced the first printing 


Beebe Ave. & WilliamSt. NEW YORK press, the first newspaper and the first book to be pro- 
“SE. (W N.Y., U.S.A duced in the new world. The pictures were shown twice 
whe: daily. 
Tape mat 














The National Bundle Tyer Company of Blissfield, 
Mich., showed a useful series of parcel tying machines, 
including the “Saxmayer” bundle tyer, Bunn package 





21. August, 1921. OFFICE APPLIANCES 57 


of 


Profit Lips 


gh, 
les, 


ind A Page of Ideas for Enterprising Fountain Pen Dealers 
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4 This Famous Sheaffer Ebony Line 








and 

i Yields Handsome Profits 

ress. 

vere You always havea class of trade that takes Quantity CatalogNo. List Price Total 
Bae pride in the pen they use—a class that is 2 29% $5.00 $10.00 
. B. discriminating, a class that wants the best 3 29Y, 5.00 10.00 
ouis, in quality. I 29S 6.00 
hang 3 29MC 6.50 19.50 
nter- Show them the finest pens 1 2914C 5.00 
“ Sheaffer’s Ebony Assortment. Each pen 5 29C 6.00 30.00 
ay banded with solid gold. Rich jet black 2 29SC 6.00 12.00 
— polish—pens of unmistakable aristocracy 3 49C 7.50 22.50 
an 8 and quality. And, considering the high | 49SC 7.50 7.50 
from pen character, the prices are most reason- 1 59C 8.50 
sae able. 2 soc 26.00 
riect We ee a 
gd We furnish you a two-dozen case assort- $157.00 
oF ment in beautiful plush-lined case that sets peaaennen ene neeeemenmny 
ty the pens off stunningly. Take the case W. A. SHEAFFER PEN COMPANY, : 
. ex- with you when you call on your customers. [| Fort Madison, lowa, Dept, 0. A. Mm | 
ed a Many sales can be made by personal calls. | Send us Ebony Assortment Sean 
os mi Point out to your trade, too, that these : 

pone pens are hand made by finished craftsmen, — J Name oo-ssssssssessesseseesennsssssazens 
twice This Ebony line is being vigorously adver- d Address .........+.+.00-0900s0hen 
field, tised to the class to whom such pens ee 

lines, O City........sccscoscccecece  SimMnnanInnnEEEE - 
kage appeal. ere ee 
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There is a Better Demand 
for,Good Merchandise 


If you have stocked the right goods, you will be figuring on the 
re-orders now. Dealers handling the Canton Line are quietly 
replenishing their stocks and preparing for a good season. Now 
is a good time to put in a complete stock of the Canton Line of 
Filing Furniture. Write us about your territory and ask for 
our ‘‘different from the others” agency agreement. 


THE CANTON ART METAL CO. | 
CANTON, OHIO. 
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tying machines, etc. These machines were in active oper- 
ation and aroused much interest. 

At the final session of the convention, the following 
officers were elected to head the International Association 
of Printing House Craftsmen: 

Wm. R. Goodheart, Chicago, president; Edw. W. 
Calkins, Boston, vice-president; John J. Deviney, Wash- 
ington, treasurer; E. M. Augustine, Baltimore, secretary. 


Mr. Mitchell’s Secretary Hands Out a Surprise. 

For several years Miss Marie L. Johnson has been con- 
fidential secretary to F. S. Crane and Charles L. Mitchell 
of Crane & Co., Topeka, Kans. On Saturday, July 23, 
it became known through formal announcement of the fact 
that she has, since November 15, 1920, been Mrs. Earl 
Greene Pitts, for on that date she was married in Kansas 
City, Mo., to Dr. Earl Greene Pitts of Texarkana, Tex. 
At that time Dr. Pitts was relief surgeon for the Santa Fe 
railway and following the ceremony his bride returned to 
Topeka until arrangements could be made for a permanent 
home. Mrs. Pitts is the youngest daughter of Mrs. Mary 
Johnson of Eureka, Kans. 

Mrs. Pitts was educated in the Topeka public schools 
and soon after completing her education she obtained a 
position with Crane & Co., with whom she has since re- 
mained except for an interval during which she was con- 
nected with the H. S. Crocker Company on the Pacific 
Coast. 

In the handling of the large amount of civic work with 
which Charles L. Mitchell has been connected for several 
years, Mrs. Pitts has been closely identified with the im- 
provement and betterment plans of the city. Mr. Mitchell 
insists that Mrs. Pitts has taken care of the details of the 
campaigns and deserves the credit for much of what has 
been accomplished. She is widely known to the business 
men and women of Topeka, and is one of that city’s most 
brilliant and capable young business women. She is 
ecretary of the Rota Club, a member of the Topeka Cham- 
ber of Commerce, and is a most attractive and talented 
young woman. 

[he office and store departments and the officials of 
Crane & Company gave a picnic for Mrs. Pitts at Camp 
Daylesford Monday evening, July 25. Other affairs were 
given in her honor previous to her departure for her new 
home. 

Mrs. Pitts left Topeka July 30, to join her husband in 
Texarkana, where he is house surgeon of the St. Louis & 
Southwestern railway hospital. Doctor Pitts’ home was 
originally in Longmont, Colo. He is a graduate of the 
University of Missouri, and is achieving deserved success 
in his career. 

The foregoing, particularly the last paragraph, explains 
why the folks at Crane & Company’s are wearing long 
faces. Mr. Mitchell declares that he will now have to go 
to work, for he no longer has a right-hand assistant to 
look after the details. The departure of Mrs. Pitts and 
the strike at the Crane & Co. printing plant—well, they say 
it is almost too much to be borne with the usual Mitchell- 
esque equanimity. 


Pittsburgh Store In Temporary Quarters. 

The Pittsburgh Office Equipment Company, which suf- 
fered a disastrous fire June 15 in its seven-story building 
at 109-11 Wood street, is temporarily housed at 20 Wood 
street, corner of First avenue. The company has already 
secured a new stock of Shaw-Walker filing cabinets and 
supplies, National, Shelbyville and Cutler desks, Johnson 
chairs, etc. Repairs have been started on the building at 
109-11 Wood street, and it is hoped that business can be 
resumed there within the next three months. 

The fire of June 6 started on the third floor, and practic- 
ally consumed everything above that floor. These floors 
were used for the storage of desks, filing cabinets, desks, 


etc. The first three floors and basement were used for 
display purposes. The goods on these floors were dam- 
aged by water. The fire loss was approximately $90,000, 


fully covered by insurance. 


The Victor Adding Machine Company of Chicago an- 
nounce a reduction in the price of their adding and listing 
machine from $135 to $100. This is a matter of interest 
to adding machine men. The Victor, though it is one of 
the lighter machines, is of standard keyboard and up-to- 
date construction. The company has recently moved fnto 
a new factory and has added equipment which makes it 
possible to turn out machines at a reduced cost. 
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—wherever you go, take 
Buddy 

—even in your golf togs 
there’s room for him 

—he’s so small and flex- 
ible you can put him in 
your shirt or trousers 
pocket 


—you'll never know he’s 


there until youneed him. 


Tell it to Buddy 
He never forgets 





WILSON-JONES 
LOOSE LEAF CO. 
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Speedy Work in Typewriter Assembly. 


The Underwood Typewriter Company has been con- 
ducting a uniform demonstration contest among the repair 
men of its various branches. The country was divided 
into eight districts. Each office in a given district made a 
test to demonstrate its speediest man. The winners then 
went to eight sectional elimination points to find the best 
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resembling ordinary piano cases make it possible to pack 
the entire machine and equipment in three cases 

This miniature paper making machine is exactly 8% 
feet from end to end and turns out a ribbon of paper four 
inches wide. This tiny mechanism, however, is complete 
in every detail and is an exact reproduction of the standard 
Fourdrinier machines of which the company has 43 dis- 
tributed among its 26 mills. 


man in each district. 

The demonstration was based on the ability of the men 
to tear an Underwood typewriter down, removing the seg- 
ments, ribbon mechanism, etc., and then reassemble. Be- 
fore tearing down a test sentence was written on a sheet 
of paper. This sentence remained in the carriage during 
the test. After the machine had been assembled again, the 
same words were typed over the original writing, and 
unless the two sets of impressions were in exact register, 
the candidate was penalized. 

July 16 the men making the best showing in the Chi- 
cago district offices demonstrated at Chicago. The fol- 
lowing records were made: E. G. Peterson (Minneapo- 


To manufacture a machine as small a. this, and make it 
a perfect model of the largest machines is an achievement 
in itself, because the parts are less than one-twenty-fifth 
as large in the small machine as they are in the larger ones 
This machine, of which there is only one in existence, was 
built in Europe where it was purchased and imported by 
the American Writing Paper Company for use in develop- 
ment and investigational work. It is part of the depart- 
ment of technical control where experiments are constantly 
being carried on to establish improved methods of paper 
making and to determine new uses for paper. It is also 
used for exhibition purposes, teaching paper making proc 
esses by actual demonstration. The machine enables the 


lis), time, three minutes, fifty-five seconds; F. W. Diers 3 ‘ x Boag : ‘li t ‘needless tinal to 
(Davenport), three minutes, fifty-six seconds; Bert Mowers 6O™P@y to ae - mead e* gs “tL whicl Se 
(Chicago), four minutes; H. G. Clark (Detroit), four min- wares the convention to the mill, which 1s often im 
utes, twenty-three seconds; J. H. Wehrley (Cincinnati), ?°°9'* 
five minutes; C. M. Murphy (Milwaukee), five minutes, oe ane 
two seconds; W. M. Quirk (Cleveland), five minutes, six Some Recent Incorporations. 
seconds, F. R, Baker (Toledo), five minutes, thirty-six sec- The DeLuca Novelty Company, of Baltimore, Md., have 
onds; Otto Ebershoff (Indianapolis), six minutes, forty- .. - ated for $100,000 t aatet 3 mei clin witl 
one seconds; R. H. Emery (Columbus), six minutes, fifty- mcar porno hall : Bh egg " mc ee 
one seconds. : knife blade attachment. Frank and Louis DeLuca are 
Following the conclusion of the district contests, the the incorporators. k Ox 
winners will be brought together at a city to be deter- 
mined, and then the survival of the fittest will show who The Vigant Novelty Company, of New York, N. Y., with 
is the fastest repair man in the employ of the Underwood a capital of $10,000,000 has been incorporated to manufa 
Typewriter Company. ture novelties. The incorporators are N \nthony, G 
—————— Vignh and W. Bimlach 
Paper Manufacturer Sends Complete Machine to > 
Convention. The Pencil Products Corporation of Richmond, Virginia, 


The American Writing Paper Company has sent a paper was recently incorporated with a capital stock of $1,000, 





























making machine, accompanied by beaters and other full 000.00. A. S. Edwards is president of the new company, 
equipment, to Chicago to be used at the Graphic Arts’ C. G, Rowell is secretary and J. W. Rowell, R. L. Spratley 
Exposition held by the International Association of Print- and L. C. Green are the directors. The company will 
ing House Craftsmen on July 23 to 30. It is said that this manufacture and deal in pencils, pens and novelties 
is the first time a complete paper making machine has been «2 
dismantled and shipped hundreds of miles for display pur- ~ ; ‘ : ae. 
poses. However, while the biggest paper making machines Ihe Paristyle Novelty Company, of Norfolk, Va., has 
weigh several hundred tons and extend the entire length been incorporated under the New York laws with a capital 
of a mill, the machine under consideration is said to be the of $50,000.00. The principal offices will be ated at Nor 
smallest complete paper making machine in the world. In- folk, Va., in charge of Mrs. M. Saunders 
stead be agg ae over 250 feet in length, as with the larg centage 
est machine, it is less than 9 feet long ‘aad its total weight, , ' . 
including the beater equipment, is but a fraction of that of Col. Robinson Joins Davids Ink. 
its huge prototype. This complete machine can easily be Col. J. A. Robinson has joined the Thaddeus Davids 
carried in a single automobile truck and can be assembled Ink Company, Inc., handling middle West sales. He was 
and operated on a table. Especially designed containers formerly engaged in selling paper. 
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THE AMERICAN WRITING MACHINE COMPANY’S FOURDRINIER MACHINE, DISPLAYED IN CHICAGO 
FOR THE FIRST TIME AT THE GRAPHIC ARTS EXHIBITION LAST MONTH.—Later It Was Operated in the 
Exhibit of the Tribune in the Pageant of Progress at the Municipai Pier, July 30-August 13. It Showed Chicagoans 
and Visitors the Manufacture of Paper, from the Stuff to the Calendared Sheet.—lIllustration by Courtesy of The Chi- 


cago Tribune. 
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On the foot of Caesar was laced 
the ancestor of the modern boot. 


Laced! Science hasn’t yet invented any better 
method for doing that important work. It is remark- 
able how some simple methods stand the test of time. 
Since its invention, more than a third of a century 

ago, the Mimeograph method has remained unchanged 
—its application only has been modified and improved. 
It has stood the test of time because it is the simplest, quickest, 
and least expensive way of doing important work. Five thousand 
perfect duplicates of a typewritten sheet is its habitual hourly output 
— forty thousand and more a day. And by the use of the new 
dermatype stencil, diagrams, plans, maps, charts, etc., may be as easily 
and quickly duplicated—on the typewritten sheet if desired. Private 
printing! Low cost printing! Let us show you why the Mimeograph is 
the most widely used duplicating device in the world. Ask for catalog 
“T-8” and particulars from A. B. Dick Company, Chicago—and New York. 
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[mperial 


The Medium Priced Line of High Quality 


APPLIANCES 


HEADQUARTERS 


for 
DESK LETTER TRAYS 





Antique Oak 
Golden Oak 
Finishes «Weathered Oak 
; Birch Mahogany 
Genuine Mahogany 


{Letter 


Sizes \Cap 





Imperial Desk Tray Supports are finished in Oak, 
Mahogany and Brass. 


Highest Quality 
Lowest Prices 


Buy right and you can sell right. 


Write for quotation today and see what a sub- 
stantial saving you can make! 


Imperial Methods Co. 


FOREST PARK ILLINOIS 
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James P. Sharpe Heads New Steel Concern. 


Well Known Man Organizes Company in Detroit for the 
Distribution of High Grade Steel Office and 
Store Equipment. 


After having been identified with the Safe-Cabinet 
Company for something over seven years, the last thre: 
of which have been spent in Detroit as head of that con 
pany’s Detroit office, James P. Sharpe has relinquished 
that position and has organized the Sharpe Steel Equi 
ment Company, establishing offices at 473-4 Penobscot 
building, Detroit. 

Mr. Sharpe is a native of Canada and was educated to 
follow the law as a profession, but found commercial pur 
suits more to his liking. For a time he sold advertising 
later he became associated with the Annual Business Show 
Company, assisting Frank Tupper in putting over several 
successful shows; his next venture was in the calculating 
machine field in Chicago. This he left to open the Chi 
cago office of The Safe-Cabinet Company. From Chicago 
he was transferred to New York as eastern sales managet 
After three years in that position he resigned to take up 
the selling of the Safe-Cabinet in Detroit and Michigan 

The Sharpe Steel Equipment Company will handle th: 
Watson Manufacturing Company’s line of steel furniture 
steel 





SHARPE 


JAMES P 


equipment for court houses and public buildings generally 
In addition to the line above named the new company 
will handle steel lockers and shelving, steel partitions, 
etc., including special order material for all purposes for 
which steel furniture is used. 

During the time Mr. Sharpe has resided in Detroit h 
has made many friends among the business and professio1 


al community and the new company starts out undet 
favorable auspices. 
In addition to his activities in the Vortex Club, Phe 
Livest Business Men’s Club in the State,’ Mr. Sharpe has 
? 
ies 


been very active in Masonic circles as a member of Pa 


tine Lodge, Michigan Sovereign Consistory and Moslen 
Temple of the Mystic Shrine. He is also active member: 
of the Board of Commerce and the Credit Men’s Associa 
tion. He has had a wide business experience and h 
taken his degrees in law. 


Willis Now Sales Manager for Victor Adding Ma- 
chine Co. 

F. B. Willis has just been appointed general sales man 
ager of the Victor Adding Machine Company of Chicago, 
his appointment to take effect on August 15. Mr. Willis 
has been with the Victor since last May, when he took 
charge of sales in the Chicago territory. He is an experi- 
enced adding machine man, having been connected with 
the business for about sixteen years, starting his career in 
Chicago. For five years Mr. Willis was Chicago manager 


for the Wales Adding Machine Company More recently 
he was connected with the adding machine department of 
the American Can Company as assistant general sales 
manager. 


1921. 


yr the 


abinet 
three 
com- 
1ished 
“quip- 
ybscot 


red to 
1 pur- 
ising; 
Show 
everal 
lating 
» Chi- 
licago 
nager. 
ke up 
higan. 
le the 
niture 
| steel 


erally. 
mpany 
Hitions, 
es for 


‘oit he 
>ss10Nn- 


under 


. ee 
pe has 
Pales- 
[oslem 
iember 
ssocia 
id has 


x Ma- 


; man- 
licago, 

Willis 
e took 
experi- 
d with 
reer in 
anager 
cently 
lent ol 
| sales 


August, 1921. OFFICE APPLIANCES 63 










DECIMAL TABULATOR 
ON EVERY L. C. SMITH 






Ball Bearing Long Wearing 









The decimal tabulator is an inbuilt part of 
every L. C. Smith & Bros. typewriter. 






On other machines it is an attachment costing 
ten to fifteen dollars extra. 






It is used for tabulating, billing and statistical 
work, and in regular correspondence work it 
enables the operator to start writing at a particular 
point for the salutation, indentations and signature. 








Catalog sent free on request. 






L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office 
Syracuse, N. Y. 







Branches in all principal cities 
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Two New Members in the Van Dyke Family 
VAN DYKE Ink Eraser with Brush No. 6510 


b 








‘Cleans as it erases’ 





The brush attachment for the VAN DYKE soft ink 
eraser is a new item placed on the market by Eberhard Faber and is 
very handy for removing the dust of erasure. The eraser is the same as 
our No. 6505. The brush is of the same fine bristle quality as on our 
No. 1087 Comet eraser. Packed in one-half gross cartons. 


VAN DYKE Pencil Eraser with Brush No. 6010 





6é : 99 
Cleans as it erases as tf 
EBERHARD FABE EBER. 
NEW YORK / naw voon NORA 
[cian bYRE> 
| (VAN DYK f 600° SIZE40 





This pencil eraser is our famous VAN DYKE No. 6000 in the 
popular size 40. The brush attachment is of the same material as 
mentioned above. Packed in one-half gross cartons. 


Order at least a gross of these today. 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 
NEW YORK 


Se 














I92!. 





August, 1921. OFFICE APPLIANCES 65 
















A Girls 
vaduation 
‘Days 

A Chronicle 


arranged by Elizabeth Furlong 
illustrate by J TArmbrust 








blished by 
Jordan & Company 
Chicago, US.A. 











A Striking Line of Special Books. 


Chicago House Issues New Catalogue Showing Many 
Books for Social and Other Events, Diaries, 
Scrap Books, Address Books, Etc. 


Of interest to stationers is a recent announcement by 
Jordan & Co. of Chicago describing new lines of gift 
books, diaries, and similar publications, all gotten up 
attractively and with an eye to artistic effect as well as 
for service. 

For the commercial end of the stationer’s business as 
distinguished from affairs social, Jordan & Co. have pre- 
pared a valuable line of diaries, commercial diaries, ad- 
dress books, date books, etc. The commercial diaries and 
date books have different rulings according to the wishes 
of the purchaser. They give a page to a day and include 











for ready reference a fund of useful information such as 
population of principal cities, parcel post rates, domestic 
and foreign postage, interest tables and data concerning 
income tax returns and tax deductions. These books 
come in a variety of bindings. 

A valuable feature of the line is the Diary by Days. 
Of these there are several, and their uses are varied. Four 
popular sizes are furnished in one edition and likewise a 
reference edition, a Morocco leather edition, tooled leather 
edition, De Luxe lock edition, etc., the last named having 
gold plated lock and key. By the use of these diaries 
one may commence at any time and carry on a compara- 
tive record for four years. Included in the pages is much 











The 
O. 





The 
VACATION 
TYPEWRITER 


Light and small and carried as 
hand baggage. Rugged and rigid 
as your office machine when in use. 


Now is the time for the progressive dealer to 
take advantage of the summer and vacation trade 
by stocking a few Centurys. 


Some good open territory left and a proposi- 
tion that means good profit to the dealer. Send 


us a post card with your address and let us 
explain. 


AMERICAN WRITING 
MACHINE COMPANY 


449-455 CENTRAL AVE, 


NEWARK, N. J., U.S. A. 
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reference data of value, snuch as interest tables, con 
parative money values, weights and measures, suggestions 


for first aid, income tax information, population of cities 
e u Mm e r identification of owner, etc. 
bound al | re 1 


All these diaries are attractively d are made 
up in high grade stock, and sufficient variety is offers 
to meet the needs and the purse of everyone. 


Alr e a d In U - e The gift books include the following titles \ Girl’s 
School Days; A Girl’s Graduation Days; A Girl’s Con 
mencement—Rosebud Memories; The Graduate School 


Days; A Girl’s College Book of Memories: A Man’s Re 
ord of College Life; A Girl’s Commencement Scrap Book 


In d 1 Cc a t e o dH oO Ww Photographs, etc. These books are beautifully orna 
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book pen 
mented, one of the fly-leaf designs appearing at the top 
of preceding column. They are variously bound—in cloth o 


different colors, or in ooze leather, tooled leather. et: 

gold lettered and gold edged, to suit the fancy and the 
pocket of the purchaser. The latest book is A Girl's 
Graduation days, and the following titles to be found 
therein give an idea of what the girl graduate may wis! 
to record: The class register; honor roll 

classmates, teachers, studies, literary and debating socie 
ties, sketch and dramatic clubs, musical and glee clubs 


1 


honor societies, football, basket ball and base ball teams 


THE BASKET WITH THE 
RUBBER CUSHION CORNERS 


Metal Waste Baskets 
mass meetings 


with Rubber Cushion Corners tennis teams, dances and entertainments, 
and rushes, lectures and debates hallowe’en frolic, field 
day, inter-class events, class ballot, history, poem, pro 


. 
1 00% ] ro fi t phecy; my graduation, addresses, gifts and congratulations 


programs and invitations, snap shots, stunts and stories, 


1 
class omecers 








In high class offices, banks, hotels—wherever you go, chafing dish and candy recipes, vacations and holidays 
and wherever satisfaction is found only in the best—you picnics and reunions, miscellaneous. 
will find VICTOR Metal Waste Baskets, with Rubber These books are printed in colors on heavy India and 
Cushion Corners. azure tint writing paper, and are made by craftsmen whos« 

: ‘ taste and skill leave nothing to be desired 

Thousands have been sold—and thousands are being The illustrations here given suggest the appearance an 
sold. Every day the demand increases regardless of econo- the rulings of some of the books described 
mic conditions. And there’s 100% profit in every sale. PS: 

VICTOR Baskets have every desirable selling fea- Wilkinson Takes Watson Lines in Quaker City. 
ture— They -_ Sseproct, indestructible and attractive. J. C. Wilkinson, formerly connected with the Philadel 
Beautifully finished in rich mahogany, quartered oak, phia Metal Furniture Company, Philadelphia, Pa., has be 
American Walnut and olive green. Rubber Cushions vul- come the sole distributor for the steel furniture and filing 
canized right into corners to protect other furniture; an products of the Watson Manufacturing Company in Phila 


delphia and immediate vicinity, and will operate under the 
name of the Wilkinson Equipment Company, with offices 
at 1011 Chestnut street, Philadelphia, Pa 


exclusive patented feature. The selling price is 
reasonable and your profit is 100%. Here’s a profit 
opportunity. Look into it now. A postal brings full 


dealer proposition. ; 
July Meeting at Denver. 


+. ° 
Metal Office Furniture ( Oo The Colorado Stationers’ Association held a meeting for 
a reneral discussi July 29 in connection with a luncheot 
general discussion July 29 in connection with a luncheor 
Grand Rapids, Michigan Every Denver member except one was present. An oj] 
timistic outlook for business in the next few months pr 

vailed. 
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This interesting booklet 
will be sent to you if 

ou will pin the coupon 
Celow to your letterhead 
and mail to us. 





A Georgia newspaper writes: 
“We use two Coronas in our busi- 
ness office and they perform magni- 
ficently. They are preferred to the 
ig machines we have." 


The secretary to a Rochester ex- 
ecutive says: ‘I am using Corona 
practically allday. I should hate 
to have to go back to the big ma- 
chine.” 


“I do all my work on Corona,” 
says the manager of a Buffalo shop. 
t saves me the cost of a stenog- 
rapher.” 


OFFICE 


Turn her spare time 


APPLIANCES 


into money with Corona 


as a typewriter to be used only 
at home, or on the road—but 
you will be surprised to find how 
useful Corona can be around the 


office. 


Your telephone girl, for instance. 
With Corona at her elbow, she can 
address envelopes, write letters, 


make out bills, do a hundred odd 


jobs in the course of a day. 


Press oven you think of Corona 


Corona will do anything a “heavy” 
machine will do, and will stand even 
rougher treatment—and it has this 
one great advantage— it weighs only 
a little over six pounds, so that it 
may be set out of the way whenever 
the space is required for some- 
thing else. 


If someone in the office has work to 
finish up at home, Corona will be 
the greatest kind of ahelp. In fact, 


CORONA 


The Personal Writing Machine 


TRADE one 
Built by 
CORONA TYPEWRITER CO.; Inc 


you will find that the whole office 
will fall in love with this tireless, 
willing little worker. 


This is a year when the difference 
between profit and loss may de- 
pend upon the wasted time of a 
few employees. Several offices re- 
port that Corona is saving them 
the cost of an extra stenographer. 


For the price of a single “heavy” 
machine you can have two Coronas. 
Then why not get a Corona for your 
telephone girl, and one for your 
mailing, filing or shipping depart- 
ments as well? 


Corona weighs but 6144 pounds, yet 
its war record proves that no type- 
writer will stand harder use and 
abuse. It costs but $50, including 
the case, and we don’t know any- 
thing $50 will buy that will give 


more pleasure and satisfaction. 







T 
New York. 
Send me your in- 
teresti bogetes 
No. 16 it Corona, 


Name 


Cc 
om any, 





GROTON, N. Y. Address. 
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No. 4—ILLUSTRATING 72-INCH SIZE 


RISHEL DESKS 


Flat Top Roll Top 
Typewniter Office Tables 
Standing 


Makers of Fine Furniture Since 1867 


J. K. Rishel Furniture Company 


Williamsport, Pa. 
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May Exports of Adders-Calculators. 


United 


States 


exports 


of adding 


and calculating 


ma- 


chines, by countries, during May, 1921. 
of Statistics, Department of Commerce: 


By the Division 


Countries. 


Number. 





SS” A eee ee Se. 1 $ 505 
Belgium 69 12,594 
Cee er Rs 6 787 
SS Se pee ee 2 cme <8 3 900 
R65 ods k wid Ds oe ae A a od 33 9,278 
Serre re ee ree 81 14,143 
Ee er I Le re 77 18,072 
MAINO oda ans donecsemenuped 2 300 
UE dh oda de Cn dk Re ea pee aed 5 1,743 
vied a ui xecs Mat eee Cees 32 6,329 
Switzerland 1 384 
England er ree ee 5 1,906 
USE SEOOGUEES oid cs esc cbedvewes 3 292 
RE ae ok x auc. os vdedece eee at 148 13,644 
SEER Pe 5 1,298 
eee ere ere 7 1,160 
Mexico a Pee het Fok gee 150 29, 491 
Newfoundland and Labrador.... ] 159 
pS ee eee eee Abeer fan ty ] 550 
Trinidad and Tobago..... 10 1,983 
Cuba ; rie 12 987 
Dominican Republic ......... l 180 
aN Ae ene oe 23 8,284 
Brazil 13 2,515 
2 ee a re. Poe. 7 a 730 
NOR cs sas coe cen ere oon 3 750 
UE co eau be aiding ad oe ee 4 1,150 
| eee eer Narre l 225 
RES EE, ss ccs vaionl cae nae 30 5,625 
cpuitem: ast lndies: . oi sinc cvwuess 2 27 
EE a Ee Re Te 6 1,000 
NS eee 2 650 
RINE 0s «sta greece see came 174 53,709 
NOW Z£eelemd § ..o.scctceecda 27 7,929 
Philippine Islands .......... a 18 3,240 
British South Arica. cis iccscs 13 2,251 
Total ee eae oe . 972 $205,014 
Shipments to Non-contiguous Territories. 
SERRE. oe ya. oss dtc abla Cee ee 90 $ 13.166 
FOL Meee ..nvcissacseercueewins 38 6,531 


May Exports of Cash Registers and Parts. 


United States exports of cash registers and parts dur- 


ing May, 192i. 
ot Commerce: 


Countries. 


By the Division of Statistics, Department 


Cash 


Number. Registers. Parts of. 
t 79 


PRUNE 5c « s uv-0.s dackeeea we ] $ are, 
ee ECE Ot ae 27 12,912 
| rrr re. ere. ] 371 
3.55 ad) ak sc eee a ices 16 4,877 ected 
RIG so os cc as whee 10 6,880 $ 2,153 
ON oo x 6. < a «we avin tee ee ae l 502 suica 
oS 4 1,155 1,117 
OCRMESONMGD nu. ss on ccvesinee 46 9.425 96 
Le rer ere ee ee 14 2,935 266 
IN aad ro (nis 5s a 1 nod Se 107 21,238 940 
Sweden 15 6,285 559 
VEEN | sss osx tiene 36 16,619 1,707 
See te re 36 9.851 1,688 
Brmien Tiondtras.§ ..ivccec cass | 75 a 
EPP TT ee ne 82 3,659 17,672 
CO PEE a ose 6s din ee 3 1,747 ane 
Panama 9 4,158 9] 
| errr eh tr kore ve 22 6,713 gee 
Oa sp $bee ne 8 3,509 379 
Dominican Republic ......... ] 99 aia 
NM hs gs co aaa we 7 3,285 606 
Colombia 8 1,398 
WHI os 4k ce dcudandemores 4 1,220 << 
Gp OMEN . sky skew e cel es 8 2,353 27 
Dutch East Indies............. 22 12,655 360 
DOMME Cao's. 5c « cewaetete aed 11 1,120 39 
Australia . 110 23,580 507 
Lo kt. eee 18 3,698 79 
Philippine Islands ............ 19 5,140 10 
British South Africa.......... P< Se 75 
Pree eNO 6 as b vccSceeeele 3 Se 
| are ae 650 $169,553 $28,344 
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ENUS 
PENCILS 


The largest selling Quality 


pencil in the world 






T pays in both prestige and profit to 
| handle an article known everywhere as 
preeminently the BEST that can be bought. 
VENUS Pencils have earned that reputa- 
tion in every quarter of the globe. 

















17 Black Degrees, 3 Copying 


A- degree for the purpose of every 
possible purchaser; artist or architect, 
banker or business man —the studio, 
drafting room, office, school or home. 


American 


Lead Pencil Co. 


220 Fifth Ave, New York 


and London, Eng. 


NEW — No. 3818 
Venus Round—Sofi 
lead. Especially suii- 















atle for stenographers 
and other ofice pur- 
poses. 
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A “Y and E” four-drawer 
upright; built of genuine 
quartered oak. One of 
many styles shown in our 








a 
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ESPITE the increase in 

the sale of steel files, 
many firms still prefer wood 
filing cabinets. 


And in the case of ‘“Y and E” 
wood files, their preference is 
not hard to understand. 


For “Y and E” wood filing 
cabinets, in genuine quartered 
oak or genuine mahogany are 


among the finest examples of 
the cabinet-maker’s art. 


Long-established commercial 
relations’ give us the finest 
figured woods that money can 
buy. And the experience of 


more than forty years has 
taught us how to work and 


May we send you a co 


many styles of “‘ 


YAWMAN4DFRBEMFG.@. | / ‘ 


Filing System Service, Equipment and Supplies 
855 St. Paul Street 






The finest wood files 


in the worl 


This is what the president 
firm says of “Y and E”’ 


of Cabinet Cat ne 
vot oot Salle Sateen Brot 










of a New York 
of PL 






finish these beautiful woc 
so that the finished cabir 

apt itself. aes, 

little detail these 

le fall your ideal of what 

file should be. The filing ~ 

depth is exactly rere for — 
the average arm. The draw- 

ers roll in and out so smoothly 

that the sensitive nail of your 


little will easily open a 
loaded drawer. 


Strength? Of the hundreds 
of thousands of “Y and E” 
wood cabinets built in the last 
forty years, practically all are 
Bet “ye * every point 
a“Y an e is stronger 
than it needs to be. 





Yawman & 


J Erbe Mfg. Co. 


7 _ Rochester, N. Y. 
ROCHESTER,N.Y. / 


7 Please send me a copy 
7 of your Cabinet Catalog. 


Name 





Address 









s 
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These machines embody the latest ideas in 
Adding Machine and Typewriter Construction 


They are designed and built to do the most work with the least effort on the part of the operator. 


Note carefully the following superior features of the Federal Adding and Listing Machine. 


- Total Wheels and Printed Items in plain sight. Correction, Repeat, Non-Add, Non-Print, Total 


and Sub-Total Keys all on the keyboard within most convenient reach. Flexible Keyboard. Total 
and Sub-Total keys can be used as General Correction keys. Only one stroke of handle is neces- 
sary to take Totals and Sub-Totals. Short and easy handle to pull. All parts quickly accessible 
and interchangeable. Manufactured by Colt Patent Fire Arms Manufacturing Company, of 
Hartford, Conn., under patents of The Federal Adding Machine Corporation. 


The Federal Typewriter is unequalled for speed and convenience of operation. Seven different 
sizes of carriages, up to 27 inches in width, instantly interchangeable. Has exceptional mani- 
folding capabilities. Feed Pressure equalized. Tabulating and Margin Release Keys and Bi- 
chrome Ribbon Shift on keyboard. Paper Feed and Back Space Levers close to keyboard. In- 
terchangeable Platens. Ribbon spools are instantly removable and interchangeable. Rapid car- 
riage escapement, and many other desirable features. European Languages. 


We have some desirable territories still open and will be pleased to consider applications from firms or indi- 
viduals who have the qualifications to act as exclusive dealers in their respective markets. 


— — a ORPORATION 


251 FOURTH AVENUE, NEW YORK CITY, U.S. A. 
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May Exports of Carbon Paper and Ribbon. 

United States exports of carbon paper and typewriter 
ribbons by countries during May, 1921. By the Division 
of Statistics, Department of Commerce: 


Carbon Typewriter 





Countries Paper. Ribbon. 
ee Pee ee $ 145 > "eae 
Denmark ab are 170 281 
France .. stg angraie Oulenen é 796 1,103 
ee eo a 1,001 2,362 
NetReriands .... dis css oe etds 430 89 
SI Ss sats. 5m ome ees 335 527 
ee Oe Pere oy Cree 1,215 ae S 
Switzerland » a 1,682 
MM <... 2 ica ence tae. 9,262 413 
SOO |... ss. ove ee 629 carga 
“reer ne ree 7,554 4,933 
CS RGIOD . os ok tamie Poteet 25 Pe 
EN ee ee ee ee 80 13 
Pou . 2. > ae ee Oe ; 165 2 
Nicaragua fjeeitet. & 6 3 
yo ee ea, ee 588 119 
I, = 4 og ale ae 2,776 2,596 
Newfoundland and Labrador ; 6 i 
Ds eee rs toe as 7 29 
Trinidad and Tobago..... 21 20 
RE. peck uvdactee meee ey 3,267 5,101 
Hasti. .. nk pone en ae 14 ins 
Dominican Republic ........ oa 135 
Po ee Cree ee 150 697 
OF errr Pr 640 ee 
SEED se.0's"stornsara sa al Dae 75 1,250 
+ Peer eeree reer OF 1,008 648 
Colombia PP ae ee al 955 
ee eT ee eee, ee jae 453 
Peru ree He it eee ee 847 ae, 
Vee... s+ 0ves dae ous 36 31 
China dived 016 Sr we Sy Rs 1,149 476 
Britisl& Jndia «i... .0cesdc00. 2,300 1,705 
Dutch East Indies............ 870 451 
Hongkong .. sla Lee 58 110 
Japan Ji ahened 1,035 713 
gk 9 RR ee ee 49 
\ustralia sari tp Sa Hoel Rapid 1,158 695 
ye oe ee rs 262 580 
Philippine Islands .......... 36 75 
British South Africa.......... 768 3,942 
Portuguese Africa ...... 140 
ee eer Tere eee ee 18 

BOE oc a avkth is aaaleeven $38,884 $32,618 


May Exports of Metal Office Furniture. 
United States exports of metal office furniture by coun- 
tries during May, 1921. sy the Division of Statistics, 
Department of Commerce: 


Countries. Countries. 


Oe, ee. one Virgin Isl. of U. S...$ 413 
France . seal 78 Pe ee aan 274 
ee are 150 Dominican Republic 2,476 
Netherlands a: 268 Argentina siddoshe o> 
Spain ‘: cnalaa: bl sels 1R.355 Brae) iss divx ; 651 
Switzerland ........ 1,131 Jt “Se Oper © ieee 601 
England eel er eee ee 341 
|. ae Os PF 49 eee 116 
British Honduras... 88 Uruguay 406 
CIE © 6 ssid dicts woe 11,496 Venezuela .......... 71 
Gastemala ...<sin<. 271 Oe rere 2,102 
Honduras . diam 427 British India . bee 
Panama iat 460 Dutch East Indies.. 9,413 
Salvador .. ee 566 NE bt eA siete ada 1,260 
Mexico aie 15,808 Australia .......... 2,385 
Newfoundland and New Zealand ... 1,788 

Labrador . uae 180 Philippine Islands... 5,224 
Barbados .. ean 105 Belgian Kongo .... 78 
TERED | 6 vd x tite 188 British South Africa 377 
Trinidad & Tobago. 853 ——— 
CM lies cis dere 6,351 Total $86,379 


May Exports of Typewriters. 

United States exports of typewriters by countries, dur- 
ing May, 1921. By the Division of Statistics, Department 
of Commerce: 

Countries. 
Austria ... 
Belgium 


Countries. 
Dutch West 
Dominican Republic 


Indies.$ 473 
2,468 


$ 5,905 
27,425 


. 
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MODERN Pen and Pencil Clips 
-—are SURE! 


‘Sure, they’re sure!”— 
says every dealer who 
handles them. 


In various sizes and 
adjustable to fit any 
pen cap or 
pencil. They hold se- 
curely and won’t break 
or come apart. And 
they’re certain and sure 
to sell to everybody 
who wants a strong, 
reliable clip. 


fountain 


Finished in nickel, 
finely polished. Put up 
separately for pens or 
pencils —3 dozen on 
display card. 


MODERN Thumb Tacks 


Assortments— 


In their brass and steel 
polish and_ colored 
styles, they give an at- 
tractive appearance to 
your display counter. 
18 dozen in as- 
sortment shown. 
Special quantity 
prices. 








itself 


Merchandise sells 


MODERN 
Write for Catalog, price 


lists and samples 

















( The HOGE MANUFACTURING GO. Ine. 


215 Fulton St., New York., N.Y. 
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; EEE Oe ee Gf Argentina :....... 36,414 
Czechoslovakia ..... 16,444 OTe 227 
ee 215 OS Sree 1,057 
’ NED a & cians ch 1,863 SD rk 46.5 wa 45 
e es 81,850 Colombia ..... Sa 2,826 
eee 983 eS Peer ee 885 
er eee 424 British Guiana ..... 735 
e | ra See 44,959 Dutch Guiana . 157 
e 1n a NS Netherlands ....... Za.205 Peru ...... “Bye ee 116 
eee e 401 Venezuela .... 1,795 
| rene 2 KY BR Ave ae. oes 2,672 
Rowumania ......... 930 British India .... 35,445 
REBUILT UNDERWOODS Russia in Europe... 117. Straits Settlements 5,154 
OS PPE Y Pere 33,059 Other Brit. E. Ind 320 
ALWAYS READY MOD... ess 3 tame 21,969 Dutch East Indies. 19,679 
Switzerland ....... 31,856 French Indo China 200 
OS SPP oe 67,616 Hongkong ....... 1,655 
re er ie aaa 9,597 
They Include All Cost een 100 Persie .is.<- 7 150 
Yugoslavia, Alba- Turkey in Asia 11,734 
i NR feicekw a2 178 Australia ..... .. 28,793 
ae 310 New Zealand . ; 12,014 
sritish Honduras.. 147. Other Brit. Oceania 90) 
C ROUND ...ccccasvee see French Oceania 110 
ee a eee 682 Philippine Islands. 6,473 
E Guatemala ........ 5.209 British West Africa 255 
N D POOGUras ......... 341 British South Africa 4,437 
T O eee 160 British East Africa 3,105 
R N Panama ‘caren en 1,134 French Africa 610 
T POC ee 84 Kamerun ........ 40 
A ee Serre 96,954 Liberia ...... 25 
9 Newfoundland and MOFTeCcco ...... 480 
I S BMCEGOT ...6% 20. 685 Portuguese Africa 1,572 
7 C a, eee 396 irks eo x ec 1,200 
A Trinidad & Tobago 80 , 
E T Ee ee ae 9,666 3Otal <... $757,192 
Virgin Isl. of U. S. 249 
7 Shipments to Non-contiguous Territories. 
E PD «6.6 wate eee $ 365 Porto Rico ...... $ 7,445 
R NS ere 2,960 


United States Working Out Salvation. 


Instead of waiting for some mysterious set of forces 
to restore good times, the people of the United States 
have settled down to the grim and sober business of work- 
ing out their own salvation, writes Archer Wall Douglas, 
: . chairman of the committee on statistics and standards of 
They Avoid All Loss the Chamber of Commerce of the United States, in his 

monthly review of business conditions in the August num- 
ber of The Nation’s Business. While the return to better 


times is certain to be slow, he says, there can be no doubt 


REBUILT TYPEWRITERS as to the final recovery. 


“The story of the present business depression,” says Mr 
ALL MAKES Douglas, “is very similar to other depressions which have 
occurred during the past half century. The beginning of 
the end of speculation and over-expansion came with re 
striction of credit that put a sudden crimp in the volume 
of business and started prices downward on their long 

/ journey of declines. Then followed the slowing down in 
Concentrate Ta ent, industry, the incubus of much unemployment, and all the 
attendant evils of hard times. After the first shock, there 


Time, Efforts, On were a flood of forecasts of an early return to te ype 
l 1e 


conditions and the passing of those ills which afflicte: 
S / 1 D bl country. Invariably the prophecies came to grief 
ALES ANC Ou é “One of the earmarks of past depressions was the fan 
. : tastic schemes advanced to prevent the return of such 
your Profits. eras. These schemes included the stabilization of prices 
and doing something to the currency so that its purchas- 
ing power would always be the same. And there are those 
among us who take these theories seriously today just as 
our forbears did in their day. We have at least one con 


solation in this generation, that out of the welter of past 
GENERAL misfortunes we have learned the lesson of a sound finan- 
cial system as embodied in the Federal Reserve Bank.” 
“The chronicle in industrial life is one of better busi- 
| 1 PEW RI | ER ness in leather, especially in boots and shoes; lower prices 
in an increasing number of makes of automobiles, and of 
good business in automobile sundries; lower prices in oil 
EK, K CHANGE Inc with the likelihood of consequent decreased production; 
9 » continued dullness in mining; some improvement in cloth 


ing; production in steel and iron down to lower levels 
and with reduced prices, yet with slight increase in sales 
30 Main Street, Brooklyn, New York, N.Y. of some of the finished products; a generally good move- 

ment in summer seasonable goods; slow increase in con- 
, »< ‘ struction as the costs of material and of labor decline in 
Rebuilt, and “In Rough" Second Hand, Typewriters different sections; more particularly in the large cities; bet- 
ter wholesale trade in general but of+*smaller volume of 
retail business in the large centers.” 


SRO 





Rebuilding Wholesalers 
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Every Business in Your Field is a Prospect 


FOR THE 


New SECU Storage Shelving 


It is convertible to every storage 
use. Of special value to: 

Banks 

Retail Stores 

Storage Warehouses 

Factories 

Stockrooms 

Libraries 

Business Offices 

Public Buildings 














Open Type 


Sold in open type, as above, and 
convertible into closed type, with 
or without bin fronts, as at the 
right. Also furnished with cup- 
board doors and counter ledges. 
Made in various heights, depths 
and widths. Adaptable and easily 
erected. Closed Type 


Write for the booklet on this new Security Line 


STEEL EQUIPMENT CORPORATION 


Makers of the complete Security Steel Line of Filing Cabinets, Desks, File Shelving, the Security Office Safe, etc. 


AVENEL, NEW JERSEY New York Office, 25 West 45th Street 
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20 copies 
Wan at one typing? 


rmanent 


typing: sa 
silos No. 25 meets - 

1100 
so 
~ 


























o~ 


a ~ 
/ x —~ 


; D 






0 writings 
10 from one sheet 


5 what MultiKopy 





That 


medium 
No. 75 weioh! 
will give you: 
20 copies at Ont 


If you want o. 55 


e MultiKopy 





typing, Res 
light wt ten all-round 

tage ie for general office ere 
eth Kei, aoe 
use Mu work, there is a 
your ade for your 









est 
Star Brand 
letters. 
F.S. WEB 
335 Congress 


STER COM PANY 
Street, Boston. Mass. 


PUCHSA 
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“No. 75 medium weight is 
the grade I want, please” 


The two advertisements reproduced on this 
page show how we are educating carbon paper 
users to order the specific grade for their par- 
ticular work. 


When the “kind for every purpose” idea has 
been put over to the thousands and thousands 
of carbon paper users, it will mean more busi- 
ness for you and every other MultiKopy 
dealer 


The advertising for this year will appear in 
the Saturday Evening Post, Literary Digest, 
Collier’s, Everybody’s, and Gregg Writer. 


Couple your sales efforts up with this adver- 


tising. Help put over the “kind for every 
purpose” idea. It will bring you good divi- 
dends, 


Write for literature and full dealer informa- 
tion on the F. S. Webster Selling Plan. 






F. S. WEBSTER COMPANY 
338 Congress Street, Boston, Mass. 








TRADE 


ULTIF\OPY 


Carbon Paper 
A Kind for 













Every Purpose 
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Vacation Notes. 

Francis B. Irwin, secretary of the Philadelphia Sta- 
tioners Association, recently spent his vacation fishing at 
Stone Harbor, New Jersey. 

* * 

A. W. Smith of Hall & Smith, San Francisco, took his 

annual vacation on the golf links at Del Monte. 
x x 

Frank |. Merrill, president of the Boston Stationers As- 

sociation, recently spent some time at Brunswick, Maine. 
: x * 

W. F. Cushing of Adams, Cushing & Foster, Boston, 
spent an enjoyable time recently at the Wiers, N. H., 
fishing, boating and mountain climbing in the White Moun- 
tains. Other Adams, Cushing & Foster men who have 
been away on vacation trips include Fred R. Boudreau, 
A. C. Waide, F. W. Fisher, and I. J. Desmond, wholesale 
traveling men and H. E. Greenlaw and Robert Hutchin- 
son, retail salesmen. A large number of retail clerks and 
general office people are likewise on vacations. 

* 
Rudd, the genial sales manager of the National 
Fiberstock Envelope Company, recently spent an enjoy- 
able vacation. About July 15 he started on an automobile 
jaunt through the White Mountains to Montreal, Quebec 
and return. Mr. Rudd was accompanied by friends from 
Richmond, Va. 


R. E. 


a: i ‘ 

Herbert Schnable and Gordon Walsh of Stevens, Ma- 

loney & Company, Chicago, were recently on vacations. 

Miss Alfiea Swanson, Stevens, Maloney & Company’s 

clever window trimmer, recently returned from a vacation 
spent in the Canadian woods. 


Rest Room in a Stationery Store. 

Nicely blended greens, tans and grays form the color 
scheme of the rest room on the second floor of the Metcalf 
Stationery Store in Chicago. The floor of this rest room 
is done in imitation black and white tile, partially covered 
with pleasing rugs. Gray-green is the tone of the tables, 
show-cases and chairs, decorated with painted flowers. 
There are casement curtains with overhangings of cre- 
tonne having a black back-ground. The interior of the 
show-cases is lighted. The actual goods, however, are 
handled at one of the tables. This retreat is cool and quiet 
and affords a delightful place for women shoppers who 
wish to order their stationery. 

The store is up-to-date and specializes on social sta- 
tionery. Every effort is made to attract this class of trade, 
to give customers suitable surroundings and to afford 
them every facility by way of service and suggestions. 








New Concern Organized in Baltimore. 


At the request of several of the creditors of the firm of 
Ford & Medairy, which went into bankruptcy on April 14, 
Summerfield B. Medairy of that firm has applied to the 
United States Court for the dismissal of the bankruptcy 
proceedings and has organized the S. B. Medairy Com- 
pany, commercial and social stationers, engravers, printers, 
etc., for the purpose of paying off the creditors of the old 
firm of Ford & Medairy dollar for dollar. 

Mr. Medairy thanks all who have had any business rela- 
tions with him for their kindness and the confidence they 
have reposed in him. 


Southern Firm Adds to Personnel. 

H. H. Boyd has purchased an interest in and will be- 
come vice-president and general manager of the Chronicle 
Publishing Company of Alexandria, La. Mr. Boyd is a 
well known stationery man in the South. The company’s 
stationery store recently suffered a slight damage by fire. 
The loss, however, was covered by insurance. 

A. W. P. Company Adds to Western Force. 

George M. McCarthy, who has for some time been con- 
nected with the eastern sales force of the American Writ- 
ing Paper Company, has been transferred to Chicago, where 
he will work under the direction of A. Carey Huls, man- 
ager of the Chicago office of the company. 

Military Reunion in N. C. R. Schoolhouse. 

The 322nd Field Artillery Regiment held its first reunion 
in July at Dayton, Ohio. The sessions were held in the 
schoolhouse of The National Cash Register Company. 
Over 400 former service men were in attendance. 
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Some Dealers—and YOU — 


HOME dealers have sold 





inferior imitation sta- 
i ples for use with 
Hotchkiss Automatic Paper 
Fasteners, with the inevitable 
result that the customer has 
been dissatisfied. He has had 
trouble with: the staples and 
has blamed it on the machine. 


The dealer then gets the mis- 
taken belief that Hotchkiss 
Fasteners jam, clog, are in- 
efficient and unworthy of his 
recommendation. 


As a matter of fact, Hotchkiss Paper 
Fasteners will not work and are not 
guaranteed to work with any but 
HOTCHKISS Staples. They cannot 
clog when these staples are used. 


You can prove this by comparing the 
action of imitation staples with gen- 
uine Hotchkiss Staples in any Hotch- 
kiss machine. 


Don’t be mislead—nor misleading. 
Get the facts. And then—sell only 
genuine HOTCHKISS STAPLES. 


HOTCHKISS 
STAPLES are HOTCHKISS SALES COMPANY 


nickel steel, non NORWALK CONNECTICUT 


rusting, non-tar- 

nishable, straight, 
= sharp,strong. Per- 

fectly aligned with 
Hotchkiss Feeder 
and provided with 


blank ends so that 


no Staples are 


oP a. 


FE | 

















OTCH 


APER FASTENERS & TACKING 


KIS 


MACHINE 


U 
" 
“ 





78 OFFICE APPLIANCES August, 1921. 


Arthur Rohn Heads Allied Clubs Committee. 


Arthur Rohn, president of the Smith & Porter Press, 
3oston, Mass., has been selected to head the Allied Clubs 
committee of the Direct Mail Advertising Association con- 
vention, which will be held at Springfield, Mass., October 
25-28. Mr. Rohn’s committee will link the local “On-to- 
Springfield” committees of advertising clubs throughout 
the country with the Publicity Club of Springfield, which 
will be host to the big direct mail gathering next fall. 

As chairman of the Allied Clubs committee, Mr. Rohn 
will be in close touch with advertising and printing organi- 
zations in the United States and Canada. The unusual in- 
terest being shown in direct advertising this year has al- 
ready resulted in a number of these having appointed local 
committees to handle registrations for the Springfield meet- 
ing. 

The appointment of Mr. Rohn to head the Allied Club’s 
work is in line with the policy this year of making the 
convention of thorough practical value. The new chair- 
man, who is very well known in Eastern printing and ad- 
vertising circles, is recognized as an expert in direct adver- 
tising, with which he has been actively identified for a 
number of years. He first achieved prominence in this 
field when he became associated with the Barta Press of 
Boston, about twelve years ago. A large number of high- 
ly successful direct mail advertising campaigns which he 
conducted while with that company resulted in his recogni- 
tion as an authority on this form of advertising. 

Mr. Rohn is a member of the United Typothetae of 
America and of the Pilgrim Publicity Club of Boston. He 
has long been prominent and active in both organizations, 
and has been an indefatigable worker in every move for 
the advancement of printing and advertising. The general 
committee in charge of the Direct Mail Convention next 
fall is certain that Mr. Rohn will keep advertising clubs 
throughout the country in very close touch with conven- 
tion activities. 


Made in green rubber for all machines. 
Characters heavily inlaid and unconditionally 
guaranteed. 


We do Co-operate 
with our Dealers 


Peerless Key Company, Inc. 
176 Fulton Street, 
New York City 
Gentlemen: 

We want to express our sin- 
cere appreciation of the kind 
co-operation you have given us 
in securing the 22 set order for 
typewriter keys. ing t 

Our customer is certainly sold “> lining. “aire Tee a a 

Peerl Revs end is much \ oarse papers for wrapping may be packed in lappec 
on Lf eerless y : \ bundles; tags, cheap bristols and similar board not in- 
pleased with the service they are N tended for usual printing may be packed in bundles with 


etting. cardboard protectors on edges, and well wrapped. 
g 6 Yours eal truly, The following paper, whether for printing or otherwise, 


Recommended Standard for Paper Packing. 


The paper committee of the National Association of 
Purchasing Agents has issued recommendations as to 
standard packing of papers, both in rolls and sheets, as 
follows: 

Rolls.—All rolls, not crated or cased, should be pro- 
tected on edges by fiberoid or heavy board collars covered 
by a cap of strong heavy paper. 

Book paper of all descriptions, bonds, ledger and blue 
print paper, in rolls, should have a waterproof wrapper 
in addition to collar and cap. 

Fancy box covering papers easily injured should be 
packed in waterproof lined cases. 

Flat—All papers for printing or lithographing should 
be packed flat in frames or cases. If for register color 
printing they should be packed in cases with good water- 


UMA eEEC@@E@EQC@ Elle 


MMM 


UWMddddedqq@eeeECH EEE 


ATLAS STATIONERY \ such as glassine, coated, glazed, embossed, flint papers 
CORPORATION \ and box coverings, cover paper, bond writings, weddings, 

, . N ledgers, gummed, tracing, and other thin papers, bristols, 

New,York City N and coated boards, should be packed in waterproof lined 


cases. A sheet of chip or news board at the bottom, and 
on top of paper, is an addition and almost necessary pro- 
tection. 

4 


Isa’t this YOUR idea of real 
Co-operation? And it’s no exception 
either. In fact it’s the rule. Let us 
tell you of the other reasons why 
leading dealers everywhere handle pee x 
Peerless Kevs and the honest-to- According to a compilation made by the Government 

dn: phe . hat i rt NS Loan Organization nearly ninety per cent of the outstand- 
GOOGNCSS COO} eration t ae 5 pa . ing bonds and certificates of indebtedness issued by the 
of our selling plan. Write us. Government to finance the war are now in the hands of 
the public. The statement issued by the organization 
shows that on Dec. 29, 1920, the latest date for which fig- 


ures are available, approximately $20,431,777,000 par value 
of war issues were held by individuals and corporations. 


Holders of Government Bonds. 


THE PEERLESS KEY COMPANY, Ine. 
176C Fulton Street New York City The public holds 89.4 per cent of the total issues of $22,- 
Gee Ee Re eee. et 861,341,000 outstanding on that date. 


M 








“Protod” Man Signs Big Contract. 
Joe Miraglia, a salesman of the Pittsburgh office of the 
Todd Protectograph Company, was married recently in 
Michigan. 
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“Brought forward” 
from 2600 B.C, 


The Sons of Egibi, Babylonian bankers, kept books on 


movable clay tablets. Their system was the forerunner of Have you copies of our free book, 
H “Ready Records for Accounting,’ 
modern Loose Leaf accounting. to give to fear eustema aee 


Bookkeeping has been revolutionized by Loose Leaf write us today for a supply. 
methods. Many bookkeepers work simultaneously on 
different parts of your ledgers, Entries are typewritten 
by the same machines that calculate with superhuman 
accuracy and rapidity. Dead pages do not remain; books 
do not become unwieldy. 


Among the business houses that use National Loose Ledgers 
Leaf Books in their accounting departments are such Ledger Sheets 
institutions as the Western Union Telegraph Company, Post Binders 
Henry L. Doherty & Co., Realart Pictures Corporation. ee eee 

Show your customer our Royal Loose Leaf Ledger, Price Books 
Series 8100. Its chassis is the strongest made; its Ring Binders 
mechanical features include hinge lugs, bridge plates, Columnar eel 
bronze bearings, and the National flat key. Cowhide and Memnensniiedn wikiiin 
corduroy binding, ruled sheets cf Yorkshire Ledger Paper. Students’ Note-Books 





Royal 
Loose Leaf 












Loose Leaf and Bound Books 


NATIONAL BLANK BOOK COMPANY 
113 RIVERSIDE HOLYOKE, MASSACHUSETTS 2 
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Donec Guarp Duty 
THE WorLD OVER 


?. ve little chance to destroy the contents of a 
FE. There is no vulnerable point. Each CARY 


fis built up to the high standard of the watchword — 


“Uniform Strength Throughout” 


The CARY doors, usually a safe’s vulnerable point, 
are extra thick. The patented insulation between the 
thick steeliwalls prevents heat from penetrating to the 
anterior of' the safe. 


’ Thieves meet with an unexpected obstacle in the 
“CARY. A mechanical dog, positive in action, protects the 
‘Teck.from tampering fingers. Behind the drill proof plate 
" is a triggeridevice of special design. The dog holds the 
ede cannot be forced. A sledge hammer blow on the 
~ combination spindle would only serve to force the trigger--- 
and the dog would hold stubbornly. The action is automatic. 


~ In no other safe can such protection from fire and 
eves be secured.. 

‘Small wonder that big concerns all over the world 
SCARY. The Dunlop Tire & Rubber Corporation of 
"America recently adopted the CARY as standard equip- 
"ment in their executive and branch offices, and placed a 


’ large order for CARY SAFES. 


*‘Buying Protection’’ is an authoritative booklet 
on safes. Write for it. DEALERS: ~— Ask us 
about the sales possibilities of safes. 


CARY. SAFE COMPANY, 


Department 105, Buffalo, New York. 
Established in 1878. 





VAULTS 
CABINETS 
SAFETY 
DEPOSIT 
BOXES § 
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Geo. E. Cole & Company’s Employees Hold Dinner. 

On Thursday evening, July 7, George E. Cole & Com- 
pany, of Chicago, gave its employees an elaborate dinner 
and general good time at the Morrison Hotel. On this 
employee received a liberal bonus as the 
year’s work. Those participating included 
Roy Alger, August Anderson, Elsie An- 
Anderson, Fred Cotter, Katherine Cutler, 
Margaret Franz, Harry Graham, Frank Haual, George 
Kent, Ann Lane, Nan Lowe, Russell Pratt, Walter Peder- 
sen, Edna Rathman, May Selisky, Harry H. Shaffer, Fred 
Stuart, Don Smith, Mattie Varnum, Lydia Wagner, Tillie 
W orth. 

Munroe was the presiding officer at the meeting, 
his father being unable to be present. He was, however, 
remembered with gratitude by all those present, the com- 
pany extending to him and his son by a rising vote the 
thanks and best wishes of the entire company. 

The toastmaster of the evening was George Kent. Rus- 
sell Pratt did some excellent singing and instrumental 
work and vocal selections were rendered by Harry 
Graham, Fred Cotter and Frank Haual. Margaret Franz 
gave evidence of her skill as a pianist and Fred Stuart told 
stories. 

Munroe Cole, the presiding officer, spoke on the subject 
of co-operation, while Mr. Shaffer gave an interesting talk 
on store management. 

Following the dinner and the other features of the event, 
the party retired to the Terrace Gardens, where they en- 
joyed the ice skating and dancing. 
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New England Companies Join Hands. 


The Nashua Gummed & Coated Paper Company of 
Nashua, N. H, announces that hereafter that company will 
own and operate the tape printing plant of the National 
Binding Machine Company, combining the National 
equipment with its own equipment at Nashua. It is stated 
that this consolidated printing plant is practically without 
limitations as to the size of the runs, widths of tapes, etc., 
and that an advantage will be found in that all future ship- 
inents will proceed directly from the mill, avoiding extra 
handling. The arrangement also results in doing away 
with the duplication of sales work for hereafter the Na- 
tional Binding Machine Company will act as the selling 
agent for the Nashua Gummed & Coated Paper Company. 

The contract between the Nashua Gummed & Coated 
Paper Company and the National Binding Machine Com- 
pany includes the following paragraphs which set forth 
the reasons for the deai and the advantages to be gained 
from the arrangement: 

“The Nashua Company for a number of years has manu- 
factured and sold to the National Company exclusively 
gummed binding tapes and gummed kraft papers, for 
sealing packages, cartons, etc., and the National Company 
has maintained a printing department for the manufac- 
ture of printed tapes, labels, etc. 

“In order to promote a more economical distribution of 
gummed binding tapes, and gummed kraft papers, it is 
proposed that the Nashua Company purchase the printing 
department of the National Company, and the Nashua 
Company appoint the National Company its exclusive sell- 
ing agent.” 


Towne Interested in Big Waterway Project. 


Frank B. Towne, treasurer of the National Blank Book 
Company, Holyoke, Mass., represented the eastern states 
and Hampden County Improvement League in a recent 
inspection of the St. Lawrence River from Toronto to 
Quebec. Many other prominent business men and finan- 
cial leaders went on this trip of inspection which had to 
do with the Great Lakes and St. Lawrence Tide Water 
plan. 


Bailey Honorary Member of National Ass'n. 


Frank W. Bailey, Melrose Highlands, Mass., has been 
elected an honorary member of the National Association 
of Stationers and Manufacturers. This is a recognition 
of his distinguished services to the trade and the Asso- 
ciation. Mr. Bailey was president of the Association in 
1909-10. 


Dennison Will Build. at Marlboro. 


The Dennison Manufacturing Company, Framingham, 
Mass, has acquired a site 233,000 square feet at Marlboro, 
which is to be used for the erection of factory buildings 
in the future. 
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COVERS 








e 
concentrate 
on 

high grade 
covers for 


TYPEWRITERS, ADDING 
MACHINES, DUPLICAT- 
ORS, CASH REGISTERS, 
CHECK PROTECTORS, 
PHONOGRAPHS and all 


the hundred and one articles 
that need a flexible cover to 
protect from dust. 


Manufacturers, please let us figure 
on your factory requirements. Our 
long experience is used for your 
benefit. 


“He profits most 
who serves best” 


Textile Cover 
Corporation 


54-56 Franklin Street 


NEW YORK 
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The appearance of a 
business letter some- 
times speaks louder 
than the written 
message. Is your 
stationery the kind 
that boosts—or 
knocks? 


say a good word 
for the house 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


1024 Filbert Street 
PHILADELPHIA, PA. 


770 Mission Street 
SAN FRANCISCO, CAL. 


TORONTO, CANADA 


633 Washington Street 
BOSTON, MASS. 

100 S. Michigan Avenue 
CHICAGO, ILL. 
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Dorr E. Felt Against Tariff Wall. 


President of Felt & Tarrant Manufacturing 
Company Was Interviewed July i8 in 
the Chicago Journal of Commerce. 


Protection, but no shutting off of the healthy competi- 
tion which will enable European nations to get back to 
normal, sums up the ideas of Dorr E. Felt, president of 
the Felt & Tarrant Manufacturing Company, manufacturers 
of calculating machines, relative to the new tariff. 

“If we need to seil to foreigners to regain prosperity, we 
will need to do so still more in the future, and if we gobble 
up a large or major portion of the world’s markets for 
manufactured goods and keep Europe out of American 
markets by tariff walls, to whom is Europe going to sell 
to get the values she owes us and the further values she 
will owe us if we sell her on further credit?” asked Mr. Felt. 

“TI believe,” continued Mr. Felt, “that if we ever expect 
Europe to pay even her commercial debt to us, let alone 
the $10,000,000,000 war loans, we will have to let her sell 
her manufactured products in a large way in the markets 
of the United States, or in other markets which to her are 
foreign ones, or in both. 

Values Balanced Before War. 

“Generally speaking, international exchange of 
just about balanced before the war, when we were owing 
Europe on loan account, instead of Europe owing us. Un- 
der these conditions our excess merchandise exports were 
paid for by Europe, by means of their investments in the 
United States and by other invisibles, such as ocean 
freights and insurance premiums. These invisibles former- 
ly in their favor, have now largely disappeared. 

“Take a case in point. England sells us goods worth 
$800. We sell her goods worth $1,000. This gives us a 
balance of $200 which, before the war, was largely taken 
up by these same invisibles. Our goods would be shipped 
to England on English ships and they would be insured, 
in many instances, with English insurance companies. Our 
citizens flock to England, and the continent during the 
summer months, and the money they spend helps to keep 


values 


| the balance even.” 


Mr. Felt said that America cannot long continue to sell 
more than she buys. “There isn’t enough gold to enable 
foreigners to rectify all the exchanges and the debts in that 
way,” he said. “Europe can only rectify this situation by 
exporting their goods or services to America, or foreign- 
ers, or both. I do not see any use in borrowing among 
ourselves to pay ourselves for what foreigners buy from 
us henceforth, with the possible exception of raw materials 
and food that cannot be obtained elsewhere, as sooner or 
later they will have to export more than they buy in order 
to pay even their present commercial debt to us. 

No Factor in Japan. 

“The above applies mostly to European countries, not 
to Japan, and I am not prepared to say that it would apply 
to other Asiatic countries or Latin America. In Latin 


| America there has always been a system of long term 


credits and without further investigation I could not say 
that it would not be advisable to have facilities to discount 


| these notes in this country 


“One cannot have something for nothing and I feel that 
sooner or later we will have to pay the penalty for excess 
prosperity during the past few years. We are beginning 
to pay now and tariff walls erected between us and our 
European customers which must have some chance to 
compete in this market will only delay their recovery, the 
recovery of exchange, and will react on us adversely. 

“IT do not see anything practical we can do to solve the 
difficulty due to depreciation of foreign money except to 
give the war-burdened countries of Europe a chance to 
sell their goods in fair competition in our markets. If we 
cancel their obligations to us we will have to pocket the 
loss and our own bad business situation will thereby be- 
come worse. All we need is decent protection, a fair field 
and no favor.” 


Welfare Work at Bushnell’s. 


3asement space in the building at Ninth and Filbert 
streets, Philadelphia, Penna., occupied by the Alvah Bush- 
nell Company, has been adapted for the use of employees. 
There are a rest room, lunch room, and a small stage. It 
is expected that talent in the Bushnell organization will 


| entertain on the stage from time to time. 
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A Neat Pen Display will 


Build other Orders 


HE Esterbrook display case allows an 

orderly counter with a wide choice of the 
most popular pens in the world handily placed 
for ready sales. 


No. 313 carries plenty of And it saves counter space, gives good display 
ink, writes with little } 


effort and allows of in- ay to a full assortment, cuts down the total tied 


dividuality in the stroke : 
tay tend. up in stock and makes choice easy. 


Sell your customer by the box and speak of 
Esterbrook by name and number. 
We have a plan to build your sales through 
your Esterbrook department. Our dealers’ 
service can help you. Write us today. 
The Esterbrook Pen Manufacturing Co. 
80-100 Delaware Avenue, Camden, N. J. 


The Brown Bros., Ltd., Toronto, Canadian Agents 
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“LITTLE MAJOR” 


Labeling Clip 
Wins Instant Favor 






Stationers in every section of the Country are finding 
ready sales for the “Little Major” Labeling Clip. 





Every open back ledger or binder has a definite need for 
this newest loose leaf device. 









The “Little Major” Labeling Clip is priced low, and is 
packed in individual boxes and put up in attractive car- 
tons containg fifty clips. 






The “Little Major” Labeling Clip inserted between the leaves of 
a ledger or binder cannot fall off, nor even be pulled off without 
unlocking. 






It makes records immediately available, and provides permanent 
identification. 


Order a stock TODAY 








Mr. Stationer: 








The “Little 
Major” Label- 
ing Clip in the 
hands of your 
outside sales- 
men during 
these times 
will preve to 
be a wonderful 
booster of sales. 

Inevery com- 
munity there 
are hundreds of 
offices waiting 















































to welcome it. 
Instruct your Boorum 
men to get be- 
hind the “Lit- & 
tle Major’ 
Labeling Clip 
with all their 
force. Pease 







It means 
money to you. 


Co. 


84 Hudson Ave. 
Brooklyn, N. Y. 





1921. 
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What Are You Willing to Do for the Blind? 


The world has been a long time finding a use for its 
blind men and women. Not so long ago, blindness meant 
idleness and despair. Today, thanks to patient men and 
women, a system of education has been evolved, whereby 
blindness fades into insignificance before the wide field 
of activity and independence that is opened to these 
handicapped persons. Fifteen years ago, Miss Winifred 
Holt began her war on blindness and today the New York 
Lighthouse for .the Blind, and seven similar Lighthouses 
in this country, France and Italy prove that blindness 
does not end.a person’s usefulness. With proper training 
the blind man or woman can fill an important place in 
the seeing world. 

At the Lighthouses the blind learn to read Braille raised 
type, and to work at trades by which they become wholly 
or partially self-supporting. The men make mops and 
brooms; the women make baskets, and weave, knit, sew 
and cook. The boys-and girls learn stenography and teleph- 
ony, and they study music, play games, act in dramatics, 
and dance, sing and swim. Both sexes have clubs which 
provide recreation, culture,—and best of all—companion- 
ship. The summer school for the children and the vaca- 
tion for young folks and grown-ups at the River Light- 
house on the Hudson, are two of the most enjoyable fea- 
tures of the year. 

The Committee for Lighthouses for the Blind has been 
formed by Miss Holt under the honorary chairmanship of 
President Harding, to obtain $2,000,000 forse the upkeep 
and extension of the Lighthouse work. Secretary of the 
Treasury Andrew W. Mellon is honorary treasurer, and 
former Assistant Secretary. of the Navy, Franklin D. 
Roosevelt, is chairman. Are you willing to help the blind 
to help themselves? If so, your contributions may be 
sent to Lewis L. Clarke, treasurer, at 111 East Fifty-ninth 
street, New York, N. Y. 





Historic Desk in State Deparment. 


The writing box, or desk, on which Thomas Jefferson 
wrote the Declaration of Independence is in the library 
of the Department of State, Washington, D. C. The writ- 
ing box is mahogany, eleven by sixteen inches in size, 
two and one-half inches deep, and contains a drawer fitted 
with pigeonholes: It bears this inscription in Jefferson’s 
handwriting: “Th. Jefferson gives this desk to Joseph 
Coolidge Jun’r, as a memorial of affection. It was made 
by Ben. Randall, a cabinet maker of Philadelphia with 
whom Jefferson first lodged in May 1776, and is the iden- 
tical one on which the draft of the Declaration of Inde- 
pendence was written. Politics as well as religion has its 
superstitions; these gaining strength with time may one 
day give imaginary value to this relic for its association 
with the birth of the great charter of our independence. 
Monticello, Nov. 18, 1825.” 


An Appropriate Tribute. 

The Yawman and Erbe Manufacturing Company of 
Rochester, N. Y., recently mailed a memorial number of 
the Y and E Idea to agents and other friends throughout 
the country. The issue is devoted principally to the 
achievements of the late Philip H. Yawman, one of the 
founders of the company and for many years its presi- 
dent and one of its directors, and to the late Charles 
Slemin, vice-president, director and former sales manager. 


New York Meeting of Exporters. 

The American Manufacturers’ Export Association will 
hold its twelfth annual convention at the Waldorf-Astoria, 
New York, N. Y., October 5-6. The meeting will review 
the possibilities of increasing the sales of American manu- 
factures in other lands. Practical exporters will demon- 
strate the profits accruing to-American producers through 
overseas trade, and will show why this is necessary to 
the prosperity of the United States. 





Tenacity Exemplified. 

McLaughlin was discovered standing on the street car 
tracks of his home town of St. Joe the other day. A com- 
petitor who found him there made inquiry as to why Mac 
sojourned in such an unusual place. Mac made answer 
thus, “I have been trying to sell the president of this road 
for a long time and have not been able to find him but 
now that I am on his tracks, etc.”"—-The Webster Way. 
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; ASE AND COMFORT in receiv- 
ing telephone calls oft dreamed 
about is now made possible by the 
HEAR CLEAR—a simple and inex- 
pensive device, which can be ap- 
plied to a telephone receiver in less 
than a minute. 


The HEAR CLEAR amplifies the sound, 
permits the listener the use of both hands 
to peruse records and make important 
notes. 


Model “A” is intended Model “B” is expressly 
for the person who made for the busy exec- 
utive who may want his 
Secretary or Stenog- 
rapher to listen to the 
ive : conversation and _ take 
ner. Its utility for that notes—a feature exclu- 
purpose is absolutely sive with HEAR CLEAR. 
guaranteed, and the The price is Three Dol- 
price is only Two Dol- lars and Fifty Cents 


alone uses the telephone 
to make and _ receive 
calls in an efficient man- 

















lars ($2.00). ($3.50). 
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The inexpensiveness of HEAR CLEAR is 
bound to create a large demand, particularly 
because we have arranged for advertising 
space in “System”, “Business” and “Teleph- 
ony”. The office appliance dealer who first 
realizes the merits and possibilities of HEAR 
CLEAR should be rewarded by stupendous 
proht returns. 

We invite inquiries from reliable concerns to whom we 
shall be glad to send samples on approval—at any rate 


literature describing our product is ready for mailing. 
Write for it at once. 


ROBERT I. ERLICHMAN, Inc. 
1122 WIDENER BUILDING, PHILADELPHIA, PA. 


New York Distributors: Bryant Park Sales & Dis- 
tributing Co., 1476 Broadway, New York 
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MASTERCRAFT 


Never Skimped to Coax Sales! 


T wasn’t so long ago, that people were disdain- 
ing anything that savored of cheapness, and 
insisted on buying only the highest priced, Then 
it was easy for a manufacturer to put the 
highest quality into his product. 
Now Mr. Buyer has come a right about face and 
is industriously “shopping”. 


It is a different matter to maintain high quality 
standards in the face of frenzied slashing of 
prices to coax sales. 


Van Dorn’s lowest priced file is the Pacemaker. 
It is not the lowest priced file on the market, in 
dollars, but it is the best value for the least 
money on the market. 


Sounds trite? Perhaps! but just compare the 
Pacemaker with any cheaper file. Make a few 
simple tests! Open the drawer and peer into the 
case for open joints, shake the case for looseness, 
listen to the drawer action, press against the wall 
to test the rigidity and gauge of steel and you’ll 
find that there is a big, big difference in files. 


Three files at three prices in the Van Dorn line makes it easy for you to fit your customers 
pocketbook. And the quality in each file remains just as it was before price reduc- 


tions. 


We are glad to send full details of prices and construction to interested dealers. 


THE VAN DORN IRON WORKS COMPANY 


cMastercraftsmanship-in- Steel 
Cleveland, O. 
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CTOBER 


10 -ll- 12-13 
“ATLANTIC CONVENTION 


«Sapte days of the biggest and most 
profitable time you will ever be 
ad to spend! 


A real get-together of the wide-awake 
members from all parts of the country 
“The Playground who represent our great Association. 


of the World” An opportunity to work with them to 
the mutual benefit of all—and to 
enjoy four days of health-giving pleasure. 


Hear how your brother members have solved those oft 
perplexing problems—give them the benefit of your 
experiences. Everyone will benefit and enter into the 
new year better fitted to promote and expand his own 
business as well as the great Association of which we 


are all members. 


DON’T MISS IT! 


Start your vacation fund now! Mark up your calendar and write con- 
vention headquarters today for information. 

Your wife and family would enjoy it too. Special entertainment has 
been planned for them and you will all have a wonderful time together. 
Everyone will be there and we have plenty of room for all. There are 
accommodations at Atlantic City to suit every purse. 


On to the greatest Convention of all times— Let’s Go! 




































= THE 


“NATIONAL ASSOCIATION oF 
STATIONERS AND MANUFACTURERS 


— OF THE U.S.A. 
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Financier Views European Conditions. 

Watkin W. Kneath, vice president of the National Bank 
of the Republic, Chicago, Ill., was interviewed on his re- 
turn from London, where he was a delegate to the Inter- 
national Chamber of Commerce conference in June. He 
reviewed the situation abroad for the Chicago Journal of 
Commerce. 

The experience of Watkin W. Kneath, vice-president of 
the National Bank of the Republic, as a delegate to the 
International Chamber of Commerce conference in London, 
and the conclusions he draws from that experience, form 
a valuable commentary on the American business con- 
sensus and illustrate the narrow horizon of American 
thought. 

Mr. Kneath is a student, as well versed in sociology and 
political economy as in the narrower field of finance. He 
went to Europe with the definite notion that this country 
should join the League of Nations at once. He returned 
thoroughly convinced to the contrary. 

He left New York confident that we owed it to our- 
selves to insist upon payment of all war debts in full and 
upon an immediate and definite arrangement for settle- 
inent of principal and interest claims. He is convinced 
the theory was fallacious. He thought he was unalterably 
committed to the idea of forcing Germany to pay to the 
last mark she could find in settling indemnity claims. He 
now sees a great menace in this attitude toward Germany. 

Studies British Situation. 7 

These are not whimsicalities. Mr. Kneath spent weeks 
in a most painstaking study of political, industrial and fin- 
ancial conditions in England and made some cursory study 
of affairs in continental Europe. His ‘experience would 
seem to prove that the American people have accomplished 
little in their hope of attaining an international viewpoint. 
And in this lack of vision and understanding is to be 
found our greatest handicap in competing with European 
nations in diplomacy, world finance or international trade. 

“IT was definitely of the opinion that this country did 
an unwise and unreasonable thing in refusing to continue 
with its allies in peace and participate in the League of 
Nations,” said Mr. Kneath. “I had studied the subject 
as well as I could and probably from the same sources of 
information available to other business men. Yet my ex- 
perience in London convinces me that it was a most for- 
tunate thing for this country that this nation held aloof. 

Has Large Task. 

“Great Britain has a tremendous task before her and 
must carry the load of the League. We have heard much 
jealous discussion of the rich mandates awarded the Brit- 
ish. If we were closer to current English history we 
would know that the British have inherited a terrible 
burden of expense in these mandates and finds them po- 
tential of untold trouble. We are well out of it. 

“My most complete and unexpected reversal of opinion 
however, has to do with the established opinion that both 
economy and Christian justice demanded that Germany 
be assessed to the last mark she could pay. I now see in 
such a policy the creation of a Frankenstein monster to 
devour our foreign trade and raise Germany to industrial 
heights far above anything she ever achieved. 

“The Germans will pay, whatever the price. Her people 
are working ten to fourteen hours a day and the whole 
nation is crying for greater production. The more she 
must pay the greater will be her industrial expansion and 
the heavier the burdens her people will tolerate in building 
that industrial structure. Germany’s financial disorders 
will not prevent this growth. 

Hope of the World. 

“My visit has proved to me that Great Britain is the hope 
of the world in reconstruction and she faces many difficult 
problems, the solution of which will be to our direct bene- 
fit. It would seem to be our obligation to help her. The 
greatest good we could do would be to relieve Great Britain 
of her obligations to us in the measure in which she bor- 
rowed money for the purpose of loaning to our other allies. 
It seems to me that we should allow those to be trans- 
ferred to us direct. We can then dispose of the question 
of whether they shall be collected in full from the smaller 
borrowing nations. This would not cancel any of Eng- 
land’s obligations as to funds she borrowed for her own 
use. 

“The British people are just turning the corner. The 
Masses are beginning to think and to plan for rehabilita- 
tion. It was this mass thought that had much to do with 
the settlement of the coal strike. The nation is recovering 
from the strain of war. There is a tendency in this di- 
rection throughout Europe.” 








SIKES 


Absolutely the best 


popular priced chair 
made in the country. 
Ask the dealer who 
handles them. 


Watch this space for announ- 
cement of the showing of the 


“Sikes Big Chair in the 


Movies.” 


The Sikes Company 


PHILADELPHIA, U. S.A. 
“Sit on a Sikes’ 
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Excellent construction 
—neat, efficient and or- 
ganized arrangement— 
attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 





The J. F. Dietz Company 


CINCINNATI 
OHIO 


Established 1881 
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New Process to Help Solve Paper Problem. 


The New York Tribune describes a process invented by 
George A. Leavet, a former graduate student of Dart 
mouth College, whereby, it is claimed, old books, maga 
zines and periodicals may be de-inked and the paper 
worked over again without the admixture of fresh pulp. 
Hitherto, it is said, 80 per cent of fresh pulp has been re- 
quired in working over old papers. Following is the story 
in brief: 

“*Any chemist can remove the ink,’ Joseph G. Myerson, 
attorney for the inventor, explained recently. ‘The prob- 
lem has been to do so cheaply and without so spoiling the 
texture by chemical action or by boiling that print cannot 
be applied again. Mr. Leavet has found a quick process 
which requires neither expert supervision nor new machin- 
ery, and employs cheap and easily obtainable chemicals. 
In the past it has been difficult to wash the de-inked pulp 
thoroughly, but this obstacle has also been overcome in 
the new method.’ ”’ 

“Serviceable book paper of all grades is now being made 
from pulp obtained from used stock, according to Mr. 
Meyerson, the quality depending upon the texture of the 
old paper treated. As for stationery, he said the principle 
involved in its manufacture is the same and that it is only 
a question of time before it, too, will be made in the 
new way. 

“The New York and Maryland Pulp and Paper Com- 
pany has operated a plant for several months at Nixon, 
N. J., for the exploitation of Mr. Leavet’s discovery. The 
distinctive feature of the process is the selection of chem- 
icals. These are applied with soap under pressure, after 
which the solution is washed in an improved type of 
rotary screen and dried in an ordinary wet machine.” 


General Manager Fletcher B. Gibbs 


Thursday evening, July 7, Fletcher B. 
manager of the National Association of 
Manufacturers, was removed in an ambulance 
Palace Hotel, San Francisco, to the Stanford University 
Hospital with a serious infection of erysipelas. This in- 
fection, due largely to over exertion and exhaustion, spread 
with great rapidity throughout the entire length of leg 
and thigh. However, under the efficient care of his physi 
cian, Mr. Gibbs made favorable progress. He returned to 
Chicago late in July. 

Field Secretary William H. Greenleaf, who accompanied 
Mr. Gibbs on his trip to the Pacific Coast, was with him 
until Sunday evening, July 10, when he left for Seattle to 
attend the annual meeting of the Pacific Northwest Sta 
tioners’ Association. Albert W. Williams, sales manager 
of Eberhard Faber, New York, N. Y., was stopping at the 
Palace Hotel with his wife and son at the time that Mr. 
Gibbs was taken ill. He, with Angy B. Thomas, Eber- 
hard Faber’s Pacific Coast manager, were instrumental in 
obtaining medical assistance for the invalid 


Convalescing. 


Gibbs, general 
Stationers and 
from the 


New Division of Commercial Laws. 
Archibald J. Wolfe, of New York, has been appointed 


chief of the newly-created division of commercial laws 
by the Bureau of Foreign and Domestic Commerce. The 
recent changes by many countries in their commercial 


codes have necessitated a special division at Washington 
to afford reliable information regarding these modifica- 
tions. Mr. Wolfe will collect and compile in convenient 
form such legal information as American firms will require 
in transacting business abroad. Special attention will be 
given to the legal status of American firms abroad, the 
establishment of American branch factories and _ sales 
organizations abroad, etc. 

Mr. Wolfe was connected with the Bureau in the past 
and has contributed to a number of the publications of the 
Sureau of Foreign and Domestic Commerce. 





Mr. Davis Marries. 

Irven Davis, secretary and treasurer of the Federal 
Adding Machine Corporation of New York, recently went 
away on vacation—at least, such was supposedly the only 
purpose of his trip. It now develops that it had another 
much more important object, for we learn that he was 
married on June 25 to Miss Stella M. Hughes at the home 
of the bride in Kingston, Pennsylvania. 

Mr. and Mrs. Davis spent the time between the 25th of 
June and the 2nd of July on a honeymoon trip in New 
England. They are at present making their home at 18 
East Eighth street, New York City. 
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GOLD SEAL 
Battleship Linoleum 


Made According to U.S.Navy Standard 





APPLIANCES 













Quiet efficiency reigns in the library 
and offices of the Minnesota University 
School of Mines—no clatter of footsteps 
to disturb. Comfortable, noiseless floors 
of Gold-Seal Battleship Linoleum assure 
this restful atmosphere. 


But not only in the library and offices— 
this thoroughbred floor-covering is mak- 
ing good on the floors of nearly every 


building in this school. 


Absolutely suitable as a floor-covering 
for libraries, auditoriums, office buildings, 
theatres, industrial structures, etc. Silent- 
ly comfortable underfoot, easy to clean, 
an attractive brown or green in color, 
and durable to the nth degree (every yard 
built strictly according to exacting U. S. 


An Atmosphere of Quiet Efficiency— 


Navy Specifications). Its sturdy appear- 
ance registers a definite promise of 100% 
floor service—a promise backed by a 
strict guarantee. On every roll of 
Gold-Seal Battleship Linoleum will be 
found our Gold Seal bearing this pledge, 
“Satisfaction guaranteed or your money 
back.” 
Gold-Seal Cork Carpet 


For absolutely noise-proof floors —specify 
Gold-Seal Cork Carpet. This efficient, dur- 
able floor-covering is as velvety quiet under- 
foot as the heaviest woven rug. Made in 
restful shades of brown, green, and terra cotta 
—six in all—with polished or dull surface, and, 
of course, service guaranteed by the Gold- 
Seal Guarantee. 


If you have a floor-covering problem, call upon our 
Service Department for any advice you may require. 
Write our nearest office for samples of these thorough- 
bred floor coverings. 


CONGOLEUM COMPANY 


INCORPORATED 






Chicago 


New York 


Cleveland 


Philadelphia 
San Francisco 


3oston 


Minneapolis 


St. Louis 
Montreal 


Pittsburgh 
Atlanta 


Kansas City 


Dallas 














( THE FAMOUS FARR & BAILEY BRAND) 


CAUTION 
“Commercial” 
Battleship Lino- 
leum is not made 
according to U.S. 
Navy Standard. 

This Gold-Seal is 
your guide in get- 
ting Battleship 
Linoleum that 
comes up to U.S. 
Navy Standard. 
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Gold-Seal Bettle- 
ship Linoleum in 
library of School of 
Mines, University 
of Minnesota, 
Minneapolis. 
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sacGdaa-—— “AMERICA’S BEST” 

















EVERY GUIDE MADE BY BICCO IS ROTARY CUT AND 
GUARANTEED NOT TO BIND IN THE DRAWER OF YOUR CABINET 


MADE IN SEVERAL GRADES—WEIGHTS—COLORS 


MANILA — PRESSBOARD — FIBRE 


NEW PRICE LIST IS NOW READY 


BOSTON INDEX CARD COMPANY 


HARTFORD AND PURCHASE STS. 


BOSTON, MASSACHUSETTS 
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Ramsay Takes Post in Direct Mail Convention. 


The following item from a recent number of Advertis- 
ing and Selling Magazine will interest many of the readers 
of Office Appliances: 

Robert E. Ramsay, director of sales promotion, public- 
ity and advertising of the American Writing Paper Com- 
pany, has been appointed vice-chairman of the Springfield 
Publicity Club’s general committee in charge of the 1921 
annual convention of the Direct Mail Advertising Asso- 
ciation, which will be held in Springfield, Mass., October 
25, 26, 27 and 28. 

Mr. Ramsay will have general supervision of all promo- 
tional activities embracing direct advertising, general and 
trade paper advertising, publicity, attendance, contests and 
similar work of promotional nature. Each phase of the 
work will be handled by a separate committee functioning 
under his general direction. 

The Publicity Club of Springfield feels particularly for- 
tunate in having secured Mr. Ramsay as one of the di- 
rectors of the convention next fall. It was largely due 
to his personal efforts that the D. M. A. A. 1920 meeting, 
which was held in Detroit, was the most successful in the 
history of the organization. He had charge of the entire 
program of that convention, which was notable for its 
strict adherance to business. 

In addition to his close connection with the Direct Mail 
Advertising Association, of which he is a founder, Mr. 
Ramsay is one of the best known advertising men in the 
country. He was formerly editor of Postage Magazine 
and later served in the same capacity with Advertising 
and Selling. 

Associated with him in directing the general plans for 
the 1921 convention will be Guy M. Peterson, assistant 
publisher of the Springfield, Mass., Union. Each is espe- 
cially identified with a different branch of advertising, 
Mr. Ramsay being exceptionally well known in the direct 
field, while Mr. Peterson has long been associated with the 
publications end, particularly newspapers. The selection 
of representatives from both branches of advertising is in 
line with the policy this year to stress the inter-dependence 
of all classes of advertising. It is felt that increasingly 
competitive selling conditions make it imperative to co- 
ordinate every form in order to make advertising of the 
utmost service to business. 

Philadelphia House to Reorganize. 

It is stated that the McCausland Stationery Company is 
about to re-organize its personnel—a step made necessary 
by the recent death of Thomas Holmes, the president of 
the company. Following the death of Mr. Holmes, the 
business has been managed by Herbert G. Stagg, who has 
been associated with Mr. Holmes for a year or more. Mr. 
Stage was formerly associated with the Phillip Jaisohn 
Company, the Hoskins Company and P. Gubler & Com- 
pany. The store is being managed by Robert E. McClure, 
formerly of the Jaisohn Company and said to be the young- 
est man holding a position of such responsibility in Phila- 
delphia, being not yet 22 years of age. Charles Hild, Jr., 
also a former Jaisohin man, has been made a member of 
the outside sales force. 

The McCausland Stationery Company operates at Frank- 
ford, a Philadelphia siburb, and covers by auto delivery 
service other outlying portions of the city. 





Syracuse Concern Moves. 

The R. W. Wales Company, dealers in office efficiency 
equipment, Syracuse, N. Y., announces their removal on 
August 1 from 214-216 McCarthy building to 209 Gridley 
building. The new offices will be executive only. , Some 
weeks ago the company opened a printing department in 
the Grand Opera House block, where plenty of space 
is available and where all kinds of printing, pen ruled 
work, etc., are done. Part of the equipment consists of 
high-speed presses and the company is making a specialty 
of long runs. Here merchandise will be stocked and the 
rebuilding of duplicating machines will be handled from 
this plant. 

Duplicator Manufacturing Company Changes 

Name. 

The Duplicator Manufacturing Company, 530 South 
Dearborn street, Chicago, manufacturers of the “Ditto” 
line of duplicating devices, announces a change in its cor- 
porate name to Ditto, Inc. This change has been brought 
about by the fact that the trade name of the duplicator, 
“Ditto,” has become so widely known and so closely identi- 
fied with the business activities of the house. 
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‘‘Waste Baskets of Character’’ 


The recognized quality and wide 
popularity of DAN-DEE metal 
baskets make them fast sellers. 
Just display them—they sell 
themselves and pay you a good 
profit. 


Square and round styles—many 
sizes and color combinations. 


DAIN-TEE Line for Women 


of the same flawless workman- 
ship as the DAN-DEE line, but 
even more exquisitely finished, 
these goods delight a woman’s 
eye—yield a good profit and 
boost the sales of the DAN-DEE 
line and all your other lines. 





Write today for our sales 
plan. You'll be surprised at 
the profitable business it lays 
open to you. 


ERIE ART METAL CO. 


ERIE, PENWBNAG 
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Office Chairs 


OU sell them. They add 

to your profits. Maybe 
they add to your good will. 
Your good will is increased 
when you sell 


Nichols & Stone 
Chairs 


High quality, fine appear- 
ance and durability make 
lasting friends in_ business. 
This benefits not only your 
furniture and equipment 
activities, but the stationery 
and office supply business 
as well. 


Write for Catalog O-2 
Nichols & Stone Company 


Gardner, Mass. 
Export Dept.: 25 Whitehall St., New York, N. Y. 














No. A-375-5xy 
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Some Suggestions for Effective Window Display. 


Reprinted From the May Issue of the Grand 

Rapids Furniture Record From a Depart- 

ment Entitled “Attractive Windows,” Con- 
ducted by Claude A. Mallette. 


Make your display fit the season. 

Get ideas from merchants in other lines of business. 

Plan your displays ahead—days and even weeks ahead. 

Get all material ready for the new arrangement before 
the old display is taken out. 

Keep a “window notebook.” Jot down in it ideas you 
see. 

To express coolness in a window use gray, light green 
or light blue for the color scheme. 

To show warmth use reds, yellows, oranges—warm 
colors. 

Have the backing of your window high enough to shut 
off view of the store interior. 

Use a dark color in the background when displaying 
light colored goods and vice versa. Get contrast. 

Keep your windows clean. Have them washed fre- 
quently. If your own employes haven’t the time, get out- 
side help. It will pay. 

Don’t crowd your window. 

Avoid the other extreme. Too little in a big window 
will cause the merchandise to be “lost.” 

Card holders are useful. They'll keep price cards from 
falling over on their faces. 

Make your display attractive to the eye—and the purse 
—but don’t make it so “pretty” the merchandise is for- 
gotten in admiration of the “trimmings.” 

Make your store front reflect you. It is the exterior 
which most people see. Impressions are made by exteriors. 

Put the emphasis on the goods, not on the decorations. 

Use art only to create a desire to buy the goods dis- 
played. 

Be sure your window lighting is the best available. 

Dust out the window space frequently. 

Never allow soiled or fly-specked cards or merchandise 
to remain on display. 

To help the eye to travel quickly from a card to the 
object displayed, connect the two with white tape or 
ribbon. An arrow will have the same effect. 

Invest a little money in stands on which to better dis- 
play your merchandise. It will pay. 

Empty cigar boxes make good “building blocks” to 
erect most any size or shape foundation for a display. 

Crepe paper, bunting and cheese cloth are inexpensive 
coverings and draperies. 





Status of the Platinum Market. 


Is the vogue for platinum on the wane? Quantities of 
this precious metal estimated at from 3,000 to 8,000 ounces 
are being held in banks in New York pending a rise in the 
price, according to information received in the Maiden 
Lane district. The owners of the platinum are residents 
of Colombia in which country the metal was mined. 

The platinum, which was purchased in Colombia, was 
deposited as collateral for loans when, the price of the metal 
was on higher levels than it is now. Following the slump 
in the value of the product and the lack of demand, gen- 
erally, the banks, it is understood, asked for more security 
and additional quantities of the metal were deposited. A 
number of the owners of the metal recently visited New 
York in connection with the transaction. Another object 
of their trip, according to reports, was to attempt to find 
a market for the metal at the prices they seek. The demand 
from jewelry manufacturers for platinum is small, refiners 
report. There was a slight advance in the price recently, 
the market rising from $70.00 to $75.00 an ounce, but the 
present quotation does not attract the owners of the metal 
in banks, it is stated. 

Most of the platinum offered to refiners in America now 
comes from Colombia. The available platinum stocks in 
Russia are virtually exhausted, reports reaching refiners 
say. 


Trophies Offered in N. C. R. Contest. 


Salesmen of the National Cash Register who make goal 
in July-August contest will receive handsome loving cups 
from John H. Patterson, chairman of the board of direc- 
tors. The cups are sterling silver, suitably engraved. The 
trophy for men making 125 per cent of quota is 10% inches 
high; men making 110 per cent receive a cup 9% inches 
high. 
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The dealer who pushes this patented Macey Stenographic 
Desk enjoys an exclusive advantage over competition on 
initial and repeat business. The desk eliminates “knee- 
bumping,” is vibrationless, has a 100% stronger top, opens 
and closes easily without weights or springs, and always 
holds the typewriter level 





An excellent entry to many businesses may be secured by 

interesting executives in these Macey Half Sections, wood 

or steel, for their personal files. A variety of insert drawers 

is available. Costly reducing sections are not required. 

Universal or individual locks are furnished if desired 
Write for the new Macey catalog and latest 


prices. Our proposition to dealers, on this 
famous nationally advertised line, is liberal 


THE LINE 





Steel Files, Wood Files, Filing Supplies, Steel Safes, Office 
Desks, Matched Office Suites, Sectional Bookcases 


THE MACEY COMPANY, Grand Rapids, «Mich. 
Made in Canada at Woodstock, Ont. European Office at London 
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The High Grade Business Paper 


NOTABLE point about Advance 





Bond besides its high quality is its } \ i 
medium price. The L. L. Brown Paper | Wi 
Company have made quality papers at HDS TT 
Adams, Mass., for nearly three quarters HANS 
of a century, and this new product is in I] | 
keeping with their reputation. t//} 

Thi 
Advance Bond provides a business paper ff Uff, 
reflecting a spirit of well-bred prosperity Yph yy 


at a gratifyingly low cost. 







The sample book we will gladly 
send you shows the superior 


3 . te . . 
\\\ properties of this new paper. 
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DIEMER 
PRODUCTS 


July In Corporate Finance. 

\ summary of prices on New York and Chicago stock 
exchanges of industrial stocks related to the office equip- 
ment and stationery fields. Where no showing is made 
the stocks were not dealt in actively. 

Miscellaneous fiduciary affairs are noted. 

Stocks starred (*) are traded in but not listed 

American Bank Note Company. 

For the first half of this year, net income after charges 
and preferred dividends, were equal to $5.83 a share, com- 
pared with $7.98 a share earned for the same period of 
1920.—Chicago Daily News, July 30, 1921. 

Dividend on preferred stock, 1% per cent the quarter, 
payable October 1 to stock of record September 15. 

American Can Company—Common. 
High for year, Jan. 29@3234; low for year, June 20@23%. 

Week of July 2—Sales, 6,800; high, 2674; low, 2534; close, 


264 

Week of July 9—Sales, 4.299: high, 277%: low, 26; close, 
26 

Week of July 16—Sales, 3,700; high, 2634; low, 25! 
close, 255. 

Week of July 23—Sales, 4,600; high, 271%; low, 26; close, 
7 2 
al < 

Week of July 30—Sales, 8,800; high, 28%; low, 26 


, KI 
close, 2044. 
American Can Company—Preferred. 
High for year, Jan. 20@88; low for year, June 24@7/634. 
Week of July 2—Sales, 400; high, 78; low, 777%; close, 


4/ x 
Week of July 23 Sale S, 100; high, 81; low, 81; close, 81. 
Week of July 30—Sales, 200; high, 82; low, 81%; close, 
81! 
American Writing Paper Company—Preferred. 
High for year, Jan. 20@39%; low for vear, July 27@23. 
Week of July 2—Sales, 1,400; high, 2734; low, 25; close, 


71 


Pa | 

Week of July 9—Sales, 200; high, 2734; low, 27%; close, 
an 
=f 


Week of July 23—Sales, 100; high, 2634; low, 26; close, 

26 
Week of July 30—Sales, 700; high, 23; low, 23; close, 23. 

Burroughs Adding Maching Company.* 

Month to July 30—High bid, 140; low bid, 125. High 
asked, 145: low asked, 131. 

Columbia Graphophone Company—Common. 

High for year, Jan. 8@12%; low for year, June 23@4¥. 

Week of July 2—Sales, 15,900; high, 534; low, 45%; close, 
‘Week of July 9—Sales, 8,700; high, 544; low, 5; close, 5. 

Week of July 16—Sales, 5,600; high, 514; low, 434; close, 
4% 
Week of July 23—Sales, 9,900; high, 47%; low, 45%; close, 
434 
Week of July 30—Sales, 11,700; high, 4%; low, 4%; 
close, 45. 

_ Columbia Graphophone Company—Preferred. 

High for year, 8@12%; low for year, June 234%4% 

Week of July 2—Sales, 1,900; high, 21; low, 17%; close, 
fn. 

Week of July 9—Sales, 300; high, 23; low, 21%; close, 
21% 
Week of July 16—Salcs, 100; high, 21; low, 21; close, 21. 
Week of July 23—Sales, 300; high, 19; low, 19; close, 19. 
Week of July 30—Sales, 200; high, 19; low, 19; close, 19. 
m Corona Typewriter Company, Inc. 

[he consolidated income account for the year ended 

Dec. 31, 1920, shows: Profits, $718,698, increase, $30,978; 

total income, $770,963, increase $33,331; depreciation and 

amortization, $98,110, increase, $3,187; federal taxes, $147,- 

935, decrease, $44,603; surplus for year, $524,819, increase, 

$74,648.—Chicago Daily News, June 28, 1921. 

_. Computing-Tabulating-Recording Company. 

High for year, March 19@393%; low for year, June 21@2834. 
Week of July 2—Sales, 100; high, 30; low, 30; close, 30. 
Week of July 9—Sales, 200; high, 3114; low, 30; close, 

11 

Pe | 


Week of July 23—Sales, 700; high, 31; low, 29%; close, 


30 

Week of July 30—Sales, 200; high, 3134; low, 30%; 
close, 313%. F 

; The Globe-Wernicke Company. 

The statement of The Globe-Wernicke Company for 
May 31, 1921, is as follows: 

Merchandise—(1921) $2,934,775; (1920) $2,271,056. Cash 
and accounts receivable—(1921) $1,749,054; (1920) $1,390,- 
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The advantage obtained through 
handling Diemer products has 
proven to be an indispensable factor 
in the success of many dealers. This 
success is due to the character of 
the line itseli—the features embod- 
ied within the articles themselves. 
The extensive Diemer line is noted 
for its long lived service—the ulti- 
mate result of better made goods 
from better made materials. 





As the leader in your specialty de- 
partment, Diemer products are far 
in advance of the average. They 
form a warm friendship between 
the consumer and dealer and make 
certain return sales. Repeat orders 
—the goal of every successful 
dealer—are thus a natural conse- 


quence. 


Send for our catalog and price list 
showing the advantages that you 
can obtain for this line. 


John F. Diemer 
Company 


107-09 LaFayette St., 
New York, New York 
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Office to Office, the 
Glad Word Spreads 


about the clever little device that 
takes all eye strain and neck 
craning out of typing. Wherever 
a group of stenographers meet at 
lunch, the one who already has a 
Doherty Type-O-Liner can’t help 
telling how much easier it is to 
do rapid, accurate work, now that 
she has light, convenient, line-in- 
dicating copy and does not have 
to twist and turn to read her 
notes or her copy. 


And best of all, she tells them 
it folds right in the typewriter 
desk, out of sight and away from 
dust all night, but right there 
again ready for use in the 
morning. 


Every word from ‘a pleased 
user makes money for you, if 
you are the Type-O-Liner man 
for your locality. Write and 
learn about the 


pOHERTy 














The Doherty Mfg. Co. 


4903 Harlem Avenue 
Cleveland, O. 




















593. Capital stock—(1921) $6,882,400; (1920) $3,500,000. 
Accounts payable—(1921) $659,772; (1920) $854,616. Sur- 
plus—(1921) $1,559,397; (1920) $3,877,175. Total assets 
and liabilities—(1921) $9,002,569; (1920) $8,231,791.—Chi- 
cago Journal of Commerce, July 7, 1921. 
B. F. Goodrich Company—Common. 
> for year, Jan. 11@44%; low tor year, June 24@265 
Veek of July 2—Sales, 4,300: high, 31; low, 29; close, 

2917, 

Week of July 9—Sales, 1,500; high, 32; low, 2934; close, 
3014 

Week of July 16—Sales, 800; high, 30; low, 29%; close, 


Week of July 23—Sales, 3,700; high, 32; low, 297; close, 
Week of July 30—Sales, 2,600; high, 33; low, 3074: close, 


B. F. Goodrich Company—Preferred. 
High for year, Jan. 7@85; low for year, June 23@62%4. 
Week of July 2—Sales, 300; high, 67; low, 6434; close, 
6434. 
Week of July 9—Sales, 199; high, 67; low, 67; close, 67 
Week of July 16—Sales, 200; high, 6714; low, 67; close, 67 
Week of July 30—Sales, 400; high, 70; low, 70; close, 70. 
Dividend $1.75 the quarter, payable October 1 to stock 
of record September 21. 
Kellogg Switchboard & Supply Company.’ 
eng to July 30—High bid, 35; low bid, 36; High 
asked, 37; low asked, 36. 
Dividend two per cent the quarter, payable July 30 to 
stock of record July 26. 
Remington Typewriter Company—Common. 


High for year, Jan. 20@37™%; low for year, June 20@17 
Week of July 2—Sales, 200; high, 19; low, 19; close, 19 
Week of July 9—Sales, 900; high, 2314; low, 20%; close, 

201. 


Week of July 16—Sales, 600; high, 20; low, 1974; close, 
20. 
Week of July 23—Sales, 300; high, 21; low, 20%; close, 

Week of July 30—Sales, 800; high, 20; low, 194; close, 
20. 

Remington Typewriter Company—First Preferred. 

High for year, Jan. 7@80; low for year, May, 6@74. 

Remington Typewriter Company—Second Preferred. 

Inactive 1921 to date. 
The Safe Cabinet Company. 

B. R. F.—The Safe Cabinet Company, which has been 
operating successfully since 1906, issued $1,000,000 of serial 
first mortgage bonds last August. Earnings in 1918 were 
$213,832 and in 1919 $297,202. Net tangible assets, before 
giving effect to this financing, were $1,058,980. No report 
of earnings previous to 1918 available. The notes have a 
wide’ margin of safety as tc interest. They are suitable in- 
vestments for the funds of a business man.—Investors’ 
Guide of The Chicago Tribune, July 17, 1921. 

Underwood Typewriter Company—Common. 
High for year, Feb. 25@160%; low for year, June 22@129 
Underwood Typewriter Company—Preferred. 
High for year, June 17@10434; low for year, Jan. 18@104 
The Wahl Compenp—Coammen. 
High for year, Feb. 9@5034; low for year, June 21@36 

Week of July 2—Sales, 100: high, 40: low, 39 - close, 
3914. 

Week of July 9—Sales, 25; high, 40; low, 40; close, 40 

Week of July 16—Sales, 425; high, 40; low, 38; close, 39. 

Week of July 23—Sales, 385; high, 40; low, 39; close, 40. 

Week of July 30—Sales, 50; high, 40; low, 40; close, 40 

Dividend, $1.00 the quarter, payable October 1 to stock 
of record September 22. 


The Wahl Company—Preferred.* 
Month to July 30—High bid, 81; low bid, 78 High 
asked, 86; low asked, 82 
Dividend 13% per cent the quarter, payable October 1 to 


stock of record September 22. 





School for Secretaries. 


A school for secretaries was held at Northwestern Uni- 
versity, Evanston, Ill., in July. It was conducted under the 
joint auspices of the Chamber of Commerce of the United 
States, the National Association of Commercial Organiza 
tion Secretaries, and Northwestern University. The school 
was founded to train men for chamber of commerce work 
as a career. There were over two hundred men present 
from various parts of the country. Close study was given 
to the various phases of office organization. 
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HE NOISELESS IS MORE 
THAN A TYPEWRITER 


Far, far more. It is an in- 
vestment in quiet. 


Every man who purchases the 
Noiseless Typewriter is pur- 
chasing not only the usual type- 
writer efficiency, but quiet hours 
for clear thinking—a tonic for 
tired nerves. 


It isn’t a question of whether 
you can afford to buy Noiseless 
Typewriters. It is a question as 
to whether you can ever hope to 


do your best work without them! 
THE NOISELESS TYPEWRITER COMPANY 


253 Broadway, New York 
Offices in leading cities throughout the United States and Canada. 


7% NOISELESS 


TYPEWRITER 


WHAT STENOGRAPHERS SAY 
ABOUT THE NOISELESS 









fee 5 VRB F YE 
fou me fee 


Write today for descriptive 
booklet, “The Typewriter Plus.” 
Free on request. 
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Let Us Rebuild for You! 


Many typewriter dealers throughout 
the country are sending us their Un- 
derwoods for rebuilding. We are re- 
ceiving these machines from all sec- 
tions of the country, as dealers real- 
ize that a concern like ours, special- 
izing in one make, can turn out better 
rebuilts than could be done in a small 
shop. 


All machines are stripped to the 
frame and we rebuild them from the 
ground up, in a way that guarantees 
satisfaction to the user, and repeat 
orders from the dealer. 


We would be glad to furnish you 
more particulars of our rebuilding 
plan. Also, write for our latest confi- 
dential wholesale price list. 





Typewriter Emporium 


Shipman Building 
Montrose and Ravenswood 


Chicago, III. 
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“Windintheface” Outraces “Mary Louise.” 


Among the most ardent motor boat fans in the station 
ery trade are two representatives of The Carter’s Ink 
Company—“Al” Auchu, the manager of the New York 
branch, and “Bob” Randall, manager of the Chicago 
branch. Last year they ran a race on Lake Alamoosook, 
near Bucksport, Maine. Auchu’s launch, the “Mary 

| Louise,” won, and the fact was widely published. The 


account was a trifle misleading, as all the facts were not 
stated. “Windintheface” had a lead of about eight boat 
lengths, when engine trouble put her out of the running. 





HEELS 


OF 
—The Power Boat of “‘Bob’’ Randall, Manager f Chi 
cago Office of The Carter’s Ink Company, Raises Her Bow at 





“WINDINTHEFACE” SHOWING A CLEAN PAIR 


Speed Like a Thoroughbred. 


Last winter “Bob” Randall had a Red Wing motor in 


stalled in his craft, and the builders exerted themselves to 
} do things the way the skipper wanted. The two yachts 
were put through their paces again this year. A courses 
of 334 miles was run. “Windintheface” won both events, 
beating by three-quarters of a mile in the first race, and 
by one-half mile the second. “Mary Louise” did the best 


she had ever done. Emil Regensburg (Eagle Pencil Com 
pany) was timekeeper in this year’s race; Thomas Brower 
(Klack-Urban Company) was the judge, and “Willie” 
Webb of the same company was stake boat man 


There was intense interest at the lake in the 1921 race 
Last year’s rivalry was remembered—and the mishap to 
“Windintheface” led the gallery to expect a good showing 
this summer. There were over a thousand people on the 


j 


shores of the lake, and a hundred or more out in boats 
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“BOB” 


RANDALL, THE POPULAR CHICAGO MANAGER Of 
rHE CARTER’S INK COMPANY, AT THE WHEEL 
OF “WINDINTHEFACE.” 

“Windintheface” is twenty feet overall by four feet six 
inches beam. She was designed by Wm. H. Hand, Jr., and 
built by Mr. Randall’s father and Hale Parkhurst Che 
“Mary Louise” was designed by Fred’k K. Lord, and is of 


the same beam and length as Mr. Randall’s yacht 
It is rumored that “Al” Auchu will ask for another race 


but the feeling is that he will need a big handicap to win 
“Windintheface” has the lines and the power to hold her 
| own under a fair handicap. The skipper of the Mary 


| Louise” stated after this year’s races that she was going 
| her best and going as well as she ever went. 


American Consulate in Lithuania. 


An American consulate has been established at 
Lithuania, in charge of Clement S. Edwards, who has been 
detailed from the Paris consulate. The consulate has been 
organized to accommodate the large amount of 
growing out of the presence of numbers of px 

| Lithuanian origin in the United States. The recognition of 
| an independent Lithuanian government is not involved 
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Creating A New Value In | 
STEEL FILING EQUIPMENT! | 


The New Steelcase 
Letter File 
Priced to Retail at 


"5a 


A finished end filing cabinet of 
unusual quality and remarkably attrac- 
tive appearance. The net Filing Capac- 
ity is over 100". Fitted with full pro- 
gressive roller suspension. 





MTU MUP 












STEELCASE 


Business Eqtuiprterit , 


MAIL THE COUPON 


For Discounts and Particulars 








Here is a new value for the money. 
Clinch your sales with a price appeal 
combined with super value. The 








coupon is for your convenience. Mail In Four Styles 
No. 705. Four drawer letter file. 
it without delay. fo 2, eee eres 


.707-L. Four drawer cap file with lock. 


METAL OFFICE F URNITURE CO. 


GRAND RAPIDS, MICHIGAN 


Metal Office Furniture Co., Grand Rapids, Michigan. 
Gentlemen :—Please send me complete Dealer information on your line cf Steelcase Business Equipment, with 
special reference to your new 705 Files priced to retail at $35.00. 


Street and number Re 
Town and State eam 
TICUUADEDOONGUEEUOUEAT UGA ELEY J EYL UD 0E POUL EAE 


Me 
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DOUBLE FLAT TOP 


Length Depth Height Weight 
60” 48” 30” 320 lbs. 
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Desk Value-- 


The discriminating purchaser perceives value in the design and 
finish of a desk, but he knows these are merely the beginning and 
the end. That which lies between—the selection of parts, the 
framing and the fitting,—he must take on trust. He places faith 
in your intimate knowledge of the goods you handle. To requite 
his faith and build his confidence we recommend to you 


BENTLEY AND GERWIG DESKS 


vi They have proven themselves to numerous dealers. They offer a 
ny splendid opportunity to the dealer who wants a lot of good things 

to say about his merchandise. We'll gladly tell you how our desks 
are made, and acquaint you with our dealer proposition. 
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Bentley 
& 
Gerwig 
Furniture 
Company 
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Pe 
S “25 


Parkersburg 
West Virginia 






Length Depth Height Weight 
B-182 42in. 32in. 30in. 150 Ibs. 





No. 
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Review of International Chamber Meeting. 


By Merle Thorpe, Editor of The Nation’s Business. 

Those of us who gathered on the side-lines of the first 
Congress of the International Chamber of Commerce at 
London recently had misgivings. We had known some- 
thing of two “foreigners” trying to negotiate. Differences 
of custom, of tradition, of language, of race, all got in the 
way. Here, instead of two, were seventeen nationalities, 
seeking through interpreters, to find common ground. 
Could it be done? 

As I sat in the meetings, the babel of tongues, and ges- 
tures, with the repeated explanations of novel Latin, 
Anglo-Saxon, Teutonic, Oriental, and Far West views on 
finance, production, distribution, transportation, brought 
again and again to my mind the case of Wilton Sargent, 
American railway magnate, who went to England to live. 
Kipling tells of his flagging the Induna Limited, the first 
and only time in the century or thereabouts the Limited 
had been thus summarily stopped. The incident led from 
Sargent’s night in jail through reams of correspondence, to 
a special ruling by the House of Lords and international 
complications. To Sargent the transaction was simple. 
He wanted to “board” the train. To the English, the use 
of this nautical term led to doubts as to Sargent’s sanity. 
He offered to pay. “It is not a question of money. We 
must protect our property against such precedent.” Fin- 
ally, Sargent, annoyed beyond measure, unable to make 
head or tail of it, offered to buy the railroad. ‘‘Name the 
price.” “But it is not for sale.” ‘Surely at your price?” 
“No, you do not understand—.” 

Like the Tower of Babel. 

Kipling calls it An Error in the Fourth Dimension, that 
shadowy realm which certain scientists declare is peopled 
by unknown, unknowing, different life. And such a gulf, 
Kipling implies, lies between even English-speaking peo- 
ples—cousins! Imagine the width of it between, say, the 
Czecho-Slovak and the Argentinian: 

A brother hedged about by alien speech, 
And lacking all interpreter 

But struggling through racial barriers, which at times 
well-nigh impassable, business leaders from 
Sweden and Holland, Japan and Italy, Poland and Czecho- 
Slovakia, France and England, Belgium and Denmark, 
Australia and America, appreciating the gravity of the 
world situation, worked through hours and days to bring 
about, as a delegate expressed it on the floor, “a common 
document, a common law, a common practice, which will 
be accepted by all the nations, and which will make it 
easier for commercial men to carry on international busi- 


| 
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ness 

Upon scrutiny, the obstacles in the way of a restoration 
»f the world’s commerce fell into two classes: those politi- 
cal, and those purely of the business world 

Tackling the first, the business men reached these con- 
clusions (the ideas are theirs, the words are mine) 

Confidence Necessary for Resumption of Trade. 

“The most important factor in the resumption of normal 
trade is the restoration of confidence Confidence that 
governments will endure and peoples will work and pay 
will beget adequate credit and financial resources.” 
Then human nature asserted itself in an “I told you 


so 
\ year ago at Brussels and at Paris we emphasized 

the urgent need of financial reform of governmental ex- 

penditures if grave disaster were to be avoided.” 

“Little has been done and many of the evils anticipated 
are upon us.” 

“It ought to be apparent now that confidence and pros- 
perity cannot be restored until all governments, yours and 
mine, without delay, remove burdens so largely responsible 
for widespread unemployment and paralysis of industry.” 

If governments sincerely wish the advice of business 
men on this business subject, it is: 

1. Drive the knife deep into governmental expenses. 

2. Stop printing paper money. 

3. Study carefully the effect which the inter-allied debts 
and the payment and use of the German reparations will 
have on exchanges. We will help. 

4. Disarm, according to the treaties, and thereby reduce 
budgetary expenses 

5. Support export credit organizations, but let private 
enterprise create and run them. 

6. To governments with depreciated rate of exchange— 
don’t contract new external debts. 

7. Grant the greatest possible liberty to all commercial 


1 


and financial transactions. 


Hie PM. Loose Leif Lite —— 


A LEDGER OUTFIT 
THAT IS EASY TO SELL 





THE P & M STEEL 


and why— 


MATERIALS USED—The best throughout ; 
nothing shoddy or cheap. We make no ef- 
fort to meet competition by the use of cheap 


materials. 


CONSTRUCTION—Our device is the product 
of skilled workmen and mechanically perfect. 
Minute comparison with others is invited. 


Ask any mechanic. 


FINISH—The finest ever. Better plating; 
better polishing; better bookbinding, insuring 


greater durability. 


EXPANSION—Greater than any other ledger 
of this type. The 144 inch back expands 160%, 
holding up to 600 leaves or 1,200 pages. The 
21% inch back holds up to 850 leaves or 1,700 
pages. The extra wide (3% inch) holds up to 
1,200 leaves or 2,400 pages. 


LEAVES—Made from Weston’s Hinged 
Flexo, insuring an easy writing surface and 
flat opening book. 


INDEX—Best quality leather or celluloid tabs, 
Weston’s 36-Ib. 


strongly reinforced on 


Waverly Ledger. 


No more than ordinary outfits. 





Our unconditional guarantee insures satisfaction. 
The Plew & Motter Department of 


The Workman Manufacturing Co. 
Capital & Surplus Over $300,000.00 
Chicago, Ill. 


Racine Ave. and Monroe St. 
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Hampshire 
Bond 


GRAY 


The demand for this size in 
Gray has decided us to put it 
into our Stationery line. Boxed 
as follows: 


Two-quires—48 sheets and 48 


envelopes. 


Quarter Reams — paper wale 
(120 sheets) 


One Eighth M’s—envs. only 
(125 envs.) 


Sheet measures 7}x104. Envel- 
ope measures 33x73. 


Stock is ready to ship. 


Samples sent upon request. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Company 
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8. Remove the system of double taxation—a heavy bur 
den on international trade. 

9. The Ter Meulen plan of export credits we have exam 
ined carefully. It is all right. Support it. 

10. Don’t harass a foreign bank, just now of all times. 

11. Consider: A tax on export of raw materials inevitably 
increases cost of product. 

12. Don’t make it so hard for commercial travelers, with 
burdensome, complicated, and difficult formalities as to 
their samples, and the slow and irritating procedure of 
identification. 

13. Simplify passports, abolish exit vises, fix moderate 
fees for entrance and transit vises. 

14. Government control or operation of business renders 
trade conditions uncertain and artificial. Desist. 

These were the suggestions to governments. Not flipped 
off as I have written them, but after days—and nights—of 
consideration. 

Milestones in the Advance of Commerce. 

Nor in the searching analysis did the delegates spare 
themselves. Here are some of the tasks business may do 
without the help of government in clearing away obstruc 
tions: 

1. Arrange for a combined rail and ship bill of lading. 

2. For a uniform ocean bill of lading. 

3. Interpret f. o. b. and other trade terms to importers, 
exporters, bankers, forwarding agents, ship owners and 
underwriters of each and every country. 

4. Reduce waste in the production and use of raw mate- 
rials. 

5. Learn definitely the status of construction in each 
country. 

6. Get accurate statistics on materials essential to the 
world’s economic life, and make them promptly available. 

7. Set up machinery to settle trade disputes by arbitra 
tion, thus eliminating the law’s delay and the fear of the 
law’s delay. 

8. Confer with science and religion in an effort to adopt 
an unchangeable calendar. 

9. Standardize in factories; eliminate multifarious parts. 

10. Establish on great international traffic routes 
through freight trains. 

11. Work together for improvement of international tele 
graph, cable, telephone, and wireless communications. 

12. Create free zones for re-exportation of goods. 

13. Restore and extend pre-war international postal ser 
vices; pay losses promptly; extend to all countries the sys 
tem of declared values. 

Here, then, is the prescription written by business ex 
perts, after careful diagnosis of the complaint of Mr. 
Economic World, patient extraordinary. And the skeptic 
who has attended conventions before and passed resolu 
tions before may as well be answered right here and now. 
Our doctors agreed not to leave the patient merely with 
directions for finding the drug store. They promised to 
stay by the patient in their respective countries, urging 
upon him the medicine prescribed, carefully reporting on 
progress. 

The business leaders of the International Chamber of 
Commerce, in other words, will work faithfully with par- 
liaments and among their kind to make their program ef- 
fective. 

Caliber of the Personnel. 

Throughout the meeting, the onlooker could not fail to 
get these impressions: 

The high quality of the delegates: They were men of 
wide and successful business experience. 

The appreciation on their part of the gravity of the 
world situation. 

The unselfishness—or if you will have it, the enlightened 
selfishness—which prompted all. One expressed it: “We 
have a common problem; selfish national interest at this 
time will wreck us.” 

The eagerness with which alien minds tried to get the 
other fellow’s point of view. 

The crystallization—it was at first 2 hope—of a belief 
that a common commercial union of the races of the world 
is something more than a possibility. 

“Historians tell us,” said a British business man of in- 
ternational reputation to me on the last day, “that all wars 
have in some way brought benefit to someone. So far, no 
nation has profited from the great war. We all fondly 
looked for a political union, disarmament, future peace. 
Perhaps, who knows? From an unexpected quarter we 
may get a commercial union, built on common rules and 
common practice, which may bring such rewards to man- 
kind as to eclipse our dreams. If so, my two boys who 
fell in Northern France will not have died in vain.” 
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Announcing 


Browne-Morse Steel Products 
‘*A Year and a Half Ahead’’ 


Dealers, from Coast to Coast, welcomed the announce- 
ment that the Browne-Morse Company would manu- 
facture steel filing equipment because they were all 
familiar with Browne-Morse dependability and _ pro- 
gressiveness. They anticipated advanced design and a 


better all-around filing service. 
They have not been disappointed. 


Browne-Morse Steel Products have gone beyond their 
expectations, as is evidenced by hundreds of letters and 


telegrams of approval. 


Dealers who have heretofore profited with Browne- 
Morse products will profit still more in years to come by 
the addition of this advanced steel line. 


A new catalog will be ready for you in the near future. 
As the demand will be great you should send for your 
copy now. 


Browne-Morse Company 


Builders of Quality Filing Equipment 
and Supplies 


16 McKinney Avenue Muskegon, Michigan 


105 















































Il 

















106 OFFICE 


SOCHEUUUGNOEOOUOAOOEEAAOOREAUAOCOGEOUAOOGESEOAOOUGEDOUEOCOROUUOCOOOUGOUOOO 


UP-TO-DATE 
OFFICE ACCESSORIES 








The Chicago Glass Desk Pad promotes 
desk efficiency by affording a place to 
keep memoranda, lists, schedules, etc., 
always visible for ready reference. It 
avoids marring of the working space of 
the desk and at the same time furnishes 
a smooth, hard writing surface. The 
holder is backed with felt and has two 
raised leather corners which hold the 
De Ag place. Two sizes: 18’x24” and 
"x36". 





A plate glass letter tray is a practical as well a; 
an ornamental acquisition to any desk equip- 
ment. It is securely held together by nickel. 
plated clamps tipped with rubber. 





' 
" 


, 





An office equipped with plate glass window venti- 
lators is insured of a constant circulation of air 
without the direct drafts. Can be attached 
quickly to any window. 


WRITE US TODAY 


The Chicago Mirror & Art Glass Company 
216 North Clinton Street, Chicago, Ill. 


Established 1890 
GUOGEUREDORERECROEOEOREERCRGEOUECEORCRECECECEOGEEEEECUAEEOEEEOEOEODEDO NOON 
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Benn. Conger Addresses Rotarians. 


3enn. Conger, president of the Corona Typewriter Com 
pany of Groton, told the story of the development of the 
big industry in that small village to the assembled Rotar- 
ians at luncheon recently in Laneheart’s restaurant at 
Lakeside Park, Auburn, N. Y. It was another illustration 
of the fact that most great industries are the result of 
capitalizing an idea born in the brain of someone who 
seldom reaps the major financial harvest that accrues 

Mr. Conger stated that he chanced to see a man in a rail- 
way train using a small typewriter placed on a suitcase on 
his lap. He made inquiries that led him to Washington 
and finally to New York where the device was being made 
in a little shop that turned out about three machines a 
month. 

With the aid of other financial interests he bought the 
rights and eleven years ago the present Corona works at 
Groton were begun. The present capacity of the plant is 
600 machines a day, and last year the total output was 
100,000 machines. During the war the company supplied 
the government with 36,000 machines. 

The bulk of Mr. Conger’s talk was directed toward the 
recital of the steps taken to insure a peaceful, contented 
working force. The village has few attractions, he said, 
and the company has therefore provided an athletic field, 
formed a baseball team, built a gymnasium, and erected 
comfortable homes for its employes. The houses are sold 
on liberal terms. 

The employes have group insurance gratis and are stock- 
holders of the company to the extent of forty per cent of 
the working force. There are five and one-half acres of 
floor space including a large addition built last year. Mr. 
Conger was optimistic for the future, although he was 
frank to state that foreign exchange at present had “raised 
hell with industry in this country.” He believes that this 
will be worked out shortly and that business will revive 


All-Year-Round Furniture Selling. 
That advertising can revise people’s custom-controlled 
buying habits, and can make business an all-the-year- 


around proposition rather than one operating on a feast 
or famine basis is shown by the experiences of the New- 


ton & Hoit Company, of Chicago, manufacturer and dis- 
tributor of office furniture. 

For several years Newton & Hoit have been 
idea that most of the year’s business in office furniture 
should be centered in a few weeks previous to the May 
leasing season. During this time it has steadily increased 
its newspaper advertising with such results that the 1921 
appropriation is larger than any up to date. 

About the first of this year the company decided to 
make an advertised offer to protect its customers against 
any advance in price. it advertised that it had anticipated 
iuture price reductions, but that it would give its custom- 
ers a written guarantee against any price decline for sixty 
days after their purchase and would rebate them for any 
difference. This cleared the atmosphere and caused buy- 
ing to start. Formerly Newton & Hoit advertised only in 
late Winter and early Spring, being guided in this respect 
by customers’ buying habits. Then they concluded that 
there was no reason why it should not sell office furniture 
every month in the year. This policy was given its first 
try-out in 1920, and the result showed that office furniture 
need not in any sense be regarded as a seasonable proposi- 
tion.—Printers’ Ink. 


fighting the 


Analysis of Export Possibilities. 

“Pertinent Facts on Latin American Export Trade”’ is a 
seventy-four page booklet issued by the American Medical 
Association, 535 North Dearborn street, Chicago, Ill. It 
considers the Latin American field from the viewpoint of 
the medical advertiser. Much of the material is helpful to 
the advertiser in other fields. A profusion of maps shows 
the various countries with their principal cities. Detailed 
information concerning population, products, commercial 
facilities, etc., make the booklet well worth perusal. The 
book is sent free on request. 


ol 


Gen. Dawes on Federal Typewriter Stocks. 


General Dawes, director of the budget, says that the 
United States has ten million dollars worth of superfluous 
typewriters. Reading some of the useless reports pub- 
lished by the Government, which very few persons do, 
may give a fairly accurate idea as to how about half of 
those superfluous machines are used.—Providence Bulletin 
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Are You Securing the Bookcase 
Orders in Your Town? 


Most every family is a prospect—leads 
are easy to secure and when followed 
up sales are generally made. Don’t 
let this profitable business slip out of 
town. With our catalog and our assist- 
ance plus your effort you are equipped 
to obtain a good line of bookcase 
business. 


§fc Sectional Bookcases 
Have Several Distinctive 
Features— 


The Dust Shield 


over the book space in each section ex- 
cludes the dust and forms an independ- 
ent recess into which the door recedes. 


The Door Guide 


or Equalizer controls the action of 
the door so that it can travel only 
straight forward and back. The Equal- 
izer is substantially made of steel. It 
is securely riveted so there is no un- 
necessary play to allow the door to 
rub or stick. 








Air Cushioned Doors 


The Dust Shield encloses each section. 
The door fits against the Dust Shield 
and a projecting shoulder, making the 
book space dust-tight and almost air- 
tight. Doors close easily without 
slamming or noise. 





Variety 

Selections can be made from Standard 
design cases in Plain or Quartered Oak 
in any of eight stock finishes and also 
Mahogany and Mahogany finish. Mission Design Cases are made in handsomely flaked 
Quartered Oak only. Early English, Fumed or Weathered finishes are most popular. Large 
Variety of Leaded Glass, Etc., makes line still more adaptable and salable. 


Get Se Catalog No. 20 Attractive Discounts to Dealers 
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Theff/& Manufacturing Company 


162 Union Street Monroe, Michigan 
New York—The $2 Manufacturing Co. Chicago— Associated Stationers Supply Co. 
A. H. DENNY, Mgr. E. E. BLANKEMEYER, Gen’! Mgr. 
52 Park Place 201-215 North Franklin St. 
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Sf ets “1220” Files 


Made in Letter, Legal Cap and Invoice Sizes---a range of 
widths that will care for most of the demands of busi- 
ness. The Letter and Legal Cap widths are made two, 
three and four drawers high, the Invoice size five drawers 
high. A varied assortment of drawers enables one to ar- 
range a cabinet that will care for unusual or special filing. 
Drawers roll freely on double roller bearing supports, and 
have extension slide which keep them in horizontal posi- 
tion when withdrawn from cabinet. Self-locking follow 
blocks keep contents in vertical position. Drawer 
fronts and tops of cabinets are five-ply Quartered Oak 
veneer---warp and split proof. Sides and back are hand- 
some panelled Plain Oak. Cabinets are also made in the 
rich Mahogany Finish. The Dull or Velvet, Golden and 
Natural Oak and the Mahogany finishes make these files 
very attractive in appearance and can be readily harmon- 
ized with other office furnishings. 
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The #2 Manufacturing Co. 
162 Union Street 
Monroe -t- Michigan 





Each of the thirty frame joints of this “421” file are 
interlocked, glued and held with two screws. This 
construction makes cabinet practically wear-proof— 
racking is impossible, a very important feature to be 
considered when you sell a letter file. Drawers are full 
height, dust-protected and equipped with self-locking 
follow blocks. Indestructible fibre rollers under 
points of greatest bearing make drawers roll easily, 
even though loaded to capacity. These files answer 
all requirements where utility, service and accessi- 
bility are considered in making price comparisons. 
There are ten kinds of filing drawers that may be 
used in the makeup of one of these cabinets—an as- 
sortment to meet the filing requirements of most any 
business or professional office. Three widths, five 
heights, Golden, Natural or Weathered Oak*and Ma- 
hogany Finish. If you are not familiar with this 
cabinet ask to be informed about the popular 


Sfis “421” Files 
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1400 De Luxe Line 


The square edge design is used in the construction of these cabinets—square edged panels 
flush drawers, flush tops, etc. Fronts, tops, backs and sides are five-ply veneer construc- 
tion with Quartered Oak or the smooth, hard grained Birch for finishing surface. Drawers 
are of extra strong build, equipped with quickly 











- . Drawers 
adjusted auto-locking follow blocks to keep con- : 
, ; ae : Remain 
tents in vertical position, have capacity of 5000 estianial 
e rizonta 
papers and operate in an extremely easy man- ‘ 
‘ F When 
ner. When withdrawn from cabinet, drawer is ; 
. , aos . Withdrawn 
held in horizontal position by steel side suspen- 
From the 


sion slides. This extension slide is of our own 
design and isa noiseless perfect working device. 
So easily 
does this eight- 
roller slide and 
bearing work 
that a very 
slight effort is 
required toopen 
and close the 
drawer. Heavy 
rubber bump- 
ers prevent Noiseless 
jarring when Frictionless 
closing drawer, ellers 
Each drawer Under slides 
has removable provide bear- 
rod for locking- ings with 
in eyeletted drawer in any 


Cabinet 





Eight 





ides. Trim- position. Just 
te ithb on a touch—and 
edwi Tass, it’s open or 
square edged  elosed. 
label holders No. 1404 
and pulls. Panels are non- our Drawer Letter Width 


removable, the flush top con- 
struction precluding this 
feature. Made only in the 
four drawer heights in Letter No. 1454 

and Cap widths and furn- Four Drawer Cap Width 
ished in Golden or Natural No. 1421—4" Leg Base for No. 1454 
Quartered Oak or the beauti- 

ful Mahogany finish. Four inch, brass ferrule equipped, 
tapered leg bases made for either size. Automatic locking 
device with paracentric key supplied when specified. 


The Sic Manufacturing Co. 


162 Union Street 
Monroe “2 Michigan 


No. 1420—4" Leg Base for No. 1404 





New York Office—52 Park Place Chicago’ Display—201-215 North Franklin St. 
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Improved Swinging Attach- 
able Desk Stand 


Can be attached to either end of any style desk and will 
provide additional space that can be used for typewriter, 
reference book, card index tray, telephone, etc., but of 
especial value for stenographers’ use while taking dicta- 
tion—very much handier and more practical for this pur- 
14" x 18" Tops pose than using slide shelf of desk. Locking arrangement 
Furnished in of the Improved 
Golden, Natural or Swinging Desk 
Weathered Oak or ‘Stand is so 
Mahogany finish ple, efficient, 
long wearing 


Swings Free or Locks device—easy to 
operate and 


in Any Desired Position at ge 
positive in its 


action. The 14" x 18" wood tops are furnished in either Golden, 
Natural or Weathered Oak or Mahogany finish. Always order by 
number and specif 

— dacaon for Under-View of Swinging Stand 
wood top. Golden Illustration at right shows an under-view 
sent if not specified. of the Improved Swinging Stand. To give 
complete satisfaction a device of this kind 

No. 5—Black Enameled are ‘ 
Metal Frame. must have rigidity. The cast iron frame 
Sth: siciittiend Genper and connecting wire rods in conjunction with the simple yet effective locking device (a 
anes ey — a sectional view of which is shown) provide this rigidity requirement. Swinging Stands 
are shipped in knocked down form in a strong fibre carton measuring 24"x 15"x 21". 
Can be quickly and easily assembled ready for attaching. Weight ten pounds. 


Stationery Storage Cabinets 
Furnished Regular in Golden or Natural Quartered Oak and Mahogany Finish 


Handy Cabinets for keeping enough sta- 
tionery, envelopes, etc., for current use, 
at hand, easily accessible yet protected 
from dust and flies. Keep your desk and supply 
drawers neat by using these cabinets in your office. 
Both the No. 140 and No. 150 Stationery Cabinets have 
compartments for letter, cap and note size papers, 
invoices, large and small envelopes, etc., and a drawer 
for carbon papers, erasers and miscellaneous ac- 
cessories. Are solidly constructed of seasoned lum- 
ber. The Quartered Oak is nicely flaked. An ornate 
and practical necessity. No. 140 has a three-ply lid 
which raises and recedes. This effectually covers 






No. 7—Nickel Plated 
Metal Frame. 





your stationery yet makes access easy. Both styles No. 150 
have rubber feet to prevent marring desks. The With O n Front 
No. 140 With Drop Lid neatness of your stenographers’ desks will be re- norte Wide Dec 


High Wide Deep flected in the letters written. A Stationery Cabinet . , nae - - 
. ° S 
No. 140—Outside 83" 95" 153" is a good investment and is always appreciated by No. 160 Ontette 1” a men 
Drawer Inside lie" 8k* 143" the users. Drawer Inside 1j¢ 84 143 


Legal Blank or Electro Cabinet 


A six drawer cabinet that can be utilized for the storing 





of stationery, legal blanks, etc. Made strong enough to Outside; Dimensions 
hold engravings, electrotypes, small type forms, etc. 10g" High 

Case is corner-locked, drawer bottoms have finger hole in 10" Wide 

front to aid in raising papers. Rubber feet under cabi- 154" Deep 


net prevent marring polished surfaces. Cabinet can be 
purchased with or without drawers. Horizontal parti- 


D Insid 
tions under each drawer extend full depth of cabinet. "temas 





13," High 
Always order by number and specify finish desired. 33" a “ 
Furnished regular in Golden or Natural Plain Oak or Ma- 145" Deep 


hogany finish. Weight 12 pounds. No. 814—With Drawers 
No. 418—Without Drawers 


Ly e 162 Union Street 
The J#/&* Manufacturing Co. Monroe, Mich. 
Minin 
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Export Managers Discuss Payments From Overseas. 


Investigation by the Export Managers’ Club 
of New York Was Reported in Advertising 


and Selling by W. R. Cummings, Foreign 


Sales Manager, Monroe Calculating Machine 
Company. 


N DISCUSSING exchange and methods of aiding Hard Rubber Like Your Fountain Pen 


customers over periods of depression we are deal- 





ing with phases of export work which are com- The Stickney Pencil represents the very latest 

paratively new. Never in the’experience of any development of the mechanical pencil using thin ever 
of us have world-wide financial and trade conditions been pointed leads. The following exclusive Stickney 
such as they are today. The subject of credits is too seri- Features lift this type of pencil from a piece of 
ous a one to speculate on—too far-reaching a subject for jewelry to a practical every day useful tool which 
merely individual treatment. For this reason the Export everyone can use to advantage. 


Managers’ Club of New York recently thought it advisable 
to conduct a general investigation among export managers 
in widely diversified lines, and get facts as to their indi- 
vidual practices, plans and experiences. Letters were sent 
out to a large number of concerns, most of them repre- 
sented in the membership of the Club, asking a few lead- 
ing questions aimed to determine what they were doing 
to aid their customers during present conditions. Among 
the replies received, about forty-five gave answers suff- 
ciently comprehensive to contribute data presented in this 


Exclusive 
Stickney Features 


Hard Rubber Stem 


Hard rubber being a non-conductor 
of heat, never feels cold and clammy 
to the touch, hence can be used con- 
tinuously without fatigue to the op- 
erator. The polished finish is the solid, 
pure hard rubber itself and the longer 
it is carried the better it looks. Hard 
rubber will not tarnish nor corrode 
and always feels warm and velvety. 


report 

Ine of the questions asked: What terms and methods 
of payment have you found most satisfactory to all parties 
in view of depreciated exchanges? 

[he answers indicate that American manufacturers real 
ize that they are face to face with the necessity of granting 


time to foreign buyers if they are to hold their markets Exposed Eraser, Pinned into 


against foreign selling competition. It cannot be said Place 

+ they are fill et} ; war credi . < “e , 
that tney are ully meeting pre-wat credit term granted An exposed eraser, always ready 
by Europe, but the tendency is in that direction \ great for use and cannot be rubbed out of 
; I J 


Bits socket because it is pinned into 

place. The use of a pencil rather 

than a fountain pen, indicates that ‘ 
the writing is of a temporary nature i 
and erasive changes may be desired, 

hence a firm, exposed eraser is pro- 

vided. 


many of them state frankly that, whereas, formerly they 
did thus and so, naming rather drastic terms, they now see 
the wisdom of meeting, at least half-way, the wishes of the 
customer, as a standard export policy. In one or two 
cases, a year, in others six months, and in many cases 120 
days, was mentioned as being the time granted—some on 
open billing, but the majority on a documents-against- 
acceptance basis One concern, a very successful export- 
ing manufacturer, said they had no standard terms, but 
sold goods in full conformity with the customs of the 
country with which they were doing business, adding that 
they did not wish to invite antagonism by doing other- 


Visible Lead Magazine 


The number of leads in the maga- 
zine as well as the amount of tnused 
lead in the writing chamber can be 
instantly determined by the single, 
simple motion of withdrawing th- 
crown as far as it will go. No pat. 
of the pencil need be taken apart. 


wise 
Ninety Days’ Prevails. 

Ninety days seems to be the most frequently mentioned 
time for which drafts are drawn, in nearly every case dat- 
ing from aneene ince. Some houses spread the payment by 
drawing, say, one-third at thirty days, one-third at sixty, 
and one-third at ninety days. Others divide the amount 
of the invoice into quarters, drawing at thirty, sixty, 
ninety and 120 days’ sight respectively. 

\ variation in the ninety-day plan was found in the case 
of a concern that sometimes asks the customer to establish 
credit in New York sufficient to cover freight and insur- 
ance from factory to destination and return, drawing for 
the balance at ninety days. If the goods are sold before 
the draft matures, the customer pays on delivery from the 
foreign warehouse. If the draft is not met, the goods are 
returned. 

It is rather significant that where a manufacturer men- 
tions a thirty or sixty-day draft, he frequently states in 
almost the same sente nce that he is lenient with extensions, 
indicating his feeling that thirty to sixty days is not 
enough to meet the present trend. 

The mention of draft extensions brings us closer to the 
real situation as it exists today, for here is where the 
manufacturer begins to feel the pinch of aiding customers 
er the period of depression. 

Extensions take two forms: those upon maturing drafts 
covering goods that have already been received; and those 
upon goods enroute. In the latter case some firms grant 
extensions of sixty to 120 days and sometimes longer 
rather than accept cancellations and refusal of drafts. In 
the former case, where goods are already in the hands of 

the c Tr culenainen are being freely granted for the The Waldref Manulacturing Co., St. Paul, Minn. ' 


customer, 


Steel Spring Tip 


A perfect operating tip in a pencil 
is as important as a good spark in 
the cylinder of an automobile. The 
lead at the writing point of the 
Stickney Pencil is firmly held by two 
steel spring fingers, yet the lead is 
free to be expelled as required by a 
slight turn of the crown. The com- 
mon trouble in the solid rifled tip, of 
the lead’s clogging and having to be 
drilled out, is entirely eliminated. 


Lead Refill 


A metal refill case containing seven 
thin leads, the cap of the refill case 
being a new Stickney Eraser, pinned 
into a new crown, The cap of the 
lead case goes onto the pencil, thus 
providing a new eraser and the old 
crown with the worn eraser covers 
the refill case. This refill case makes 
a handy vest pocket eraser for users 
of any mechanical pencil. 








The Stickney Pencil is sold exclusively by the best 
dealers. Price of pencil $1.00 in the United States, 
$1.25 in Canada. Refill cases 25 cents each in the 
United States, 35 cents in Canada. 


same periods, and often a second deferment is made on the Maw York Glhec: Chicago Display: Associated 
same bill. - ; ‘ 
When called upon for a draft extension it is well to 225 Fifth Avenue pomp fag Pe 


consider whether some modification of a straight exten- 
sion is not possible. For example, particularly on a second 
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OQuigley-Secoy 
line 
Accessory Office Furniture 


Wardrobes 


Stationery Supply 
Cabinets 


Telephone Tables | 
Costumers 


Umbrella Racks 


FINISHED IN 


QUARTERED OAK 
MAHOGANY 
WALNUT 

IMIT. MAHOGANY 
IMIT. WALNUT 


Distinctive Designs 
Durable Construction 





No. 63 


OFFICE FURNITURE DEALERS: You will be 
pleased with the attractive designs which make u 
the Quigley-Secoy Line. Let us send you full 
particulars. 


The Quigley Furniture Co. 
Office Desks and Tables 
WHITESBORO, N. Y. 
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extension, some ask the customer to deposit in a local bank 
designated by the manufacturer the amount of the draft on 
the date it falls due, adding interest for the time for which 
further extension was proposed. If, at the new due date, 
when the funds are transferred to the manufacturer’s 
home bank, the exchange rate is more favorable, the cus 
tomer is rebated for the difference; if the exchange moves 
further against the customer, he makes up the difference. 

This plan is undoubtedly the safest basis on which to 
grant an extension, where the exchange rate is the princi- 
pal reason for deferment. Where it is not feasible, and 
the customer is in good standing, the split-extension plan 
in recommended. 

By split-extension I mean that if the bill has already run, 
say, ninety days, the better procedure is not to extend it 
for the full amount, but demand perhaps twenty-five per 
cent of it at the first maturity date and extend the balance 
according to the circumstances of the case. In other in 
stances the first draft may be withdrawn and new drafts 
sent, drawing one-third at thirty, one-third at sixty and 
one-third at ninety days’ sight. 

Procedure along this line is to be recommended, particu 
larly where there is reason to believe that the customer is 
laboring under the impression that with an extension of 
time the exchange is bound to improve and that he can 
price his goods at more favorable rates than currency quo- 
tations warrant. When he does this he is gambling in ex 
change, and expects to use the manufacturer’s capital in 
the speculation. 

On this point one of the letters I received says: 

“We think that the feeling in foreign countries is begin 
ning to change somewhat as to the probability of an im- 
provement in the exchange. We have continuously writ 
ten all of our friends that the only way for them to do 
business, in our opinion, is to figure their goods at the 
present rate of exchange and make their prices accordingly 
We do not believe that the exchange will become normal 
for a long time in many of the foreign countries.” 


Funds Deposited Abroad. 


The question of handling funds left on deposit abroad 
was introduced into the investigation because of the in 
terest many export men have expressed in this procedure 
as a possible aid to customers. Eliminating dealings be 
tween home office and branch houses that handle their 
own credits and collections, it is found that not more than 
five per cent of the firms contributed to this data are hold- 
ing any. appreciable sums in foreign banks waiting for fa- 
vorable rates to permit transfer here. In several cases the 
practice was tried, particularly when South American ex- 
changes began to tumble, but was promptly discontinued. 

I do not include under this head funds placed on deposit 
as guarantee against draft extensions. 

Two methods are brought out as feasible to the manu- 
facturer who is prepared to allow funds to remain abroad 
for a considerable period. Both apply to cases where it is 
desired that both buyer and seller profit by an ultimate ad- 
vance in exchange rates. 

The first is to accept payment at a modified exchange 
rate and hold the funds in bank with recourse to the cus 
tomer for the difference between the accepted rate and 
the rate in force at such times after a fixed future date as 
the manufacturer finds it necessary to transfer the funds to 
his American banks in dollars. 

The second plan is to arrange that while the customer 
will deposit payment at the current exchange rate, the ac- 
count shall be corrected one way or the other on a cer- 
tain day each month to meet exchange fluctuation, adding 
interest every three months. This plan contemplates that 
when a certain pre-determined exchange point is reached, 
the funds will automatically be converted into dollars. 

Price Adiustments. 

Closely allied to the question of exchange and payment 
terms is that of price adjustment as a step in aiding cus- 
tomers in a falling market. One concern reports on this 
point as follows: 

“Where our customers have received goods just previous 
to a drop in price, and where we believe it to be advanta- 
geous to the customer and to ourselves, we have advised 
them that we will make an adjustment of price based on 
the price prevailing in New York at the time the goods 
were delivered at the foreign port. This method may be 
questioned, but what we are attempting to avoid is an 
unsold stock of high-priced material in the hands of our 
customer a few months from now, when we anticipate 
business will pick up. If we did not grant this adjustment, 
our customer would be at a disadvantage compared with 
nearby firms which had deferred buying for a short time, 
but ordered later and got the goods at a lower price.” 








——————— 
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ai\ chair iron 
roved wort 


No. 336 
TYPEWRITER IRON 


This Chair Iron has a clean cut graceful appearance with more 
strength and less weight than a casting. 

The Spider Arms are of pressed steel. The height variation 
is easily obtained through an adjuster screw bearing threaded to 
its full length (2”), making it secure from any wobble. The shaft 
is of cold drawn steel extending full size through the hub. 

The Hub itself is of pressed steel with unbreakable dove-tailed 
sockets for the legs. The Bottom Plate collars the hub and is held 
in place by eight screws. 


MADE UNDER OUR OWN PATENTS 


COLLIER~KEYWORTA CO. 


GARDNER,MASS., U.S.A. 
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Board Clips 
Vertical File Trays 






Legal Envelopes 








Anything and Everything 
for the office — Stationer’s 
Goods, Filing Cabinets and 
Supplies, Safes, Desks, 
Chairs and Sectional Book- 


cases. 


Desk Trays You offer your customers 
Highest Quality at Lowest 
Prices, backed by a name 
of national reputation built 
upon square dealing, when 
you sell Globe-Wernicke Goods. 


Write us for particulars. 








Card Index Outfits 





Every De 


¢ Globe“Wernicke Co. 


CINCINNATI 





















he 
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In other cases concessions of this type have been r: 
ported, particularly where prices dropped while goods were 
in transit, such concerns even guaranteeing such protection 
to their customers in advance of shipment. Such conces 
sions cut into the manufacturer’s profit on the transaction 
involved, but they are regarded as a strong factor in hold- 
ing a customer’s good will for future trade. 


United States at Postal Congress. 

The appointment of O. K. Davis, chairman of the ad 
visory committee on foreign mails, as chief representative 
of the United States government at the Pan American 
Postal Congress, to be held in Buenos Aires, Argentina, 
marks a new step forward in the development of closer 
relations between the Government at Washington and the 
business men of the country. 

Mr. Davis is chairman of the advisory committee on for 
eign mails, an organization of American business men in- 
terested in the use of development of postal service to all 
parts of the world. During the last few years, this advis- 
ory committee has been working in close co-operation with 
the Post Office Department and has been able to initiate 
and secure many extensions and improvements in our for 
eign mails. Mr. Davis is also Secretary of the National 
Foreign Trade Council. 

‘The selection of Mr. Davis is a matter of great signi! 
cance to our foreign trade,” said Postmaster General Hayes 
in announcing the appointment. “Mr. Davis goes as the 
representative of the great industrial organizations of the 
country to establish foreign money order policies, postage 
rules, and other matters vitally affecting our trade with 
Pan America.” 

The other members of the delegation from the United 
States are W. L. Hoagland (Burroughs Adding Machine 
Company), H. H. Morse (Regal Shoe Company), { 
Wynne (Montgomery Ward & Company), A. A. Will 
mann, secretary the American Manufacturers’ Export As- 
sociation, Otto Praeger, assistant postmaster general. 

The Congress, which meets in Buenos Aires in August, 
will consider matters affecting letter mail and printed mat 
ter. Among the suggestions given the delegation by the 
business men of the United States, through the medium 
of the advisory committee on foreign mails, are the fol 
lowing 

Extension of domestic rates on letters and printed mat 
ter to all Pan-American Countries. 

Removal of taxes on printed matter entering a country 
by mail. 

‘Elimination of consular invoices on parcel post ship 
ments, especially on those of less than $100 value. 

Standardization of customs declarations and customs 
procedure in simplified form throughout all Latin Amer 


ica, 

Extension of registered mail service to all Pan-American 
countries, and increase in indemnity obt inate to at 
least $50.00. 

Removal of prohibitions on the import of articles by pat 


cel post, and agreement to admit any article not barred by 
the mails of the country of origin. 

Increase in weight limits of parcel post to fifty pounds, 
and in measurement to seven feet combined length and 
girth 

Extension of direct money order service to all Latin 
America, and eventual establishment of parcel post C. O 
D. service 


House Organ Philosophy. 


All play and no work makes Jack a jack-ass.—The Hub 
Guide Post 


f 

S 
<< 

t 


No matter how young a prune is, 
wrinkles.—W oodstock Keyboard. 
x x 


It doesn’t matter so much whether you fall, so long as 
you pick yourself up again and go on.—Security Salesman. 


* 

You can pay for a man’s brains with money. But his 
heart demands the reward of kind words The Mimeo- 
graph Stencil. 

+ * 


The way to get business is to make business. The way 
to revive buying is to revive selling. And the time to do it 
*s now Dixon’s Graphite. 


IANCES 


wilido 
the work of 


5O 


typists 


You om USE the 


OTOSPEED 
STENCIL DUPLICA 


—and SELL it, Too 


Speed up! Your salesmen need help. Pave the 
way for them with clean-cut, stimulating advertis- 
ing. Print it on the Rotospeed. Form letters, 
illustrated circulars and price lists. The cost is 
almost nothing. 


Here’s What Happens 


Your customers are looking for an economical, 
trouble-proof duplicator—a simple, easily-oper- 
ated machine—a money-maker and a time-saver. 
They want the Rotospeed. We know it. More 
Rotospeeds are being bought today than ever be- 
fore in the history of our business. The remark- 
ably low price, $43.50 complete, makes it a rapid 
seller. Let your salesmen take the orders—at a 
good profit—and don’t forget that the supply 
business is a constant source of additional profit. 


Nationally Advertised 


The Saturday Evening Post, American, System, 
Business and thirty other publications are run- 
ning Rotospeed advertising. Sales are being 


made every day in your territory. Do you want 
them? 


Our Plan Will Help 


Write now for details of the Rotospeed sales 
plan. Let us show you how we can be of help in 
increasing your profits. 


The ROTOSPEED Co. 
DAYTON, OHIO 
Agency Division 
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High Grade 

Carbons and Ribbons 
do not 

“Just Happen” 


They are built only by expe- 
rienced workmen, having at their 
disposal well selected, high grade 
raw material, and suitable me- 
chanical equipment. 


Ault & Wiborg Carbons and 
Ribbons are manufactured under 
practically ideal conditions, to 
secure at all times most satis- 
factory results. We are alive al- 
ways to the necessity of keeping 
our products up to the highest 
notch of perfection, and are con- 
tinually working in our labora- 
tories to develop articles which 
may prove superior to those used 
in the past. 











A quick action service depart- 
ment is maintained for our deal- 
ers, and this means that they se- 
cure from us practically perfect 
service in the filling of orders. 


The Ault & Wiborg Line—su- 
perior Carbons, fine Cotton Rib- 
bons and the famous Typewriter 
Ribbon—of Silk. 


he AULT & 
WIBORG Company 


CINCINNATI, OHIO, U.S.A. 


























Kepley Heads Helsbels, Inc. 


O. H. Kepley, whom many people in the office equip- 
ment world will remember on account of his activities in 
this field, the last position he held in the industry having 
been with the American Multigraph Sales Company, is 
now president of Helsbels, Inc., 127 North Dearborn street, 
Chicago. Mr. Kepley has had a broad experience in the 
business world. He has been a newspaper publisher 
and owner and for several years was connected with the 
Keystone Subsidiary of N. W. Ayer & Son. During a 
part of the time he was connected with the American 
Multigraph Sales Company he worked with the Carnegie 
Institute in the Bureau of Salesmanship Research, where 
he became well acquainted with Dr. Walter Dill Scott 
and Dr. Arthur A. Hamerschlag. The work conducted 
in this bureau Mr. Kepley found of much advantage in 
his position of field sales manager for the Multigraph 
Company. 

Helsbels, Inc., is a new concern organized on February 
1, 1921, for the purpose of marketing an alarm device to 
be attached to automobiles for the prevention of theft. 
This device is ingeniously constructed and consists of a 
floating electrical switch which is thrown into contact 
by the slightest vibration, contact being released as soon 
as the vibration ceases. The alarm consists not only of 
the switch but an armored device as a container for it. 
The alarm sends forth a shrill and continuous sound as 
soon as any one tampers with an automobile equipped 
with the device, stopping automatically as soon as the 
car ceases to be tampered with. It is said that the alarm 
has ignition switches connected with and protected by 
more than a million combinations. The device is secured 
to the running board of the car. The company has per- 
fected a sales organization which already covers the 
greater part of the United States. 


Globe-Wernicke Open New Orleans Branch. 


So satisfactory has been the volume of business devel 
oped in the South for its products that the Globe-Wer- 
nicke Company has decided to open a branch in New 
Orleans, where it will maintain one of the finest office 
furniture show rooms in the South and distributing head- 
quarters for a large territory. The company has suc- 
ceeded in obtaining one of the largest buildings on Camp 
street, in the midst of what may be termed “Stationery 
Row.” 

These roomy premises have been the home of Schu- 
mert-Warfield, Buja, Inc., one of the most important sta 
tionery firms of the city. The members of the firm having 
decided some months ago upon its dissolution, its large 
stock and equipment have been sold, its ‘affairs liquidated 
and this fine building at 417 Camp street vacated. 

The building will be remodeled and improved, work 
having already begun so that the alterations may be com- 
plete by October Ist, the date set for the opening of the 
new branch. 


Lithuania Parcels Transmitted Through Poland. 

By reason of a special convention entered into by 
Poland and Lithuania packages for certain places in cen- 
tral Lithuania will be treated as if the packages were for 
Poland, and dispatched from New York to Danzig for 
onward transmission therefrom to destination through the 
Poland postal service. The list of the post offices covered 
by the special arrangement is as follows: Wilno 1, Wilno 
2, Oszmiana, Swieciany, North Swieciany, Podbrodzie, 
Troki, Nowa Wilejka, Ignalino, Worniany, Lanwarow, 
Lyntupy, Swir, Rudziszki, Soly, Mejszagola ag, Niemenc 
zyn ag, Komaje ag, and Hoduciszki ag. Packages should 
be marked “Lithuania via Poland” in order to secure 
proper distribution from New York post office. 





Bulgarian Chamber Wants Catalogues. 


The Chamber of Commerce and Industry, at Rustchuk, 
Sulgaria, has requested the United States Consul at Sofia 
that American manufacturers send material for its cata 
logue file. They will be placed at the disposal of local 
merchants. 


Parcel Post to Spain. 
A parcel post agreement with Spain is now in effect 
It provides for the interchange of parcel post traffic be 
tween Spain and the United States. 
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MUNSON 











Thousands 
of possible sales for 

International typewriter 
keys right at your door. 


VERY customer who buys typewriter supplies of any kind is a prospect for a set 
or sets of International Keys. Sell them on the thought that they increase 
operator’s speed, quiet machine noises, and take the glare out of the keyboard (the 
great reducer of all-day efficiency). Then again they may have some other keys 
already installed. Keys wear out—sell them replacements. There’s profit in sales 
suggestion—and selling International Keys. 
International Keys are quality goods are supplied in boxes bearing your 
as good as the best—You know the name and address. They advertise 
Munson reputation for square-dealing your store not only as the place to 
and quality—we stand back of every buy rubber keys but as the place to 
set—they must meke good. go for supplies of all kinds. 
Stock International Keys and make a Keys come in green, black and white 
liberal profit. rubber in all languages. 





International Typewriter CushionKeys Ask about our dealer co-operative plan. 


MUNSON SUPPLY COMPANY 


























| | Srternational rveewnrren | 23 CITY HALL PLACE NEW YORK, U.S. A. 
{| @ Pe CUSHION KEYS 
yn —BRANCHES 
————— ~ == Boston Cleveland Minneapolis Pittsburgh 
AIXST . Buffalo Detroit Newark, N. J. San Francisco 





Chicago Los Angeles Philadeiphia Toronto, Can. 
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The 
American 
Combination 
Register 


is a combined Adding Machine 
and Cash Register— 








TWO MACHINES IN ONE 
AT THE COST OF ONE 








It completely provides any informa- 
tion or detail of sales or expenses, and 
it is flexible and easily adapted to any 
business. 


Either or both machines instantly 
available. 


CASH REGISTER CAPACITY: 

One Cent to One Thousand Dollars. 
Provides a permanent record of each 
transaction, classifying the sales of 
nine clerks and nine departments, and 
showing each item as Cash, Charged, 
Paid-Out or Received on Account. 


ADDING MACHINE CAPACITY: 
One Cent to One Million Dollars, and 
preduces beautiful machine made 
monraly statements. 

For Europe, address all correspond- 

ence to our European Director of 

Sales: M. Piero Castelli della Vinca 


Avenue de Villas 46 Bruxelles, 
Belgium. 


American Can Company 
Typewriter and Adding Machine Division 
1230 Monroe Bldg. Chicago, III. 
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A Remarkable Wholesale Catalogue. 


The Associated Stationers Supply Company, Inc., 
Wholesale Stationery and Office Supplies, 201-215 North 
Franklin street, Chicago, have just issued for 1921-1922 a 
catalogue containing 240 pages. In many ways this cata- 
logue is unique. It contains as a frontispiece a picture of 
the building which houses the Associated Stationers Sup- 
ply Company, followed by a comprehensive alphabetical 
index, listing everything mentioned in the catalogue 

The catalogue itself is remarkably comprehensive in so 
far as the stock of the commercial stationer is concerned. 
It is not intended to meet the requirements of the drug 
store, but of a stationery store, and to this end nothing 
has been left undone to make the book as useful as time 
and great care permitted. 

One of the original features of the catalogue is the fact 
that the manufacturers’ numbers are used throughout. 
This is of no little practical advantage to the user of the 
catalogue, because it enables him to order in emergency 
as well from the manufacturers as from the Associated 
Stationers. A great deal of money was spent in producing 
illustrations not all of which were by any means supplied 
by the manufacturers. The company itself produced 
plates and drawings which they used to bring out their 
own ideas of what a suitable catalogue ought to contain 
For instance, we observe in the pencil section, not only all 
the usual illustrations of pencils, but another well con- 
ceived cut which illustrates by halftone reproduction the 
kind of marks made by drawing pencils of different de 
grees of hardness. 

Turning to the social stationery section, we find in 
addition to illustrations of stationery packages, some very 
instructive line drawings of the different types of envelopes 
known by various names. Thus the customer can order 
by name and know exactly what he is going to get. The 
same holds true in commercial envelopes, which are illus- 
trated according to the name under which they are known. 

In the loose leaf section all of the different forms are 
correlated so that related forms fall in the same sections, 
thus avoiding confusion. 

Plates illustrating the various columnar forms are re 
markably complete and accurate as to detail, giving the 
customer the advantage of accurate illustrations in the 
selection of standard forms. 

To illustrate the care with which this catalogue has been 
prepared, it is interesting to note, in such an item as twine, 
for instance, the company has been at great pains to illus- 
trate by means of halftone illustrations the different kinds 
and sizes of twine, from sea island cotton to coarse hemp. 
Ten different kinds of twine are thus illustrated, faithfully 
representing the size of the strand in each case and the 
appearance of the twine itself. This was an expensive 
piece of work, requiring great accuracy and skill in repro- 
ducing faithful representations of these various strands. 
The column in which this matter appears presents every- 
thing which the average dealer would need to know in 
selecting a stock of twines to meet the requirements of 
his customers. 

The catalogue throughout is not merely a catalogue, 
but it is a book of reference for the busy stationer, inas- 
much as it contains almost an encyclopedic presentation 
of the commercial stationery lines. 

The company offers to send a copy of this catalogue to 
any legitimate stock-carrying stationer. 

The Associated Stationers Supply Company was organ- 
ized four years ago. Throughout the war it conducted 
business on its original catalogue which the new work 
replaces. The company was organized in the belief that 
there is a fine chance in Chicago for a wholesale stationery 
house catering exclusively to the commercial stationers 
throughout the West. The success which the company 
has already achieved contirms them in their original belief 


Discussion on Taxing Our Traders Abroad. 


The National Foreign Trade Council, India House, Han- 
over Square, New York, N. Y., has issued a booklet, “The 
Unwisdom of Taxing the American Trader in Foreign 
Countries.” It advocates policies which accord with the 
views of the Chamber of Commerce of the United States, 
and of similar bodies in Buenos Aires, Rio de Janeiro, Sao 
Paulo, Mexico City, Shanghai, and elsewhere. The booklet 
is based on an investigation conducted by the National 
Foreign Trade Council. It cites four specific cases show- 
ing the burdens which American traders abroad are 
obliged to carry in competing with citizens of the countries 
in which they operate. 





oe 





—_— 


CUN SOF ee 





aS 





Sell the Original Handypad Line 


and You Satisfy Your Customers 


Higher in Quality and Lower in Price than Any OtherMemo Pad 
648 New Handypad" Dealers in July~© 





4 


A 
Useful 
and 
Profitable 











STYLE A 4. - To Attach to Telephone. 
HANDYPAD TELEPHONE WRITING PAD HOLDER, WITH READY REFERENCE INDEX. 
Patented Alphabetical Index Guide for Telephone Numbers is a Wonderful Feature. Capacity of Index, 
» Names, and when you see how compact the index is for its big capacity, how it's out of the way when 
n use, and how easily it can be consulted, you'll vote this ‘‘Handypad’’ to be the most useful phone 
ce you ever had the pleasure of seeing. Index Sheets are made of strong smooth Jute Manila---the ideal 
Stock’’ for that purpose. Base made of Heavy Stamped Steel, Richly Black Enameled. Quickly and 


irely fastened to Post of Telephone. Size of Writing Surface. 34x3%4 inches. 





Packed in Individual Boxes, with Paper Pad and Index complete. 
(125 Sheets to Pad) 


. * =x Pads 
List Price $31.25 Per 100 onan Net. Per 1000 $20.00 Net. 








THE NATHAN M, STONE CO., CHICAGO, ILL. 
| Gentlemen :~Please ship vid... wate SYTTTTT Tit. the following:- 


FREIGHT, EXPRESS or PARCEL POST 


The Extra Pads}|_ Quantity ~~ | 40% Price Total | Please 
Net A 3 Handypads| . 


N (, a Per 100 D 3 Handypads| .45 — 
athanM.Stone 0. : $2.50. A 4 Handypads|_.75 
PATENTEES «xo MANUFACTURERS : Per 1000 D4 Handypads .90 
‘ $20.00 7 a |) | 
2000-2024 N. Major Ave. | Total Amount of Order | 
‘ “| | We want your Counter YES © | nome 
Chicago - | Display Stand ee 
We will Faithfully Use YESSO| © 
Mail Inserts NO O]} '°* 


Quantity Like Sample Buver 








_—_——_— Quantity 


Extra 
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EALERS DISCOUN] 
40% or ovannry 


TERMS 2% 10 DAYS, 30 DAYS NET F.0.B. CHICAGO. 


STYLE D4. For DeskUse. 


WITH INDEX 


List Price $1.50 

















Big 








 gswzedD. — ~pPr ofit © 
Re Doskce.  STYIEA3. 
List Price .75¢ List Price 50¢ 


The Nathan M. Stone Company 
2000-2024 N.Major Ave. = — _ Chicago, Ill. 
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Telephone Book Holder 
OPEN-BOOK-REST 


PATENTED 


The Telephone and Telephone Book Holder is manufactured to serve several purposes. Without the Telephone 
Extension, the Book Holder alone is especially adapted for Telephone Switchboards, and without the Book Holder, 
the Telephone Extension Arm is the most practical and efficient on the market. 

The Telephone Book Holder is also adapted for the wall, giving service for the Telephone, also holding City Di- 
rectories, Reference and Bill Books, Catalogs and Periodicals. The generality of the whole device is recognized as 
the best selling Telephone and Book Holder appliance on the market. 

Your Telephone Directory is always OPEN, even when CLOSED, holding a busy telephone subscriber’s number 
where you left it. Your telephone is attached to an extension, systematizing the Telephone Directory and the Tele- 
phone in the most up to date manner. Your Telephone and Telephone Directory are OFF YOUR DESK and yet 
ON YOUR DESK--sounds strange, but these are exactly the reasons that office efficiency experts endorse the Tele- 
phone and Telephone Book Holder, because it saves TIM E, LABOR and WORRY. 


Double Flat Top Desk Single Flat Top Desk 


510 


For any 


Desk 
Outfit 





The Telephone 
and _ Telephone 
Book Holder and 
Telephone Exten- 
sion can be at- 
tached to the right 
or left end of ei- 
ther a flat top or 
roll top desk—it re- 
volves in any direc- 
tion—also in the 
center of a double 
flat top desk, re- 
volving in such a 
way as to serve 
both occupants of 
the desk. 


ORDER 
ONE 
NOW 


We have just completed and equipped a factory in Dansville, New York, where we manufacture our device 
entirely, and are now in production, and in position to allot territory to Distributors and Sales Organiza- 
tions thruout the United States. We invite correspondence. Write us fully and frankly. Tell us exactly 
what territory you can cover, and any other facts that you think we should know. Your letter will be 
given immediate and full consideration. Address all correspondence to Department A, 


THE TELEPHONE BOOK HOLDER CO. of NEW YORK, Inc. 


Main Office and Factory—DANSVILLE, N. Y. 
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Junior Stationery Cabinet 


60 im. high, 18 in. wide and 18 in. deep. Four Fred Medart Mfg. Co. 


fixed shelves. Its smaller size allows it to fit into 
limited space. 





Stationery Cabinet 


72 in. high, 35 in. wide and 18 in. deep. 
Divided into five compartments by four 
adjustable shelves. Ample space for 
office supplies, printed forms, etc. 
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STEEL Office Furniture is 
Displacing Wood 


BUSINESS MEN everywhere are adopting 
steel as the standard office equipment 
progressive dealers are meeting this demand 
with profit to themselves. 


MEDART Steel Office Cabinets should be one of the 
most important items in your Steel Furniture Depart- 
ment. A demand for them already exists, and this, 
combined with their utility and efficiency, insures sales 
with minimum effort. 


The margin of profit is very liberal. The investment 
consists of one sample of each cabinet and a small ad- 
ditional stock. 


Be the first in your community to show this modern 
office necessity — it will add to your reputation and 
profits. 


Write today for full information, covering illustrated 
literature, prices, discounts and selling helps. 


Potomac and De Kalb Sts. St. Louis, Mo. 


New York: 52 Vanderbilt Ave. San Francisco: Rialto Bidg. 








Stenographer’s Individual Cabinet Sanitary Steel Wardrobe 
24 in. high, 21 in. wide and 21 in. deep. Just the height 72 in. high, 35 in. wide and 18 in. deep: 
of an allie desk. Puts all stenographer’s supplies with- Does away with coat hangers and wal i 
in easy reach, saving time and steps. racks—presents neal appearance, saves H 


time and confusion. 


DAR’ 
j : 
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(Chicago Stationers’ Outing.—Continued from page 40.) 


I. Coon, S. D. Childs & Co.; George Cormack, Wilson 
Jones Loose Leaf Company; Chas. F. Evans, Sanford Ink 
Company; M. F. Gallagher, P. F. Pettibone & Co.; W. S. 
Hanna, The Carters Ink Company; John Lyng, Horders, 
Inc.; Oscar F. Modene, Marshall-Jackson Company; Chas. 
C. Mueller, Jos. Dixon Crucible Company; George Rams- 
kill, Dennison Manufacturing Company; Herbert Schnable, 
Stevens, Maloney & Co.; F. C. Segersten, Stromberg, Allen 
& Co., and R. E. Spaeth, of Eberhard Faber. H. J. Coon 
was the starter and M. F. Gallagher the announcer. The 
judges of races were Herbert Schnable, Lou. Edwards, W. 
O. Ferguson and Joe Hildreth. W.S. Hanna and Joseph 
Pardi served as umpires at the ball game. 

\s the time for giving the events was none too long, 
things moved with snap and energy from the word go. 

The pic-nic was a success, if a good time for everyone 
makes such an event successful. Despite the heat every- 
ye was cheerful and no one downhearted Mr. Ogren 
kept open the way of retreat to the soda water stand and 
was not observed to risk for, very long any danger to 
his strategic position 

The association is indebted to the following firms for 
their liberality in donating prizes: 

Automatic Pencil Sharpener Co., Autopoint Pencil Co., 
3aldwin Stationery Co., Boorum & Pease Co., Burr Vack 
Co., Carter & Allen, Carters Ink Co., S. D. Childs & Co., 
Geo. E. Cole & Co, Commercial Stationery & L. L. Co., 
Condax Cigarette Co., Conklin Pen Co., L. M. Stationery 
Co., Lefax Mfg. Co., Marshall-Jackson Co., Louis Melind, 
Meyer & Wenthe, National Blank Book Co., Parker Pen 
Co., Peerless Wire Goods Co., P. F. Pettibone & Co., Rid 
dle & Wunderle Co., Sanford Mfg. Co., Schaffer Pen Co., 
Jos. Dixon Crucible Co., Eaton, Crane & Pike Co., Ester 
brook Pen Co., Eberhard Faber, Faithorn Co., Ed. A. 
Garvey Co., Heinn Co., B. Hopper Co., Horders, Inc., 
Wm. A. Iden Co., Imperial Methods Co., Irving-Pitt Mfg. 
Co., Sengbusch Ink Stand Co., Shea Smith & Co., Stafford, 
S. S., Inc., Stationers’ L. L. Co., Stevens Maloney & Co., 
Stromberg Allen & Co., Samuel C. Tatum Co., Mabie Todd 
& Co., Wahl Co., L. E. Waterman Co., White & Wykoff 
Mfg. Co., Wilson-Jones L. L. Co. 


(New President Heads National Cash Register Co.—Con 
tinued from. page 33.) 


factory as a workman in the foundry learning the trade. 

In the interests of the company he visited all its agencies 
with the exception of those in Africa, Australia, India, 
Russia and Mexico. He was manager of the N. C. R. 
Foreign Department two years, until he entered the ser- 
vice of his country in 1917. In the late war he rose from 
a private in the ranks to a commission in the air service. 
Mr. Patterson has stated time and again that the policies 
of his father are the ones which will govern him in all 
that he does. 

J. H. Barringer, the new general manager, has won pro- 
motion from the ranks. He started with the N. C. R. 
Company fourteen years ago in a very minor position. He 
earned promotion rapidly and in 1918 was made first vice- 
president and assistant general manager. Mr. Barringer 
is only thirty-eight years old. It is a fine tribute to his 
perseverance and ability that he has been chosen to man- 
age one of the world’s greatest industrial institutions. 





Sharpe Heads Detroit’s Vortex Club. 


James P. Sharpe, president of the Sharpe Steel Equip 
ment Company of Detroit, Mich., has been made president 
of the Vortex Club of that city—an organization similar 
in purpose to the Rotary and Kiwanis clubs. The Vortex 
is one of the livest and largest of Detroit’s clubs for 
business men. Mr. Sharpe became a member soon after 
going to Detroit three years ago. The first year he was 
made a director and appointed chairman of the entertain- 
ment committee, continuing in those offices the following 
year. This year he heads the organization. Office Appii- 
ances is glad to know that Detroit is finding “Jimmy” 
Sharpe. He’s a go-getter. 


Aksman Takes Poland for L. C. Smith. 


Ludwik Aksman, an experienced typewriter man and 
handler of office equipment, Krakow, Poland, has been 
appointed exclusive dealer for the L. C. Smith & Bros. 
Typewriter Company for United Poland. This appoint- 
ment runs for three years from August l. 





— the details of that 
agreement with Smith? 


— he says so-and-so 


— you remember it as 
such-and-such 


— who is right? 


Had you told it to Buddy 
you could prove your 
position. 





WILSON-JONES 
LOOSE LEAF CO. 
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ALO a J 
OFFICE (jg TABLES 
TRADE MARK 9 REGISTERED 





MUTSCHLER BROTHERS CO.NAPPANEE ND... U.S.A 





Tables in the office, are either 
exponents of complete and en- 
during service or they are merely 
ornaments. There can be no 
half way division. Some tables 
are beautiful in design and finish 
but lack the rugged ability to 
withstand the ordinary table 
usage, and others present a 
durable and lasting service but 
lack the pleasant appearance. 
However, the tables that you 
should sell are the ones that 
have these two all-important 
features incorporated into one 
perfect whole. SAMSON Tables 
will afford you this opportunity. 


Also, SAMSON Tables are na- 
tionally advertised. This means 
an ever increasing market which 
is upheld by the quality of the 
tables themselves. 





MUTSCHLER BROTHERS | 


COMPANY 
NAPPANEE. INDIANA, U.S. A. 


Makers of Good Tables since 1896 


OA | 
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(High Lights on the Southern Hemisphere.—Continued 
from page 27.) 


Cape Colony is the chiet province of the country, 
although the Transvaal claims the Union’s largest city. 
The most important city in the colony is Cape Town (pop- 
ulation 171,830; 89,701 are Europeans) is the capital of 
the state of Good Hope. It is the oldest city of the Union. 
It is over 300 years old. Cape Town is an English city 
and for the most part the business men are English. There 
are Jews here. Cape Town has an excellent harbor, ex- 
tensive manufacturing industries and prosperous outlying 


regions. It is probably destined to become South Africa’s 
premier city. 

Durban (population 95,000; 40,000 are Europeans) is 
second in importance to Cape Town as a port. It is the 


leading city of the province of Natal and ranks third in the 
Union. Durban is one of the oldest cities in South Africa; 
the growth has been slow and steady. It the nearest 
port in the Union to Johannesburg. Located within a 
short distance of this port are some of the greatest coal 
deposits of the earth. It is estimated that these deposits 
will be sufficient for the needs of the world for 800 years. 
Lourenco Marques in Portuguese East Africa nearer 
Johannesburg than Durban. It is in a province occupying 
an area of nearly 300,000 square miles. It has railway con- 
nection with the Transvaal, giving it the shortest and most 
comfortable route between Johannesburg and the coast. 
The city is typically Portugese in style and carries an air 
of the continent tinged with the atmosphere of the Orient. 
There are a number of importing houses in the city. At 
the present time business is made precarious by the condi- 
tion of the Portuguese milreis. The duty on paper goods 
averages about twenty-five percent. 

Representatives of foreign concerns transacting 
ness in these provinces are required to purchase separate 
licenses in each province. In the Cape Colony the annual 
license costs £50-0-0; in Natal, £10-0-0; in Orange Free 
State, £20-0-0; in the Transvaal, £20-0-0; in Rhodesia, 
£30-0-0; in Portuguese East Africa, about £25-0-0. 

Business in South Africa is subject to alternating periods 
of prosperity and depression. 


is 


is 


busi- 
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(In Other Lands.—Continued 
Freer Now in General Advertising Work. 


Not a few of the readers of Office Appliances are ac 
quainted with the writings of Cyril C. Freer of London, 
some of whose articles on sales and publicity have ap- 
peared from time to time in these pages. Those whose 
privilege it has been to read Mr. Freer’s articles will be 
interested to learn that he has entered the general advertising 
field, having recently severed a seven years’ connection 
with the Roneo Company as advertising manager of that 
oranization. Mr. Freer is now connected with one of the 
most up-to-date advertising agencies in the British Isles— 
the Meerloo Publicity Service, Ltd. 105 and 106 New 
Bond street, London, W. 1. This concern enjoys a high 
reputation for fine ideals of service and finished and 
effective workmanship. In allying himself with a con- 
cern of such prestige in the advertising profession Mr 
Freer has joined hands with men who seek the same ideals 
he has consistently followed for twenty years. 

In 1902 Cyril C. Freer established himself in London 
as an advertising agent and consultant, before which time 
he was connected with the staff of the London Daily Mail. 
For about seven years he was advertising manager of 
the Roneo Company, and it was about the time he took 
that position that he became lecturer on advertising to 
the London Polytechnic, a position he still holds. Mr. 
Freer is the author of “The Inner Side of Advertising,” 
and of many articles and addresses on this, his favorite 
subject. 

Mr. Freer holds that the study of the buyer—his 
vironment, his interests—is the first requisite of successful 


en- 


selling. “My work,” says Mr. Freer, “is to study the 
customer and to find out how buying action can be 
started and maintained at least cost; to prepare adver- 


tising plans and advertisements based on this research and 
to carry out the details. The only test of advertising is 
the result it brings in profits.” 

Mr. Freer has sent us a brochure issued by the Meerloo 
Publicity Service, Ltd.—a fine piece of typography, art 
work and arrangement, and interesting withal. The com- 
pany maintains an extensive plant with a thoroughly effi- 
cient staff of artists and designers, printers, engravers, etc., 
on the mechanical side, with able copywriters and experi- 
enced advertising men to do the creative work. 
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National Stack Units Are Easy to Sell 


HEN you show the banker that an 

W installation of National Stack Units will 
pay him 25% to 333% annually on his 
original investment, he is bound to be interested. 
The flexibility of these Safety Deposit Box 
Units makes them an unusually attractive and 
profitable line for the dealer to handle. They 


are portable, compact and easy to install. 
When stacked the group is exactly as if en- 
tirely made to special order to fit space. They 
can be purchased as needed to amplify present 
equipment or newly equip an entire vault. We 
carry them in stock in five sizes which cover 
the majority of requirements. 


Dealers should obtain our prices which were revised July Ist. Write today for complete information. 


THE NATIONAL SAFE COMPANY 


Division Steelcraft Corporation of America 





Founded as The National Safe and Lock Company in 1883 





« CLEVELAND, U. S. A. 
Makers of High Grade Bank Equipment, Safes, Vaults, Seal-joint Safes 
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of Office 
Chairs 


A showing more compre- 
hensive than ever before 
in the history of this or- 
ganization. 



















Office chairs for every 
possible nga 
oublic buildings and _ in- 
stitutions, a corpora- 
tions, manufacturing 
establishments or the 
smaller individual users. 
















































ir } § 5 
depicts how THE MASTER’S 
LINE has been extended and 
materially strengthened—se- 
curely establishing its place 

mong the finest office chair 
lines in the world. If this new 
catalog has notas yet reached 





The Taylor 
Chair Company 


Bedford, Ohio 


EXPORT DEPARTMENT 
a , Ltd., 10 Bridge St., N. Y. City 
able Address: Chipmunk 


BRANC 1 ydney, Melbourne and Perth, Australia: 
Wellington, Now Sealend: London, England; = 
Cuba; , Aires, Argentina; Santiago, Chili. 
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International Fair to Be Held at Lwow, Poland. 

Word comes from Ludwik Aksman of Kracow, Po 
land, that an international affair will be held at Lwow 
(Lemberg), East Galicia, Poland. In organizing this fair 
its sponsors have had in view the re-establishment of 
trade relations with Russia. Because of its geographical 
situation and the fact that all the principal railway lines 
from West Europe to Russia and Roumania run through 
Lwow,.it is realized that the town possesses the essen- 
tials to’ enable it to become an important mediator in 
mercantile relations between the east and the west of 
Europe. 

Manufacturers and merchants of Europe are taking 
considerable interest in the proposed fair. Mr. Akstnan 
believes that American manufacturers should be repre- 
sented, but believes that few, if any, will care to send 
representatives on the long journey from the United 
States. He therefore offers to act as agent for firms 
desiring representation and suggests that samples of 
goods be forwarded to him in Krakow. 

Mr. Aksman represents the L. C. Smith & Bros. Type- 
writer Company and the Crown Ribbon and Carbon Com- 
pany in Poland. 


European Typewriter Contest. 


\n interesting typewriter contest was held during the 
Efficiency Exposition at Manchester, England, from May 
31 to June 11. Among the entries in the contest were 
Miss Millicent Woodward, for some time holder of the 
European championship, and R. G. Curtis, an expert 
operator of the Woodstock typewriter. 

The contest was conducted under the direction of F. 
Wilson Wood, Esq., of Oakworth College, Southport; 








R. G. CURTIS, EUROPEAN TYPEWRITER EXPERT.—Mr. 


Curtis, Operating a Woodstock, Won Contest at Manches- 
ter, England, and Later Achieved First Place for Perfec- 
tion of Work in a Contest Held at Paris July 27. 


Leonard Plant, Esq., of Plants College, Manchester, and 
F. Booth Brown, Esq., F. S. A. A., secretary of the Na- 
tional Union of Commercial Teachers, acting as judge. 

The copy used was unusually difficult, being taken from 
the old legal treatise on the subject of capital punishment, 
abounding in legal terms and unusual words and com- 
binations, and containing many words of more than aver- 
age length—being very different from the copy ordinarily 
used in such contests. 

Mr. Curtis won the contest with a record cf only 102 
errors in writing for a full hour, and his net record was 
considerably above the record made by Miss Woodward. 

It is stated that this contest established Mr. Curtis as 
the new European champion. However, at an interna- 
tional typewriting contest held in Paris on July 27, Mr. 
Curtis headed the list for the perfection of his work, but 
the speed championship went to Miss Woodward, and 
second place to Triouleyre of France, a Woodstock oper- 
ator. Thirty-one machines were represented at this con- 
test. 

Office Appliances is unacquainted with the rules under 
which these contests were conducted, hence cannot deter- 
mine how the results of the contests compare with those 
in the United States, where our rules impose a ten-word 
penalty for each error. It would also be interesting to 
know how frequently a contestant must defend the title he 

















It’s actually a 
better Waste Basket 


after 5 years’ use 


Honestly there doesn’t appear to 
be any wear-out to these Vul-Cot 
Waste Baskets. We know of 
places where they have been in 
constant use for twenty years. 


They are as light as willow, yet 
have solid sides and bottom, so 
that torn-up papers and bits of 
odds and ends can’t fall through 
and litter up the floor. 


VUL-COT 


WASTE BASKETS 


Guaranteed 5 Years 


Display Vul-Cot Baskets about 
your store and in the window. 
Feature the 5-year guarantee. 
You'll find that Vul-Cots will sell 
themselves. 


If you are one of the few dealers 
not handling Vul-Cot Waste 
Baskets, write for our liberal 


proposition. 


American 


Vulcanized Fibre Co. 
525 Equitable Building 
Wilmington Delaware 


Canadian Distributors 
A. R. MacDougall Co., Ltd. 
468 King Street, West 
Toronto, Canada 
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AMERICAN 


VISIBLE 


MODEL 41 


Automatically 
Numbers 


Consecutive 

Duplicate 
ana 

Repeat 

1 to 999,999 
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123456 
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654321 


Impression of Figures 


VISIBLE 


IT TELLS YOU WHAT YOU PRINT 
VISIBLE Numbering means that the 


next number to be stamped is in plain 
sight of the operator before it is stamped. 


MORE SPEED—ABSOLUTE ACCURACY 
AND ELIMINATION OF WASTE 


Steel Throughout—Engraved Steel Wheels 
GUARANTEED 


UNITED STATES POST OFFICE TESTS ARE SEVERE. 
Our government specifies ‘‘American’’ Visible 
Model 41 and contract for 1921 is for more 
than 1000 of these machines. 


CARRIED IN STOCK BY ALL STATIONERS AND 
STENCIL MANUFACTURERS 


Folders imprinted, electrotypes and other advertising matter fur- 
nished free to dealers. Special machines for all purposes built 
to order. 


AMERICAN NUMBERING MACHINE CO. 


General Office and Factory: 


220-228 Shepherd Ave., Brooklyn, N. Y. 


Branch—123 W. Madison St., Chicago, Ill. 





DEALERS: There is a ready sale for this machine. Its VISIBLE 
feature alone makes a strong appeal. In addition, its sturdy looks 
and beautiful finish, together with the wide advertising it is get- 


ting in such magazines as SYSTEM, BUSINESS and many other 
top-notch mediums, makes it a profitable machine for you to handle. 
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Crown 


The name of ‘‘Crown’’ as applied to 
Typewriter Ribbons and Carbon 
Papers, stands for the best and highest 
grade of goods made. 


The material used in their manufac- 
ture is the finest obtainable; the 
colors strong and brilliant; both 
ribbons and carbon paper are non- 
drying and non-fading, and capable 
of sharp, clean work from beginning 
to end. 


*“‘Crown’”’ ribbons and carbon papers 
are made in a completely equipped 
and up-to-date factory, by men 
whose experience covering many years 
ensures a product of perfect and 
uniform quality. Neat and attrac- 
tive boxes and packing assist in the 
ready sale of Crown goods by the 
dealer. 


Dealers wishing a line of Typewriter 
Ribbons and Carbon Paper that is 
COMPLETE and of irreproachable 
quality are invited to write for sam- 
ples, prices and terms. 


CROWN 
Ribbon & Carbon Mfg. Co. 


782-90 St. Paul Street 
Rochester, N. Y., U.S. A. 
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Crush Envelopes 


have the same strength and 
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wearing qualities 


responsible for the success of rf 


Security Open End Legals |] 
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Crushes and Legals are in Stock | 
for Immediate Shipment a 
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Established 1897 
HOME OFFICE AND FACTORY 


Minneapolis, U. S. A. 
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ROGRESSIVE businessmen 

like St. Johns office tables. 
i In them they find tables that 
reflect their business personality 
—express dignity and substan- 
tial worth. Every table is busi- 
ness like, and has that appear- 
ance of stability that inspires 
confidence. 


The best materials and the high- 
est type of workmanship have 
made St. Johns tables the very 
essence of perfect table making. 








With half a chance St. Johns tables 
will show themselves mighty friendly 
money-makers for men who sell office 
furnishings. 








ST. JOHNS TABLE COMPANY 


MICHIGAN 


CADILLAC 
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“sell it now 


it gets results 


Use Clar-O-Type as a leader and your 
other lines will sell as well. Display it. 


The superior quality of the original 
product, backed up by our national ad- 
vertising and attractive colored dealer 
helps make Clar-O-Type a steady seller 
and consistent repeater. Just ask us for 
a free trial bottle and details of our 
liberal offer to dealers. Then let’s get 
together for MORE and BETTER busi- 
ness and Sell It Now. 


THE CLAROTYPE COMPANY 


203-H FRANKLIN STREET, NEW YORK CITY 
Chicage Office: 105 N. Clark Street 


Canadian Agents: Standard Distributing Co., 
Montreal, Quebec 
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IGHTNING 


etter Openers Envelope Sealers 








Merit— 


Why,is your machine more effi- 
cient and more desirable than the 
next one? That is the first and 
last question of your prospective 
customer. Perhaps you may be 
able to counteract the deficiency 
of the machine by an excellent 
sales talk. Nevertheless, it is 
impossible to use force and the 
purchaser will not buy an article 
that does not possess the neces 
sary merits. Your most convinc- 
ing and final argument is the ac- 
tion of the machine itself. There- 
in lies the climax of your efforts. 


Lightning letter openers and 
envelope sealers are so en 
dowed with the necessary re- 
quirements that they sell them- 
selves on their own merits. You 
have but to turn on the switch 
and the perfect performance of 
the machine justifies its sale. 
You should have these machines 
in your stock. Write us and we 
will make known to you our in- 
teresting dealer proposition. 


The Bircher Company 


(Inc.) 


Rochester, N. Y. 
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wins. Here a typewriting champion holds his title for a 
year, until the date of the next official contest. In the 


instances above described, it seems that the winner of the 
Manchester contest risked and lost his European cham- 
pionship less than two months after he won it. 


Berggren Takes Commission for Corona in Europe. 

Halvar A. Berggren of Stockholm, Sweden, has just 
appointed general sales representative of the Corona 
[ypewriter Company, with a roving commission that cov- 





ers of Europe. He will make his headquarters at the 
offices of the Corona Typewriter Company of Great 
Britain, Ltd., 30 Old Bond street, London. He is to be 
European division manager—a direct representative of 
the company in the field. 
H,. A. BERGGREN 

During 1918 to 1920 Mr. Berggren was connected with 
\k. Halda Fabriker of Stockholm, which concern had, 
among other agencies, that of the Corona typewriter. In 


1910-1911 he was sales manager of Affarsystem of Stock- 
holm. During the war he was with a big gas accumu- 
lator company traveling all over Europe in charge of the 
company’s railroad business. 

Mr. Berggren was in this country in May and remained 
some weeks. He returned to Sweden for a fortnight, 
then came back to this country in July, closing his busi- 
ness with the Corona Typewriter Company. After visit- 
ing Chicago he returned to the east, with the intention of 
leaving early this month for the London office. 


lor 


British Office Equipment Man Coming. 

Thomas R. Dewell, manager of the office equipment 
department of the Modern Office Equipment Company, 15 
Clerkenwell Close, London, E. C. 1, England, embarked 
for the United States on the SS. “Baltic” on August 13 
and is due at»-New York about August 23. His address 
while in the United States will be the McAlIpin hotel at 
Thirty-fourth street and Broadway, New York. 


Mr. Dewell wishes to get in touch with office equip- 
ment devices suitable for the English market, particu- 
larly those which have most recently appeared. While 


in this country he will visit the various manufacturing cen- 
ters and expects to be in Chicago for a time, when mem- 
bers of the staff of this journal hope to have the pleasure 


of meeting him 


Toledo File Stool Contest. 

Toledo Metal Furniture Company put 
o their furniture sales this summer through a file 
contest. Dealers were requested to set their own 
tas for a thirty-day contest. The winner beat his quota 
Wouldn’t “Old Man Quota” put the screws 


Dealers of Thi 
est int 
. , 
SLOQt 
aque 


bv 180 stools. 


to the winner if he had control in another contest? 
Che first prize of $50.00 went to N. M. Minnix Company, 
inc., Washington, D. C. There were many individual sales 
ne to five stools each; one sale for sixteen, one for 


nty-four, one for fifty, and one for seventy-six stools. 


The J. S. Hislop Company, Newark, N. J., won the sec- 
( prize, $25.00. The Caldwell-Sites Company, Roanoke, 
Va., got $15.00, which was the third prize. 
] 
| 


Che list of dealers who participated in the Toledo stool 


APPLIANCES 


contest enumerates many of the “live ones’ in the office | 
equipment business. We print the list as a memo of con- 
cerns which ought to be able to furnish good articles for 
our ftirniture issue next year. Forewarned is forearmed, 


ks. Keep this in mind! 
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lating Machine 


offices of Export Department, The Texas Co., N. Y. 


It Saves the Texas Co. 
over 960 hrs. each week 


32 Monroes in the Export 
Department alone! In 1916 
the entire Texas Co. was using 
only 2 Monroes. Today they 
are using 70 Monroes in dif- 
ferent departments, a signifi- 
cant tribute to the valuable 

services of the Monroe. 


Photograph of section of 


THE TEXAS CO. SAYS: 


‘‘We have in use in the Ex- 
port Department 32 Mon- 
roes. These are used for 
the purpose of arriving at 
the values per unit, mark- 
eting costs and net backs,’’ 


Note that :—159 employees 
are using the 32 Monroes in 
the Export Dept. No special 
training is necessary to oper- 
ate the Monroe. Everyone 
is able to use it almost imme- 
diately. Easily carried from 
desk to desk or department 
to department, wherever 

\ figure-work is being done. 


‘*There are approximately 
159 employees using these 
machines. Wedo not have 
regular operators for 
same.”’ 


“One-third the time re- 
quired’’—the Monroe is thus 
saving the Texas Co. many 
thousands of dollars in this 
one department alone. The 
practical dollars and cents 
value of the Monroe is 
equally evident in any de- 
parment of any business. 


‘‘We estimate that the re- 
sults obtained are about 
one-third of the time re- 
quired to do the work by 
hand approxi- 
mately 30 hours per week 
are saved by the use of each 
machine.’”’ 


It costs you money—in salaries and in unlocated errora—to be 
without a Monroe, regardless of the kind of business you 
are in. Write for a copy of “Letting the User Speak’’ or a 
demonstration of the Monroe in your office on your own work. 
There’s no obligation involved whatever. 


Monroe Calculating Machine Co., Woolworth Building, New York 
Without placing us under any obligation (check items desired): 
1 Send me a copy of “Letting the User Speak” 
Send me special folders for technical men. 
] Send me special information on 


” 
| 

| 
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Mr. Okay 
Says: 


Anticipating 
the downward 
trend of prices 
to pre-war lev- 
els, we are now 
sending out our 
new schedule 
covering this 
reduction on our 
Paper Fasteners 
for 1921. We have even gone below the 
pre-war levels, making an average reduction 
of over 25%. We are enabled to make this 
large reduction owing to the fact that we 
are now in a factory of our own and are 
fully equipped to turn out items of our man- 
ufacture at the least possible cost. 


Another factor entering into cost is the 
lower rate in our extensive advertising, fol- 
lowing the steadily increased sales for 
years past. 


A third factor is we have increased our 
plant to more than double its former capac- 
ity. Lower costs of raw materials have 
also enabled us to bring our prices down. 
All these things taken together, we expect 
to double our sales, which means the same 
increased ratio of business for our trade. 


In all of our great advertising campaigns 
to acquaint the public with our labor-saving 
office necessities, we have always requested 
to “buy from YOU.” 


We ask you to do your part—Keep up 
your stock. 


Here they are: 


Washburn’s “O.K.” Paper Fasteners— 
3 sizes—Brass and Nickel finish. 
Sanitary “O.K.” Erasers, Typewriter— 
Ink—Pencil. 

Ries’ “O.K.” Letter Opener, Hand and 
Electric—3 sizes—3 models. 


Check them up NOW and order early. 


Write for our 1921 schedule of prices now 
in effect, if you have not already received 
a copy. 


We thank you for past favors and 
earnestly solicit a continuance of your co- 
operation. 


THE O.K. MANUFACTURING CO. 
OSWEGO.N.Y., U.S.A. 
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N. M. Minnix Company, Inc., Washington, D. C.; The 
J. C. Hislop Company, Newark, N. J.; Caldwell-Sites Com- 
pany, Roanoke, Va.; Stafford-Lowden Company, Fort 
Worth, Tex.; All-Steel Equipment Company, Cincinnati, 
Ohio; Jarman Book Company, Charlottesville, Va.; Frank- 
lin Printing and Engraving Company, Toledo, Ohio; The 
Forman-Bassett Company, Cleveland, Ohio; All-Steel 
Equipment Company, Pittsburgh, Penna.; Brown, Blodgett 
& Sperry Company, St. Paul, Minn.; Carlson Bros., Inc., 
Moline, Ill.; Royal H. Eckert, Allentown, Penna.; R. L. 
Foord Furniture Company, Wilmington, Del.; Foote & 
Davies Company, Atlanta, Ga.; Gregory, Mayer & Thom 
Company, Detroit, Mich.; W. B. Hill & Company, Inc., 
Memphis, Tenn.; Hutchinson Office Supply & Printing 
Company, Hutchinson, Kans.; Inland Printing & Binding 
Company, Springfield, Mo.; Miller-Davis Company, Min- 
neapolis, Minn.; John P. Morton Company, Louisville, 
Ky.; Northwestern Furniture Company, Milwaukee, Wis.; 
H. G. Pugh & Company, Little Rock, Ark.; Philadelphia 
Metal Furniture Company, Philadelphia, Penna.; H. C 
Shaaber, Reading, Penna.; Schooley Stationery & Print- 
ing Company, Kansas City, Mo.; Wills Book & Stationery 
Company, Greensboro, N. C. 





O. L. Gagg Returns to the East. 

O. L. Gagg, who gave up his work as Eastern Canadian, 
New England and New York division manager of the 
Elliott-Fisher Company last year in pursuit of health, has 
returned after a stay of ten months on the Pacific Coast. 
During this time he also visited Honolulu. 

Before taking up the eastern sales work, Mr. Gagg was 
treasurer of the company. 





0. L. GAGG. 


It was his plan to give up work entirely for one year, so 
that he has about two months more of liberty from the 
daily grind. He has as yet made no plans. One or two 
matters have been presented to him, but he has reached 
no conclusion. 


The Craftsmen’s Number of The American Printer. 

The publishers of The American Printer are receiving 
the compliments of printers throughout the country upon 
their Craftsmen’s Number, which appeared July 5. This 
capital number is worthy to stand as an example of the 
art of topography in America. The Craftsmen’s Number 
is larger than usual numbers and contains a number of 
beautifully executed editorial inserts on high grade art 
papers illustrating a variety of subjects of interest to the 
craft. There are also special articles, halftone engravings 
and throughout there are fine examples of modern typog- 
raphy. Among the editorial inserts are to. be noted a 
number of lithographs in colors reproducing portraits of 
early printing craftsmen amid the scenes familiar to their 
times. These illustrations are offered as speciments of 
the work of leading American houses, by whose permis- 
sion they are reproduced. The number is educational and 
of much interest. 
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CADCO veaxr PRODUCTS 


Acknowledged the Best 
(ADCO. Flexion 


Expansion Binder 
—holds a few sheets 


or one thousand 













SUPERIOR 
WORKMANSHIP 


QUALITY 


PRACTICABILITY 


Accounting Devices Co., 2a. ome St 




















ae Fou“ 


Made as fine as the 
best kiln-dried hard- 
woods and skilled 
workmanship can 
make them. 


Write for 
Catalog 
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MEILINK “MASTER MODEL” SAFES 


IN SMALL BUSINESS SIZES 


Inside Sizes 
No. 88—17” High, 133” Wide, 223” Deep 
No. 90—20” High, 15" Wide, 14” Deep 
No. 92—24” High, 18” Wide, 14” Deep 





May be used with Cabinet as shown, and 
as many adjustable shelves as desired, 
or with full size adjustable shelves with- 
out Cabinet. 


Small Safes for BUSINESS or HOME 
USE have always been sold on price. 


With the enormous need of better Fire and Thief Protection, 
we have designed three sizes to meet these requirements. 


A Fire Resistance Laboratory test of 11/2 hours at 1800° F. proves its efficiency. 


THE MEILINK STEEL SAFE CO. 


TOLEDO, OHIO 











“Worth ‘Glesshiow Le 


Ask yourself the question, Mr. Dealer, whether you can 
longer afford to delay handling the line of envelopes that 
will outwear any other, will sell quicker, and give greater 
satisfaction to your customers and bigger dividends to 
you? Answer ic now with an order for 


FiberstoK 


FLAT AND EXPANDING ENVELOPES, FOLDERS, 
FILE POCKETS, FILES, sabe OTHER SPECIALTIES 


Me 


Write for FREE SAMPLES and Catalog 5, with 
a Practical Selling Plan for Your Territory. 


NATIONAL FIBERSTOK ENVELOPE CO. 
429-447 Moyer St., PHILADELPHIA 


| 
| 
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Mammoth Chair Interests Toledoans. 

The gigantic chair shown in the illustration was made 
by the Sikes Chair Company and was exhibited first in 
Philadelphia at a national meeting of the advertising clubs. 
The Franklin Printing & Engraving Company of Toledo 
secured it and placed it on exhibition in the lobby of 
Toledo’s biggest office building. A picture of the chair 
was made occupied by a bevy of pretty girls. The follow- 
ing week another picture was made of Artie Schmitt, city 
sales manager of the Paragon Refining Company, regarded 
as Toledo’s fattest man, occupying as much of the chair as 








BROBDINAGIAN CHAIR.—The chair shown in the above 
picture was made by the Sikes Chair Company of Philadelphia 
ind was exhibited for a time in the lobby of the largest office 
building in Toledo. The gentleman at the left is “Artie 
Schmitt, city sales manager of the Paragon Refining Company; 
the one in the center all stationers know as Charles N. Bellman 
if the Franklin Printing & Engraving Company, tw:ce president 

* the National Association of Stationers and Manufacturers 

The gentleman at the right is Louis B. Busse, assistant man- 
iger of the Franklin Printing & Engraving Company, who 
favored Office Appliances with the above photograph 


he could, followed by the picture reproduced here. Later 
a moving picture was made carrying out the idea of selling 
the chair to Mr. Schmitt. On this occasion the lobby of 
the Nicholas building was occupied by 400 or 500 people 


who watched the making of the picture. The surround- 
ings on this occasion were made more attractive by a 
number of handsome young women. The film was run 


for a week at the Princess theater. It is the idea to 
release the moving picture nationally through one of the 
big exchanges. 


K. R. Terry Heads Seattle Stationers. 

K. R. Terry was elected chairman of the Seattle Station- 
ers’ Club in July. He is connected with Lowman & 
Hanford. 

Che Seattle Stationers’ Club recently affiliated as one of 
the group organizations with the Retail Trade Bureau of 
the Seattle Chamber of Commerce and Commercial Club. 
Harold M. Moore, secretary of the Retail Trade Bureau, 
now functions as secretary of the Seattle Stationers’ Club. 





The second semi-annual furniture and stove market will 
be held at Evansville, Ind., August 29-September 3. A 
committee which includes Gilbert H. Bosse, secretary of 
the Imperial Desk Company, has arranged to use the same 
buildings as were employed during the spring market— 
the Furniture building, the Klamer building and the Van- 
derburgh County Memorial building. 
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PLATEN SERVICE 
STATIONS 





ATLANTA GA. MILWAUKEE, WIS. 

135 Peachtree Arcade 370 East Water St. 
BOSTON, MASS. NEW YORK CITY 

119 Franklin St. 345 Broadway 
CHICAGO, ILL, 10 Barclay St. 

329 So. Dearborn St. OAKLAND, CAL. 
CINCINNATI, OHIO 308 12th St, 

148 E. 4th St. PHILADELPHIA, PA. 
CLEVELAND, OHIO 802 Chestnut Sst. 

34 Euclid Arcade PITTSBURGH, PA. 
DETROIT, MICH. 630 Penn Ave. 

1253 Griswold St., ST. LOUIS, MO. 

Farwell Bldg. 807 Pine St. 

KANSAS CITY, MO. 

905 Grand Ave. ee Thies Be 
LOS ANGELES, CAL. SAN FRANCISOO, CAL. 

716 S. Spring St. 506 Market St. 





No matter where you may be located 
you are only a few hours distant from 
one of these offices. 











We use the best rubber, grind the covers abso- 
lutely accurate and 


CAREFULLY INSPECT 


each platen before it leaves the Recovering Sta- 
tion so it is ready for immediate use when re- 
ceived by you. 


SEND US YOUR PLATENS 


and save time, annoyance and transportation and 
get the BEST RECOVERED PLATEN it is pos- 


sible to obtain. 





American Writing Machine Co. 
HOME OFFICE AND FACTORY 
449-455 Central Avenue, NEWARK, N. J. 
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Netdich Process 


Carbon Papers 
Typewriter Ribbons 


**The Line of Lowest 
Ultimate Cost’’ 





- 
The greater economy and profit = 
that you desire at this time 1s = 
insured by the unusually sat- = 
isfactory combination that we = 
offer, viz: = 


Highly efficient, uniform and 
dependable qualities for every 
purpose; prices lowest consist- 
ent with such qualities and keen 
appreciation of your interests; 
and attentive service. 


= 
= This, together with the conse- 
= quent essential good will of 
= your customers, illustrates the 
= law of cause and effect; 1. e., 
= that our Carbons and Ribbons 
= are of the ‘‘Lowest Ultimate 
= Cost’’ when you strike a final 
= balance. 

= Your best interests will unques- 
tionably be served by writing 
us today. 


Netdich Process Company 


Manufacturers 
Established 1898 


Burlington, N. J. 


= 
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New Machines 
# and & 
Devices 


Adjustable Light for Adding Machines. 

The O. C. White Company of Worcester, Mass., has 
perfected an adjustable lighting fixture for use with add- 
ing machines. The fixture is adjustable in several different 
ways, the attachment clamp being designed to fasten to 
any type of metal stand whether the legs are round, square 
or of angle iron. The fixture is designed to afford maxi- 
mum lighting from the correct angle, eliminating shadows 
and glare from the work or the keyboard. The fixture is 


























ADJUSTABLE LIGHT FIXTURE. 
instantly removable and is finely finished in nickel and 
black enamel. It is known as the style M fixture and it 
has been especially designed for the purposes above out- 
lined. 
Combined Memo Pad and Reference Index. 

The Nathan M. Stone Company, 3000-24 North Major 
avenue, Chicago, Ill., makes the “Handypad” for desk 
use or mounting on desk telephone. The device combines 
a convenient memorandum pad with a thumb index for 
telephone numbers, addresses or any other desk data 
necessary at the telephone. The illustration shows the 
Style A-4 mounted on the telephone transmitting instru- 
ment. For desk use Style D-4 is mounted on a black 
enamelled stamped steel standard, weighted. This is also 
useful as a paper weight. 





“HANDYPAD” ON DESK TELEPHONE. 
The memo pads are made of strong, heavy jute manila, 
34%x3% inches. The index has capacity of 456 names. 
Style D-3 “Handypad” for desk use is similar to D-4, 
with the omission of the index. Each of these devices 
is packed in an individual paper box. 
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There is as much difference in the 
various makes of STEEL UPRIGHT 
RIILING CABINIETS as there is in men— 


The construction and methods of manufacture differ in each 
file; yet the discriminating buyer, who is at all familiar with the 
various constructions, realizes that the consistent success and 
prestige of the “AURORA” line is the best evidence of the 
proficiency that characterizes this particular line of Steel Upright 
Filing Cabinets, and permits this 








TO GUARANTEE THE RESPONSIBILITY FOR 
HIS PURCHASES OF STEEL FILING CABINETS 


“It's a better file if made by” 





The file that decreases AURORA METAL CABINET WORKS 
costs and increases AURORA, ILLINOIS, U. S. A. 
profits. New York Representative: 52 Park Place, New York City 





TYPEWRITER DEALERS! 
ATTENTION!! 


HE foundation of our business, our advertising and our relations with our cus- 
tomers, dealers and friends is fairness. 


Our products are sold only to dealers and we have never considered 
competing in any form with those who purchase goods from us. 







Twenty years of constant adherence to this policy has built up a 
strong clientele which we protect and assist. 


We have built eighteen special machines which are ready to 
give the dealer platen service in all parts of the world. STAND FOR 


Platens returned the same day we receive them. I) 4 
Prices the same as before the war. 


AMES SUPPLY COMPANY 


607 S. Dearborn St., Chicago 


507 Mission Street 50 Lispenard Street 1627 Champa Street 65 Moorgate Street 611 Fannin Street 50 O'Reilly Street 1-ade Capuchinas, 32, 305 George Street 
San Francisco, Cal. New York, N. Y. Denver, Colorade Londen, E. C., Eng. Heuston, Tezas Havana, Cuba Mexico, D. F. Sydney, Australia 
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UNIVERSAL 
| MAP DISPLAYOR 


Help the Sales Manager 























/ to intelligently apply and 

If direct intensive salesmen’s 
} campaigns and bring about a 
y quicker return of business. 


Y} UNIVERSAL DISPLAYORS 
Pe with wings turning like the 


pages of a large book enable 

~ v4 ¢ him to visualize field operations 

oo B in a very small space—other 

= Z P \: ‘-_ subject matter like graphs, 

A charts, photos, ad. copy, etc. 

HH WY LUZ, P) are made quickly accessible to 
Vi Ah hand and eye. 
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Made in 7 models with vary- 
—— S| ing numbers of wings to fit any 
= VA 2>>-~—| Sspace—especially designed to 
=a AWN) Rand-McNally Map Tack Sys- 
wnt a tem. Also made with larger 

~~ ===S$ = wings for larger maps and for 
SS every display problem. 



































WE HAVE SPLENDID DEALER RELATION PLAN 


SEND FOR ILLUSTRATED CIRCULAR No. 21-B 


Gnibersal Fixture Corp. 131 West 23rd Street, New York 








THE CLIMAX LINE DATER and res ES. A SERIES of CLIMAXES 
NAME PLATE DATER can also be fur- The Greatest TIME SAVERS on the MARKET 
nished with Wheels for all languages. 
THE TRAUT & HINE M’F’G CO. also 
make thumb tacks, pencil clips and the 


These Machines are ALL METAL (with the ex 
ception of the Rosewood handle) with meta 
type and figures, giving neat, clear-cut impres 
sions, They are self-inking, dust and rust 
proof, absolutely accurate, compact, neat and 
of exceptional appearance. The Climax ma 


chines do identically the same work and i 
well-known “Kon Kave Kut” Pencil just as satisfactory a manner as the highest 
priced. Our guarantee is given with ery 


Sharpener. machine. Prompt deliveries. 


CLIMAX LINE DATER 
CLYWAX NUMBERING ~ Patented, other Patents Pending 


Patented, other Patents P. 














Our proposition for 





Six Wheels 

1 to 999,999 dealers and agents in 
Three all countries of the 
Movements: world is an attractive 


Consecutite, ANSWERED one. Write for our 


Repeat, 


Duplicate. JUL 1 5 20 illustrated catalog. 














LIMA X_ 





THE TRAUT & HINE M’F’G. CO. 


1 UNION SQUARE, NEW YORK CITY, U. S. A. ; 
FACTORY, NEW BRITAIN, CONN,, U. S. A. JUL 15°20 
Fovetmile of Lraprimt 


Export Department fer Europe and the British Empire, 9 and 10 Cheapside, London, E. C. 
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Shelbyville Series No. 6 Desks. 


A representative number from the line of the Shelby- 
ville Desk Company, Shelbyville, Ind., is the corporation 
desk illustrated. This is'made with wood or linoleum top 
as specified. The No. 6 series desks are characterized by 
a number of features vital to a good desk. They are of 
the flush panel design, which eliminates all dust-collecting 
rails. They have one-piece flush design closed backs, of 

ch built-up stock. The panels are secured by the 


% i 

Shelbyville interlocking dovetailed frame construction. 
The legs are 2-inch, built up with % inch lumber facing, 
grooved in and mitered at the corners. They are tapered 
at the bottom and fitted with brass ferrules and invisible 
sliding steel shoes. The tops are 1% inches thick, five- 
ply, with chestnut core and poplar banding 3/16 inches 
thick. The edges are banded with lumber, grooved on and 
mitered at the corners 





SHELBYVILLE CORPORATION DESK. 


The drawers are hardwood throughout, dovetailed front 
and back with three-ply bottoms framed in. Sides are 
cut down; backs are heavy, forming a positive drawer 
stop. All contact points operate on steel slides. Roll top 
desks are fitted with pasquil lock, flexible dustproof cur- 
tain with two-piece mitered edge lock rail. There is an 
improved stamped steel gravity drawer locking device, 
locking all drawers automatically. The center drawer 
has a flat key Typewriter desks have an improved 
mechanism; a removable stationery cabinet is in the top 
drawer. 

The Shelbyville interlocking dovetailed construction 
eliminates all nails, screws, etc., and assures rigidity, 
strength and long life. All drawer rails, drawer runners 
and cross rails are fastened to the legs with wedge-shaped 
dovetailed joints, which completely frame up the pedestals. 


Postcraft Machine Tears on Perforations. 

The Postcraft Mailing Machine, made by the Postcraft 
Company, Inc., Utica, N. Y., embodies a principle that is 
as radical as it is effective. The stamps are torn from the 
roll by an ingenious mechanism, which presents the en- 
tire gummed surface for moistening an instant before af- 
fixing. The stamps are so fed that variation in length 
does not affect the operation of the machine. Advertisers 
who use folders fastened by pre-cancelled stamps can affix 
them on the Postcraft. The Postcraft affixes the stamp on 
a letter and seals at one operation. It will seal only, or 
stamp only, by the adjustment of a lever. It automatically 
feeds the mail, taking any standard envelope up to 5x12 


inches. Single envelopes up to a quarter inch thick can 
be handled. The machine uses standard Government post- 
age stamps in rolls. They are placed in a rotary mechan- 
ism, which is readily detached for filling, or for placing 


the vault for safekeeping. 
The Postcraft mailing machine records the number of 


stamps used; the affixing mechanism is inert if there is 
no envelope passing through. The speed is limited only 
to the ability of the operator. There is no complicated 
mechanism; the Postcraft is substantially constructed, 
with oilless bearings throughout. 


Hunt Aluminum Clip Boards. 
_The C. Howard Hunt Pen Manufacturing Company, 
Camden, N. J., has marketed a line of aluminum clip 
rds. They are made note, letter and cap sizes. 
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W $100 





Highly successful at the former 
price of $135, the Victor is now 
supreme as the only complete 
adding and listing machine to 
sell for $100. 


Victor Adding 


and Listing Machines 


Standard Keyboard (flexible). 
Visible Printing and Totals. 
Eight-Column Capacity. 

Totals and Sub-totals in red. 
Non-Add Key. 
Portability—Weight 24 pounds. 


Exceptional opportunities 
for experienced dealers 
and sales agents. 


Victor Adding Machine 


Company 
3037-3047 Carroll Ave. Chicago 
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Banks and Business Houses 
Use the Pearl Cutter 


For cutting the margins from monthly 
statements in quantity. Several hun- 
dred sheets ledger paper 
clipped at one stroke. 








—Zip! It is done in an 
instant and the edge is 
clean and straight. 


Also cuts card- 
board, leather, 
cloth, quicker 
and better than 
‘ knife or scis- 
sors. 


Asaver of labor 
and gets the 
wor k out on 


Has spring ~t 
e. 


balanced 







handle. Sells readily to 
Banks, Multi- 
. taph Users, 
The base is a hotographers, 
waste receptacle Offices, Facto- 
for ries, Stores. 
convenience ‘ee 
poe Made in sizes 
. 13” and 19”. 
cleanliness. 


The BOSTON and OFFICIAL 
CUTTER 


Every office of every kind can 
use a Cutter in every depart- 
ment. The Bookkeeper, Mail 
Clerk, File Clerk, Price Clerk, 
Production Clerk, for a great 
variety of 
trimming. 
The Sales 
Department 
for cutting 
samples, illus- 
trations, en- 
closures. The Advertising De- 
partment for cutting out illus- 
trations, exhibits, dummys, etc. 
The Draftsman for blueprints 
and drawings. 

Invaluable in a hundred ways in 
every office, store and factory. 


Several thousand have been sold. 
Made in a variety of sizes. 









We make also a line of Power Cutters, 
Printing Presses, Tableting Presses. 


DEALERS WANTED 


Golding Manufacturing Co. 


FRANKLIN, MASS. 
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Labeling Clip for Open-Back Binders. 


The Boorum & Pease Company, New York, N. Y., 
offers the “Little Major” labeling clip for marking open 
back binders. It eliminates pasted labels, which are 
never secure, or stenciled indices, which are rarely legible. 
The “Little Major” is made of cold rolled steel with a high 
nickel finish. The flanges are perforated, giving a secure 
grip to the sheets in the binder. It cannot be removed, or 
fall off accidentally, until the binder is unlocked and 








“LITTLE MAJOR” LABELING CLIP IN USE 


opened. Ample space is provided for any lettering to iden- 
tify the contents of the book. The labels are readily in- 
serted or removed for changing. 





Comfort and Convenience in Telephoning. 


Telephoning is often a drudgery to the desk man, par- 
ticularly if he is hard of hearing, or must refer to books 
or papers while carrying on a conversation. The “Hear- 
Clear” attachment made by Robert I. Erlichman, Inc., 
Widener building, Philadelphia, Penna., carries the mes- 
sage from the telephone receiver direct to the ears, elim- 
inating outside noises. It is a boon in long distance work. 
In addition, the hands are left free; the position of the 
head and arms is normal. Everything conduces to com- 
fort and poise. 

















“HEAR-CLEAR"” MODEL A IN USE. 


The “Hear-Clear” clips on the telephone receiver. It 
is made single (Model A) for an individual, or double 
(Model B) for the joint use of executive and stenographer 
in recording conversations or witnessing agreements, etc. 
“Hear-Clear” is one of those devices that appeals instantly 
to the man who uses a telephone extensively. It needs 
little demonstrating; the price of either model is low, and 
appeals to prospective users. 
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Orpin Five Ply 700 


Probably your trede talks like most people do now-a-days — they want the best possible value for their money. 
We'd like to show you Orpin Quality for then you would wan: to show them. We believe they would be pleased 
to buy—we know the first favorable impression which closed the sale will be followed by an excellence of 
service which makes satisfied customers. And you can’t beat that for an asset. 


Le: us tell you about Orpin Desks. Write for our proposition today. 


ORPIN DESK COMPANY, 121 Medford Street, Charlestown, Mass. 





























THE 


FURNAS 
LINE 








To secure future success, sales 
of the present must create an 
atmosphere of assurance and 
belief in the minds of furniture 
buyers who patronize your 
house. This is possible only 
when your line establishes and 
proves itself by its strength 
and character and long lived, 
durable service. 


The Furnas line will do this for you. It is a complete line in 
that it covers every need and want—it is complete in every 
detail of design, construction and finish. This, then, is the 
line that should head your furniture department. We will be 
more than pleased to submit our offer. 


FURNAS OFFICE FURNITURE COMPANY 
INDIANAPOLIS, INDIANA 





Style 359 
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ANY DESK MANUFACTURER WILL TELL YOU 


that he sells more flat top desks than roll tops. Business men want the better distribution"of, light in their offices 
which the flat top affords. Well, here is 
equipment made especially for flat tops. 
It enables the user to dispense with the 
roll top and still keep everything out of 
sight, put away in work distributors or left 
on the pad and covered by the wings. 


A distributor is built into one wing of the 
pad or both wings. The pad is made in 
eight bindings equipped with blotter pad, 
— —— of which we list four of the most popular. 

5 The number and dash one (--!) means 


No. 449-1. i : ee / ee 
Ne. pee are kay amadey ae Leather. One distributor; the number and dash two (--2) means two distributors. 
No. 451-I-2 Chase Brown Spanish Leather. - : 

No. 452-1-2 Chase Blue Spanish Leather. 


Another style of this pad is provided with 
bevel plate glass instead of blotter and is 
numbered in our catalog in the same manner 
as the blotter style except that dash one 
(--1) or dash two (--2) is followed by dash 
glass (--glass). We also make the Folding 
Desk Pad without Work Distributors. 

DEALERS—The flat top desk is coming into use more 
and more, and the roll-top is going out. These Fold- 
ing Desk Pads are ideal equipment for the flat- 


oo auc and put ina stock. aaa baeales Pee 


GEORGE E. FOX & CO., 35 West Kinzie Street, Chicago 
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‘| ypewriter 
Ribbons 


Carbon 
Papers 


HOME OF PRODUCTS 


Oy experience of 
25 years has 


taught us what is best 
adapted to every pur- 


pose. 


EALERS are solicited to 
write for our proposition 
for exclusive terr tory or 
special imprint arrangement. 





THE BUCKEYE RIBBON & CARBON CO. 


FACTORY AND EXECUTIVE OFFICES 
1466-68 EAST 55th STREET CLEVELAND, OHIO 
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Distinctive Desk Companion. 


The “Silent Secretary” is a desk device of unusual con- 


struction and appearance. The guides hinge on double 
arches, providing an expansion feature, and permitting 
the user to see to the very top of his papers without 


removing them, or disarranging the contents of the file. 
The cover is sufficiently heavy to keep papers secure in 
a draft. There is a label holder for the user’s name, or 





ADDS TO EFFICIENCY. 


DESK 


“SILENT SECRETARY” 
a general classification, on the cover of the “Silent Secre- 
‘ary.” Individual holders are provided for each guide. 
These holders are heavily enameled in black. The device 
is made by W. E. Thayer & Company, Rochester, N. Y. 

There are two sizes and five finishes. The-six-pocket 
size is 14x10 inches; the nine-pocket size is 1434x10 inches; 
both have felt-covered bases. The finishes are mahogany, 
oak, novelty blue, black leatherette and genuine tan 
:eather 


Seven-Way Sorter. 
West 


The Work-Organizer Specialties Company, 725 
Grand boulevard, Detroit, Mich., has brought out the 
seven-way-sorter, for handling correspondence, checks, 
bills, orders, sales slips, cards and various other kinds of 
for filing. It is made of heavy catalogue cover 
paper, covered with cloth. No. 1109 has 43 pockets, with 
printed labels; No. 1009 has the same general characteris- 
tics, but has label holders instead of printed guides. 


papers 





“Ticketograph” for Cost Systems. 


Ticketograph Company, 549 West Washington 
street, Chicago, Ill., manufactures and leases the “Ticket- 
ograph” for maintaining cost records. The machine prints 
on a cost sheet, which is divided into coupons, each repre- 
senting the cost of one operation of the completed work. 
The machine records the pay of piece workers, and the 
items of costs of various jobs in process in shop and 
factory 


rhe 
{ 


tr 
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Business Conditions in Tulsa. 

M. L. Poundstone, manager of the stationery and office 
supply department of the Crockett-MacInnis Printing 
Company of Tulsa, Okla., states that business is rather 
quiet as a result of prevailing summer conditions and a 
slump in oil, but that in office equipment he believes there 
will continue to be good business in Tulsa for some time. 
Some companies are a little overstocked, 


Changes in Polar Representation. 


The Polar Manufacturing Company and its associate, 
the Non-Shine Chair Pad Company, Philadelphia, Penna., 
has opened an office and display room at 52 Park place, 
New York, N. Y. A representative will call on the trade 
regularly. 

Fred J. Young, Los Angeles, Calif., will cover the states 
west of Denver with his organization for the Polar and 
Non-Shine lines. 

Stanger Now Royal Manager at Minneapolis. 

Wesley A. Stanger, widely known in this field as a 
writer and publicity man, sales manager and author of 
works on salesmanship, is now manager of the Minneapolis 
office of the Royal Typewriter Company. Mr. Stanger 
has had a wide experience in the field and is a well- 
informed typewriter man conversant with every angle of 
the business. 

Some years ago Mr. Stanger edited trade publications 
and exhibited conspicuous ability as a writer on business 
topics. 
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as the original! 


) yar aeeye original inpression 
through a Columbia Typewrit- 
er Ribbon—and a perfect duplicate 
through a sheet of Columbia Car- 
bon Paper. 


That is the goal we set out to 
reach seventeen years ago. 

and testimonials such as the 
one above coming to us continually 
prove that we are nearing our 
goal! 
An interesting pamphlet, “Where 
the Golden Rule Keeps Faith,” tells 
you more about Columbia qualities. 
Send for a copy. 





ww 
oft 
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Columbia Ribbon & Carbon Mfg. Co. 


—_——DIXON, HOLMES & DIXON————_ 
69-71 Wooster Street, New Yorks, N. Y. 


| “Where the GOLDEN RULE Keeps Faith” 
| 








144 OFFICE 


This Basket is a 


Business Builder 


Here is a necessity in 
every home, office, insti- 
tution and factory—an 
article of steady demand 
and use in a market that 
has greater possibilities 
than you ever realized. 


Do you want to cash in 
on this opportunity? 
Diamond Fibre Waste 
Baskets will get you the 
cream of the business 
because they are superior 
baskets. They sell on 
sight. Built of Diamond 
Fibre—attractively var- 
nished—and equipped 
with a hardwood, non- 
tipping bottom. 






Write today for quotations. 
Dept. 16 





-F 
Diamond State Fibre Company 


Bridgeport (near Philadelphia), Penna. 


Branch Factory and Warehouse, Chicago 
Offices in Principal Cities 


In Canada: Diamond State Fibre Co. of Canada, Ltd., Toronto 
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Office Equipment at Pageant of Progress. 


Big Industrial Exhibition at Municipal Pier, 
Chicago, Includes Several Interesting Office 
Appliances Exhibits that Draw Crowds. 


The exhibits of office machines and equipment at the 
Pageant of Progress on Chicago’s famous Municipal Pier, 
while not numerous, are worthy of the attention they 
receive from the crowds, for each exhibit had been ar 
ranged to inform and educate and to bring out the essen- 
tial service points of the devices shown, with some idea 
of their- progressive development. As the pageant is 
going on at the time this issue is being made up there is 
opportunity only for brief mention of the several exhibits. 


ADDRESSOGRAPH COMPANY, Chicago Different styles of Addres 
sographs were shown, covering the eatire range of addressing work 
from envelopes to wrappers for newspapers and periodicals The 
Graphotype was demonstrated, showing how metal address plates are 
made for the Addressograph machine. The filing of these plates was 
demonstrated and how they become practically a catalogue of names 
arranged with the convenience and precision of a card index One of 
the features of interest was the first Addressograph—a simple hand 
operated machine in which the depression of a vertical bar printed the 
address and automatically brought into place the succeeding plate, the 
plates being attached to bands operated by a gear. Demonstrations and 
sales work during the pageant were taken care of by two teams of sales 
men, one under the captaincy of Mr. Jordan and the other under that 
of Mr. Abercrombie. The former team consisted of Messrs. Jordan 
Vickers, Forrest, Ubbelohde and John Jordan, Jr.: the latter of Messrs 
Abercrombie, Herman, Booz, Ackerman and George. Mr. Worthington 
was present during a part of the time. The first Addressograph, by the 
way, was made in 1898. 

LIGHTNING COIN CHANGER COMPANY.—Here four types of coir 
changing machines were shown, including the payroll, bank, department 
store and theater types. Henry W. Kempnich, sales manager, was in 
charge, assisted by W. H. Geigser. 

RAND COMPANY, INC., Tonawanda, N. Y.—Here there was a com 
plete exhibition and demonstration of the Rand visible indexing systems 
for all lines of business and for certain types of professional work 
well. B. R. Taber, Chicago manager, was in charge, assisted by W. |! 
Lynch and other members of the Chicago staff. 

DAYTON MONEYWEIGHT SCALE COMPANY, Dayton, O Nine 
types of scales were here demonstrated, from counting scales which give 
the number of individual like units in a parcel weighed, to heavy ca 





| 
kK a8 


pacity scales. A meat slicing machine was also shown. A, I Jones of 


the company’s Chicago office was in charge. 

MEILICKE CALCULATOR COMPANY, Chicago.—Here the entire line 
of Meilicke efficiency devices was demonstrated A feature of interest 
was the original calculator invented by Mr. Meilicke on which the sub 
sequent developments of the line were based. C. A. Meilicke had charge 
of the exhibit, assisted by his sales and demonstration staffs 

SUNDSTRAND ADDING MACHINE COMPANY, Rockford, Il All 
of the models of the Sundstrand machine were shown, from the origina 
experimental model of 1911 to and including the new duplex special cas! 
and carry machine designed for cash stores and the departmental registe 
which designates the number of the clerk making the sale and the de 
partment from which it is made, together with amount of sale, record 
customer's receipt, ete. The exhibit was in charge of J. W Noell 
P. N. Sea and E. E. Noell. 

DALTON ADDING MACHINE COMPANY, Cincinnati, O.—Here all 
models of the machine were shown, from No. 1 to the present Super 
Dalton which does all the necessary operations including direct sub 
traction The No. 1 model shown had been in active service twenty 
years and is good for an indefinite number of years more Another model 
was shown which had been in constant service sixteen years and is still 
in first-class condition. A wide carriage listing machine was als 
featured. W. I. Currie, Chicago sales manager, was in charge, assisted 
by Messrs. R. M. Currie, Dunn, Melton, McHale, Bandel, I ind 
McPherson. 

FELT & TARRANT MANUFACTURING COMPANY, Chicago.—Comy 
tometers were shown, from the first model built out of a macaroni box 
some pieces of metal and rubber bands, completed on Thanksgiving Day 
1884, by Dorr E. Felt, then a young machinist employed by Mr. Tarrant 
in a machine shop on Illinois street, to the present highly developed 
controlled key model, known all over the world. The first two machines 
were sold about 1887, and models of these machines were on exhibition, 
showing the advances made even then over the first crude experimental! 
model. The installation and arrangement of the booth was in ch 
Mr. Wright, the company’s advertising manager and chairman of the 
office appliances section of the Pageant of Progress. In charge of sales 
and demonstrations was W. D. Lawrence of the city sales office, as 
sisted by salesmen from the Chicago district. 

WAHL COMPANY, Chicago.—Here was an imposing exhibit of Ever 
sharp pencils and Wahl fountain pens of all sizes and styles, from the 
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least to the most expensive. Attractive young women in red hats acted 
as demonstrators. An amusing guessing contest was on f the 
features. L. M. Wise and C. B. Ross were in charge, assisted by eight 
young women. 

MEYERCORD COMPANY, Chicago.—Decalcomania transfer opalescent 
window signs, transfer name plates and trade marks, wagor ettering 
and designs, oil paint art canvases, wood veneer panel signs and wood 
veneer display stands were shown here under the direction of T. E 
Matthews. 

MIDLAND PAPER COMPANY, Chicago.—Bond, ledger, and flat pa 


pers were shown, also envelopes. George Tolan, manager, was arge 

GREGG SCHOOL, Chicago.—Gregg shorthand, school courses and busi 
ness books were explained here by Charles L. Swem, Jess Holin and 
Mr. Wigend, assisted by young women demonstrators. 

INTERNATIONAL ACCOUNTANTS’ SOCIETY, INC., Chicago.—The 
complete and thorough I. A. 8. course of ninety lessons was explained at 
this booth, which was in charge of R. I. Tabb. 

OLIVER TYPEWRITER COMPANY, Chicago.—This exhibit showed 
all the models of the Oliver machine, from the first experimental model 
of the Rev. Thomas Oliver to the present No. 9 machine. Photographs of 
the first and succeeding factories were also exhibited An ‘‘exerciser’’ 
was in operation—a machine which operates the keys of the typewriter 
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The First Portland Business Show 


September 19th to 24th, inclusive, 1921 


will create business in the Pacific Northwest. 


The Exposition will most quickly and effectively educate and influence large 
numbers of executives to economize—by using efficient equipment and administra- 
tive methods. The Show will stimulate sales of such equipment and service. 
This statement is confirmed by the experience of exhibitors in the Seattle, San 
Francisco and Los Angeles Business Shows. 


SOME SPACE IS STILL AVAILABLE 


But act quickly. ’ Send immediately for particulars. 


BUSINESS EXPOSITION COMPANY 


437 Chamber of Commerce Building, Portland, Oregon 
NATHAN W. TUPPER, President WALDO T. TUPPER, Secretary-Treasurer 


No other single means of sales results equals actual demonstration of the product to the people. 











The Byron 


Typewriter Cabinet 


30 


Distinctive 
Time, Labor and 
Space Saving 


_ FEATURES 


























—every office 
a prospect 


because the 30 time and space 
saving features instantly appeal 
to the prospective buyer and 


In point of construction, beauty of finish and de- 
sign, the ““‘BYRON”’ is second to none. Eight prc present trend of 


distinctive models to select from. Our 


National Advertising campaign is producing 

real inquiries on which our dealers are cashing in. BYRON typewriter cabinets 
practically sell on sight insur- 
ing quick turnovers and splen- 


Byron Typewriter Cabinet Co. = 44 profits. 


Incorporated Write us today for interesting 


LOUISVILLE, KY. dealers proposition. 
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Today’s dollar must expand just a trifle more than was necessary before. 
For, profits now depend upon conservative buying and selling, judiciously 
watching for the smallest margin. Thus every department of your estab- 
lishment should present the best that can be obtained for the money. 


: Winnebago Desks have always been noted as offering more, better and 
= longer use than others of the same type. Also, the Winnebago Line is a 
complete line at moderate, yes, economical prices. We will be glad to give 
you further information. Write the 


: WINNEBAGO FURNITURE MEG. Co. 


= Fond du Lac, Wis. 
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ECONOMY 
OFFICE CUSHIONS 


In the daily routine work of the business estab- 
lishment, the one factor that is essential to its 
efficient accomplishment is COMFORT to the 
worker. In the designing of Economy seat cush- 
ions this thing was the foremost in consideration. 
Thus, they have become known to the trade as 
the highest degree of chair comfort. And 
Economy seat cushions sell. We have word from 
innumerable dealers to substantiate this claim. 






The time to capitalize on this claim is the 
present. Atno time during the year is the market 
more mature than during the Summer months. 
We have an interesting proposition for you. 


ECONOMY SEAT COMPANY 


3132 So. Canal St. Chicago, Illinois 
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faster than any human operator can depress them This is used in the <*e — — —ee - 
" » a - GULPEGEDS SATOTENESER TS ESERESTEEDOLERESDSSE SELES ETT ESERESEEERERELEERESDSSTEEREREE ENE REE EE FaRBHEE reer ere rnEeere rons vee ‘ : ¢ + 
factory on each machine until every bearing and part is thoroughly 2 —— ———— 

tested and working smoothly Emphasis was laid on the fact that while 
the newest model is greatly improved over early models, the original 
ideas of the inventor were so sound that they have not been changed 
but merely perfected and added to. Mr. Barlow, the Chicago manager, 


was in charge, assisted by members of the local sales force. ‘i ~ 
GLOBE-WERNICKE COMPANY, Cincinnati, O.—Steel letter files and ArpeD 





light steel safes were shown here, the latter having horizontal filing sex _ 
tions. Sectional bookcases were also shown, and a handsome walnut Guaranteed 
office suite, which attracted much attention. G. S. Peck was in charge, L pholstered 


and Miss Berg demonstrated the filing equipment Members of the Chi 
cago sales staff assisted 

HEYER DUPLICATOR COMPANY.—This exhibit was in another part 
of the pier. Here the well known line of the company was shown and 
demonstrated by members of the sales force. 


hurnifure 


W YORKP 





Horder’s Twentieth Anniversary. Th S ; h 
a , | | e Service that 
Friday, August 5th, marked the twentieth anniversary 
of the business of the Horder stationery store. Twenty | h h C lI 
years ago E. Y. Horder opened a little store on La Salle | as t e€ a 
Street but his intention was to build up a business in real f 
estate and make enough from the sale of stationery to The life of your office chair depart- 


pay his office rent. Stationery instead of real estate proved 
to be the right business for Mr. Horder. In his twenty ment depends upon how closely the 


years of business he has made wonderful progress. The actual operating qualities of your 

company now known as Horder’s, Inc., operates six com- : - 

mercial stationery stores in downtown Chicago. An af- line approach the CORMEINSESS E 

filiated company, the Associated Stationers’ Supply Com users 1n general believe they should Iz] 

pany, has a large wholesale business. = i 1 is 
On the morning of this twentieth anniversary Mr. have. The weir buyer is, inter- | 


Horder left his desk to show a customer through the build- 
ing at Lake and Franklin streets, which is occupied entirely 
by the Horder Company. When he returned he found on 


ested in getting the best equipment ff 
for his purpose. He is of course, 
interested in getting itatalow price § 
if possible, but just a littleexperience 
teaches him the folly of buying sole- § 
ly on a price basis. 





r 





Karpen Chairs prove their quality in 
service. We will be glad to know that 
you are interested in taking advan- 
tage of this better line. Write us now. 


SREPEDREAGAAAATTLGEAOHEGELIUEUDELSAGHESOOEESGREESATGOSTUUSEAATDAGEOREBEELUGUEOUDEIBEOAAASTONTOEDEDENENSTESDTERUSSUOUEOTOEIVEOOIERDSNDEETODEBERESENTSNTITDADOTENEDFEDANTEFESEDERESETENOEUSTOOOEDERSEREETAAGADEDO FERESESTIOAGUTUEDEEDEOATOI0001 ADGUAUDDASERGELEULOTUTETINLORESITORIENGEFEPEETETIDEERESATETEaTOaT ATID FTATTEIITT 
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S. Karpen and Bros. 


Chicago Michigan City New York 








EDWARD Y. HORDER, WHO CELE- 
BRATED HIS8§ TWENTIETH 
BIRTHDAY IN THE STATIONERY 


BUSINESS ON AUGUST 5. 


his desk a magnificent bouquet of roses, lilies, lupines and 
ferns. A card attached bore the following note: 
“AUGUST 5, 1901. AUGUST 5, 1921. 
Congratulations to 
Mr. E, Y. Horder 
on the Twentieth Anniversary 
of the founding 
of a great business, 
and may your future years be unnumbered 
and even more bountiful. 
Employes of Horder’s, Inc.” 
Mr. Horder was much impressed by the spirit of the 
gift. He immediately wrote and posted the following 
letter 





August 5th, 1921. 





To My Co-Workers 

It is hard to express adequately my thanks to all of you 
who shared in the presentation of the beautiful token pre- 
sented to me this morning. 

Twenty years ago today I had ambitions, ideals and 
faith, but did not even dream at that time of being the 
head of a business the size of ours in twenty years. 

I greatly appreciate your kindly thought, and hope for 
us all that the next twenty years will be even brighter, 
happier, and more prosperous than those just passed. 

Sincerely your friend and co-worker, 





E. Y. Horder.” 
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“ROSCO” 


Glass Desk Pads 


Ross 





“QUALITY FIRST” 


There can be as much attention 
given to the details of construction 
—as great a care shown in the 
selection of materials—as thorough 
an inspection of the finished prod- 
uct in the matter of desk pads as 
there is in the manufacture of any 
other commodity. 


Obtaining glass that is without 
blemish, for instance, is of para- 
mount importance. Securing the 
correct height to the frame flange 
—covering it with properly grained 
leatherette—making certain that 
the necessary resistance to wear is 
present—all present their separate 
problems. 


“ROSCO” GLASS DESK PADS 
are built with the thought of “‘qual- 
ity first’’ and for that reason are 
most popular with all desk workers. 


The cut above illustrates but one 
of the many features of the Rosco 


Pad—the Patent Finger Hole. Let 


us tell you of the other features. 


RAVENSWOOD 


Office Specialties Company 
Originators of Glass Desk Pads 


We also manufacture ‘‘*Ravenswood’’ 
Glass Desk Pads 


1800-02 Newport Avenue CHICAGO 


= 


APPLIANCES 














August, 1921. 


The Guest Book. 


O. L. Gagg, East Orange, N. J., paid us a call July 19. 
An item concerning him appears in another column—D. G. 
White of the Typewriter Page Signal Company, New York, 
called July 11. He was making a trip appointing agents 
in various cities.—E. J. Reed of the Waterhouse Company, 
Ltd., called last month. He was visiting the Mainland to 
call upon houses his company represents.—T. F. and Mrs. 
T. F. Peirce of the Pacific Desk Company, Los Angeles, 
called July 18 on their way to Green Bay, Wis., and other 
points.— H. N. Munhall of Pittsburgh, Pa., spent a short 
time in our office recently. He was on a selling trip ap- 
pointing agents for greeting cards.—N. F. Milnor, San 
Francisco, Coast Manager for The Dictaphone, called on 
Office Appliances last month— T. K. Simpson, an old- 
time typewriter man, now living in Indianapolis, called 
last month.—George B. Wray of the Quigley Furniture 
Company, Whiteboro, N. Y., visited Chicago on business 
last month.—W. E. Whyte of Lakeland, Fla., visited this 
office July 21H. W. Jennings, president of the Universal 
Index Tab Company, Seattle, makers of “U-Kut-Em” in- 
dex tabs, called on July 22. He was having a most success- 
ful selling trip and opposed all hard times talk. The sales- 
man who works sells. Mr. Jennings is a former steel 
furniture man.—George Hausam of the Hutchinson Office 
Supply & Printing Company, Hutchinson, Kans., visited 
Chicago last month to attend the Arts and Crafts exposi- 
tion.—-R. B. Booth of the Leopold Desk Company, Bur- 
lington, Ia., called July 25.—C. C. Davies, manufacturers’ 
agent in stationery lines, selling government offices only, 
stopped an hour July 26, on a trip among the cities of the 
Central West.—W. L. West, Livingston, Texas, who has 
recently added stationery to his printing business at Livy 
ingston and a neighboring town, visited this office during 
the Arts and Crafts Show.—E. J. Reed and Mrs. Reed of 
Honolulu, called July 27 on their way to Eastern points.- 
H. A. Berggren, London, formerly of Stockholm, called 
July 29. Further information concerning him appears in 
another column.—R. B. Wilson of Los Angeles, Cal., paid 
a call on Office Appliances July 29. He was in Chicago at 
tending a meeting of the Wilson-Jones Company’s Board 
of Directors, of which he is chairman.—C. R. Tarbet, 
formerly sales manager of the Anchor Paper Specialty 
Company, Kalamazoo, Mich., visited this office on July 
30.—L. D. Stocking of Milwaukee, an experienced office 
equipment man, called late last month—J. H. Adams of 
“The Country Grain Shipper,” Minneapolis, called August 
1. He is the inventor of an interesting new specialty and 
is seeking a manufacturer.—H. J. Burr, president of the 
Postcraft Company, Utica, N. Y. called August 3 on his 
way through Chicago. 


Pleasant Reminiscences of “Early Days.” 


H. J. Burr, president of The Postcraft Company, Utica, 
N. Y., indulged in reminiscences while visiting this office 
August 3. He has been actively engaged in his present 
connection for three years. Previous to that time he 
watched from the side lines, and has had contact with 
the field while it was developing. Mr. Burr was superin- 
tendent of the American Colortype Company, New York, 
N. Y., for many years. Prior to taking the Postcraft prop- 
osition actively he sold Cottrell printing presses all over 
the country. His intimate knowledge of the idiosyncracies 
of paper has been an asset in solving that phase of the 
mailing machine problem. The Postcraft envelope sealer 
was in development for eight years, and has been given 
thorough operating tests in Eastern offices for over a year. 

Mr. Burr commented on the business situation in the 
East, feeling that many business men have stage fright. 
He sees a gradual resumption of business coming on, and 
looks for healthy activities in the fall. 

While in Chicago Mr. Burr arranged for distribution 
through Edwin C. Barnes & Company. New York sales 
have been handled for some time through F. Muriel Ren- 
son, 30 Church street. 


E. J. Bulger Joins Van Dorn at Chicago. 


E. J. Bulger joined the Chicago office furniture branch 
of the Van Dorn Iron Works Company as a salesman 
August 1. He had formerly been with the Library Bureau 
and the Baker-Vawter Company. 


George W. Hopkins on Graphophone Board. 
George W. Hopkins, general sales manager of the 
Columbia Graphophone Company, was elected vice 


president in July. 
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We Specialize on Steel Transfer Cases tenn ‘ts eee Piper yon 

Your Order Shipped within Three to Five Days , entern Steel Teanaies ps Bert 

Steel Sides. Note the channel frame which makes drawers operate no matter how high the sections are stacked_ 

The locking device is secure; yet it enables the stacks to be dismantled readily for moving or rearrangement 
Write for Prices and Discounts 


General Offices The Bentson Mfg. Company Aurora, Illinois 


Chicago Representatives and Show Rooms: Associated Stationers’ Supply Company, E. E. Blankemeyer, Gen’! Mgr., 201-15 North Franklin Siree 





Flat Top, Roll Top and Typewniter Desks 


MAHOGANY AND OAK 


No. 9172 (closed back) 





VALLEY CITY DESKS 


We shall be pleased to send new catalog to dealers 


VALLEY CITY DESK COMPANY . Grand Rapids, Michigan 
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The Feeling of Satisfaction 
which is the result of gen- 
uine good service, lasts long 
after the price is forgotten. 


To establish your custom- 
er’s confidence, sell 





NGLEWOO 


=) i 3 oe 


E D 

















Let us tell you about that 
genuine good service. 


Englewood Desk Company 


5816 Lowe Avenue 
Chicago 























The LABEL, 
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is a guarantee of 
user satisfaction 





Satisfaction is born of 
quality alone. To main- 
tain the highest quality, 
with moderation of price, 
is our consistent policy. 


Catalogue covering com- 
plete BARBEE line of wire 
baskets sent upon request. 


Barbee Wire & Iron Works 


Conway Building 
CHICAGO 
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Lehigh Corporation in New Factory. 

The Lehigh Corporation has recently moved into a new 

plant at Newark, N. J., tripling the productive capacity of 
the factory by reason of the increase in size of the plant 
and its thoroughly modern equipment. 
The Lehigh Corporation manufactures the Lehigh cal- 
culator. This machine is based on foreign mechanical 
supplemented by American ingenuity, manufacturing 
ability and financing. 

Joseph Gooch, Jr., president of the corporation, states 
that construction is coming along satisfactorily, although 
the full possibilities of the new factory will not be reached 
for several months. About September Ist production will 
permit the establishment of several new distributing agen- 


ideas 


John B. Milliken, for ten years treasurer of the Yale & 
Towne Manufacturing Company, Stamford, Conn., was 
recently elected vice-president and treasurer of the Le- 
high Corporation. The following gentlemen have been 


made members of the board of directors: Arthur C. Jack- 
son, treasurer of the Miller Lock Company, Philadelphia, 
Pa.; C. F. Winship, of Winship-Boit Company, textile man- 
ufacturers, Wakefield, Mass., and New York; B. N. Ellis, 
president Manhattan Electrical Supply Company, 17 Park 
Place, New York. 


Portland, Ore., Show Exhibitors Dine. 

\ get-together dinner and meeting of exhibitors and 
prospective exhibitors in the First Portland Business Show 
was held in the Crystal Room of the Hotel Benson, Port- 
land, Oregon, Friday evening, July 22nd. About sixty 
members of various interested firms were present. ; 

N. W. Tupper and W. T. Tupper, the active officials of 
the Business Exposition Company, each gave from differ- 
ent angles a comprehensive outline of the methods of or- 
ganizing, staging and operating the exposition. As con- 
crete evidence of the results accruing to exhibitors, they 
submitted reports and letters from many exhibitors in 
the preceding three Pacific Coast Business Shows, which 
have been held in San Francisco, Seattle and Los Angeles. 

Much enthusiasm was manifested and brief snappy ad- 
dresses, endorsing the enterprise as a means of efficiency 
education for the business public and of stimulating and 
creating better business conditions in all lines were made 


by J. H. Searf of the Underwood Typewriter Company; 
|. G. Meeko of the Dalton Adding Machine Company; 
P. H. Greene of the Kilham Stationery and Printing Com- 
pany; B. I. Elliott of the Wales Adding Machine Company; 


I. M. Walker and Dr. E. G. Wiese of the Behnke-Walker 
Business College; William A. Bacon of Felt & Tarrant 
Mig. Company; L. E. Mainor of Charles R. Hadley Com- 
pany and E. D. Howe of Royal Typewriter Company. 

The first Portland business show will begin on Monday, 


September 19, and end on Saturday, September 24. The 
exhibits will be restricted to demonstrations of equip- 
ment, methods or service which actually aid in efficient 
business practice. All entertainment features of a light 
or trivial character will be omitted and attention will be 
concentrated the main business of the show. Two 


upon 
days have been resesved for business executives exclusively. 
The show will be held in the Public Auditorium. 
Matrimonial Epidemic at Chicago’s Van Dorn. 
Since the opening of the Chicago branch of The Van 
Dorn Iron Works Company metal office furniture de- 
partment, members of the organization have lost no time 
in improving their environments. 


married 


L. A. Burkholder, the branch manager, was 
June 25 to Miss Iren Waltz, Cleveland, Ohio. His bride 
was formerly a member of the home office staff of the 
Van Dorn Iron Works Company. 

Stewart M. Downie, salesman, married Miss Marie 
Gorham, of Cleveland, at her home August 9. 

So then, Chicago faces the necessity of doing hand- 


somely by the business to help furnish the new homes; 
ind withal, to be considerate if the new grooms are a bit 


abstracted in making their respective canvasses for busi- 





ness 
Addition to Horder Personnel. 

Office Appliances joins in the chorus of congratulations 

Mir. and Mrs. Harry Horder to whom a son, Robert 

arry, was born on July 20. He is the fourth child of 

mily, which now consists of two boys and two girls. 
Noiseless Manager Surprises the Fish. 

J. S. Mineau, manager for the Noiseless Typewriter 


Company, at Chicago, spent a week in early August fish- 


ng in Northern Wisconsin. 


Follow Acme Staplers 
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Oem — 
Gam? 
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Multiple Sales 











Staple orders come in steadily and bring to 
your store other business in goodly volume. 


Acme Staplers are standard equipment in 
modern offices. They have a multitude of uses. 
We make four sizes, each suited to a partic- 
ular purpose. The capacities overlap, so that 
one machine can be made to serve for several 
varieties of work. After you have sold one 
model into an office, you have good prospects 
of selling others. The excellent work Acme 
Staplers do makes additional sales easy. 


The Acme No. 1--for heavy service, such as 
binding samples of carpets, roofing and other 
bulky materials. Capacity, 100 staples. 


The Acme No. 2—A general utility machine, 
driving a broad, flat staple which readily per- 
forates thick, tough stock—holds thin paper 
without tearing. Capacity, 50 staples. 


The Sure Shot—The most economical perma- 


nent fastener on the market. Stands varied 
and rough usage. Capacity, 100 staples. 


The Midget Binder—A desk machine of won- 
derful capacity. Sell one for every desk. 
Capacity, 100 staples. 


Opportunity for Dealers 


Investigate the Acme Stapling Machines. 
Numerous dealers consider them among their 
best sellers. Write today for detailed infor- 
mation. 


Acme Staple Co., Ltd. 


1643-47 Haddon Avenue Camden, N. J. 


London Agents: Kado Company 


_ Canadian Representatives: 
Scott & Co., 59 St. Peter St., Montreal. 


Scandinavia and Finland: 
Export Company, 206 Broadway, 
New York 


Ernest J. 


Agents for 
Foreign Trade & 
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PASSED AWAY 





Peter E. King. 


Peter E. King died July 8 at his home, Wheaton, III. 
3urial was at Dundee, Ill. Mr. King had been secretary 

== of the Empire Paper Company, Chicago, for many years. 
Women eee He was born in South Carolina forty-nine years ago. He 
went to Holyoke, Mass., as a youth of seventeen, and 
joined the Valley Paper Company. In 1897 he made a 








Go to GOES for | 
The Goes Loose-Leaf 
| 


\ 
} 
) Common Law | 
| | 





Record Book 


No. 8 
Y (Compiled by a member of the Chicago Bar) | 

/ A text-book and a reference-book containing an instructive 
treatise and many belpful suggestions and forms essential during 

the organization, and, later, in keeping the records of an Un- 
incorporated Association (Common-Law Trust). Forms similar 

i) to those contained in The Goes Corporation Record Books, 
/ but made to fit the needs of « Common-Law Trust, are provided. 











( Just Published Write for descriptive matter 
\ be . ; A ~~ ml 
| The Goes Printers Helps a 
/ 
also include \ 

\ Common-Law Certificates Bond Blanks } connection with the Empire Paper Company; later he was 
Stock Certi Dipl made a member of the company. : 
} foc ertificates splomas Mr. King is survived by his widow, Mrs. Josephine C. 
) Bordered Blanks Certificates of Award 3orden King, Peter E., Jr., six years old, and Borden, 

/ Bound and Loose-Leaf Corporation Record Books Y eighteen months old. oa 

\ and 
) ff Mrs. Arthur Williams. 


) Art Advertising Blotters 
Art Advertising Mailing Cards 
Art Advertising Calendar Cards 


Mrs. Arthur Williams, wife of the export manager of 
the Woodstock Typewriter Company, passed away at 
Ottowa Beach, Mich., July 5. She had been ailing for 
some time, and had been residing with her parents at 
Grand Rapids. A host of friends sympathize with Mr 


Lithographed Calendar Pads 
Williams in his bereavement. 


G ' F&F + 


> j 
Sa BD Ty | 
The Goes Printers tps. =e Harry A. Mitchell. 
will be sent when requested Harry A. Mitchell, founder of Mitchell-Foley, Ltd., Van- 
Goes couver, B. C., succumbed recently to an illness of a year’s 


duration. He established the business as Mitchell & Mc- 
“— raphing Culloch about five years ago. He was thirty-three years 
Gomeary,. 


—_ 









old; his widow, parents, a sister and three brothers survive. 
x Fe © 


Howard L. Hayden. 


Howard L. Hayden, who was formerly a wholesale sta- 
tioner, but retired some time ago, died not long ago in the 
Methodist Hospital, Brooklyn, N. Y., at the age of 54 
years. He had lived in Brooklyn most of his life and was 
a member of Altair Lodge, Number 601, F. & A. M. 

+’ + 


Meyer Schiff. 

Meyer Schiff died suddenly July 5, in his sixty-third 
year. He was head of Schiff-Brothers, stationers at Fourth 
and Market streets, Philadelphia, Penna. The firm was 
established about fifteen years ago. A branch store is 
conducted at Boston, Mass. 

: - - 


Lee M. Day. 
Lee M. Day, of the Crown Ribbon & Carbon Manu- 
facturing Company, at Cleveland, Ohio, passed away 
suddenly June 18. 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR CUSHIONS 


TYPEWRITER SUP- 


PLY AND REPAIR 
MEN, in their calls 
upon the trade or 


waiting upon custom- 
ers have many oppor- 
tunities of showing 
these cushions to 
men who are real 
prospects. 

You can attach Azoras in a few seconds, while 
asking the customer whether he has ever used 
them. The beneficial effect is so immediately evi- 
dent that the rest is simple. 

Azora Air Cushions are built on the same success- 
ful principle as the automobile tire, a combination 
of air chamber and rubber—of the _ greatest 
resiliency. 

Azora Air Cushions would work in with your busi- 
ness excellently. We'll be glad to tell you more 
about their sales possibilities—their nerve-saving, 
typewriter-saving, sanitary features. 





PAT. DECEMBER 21, 1915 


Let Us Hear from You 


AZORA RUBBER COMPANY 
Sd4th Avenue & 20th Street CICERO, ILL. 











BCarbon Paper 
OLD TOWN 


Standards Assure 
Satisfactory Quality 


whatever the requirements 
for service or cost. The 
basic materials are selected 
as the result of extended 
experience in the develop- 
ment and manufacture of 


Typewriter Ribbons and 
Carbon Papers under our 
formula. 





is made in twelve brands 
for typewriter, pen and pencil, in various weights, 
finishes, in the usual colors. 

Old Town Typewriter Ribbons are marketed un- 
der two brands and each is inked for light, me- 
dium or heavy duty. 








Performance and permanence guaranteed. Our 
Brands are packed in handsome lithographed boxes. 


Manufacturers of Carbon Paper and Typewriter Ribbons, 
Old Town and “Crowfoot” brands. 


Old Town 
Ribbon & Carbon Co. 


245-47-49 Centre Street 
NEW YORK CITY, U. S. A, 


Old Town Carbon Paper = 


APPLIANCES 


CENTURY 


The Quality Line 


When your trade demands quality and mod- 
erate price in leather goods, it is to your ad- 
vantage to procure a line with these fea- 
tures embodied. Quality, long’ service, 
adaptability and moderate price are synony- 
mous with the Century line. A wide va- 
riety of styles and sizes all of which possess 
quick-selling features, affords the dealer an 
excellent assortment to meet the demands 
of his trade. 


Century Leather Crafts Co. 
350 Broadway 
NEW YORK.N. Y. 













Our caiaiog, 
and discount 
pricelist 
Sheet will 
show the ad 

visability of 
handling this 
quality line 














Jamestown Metal Desk Company has 
answered the demand for quality and 
style as it has never been answered 
before in a steel desk. A desk that is 


better, at a lower price. Write today 


for information. 


Jamestown Metal Desk Co. 


(INCORPORATED) 


JAMESTOWN, N. Y. 
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Long Wood Handled 


REPAIRERS’ 
CLEANING 
BRUSHES 


A daily necessity 


$1.00 per doz. $10.00 per gross 


Have You a Supply? 





BOSTON 
Mass., U.S. A. 


79 Queen St. 
LONDON, E. C. 
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Mr. Dealer: 


How many times during your 
business experience did a man 
walk into your office and offer 
to manufacture and ship best 
high grade typewriter ribbons 
with your name on the box in 
the usual place of the manufac- 
turer’s? Right at this very mo- 
ment we offer this very same 
proposition. The repeat orders 
—the prestige—the goodwill— 
satisfied customers—and profits 
go direct to you. 


If you are a wise dealer you will 
investigate our proposition—an 
unusual opportunity to reap the 
harvest of our experience. 


U. S. Typewriter Ribbon Mfg. Co. 


Sansom and 8th Sts. 


Philadelphia, Pa. 


























Ulrich Compression Guides 


form wide spring grip funnels into 
which papers are easily inserted to 
insure against loss from misplace- 
ment or drafts. Indexes made to 
your order, are always in plain 
sight. We make office equipment 
to save time and space. In our line 
you will find—flexible note sorters, 
desk trays, mail distributors, plan 
filing equipment, service desks, etc. 
We welcome inquiries and they are 
given our prompt attention. 


Showing Sorter 
Hung on Edgeof 
Table — Out of 
the way, yet 
ready for instant 
use, 


Ulrich 
+ Mail Dis- 
tributor — 

Security and 
accuracy in 
a inver - department 


"es communication. 


Ulrich Planfiling Equipment Company 
JAMESTOWN, N. Y. 


) aa = 13%" 
= WY — 


ST. LOUIS - 











Increase Your Profits 


Many of your customers are users 
of coin bags in handling returns, 
pay rolls, receipts, etc. 


Stock Bemis Coin Bags—every 
bank, factory, store, and theater 
needs them. Bemis Coin Bags 
are stoutly made, long wearing 
and accurately sized to hold 
specific amounts. 


Write for prices, catalog, and 
special information for dealers 


Bemis Bro. Bag Co. 


Cupples Station 
MISSOURI 
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TYPEWRITERS 





Boston, Mass.—The Boston Rebuilt Typewriter Com- 
pany, under the management of Theodore Lavin, has the 
Boston territory for the Woodstock typewriter. 

Chicago, Ill—Frank Brick, of the Woodstock Type- 
writer Company, spent his vacation in Chicago during 
July 


~ 


Chicago, III—W. B. Erwin, of the advertising depart- 
ment of the Oliver Typewriter Company, spent his vaca- 
tion at Saugatuck, Mich. 

* * * 

Chicago, Ill.—J. C. Harvey, of the Chicago office of the 
Moon-Hopkins Company, returned early in August from 
a motor trip to Minneapolis. 

x * * 

Chicago, Ill.—J. J. Coughlin, formerly loop salesman for 
the Remington, is now Chicago manager for the American 
Banking Machine Corporation, Wrigley building. 

x * x 

Chicago, Ill—l. M. Anglim, manager for the Elliott- 
Fisher Company, stopped over in several cities’ en route 
from the annual conventions held recently in New York. 

« + * 


Chicago, Il. \. L. Opper, who has been with the book- 
keeping machine department of the Underwood Type- 
writer company for eighteen months past, has joined the 
staff of the American Distilling Company, Chicago. 

* * * 

Chicago, IIl. \ school of instruction has been estab- 
lished by the bookkeeping machine department of the Un- 
derwood Typewriting Company. The school trains oper- 
ators for customers installing Underwood bookkeeping 
machines. 

* * * 

Chicago, Ill—The bowling defi.on page 42 of the July 
issue of Office Appliances has started things. The Smith 
Typewriter Sales Company team will take on the Wilson- 
Jones aggregation for “beans, candy, eats or money.” 
The Smith crowd has a three-man team, and is willing to 
match itself against the three highest men in the Wilson- 
Jones aggregation 

Cumberland, Md.—The Typewriter Supplies Company 
has incorporated with a capital of $25,000. 

Detroit, Mich—H. J. Lindig, for many years with the 
Remington Typewriter Company, has resigned to accept 
a position as district manager for Ohio with the American 
Janking Machine Corporation, Chicago, I1l.—A. M. Emer- 
son has resigned from the Remington Company and is now 
ig a territory with the American Banking Machine 
Corporation in Ohio. 

Dover, Del.—The Courland Typewriter Export Corpor- 
ation has organized with capital stock of $10,000; incor 
porators—C, H. Jarvis and M. F. Vance. 

Eau Claire, Wis. Che Eau Claire Book & Stationery 
Company recently undertook the representation of the 
Woodstock Typewriter Company. 

Erie, Penna.—The Erie Typewriter Emporium, 1210 
Peach street, is being conducted by E. M. Hart. L. C. 
Smith & Bros. typewriters are handled He has been in 
this line twenty years; for the last fifteen years he was 
with the Underwood Typewriter Company. 

Fort Smith, Ark.—D. C. Baldwin combined business 
with pleasure by spending his vacation at the Fayettevill 
sub-branch. Fayetteville is several hundred feet higher 
than Fort Smith. Mr. Baldwin’s Fort Smith store has 
been moved to 603 Rogers avenue 

Gainesville, Fla—The Lakeland Typewriter Exchange 
has established a branch here. It is in charge of J. E. Jen- 
kins, formerly with the L. C. Smith & Brothers Company, 
at Charleston, S. C 

Hartford, Conn.—The Hartford office of the Royal Type- 
writer Company, Inc., led its division during June in sales 
volume. 

Indianapolis, Ind——D. E. O’Hern, formerly with the 
Remington Typewriter Company, is now Indiana manager 
for the American Banking Machine Corporation, Chicago, 
111, 
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HE-MEN SALESMEN 
WANTED 


—SELL TO BANKS ONLY— 


NO CHARGE BACKS—THEY STAY SOLD 
NO DRAWING ACCOUNT—NO EXPENSES 


—COMMISSION ONLY— 
BUT—A REAL COMMISSION 


If you have CONFIDENCE in your 
ability, here is a real chance. 

If your present position doesn’t enable 
you to finance yourself for sixty days— 
don’t answer, as we don’t think much 
of your judgment in staying where 
you are. 

We have openings in every state for 
real HE-MEN and if you are sure you 
are one, write us all about yourself and 
why we should hire you. 


SALES MANAGER 
404 Wrigley Bldg. CHICAGO 











YOU CANNOT PURCHASE A 
MULTIGRAPH, ADDRESSING 
MACHINE, DUPLICATOR, 


FOLDER OR SEALER 
UNLESS YOU REALLY 
NEED THEM 


When that time arrives 
it is to our mutual bene- 
fit to have you look into 
our past business trans- 
actions whereby we sold 
numerous firms equip- 
ment which was not only 
as serviceable as new, but also 
saved them approximately half 
on most machines. 
We will forward complete price 
list upon request. 
“ee We guarantee all machines to be 
: as serviceable as new and ex- 

tend free service in Chicago for 
a period of one year from date 
of sale. 

Old machines taken in trade, bought for 
= ish or handled on consignment. 


DISTRIBUTORS 
Victor Standard Typewriter 







OFFICE DEVICE COMPANY 


(Phone Franklin 5896) 
162 No. La Salle St. CHICAGO 
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—~Your Silent Salesman- 


This Demonstration and Display Rack will 
sell Barrett “‘Emerson”’ Ring Book Transfer 
Binders with the minimum of effort. All 
that is required is a place on your counter. 
Silently and without expense, it increases 
turnover—-adds profits. 


It has acapacity for thefollowingassortment: 










Quan. Number Sheet Size 
6 BT 4045 1l x8% 

3 BT 4020 9x6 
3 BT 4005 +4 ear 
3 BT 4002 7%4x4% 
BT 4001 6%4x3% 





Barrett 
Bindery 
Company 


725 S. Federal St. 
Chicago, Ill. 


P. S.— Ernest says that things prominently placed never 
ome fixtures. 




















Busy offices need this appliance 


The Sperry Telephone Arm is 
a sturdy, well designed appliance 
that makes telephoning easy in 
busy offices—no trailing cords; 
phone is out of the way, instead 
of resting on books, pamphlets 
and papers that you frequently 
refer to; easy, firm adjustment 
of the instrument right before 
you when you wish to talk, the 
cost is quickly discounted by 
wonderfully increased efficiency 
the equipment gives. 


Thousands of Sperry Telephone 
Arms are in use today. Every busy 
man wants one. 


Write for information and prices. 


Write to Dept. 40 


KelloggSwitchboard &SupplyCo. 
1966 West Adams Street, Chicago 











APPLIANCES 





Augus 


Iowa City, lowa.—A. F. Rhanney, who recently acquired 
the distribution of Woodstock typewriters in this vinicity, 
has achieved a marked success in his new line. 

Jacksonville, Fla—The Jacksonville branch of the Royal 
[ypewriter Company, Inc., led its division in June sales 

Frankfort, Ky.—McCoun & Company, St. Clair street, 
is representing the Woodstock typewriter. 

Lakeland, Fla——W. E. Whyte, who has been associated 
with the typewriter business for many years, has been 


made district manager for Florida, in the interests of the 
Woodstock typewriter. 
Long Island City, L. ies N. Y.—The Queens lypewriter 


Company has opened a branch at 430 Jackson avenue 
Bridge plaza. 

Malone, N. Y.—LaFave & Fellion have type 
writer salesrooms on Main street. Mr. Fellion was with 
the Remington Typewriter Company at Springfield for 
several years. 

Merrill, Wis.—The Quality 
of Woodstock typewriters. 

Milwaukee, Wis.—E. C. Mayhew is now district mat 
of Wisconsin for the Woodstock Typewriter Company 
He is widely known in the field, having been active for 
over twenty years. 


Milwaukee, Wis.—Mr. J. K. Tibbitts. for ’ 
years with the Remington Typewriter Company, has ac- 
cepted the position of Wisconsin manager with the Ameri 
can Banking Machine Corporation, Chicago, III 

Minneapolis, Minn.—George H. Dunhill, a man of wid 
experience in the typewriter business, has been made dis 
trict manager of Minnesota for the Woodstock Typewriter 
Company. He was formerly manager at Omaha for the 
Royal Typewriter Company, Inc., and later with the 
Noiseless Typewriter Company 

Los Angeles, Calif—The Oliver Typewriter Agency for 
many years situated at 509 West Fifth street, Los Angeles, 
have moved to more commodious quarters at 256 South 
Hill street, where they have a magnificent show window 
as well as larger quarters. W. D. McDowell, manager of 
this Agency, is to be congratulated for securing such an 
advantageous location. 

Pittsburgh, Penna.—Manager McMullan of the local 
branch of the Royal Typewriter Company, Inc., led his 
division in the volume of June sales. 

San Francisco, Calif.—Andrew Kienly, well known in the 
typewriter field as assistant to Mr. Neahr, has been ap 
pointed Western sales manager for the American Banking 


opened 


ution 


Print Shop has distri 


laze! 


twenty-nve 


Machine Corporation, Chicago, Ill. Mr. Kienly will mak« 
his headquarters in San Francisco and will appoint his 
managers for the coast states from there. 
< ok 
San Francisco, Calif—Mr. Hooper, manager for the 


Western states of the Noiseless Typewriter Company, 


states that a direct branch office has beer opened at Spo 
kane, Wash., under the management of H. O. Harris 
formerly with the Tacoma branch of the Noiseless.—Mr. 


Hooper has just returned from a vacation spent in the 
Sierra Nevada Mountains fishing, with good luck in land 
ing trout. 

4 * 

San Francisco, Calif—The Stone Typew riter Company 
has been awarded the contract for overhauling and keep 
ing in order the 450 typewriters used in the San Francisco 
school department. For the tenth consecutive time, th: 
firm has been awarded the contract for supplying the city 
with typewriter ribbons.—R. A. Stone has just returned 


from a three weeks’ vacation spent, with his family, at his 
summer home at Monte Rio, Sonoma County. 
oe i a 


San Francisco, Calif—James H. Sait, manager for the 
Hammond Typewriter Company, states that San Frat 
ciscans have taken kindly to the new folding Hammond 
“They all think it’s a wonder,” he declared. “For one 
reason, while it is a small edition of the Hammond, it has 
not eliminated any of the good features.” Mr. Sait is tak 
ing orders for delivery in ten days. He has just returned 
from a brief vacation spent in the Yosemite. It was his 


intention to have joined Mrs. Sait, on an eastern trip, but 


business has kept him in California. Mrs. Sait went o1 
ahead to Detroit. 
“> i" 
San Francisco, Calif—C. A. Beemer, manager for th: 


Underwood Typewriter Company, is specializing in win- 

dow exhibits of the products of leading San 

firms that use the Underwood fan-fold machine. 
(Continued on 183.) 
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The 
Standard 


Stamp 
Affixer 


The Standard Stamp Affixer. 
Known as the simplest, light- 
est and speediest on the market. Saves 
time and money. 


It is a portable safe for your postage 
stamps. 

Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER CoO. 
EVERETT, MASS. 











Sound Selling Reasons 
why you should stock the 


Silent Secretary 
DESK 
FILE 






Thoroughly practica 
Keeps the desk always clear for action. 
A new style desk file for instant reference. 


Unusually attractive : : : 
Design and beautiful finishes to harmonize perfectly with 
finest office equipment. 


Moderately priced if 
Quanity production insures correct pricing. 
6 pocket $3.50, 9 pocket $4.50, List. 
Genuine leather, $5.00 and $6.00, List. 


Display of the Silent Secretary will amply repay you— 
sales are sure. The novel arrangement of label holders 
gives compactness and takes only a trifle more room 
than an ordinary letterhead. Sides are built to prevent 
papers from protruding, thus insuring orderly appear- 
ance Unique expansion feature prevents any hump or 
bulge when in use. A desk file that is highly appre- 


ciated by business men! 


Write for sample on approval and dealers’ discount 


W. E. THAYER & CO., ROCHESTER, N. Y. 























Write for 
Wright Desks 


Desks designed for utility constitute the 
Wright Desk line. 


They are well made of excellent material 
and sell at moderate prices. 


Does your desk business need a stimulant? 


Try Wright Desks. 


Wright Desk Company 
Rockford, Ill. 








The “SATELLITE” 


Typewriter Stand 
In Demand Wherever Typewriters Are Used 


Every business man 
who has a typewriter 
in his office is a pros- 
pective buyer of the 
“Satellite”. Every 
large corporation of- 
fers an opportun- 
ity for the sale 
of these stands 
by the dozen. 

One secret of the growing pop- 
ularity of the “Satellite” is its 


















preference by typewriter oper- 2 te 
ators. It saves them fatigue and Sliding 
increases their efficiency. The Base- 
a ha were, board 
Satellite’can be quickly ele- and 
vated or lowered, it eliminates Check 
vibration, has a jointless wood top, Table 


and can easily be moved from place 
to place on noiseless casters. It is 
all metal except the 
top and is, therefore, 
a fireproof stand. 
EASY TO SELL 

Here is a piece of of- 
fice equipment that 
moves fast Its out- 
standing features sell 
it. The price is rea- 
sonable and the deal- 
er's margin of profit 
warrants his best sales efforts. 
Write for Dealer’s Proposition, 


ADJUSTABLE TABLE COMPANY 


GRAND RAPIDS, MICHIGAN 


This is Model 2X 
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GOOD DESKS fer LESS MONEY 


“Every Inch Sanitary” Desks are built to 
meet the demand of a critical public ; they are 
a line of exceptional quality at the right price. 
To maintain the highest quality with moder- 
ation of price is our consistent policy. 

Dealers desiring a good desk line which can be 
bought for less money, and which assures them 
quick saies and healthy profits, are invited to write 
us requesting catalog and price list. 


Jasper Mfg. Co. 


JASPER, INDIANA 


Makers of ‘‘Every Inch Sanitary’”’ 
OFFICE DESKS 











A eis 
RUBBER STAWPS 


MANUFACTURE nag 
¥ SEALS a 





HOUSE 


STENCILS # 


qe AWapy 


= BADGES (age 
=| RUBBER@STEEL Wee 
STAMPS etn 





METAL CHECKS 
POCKET COINS gy 
encore BRASS SIGNS BATES HOUSE 


139 
ETC coat ROOM 


Time & Test Checks STENCILS WAX SEALS 


STORE;108 N.DEARBORN ST. 
FACTORY:24 to 30 So. Jefferson St. , CHICAGO 








FOR SALE 


MEYER aWenrié 


108 & Deareorx St 


PHONE MONROE 1963 
































BUILT FOR SERVICE 


The Sealograph is built with the idea of 
service paramount. Being easily adapted to 
the requirements of any business establish- 
ment, it offers a longer and better degree 
of usage. 


The. model B electrically driven Sealo- 
graph (cap. 150 per minute) is equipped 
with brass cut gears, two sets of rubber- 
covered sealing rollers, furnished complete 
on an iron stand which allows a greater ca- 
pacity for sealed envelopes. 


THE SEALOGRAPH COMPANY 


Kansas City, Mo. 


1700 Brooklyn Ave. 


c- 









The Sealograph 

is waiting your & 
request for a 
demonstration. 
Particulars will 
be forwarded on 
request, 




















Rebuilt Maltigraphs at '/, Cost 


Rebuilt-Like-New Guaranteed Two Years Real Bargains 








$520 Number Four - $250 
new) (rebuilt) 
Includes the $500 current, No. 4 
Model and $20 Stand. Complete 
type equipment (brand new), 2 
segments, tools, supplies, ribbons 





$865 Complete Unit - $405 
(new) (rebuilt) 
Includes the $520 No.4 outfit. 
and in addition the Automatic 
Feed, Power Drive (right motor 
for your current) and Printing 
Attachment. 





Guarantee 


Our Multigraphs guaranteed to produce finest qualty 
work or money refunded. Guarantee to renew free 
any part that wears or breaks within 2 years (only ex- 
ception natural wear on type.) 


Rebuilt Multigraph Exchange 


H 33 So. Broad St., PILADELPHIA 
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Chicago, Ill.—Harry J. Burr, president of The Postcraft 
Company, Inc., Utica, N. Y., was a Chicago visitor in July. 
x * * 


Chicago, Ili—E. A. Kirkland, of the Office Equipment 
Company, spent several weeks at Lake Placid, New York. 
Golfing was among his diversions 

* 

Chicago, Ill—The Duplicator Manufacturing Company, 
530 South Dearborn street, has changed its name to Ditto, 
Inc. This is another instance in which a trade name has 
become so valuable a business asset that it transcends 
the original corporate name. 

* * 

Chicago, Ill—A. M. Walker, Chicago manager for The 
Dictaphone, took his first vacation in nine years in the 
two weeks beginning August 6. He went into Northern 
Wisconsin to prove that his cunning with fishing tackle 
was not diminished. 

Chicago, IllL—H. E. Wemple is now Illinois district 
manager for the American Banking Machine Company, 
Wrigley building He was with the Remington Type- 
writer Company for many years, ‘having been located at 
Janesville and Madison, Wis., and Rockford, III. 

Dayton, Ohio—H. W. Karr was recently appointed pub- 
licity director of The National Cash Register Company. 

* 

Dayton, Ohio.—Hope Hampton, a star in the movie 
firmament, entertained in the N. C. R. schoolhouse in 
July [he employees gathered in the schoolhouse during 
the noon hour, and were addressed by Miss Hampton. 
She also sang several selections. 

Great Falls, Mont.—R. R. Foster, representative of the 
Todd Protectograph Company, has established an office 
here 

Fond du Lac, Wis.—The Adding Machine & Cash Regis- 
ter Exchange has been established by M. C. Severin and 
M. H. Matteson. The exchange will sell new and rebuilt 
adding machines, cash registers, check writers, typewriters, 
tape package sealers, office and store devices and supplies. 
\ service department will overhaul, repair and rebuild all 
makes of office and store appliances. M. C. Severin has 
had sixteen years’ experience with The National Cash Reg- 
ister Company and the Burroughs Adding Machine Com 
pai Ml. H. Matteson was with the Burroughs Adding 
Machine Company ten years. 

Kansas City, Mo.—The Office Equipment Company has 


moved to 811 Delaware street. [The company handles 
machines of various kinds and conducts a service de- 
partment. 

Los Angeles, Calif—C. U. Whitten won first prize in 
the service contest ot The National Cash Register 
Company. 

Rochester, N. Y.—]J. W. Speare, advertising manager of 
the Todd Protectograph Company, spent his vacation in 
July at Atlantic City. 

Sen Francisco, Calif—William L. Hovis, manager for 
California and Nevada of the Elliott Addressing Machine 
Company, has gone east to the convention of the com- 
pany, at Cambridge, Mass., August 18-20. “Either firms 
are seeking to economize in their office forces, or they 
are sending out more mail advertising,’ said Mr. Hovis 
“Our work has grown so much that | have had to add two 
new members to the staff.” 


San Francisco, Calif—N. F. Milnor, formerly in charge 
of The Dictaphone sales organization of the Columbia 


Graphophone Company, with headquarters in New York, 
and later at San Francisco, has just returned to the Pacific 
Coast. Mr. Milnor, accompanied by his family, began in 
September, 1920, a tour of the world. The principal cities 
of Europe, India, Japan, Philippine Islands, etc., were 
visited for pleasure and study of trade conditions Mr. 


Milnor reports favorably for future business with the 
places visited. 


Hel! also, they say, is dry—The Mimeograph Stencil. 
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We can help you 
set them going— 


We have a factory devoted exclusively to 
rebuilding typewriters, complete in every 
detail with modern equipment. It is going 
to hum this season because of its economi- 
cal and efficient operation which makes 
low prices and excellent quality. 


Factory Rebuilt Typewriters 


Now is the time to set your business going at 
standard speed. Your trade needs rebuilts and 
they will buy when they are convinced that 
prices have reached a permanent level. Here is 
your opportunity: Write for our price-list No. 
A-10, place an order and show 
the machines to your trade. 
Demonstrate their quality and 
let them compare the cost with 
every other proposition they 
have received. It will set your 
business moving and we will 


all benefit. 


Write today. 
Manufacturers Typewriter 


Clearing House 
193 N. Dearborn St. CHICAGO 


























do not exist for the printer who uses “K. B.” 
BLANKS, in the preparation of bonds and stock cer- 
tificates, because “K. B.” BLANKS get the orders. 
They are steel-engraved like a bank note. They look 
like real money. That is why dealers and investors 
in securities prefer them to all others. They are 
irresistible. They have an order-compelling power 
all their own. They are money-makers. Get busy, 


Get samples. Get business! 


KIHN BROTHERS Bsnk Note Engravers and Printers 
205-209 West Nineteenth St., New York City, U. 8. A, 
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UPS 


COPY HOLDER 
$3.00 


Your stenographer needs efficient 
working equipment. Burns Copy 
Book Holder will relieve eyestrain, 
prevent errors, speed up work and 
add to efficiency. It is business 
economy to invest in these at once. 
Attractive prices to the trade. 


Made by Makers of 
Telephone Bracket 


J; ry ¢ ' / 7 ° 
COMPANY 
State and 64th Sts. CHICAGO, U.S. A. 


























Envelope Specialties for Stationers 


This line includes everything in envelopes, 
flat and expanding wallets, vertical file 
folders and pockets, expanding files, com- 
mercial envelopes, etc. 


When you see an article bearing the name 
Leatheroid you may be sure quality is built 
into it. Leatheroid gives long wear to ar- 
ticles which receive hard usage. It is a 
good repeater. 


Our catalog will be mailed promptly upon 
request. You can use it. 


Northwestern Paper Goods Co. 


QUALITY PARK 
ST. PAUL, : - MINN 











Sor the YCnon of the 
Man acturer,, * 





NOTE.—Manufacturers should read this department, 
here are announcements from firms at home and abroad 
garding their requirements for goods. Many of these an- 
nouncements outline business opportunities of importanc: 
and each item should receive careful consideration from 
manufacturers in this field. 


Baltimore, Md.—R. rs Nicholson, 14 St. Paul street 
wishes to secure agencies for a number of lines. He has 
a number of good salesmen. Manufacturers are invited 
to communicate with Mr. Nicholson. 

Chicago, Ill—Moran & Carballo, P. O. Box 702, desiré 
to represent manutacturers ol American goods in Spa 
Portugal and South America 


Chicago, Ill—One of the oldest manufacturers of 
equipment in the country seeks the exclusive distributio1 
of a few office appliances of superior merit. Manufacturers 
interested should address A-30, care Office Appliances 
417 South Dearborn street, Chicago. 

“ 

Chicago, Ill.—A well-known concern, having an org: 

zation covering the principal cities of Australia and N 


Zealand, desires to secure the exclusive agency for a first 
class line of ribbons and carbons. Address Q-34, caré 
Office Appliances, 417 South Dearborn street, Chi 
Chicago, Ill—The Chicago Industrial Supply Company 
175 West Jackson boulevard, wishes to represent some 
good office appliance in Chicago and vicinity. Any anu 
facturer not now established in this territory is invited 
to get in touch with the company, addressing the prop: 


sition to Rk. C. Nason. 


1 


Chicago, Ill—A man of extensive experience in the offi 
equipment industry wishes to secure a few good lines to 


represent in Chicago and vicinity. He is thoroughly 
acquainted with the dealers and is an excellent salesmar 
Manufacturers not represented here will do well to com 


municate with B-35, care Office Appliances, 417 South 
Dearborn street. 
* 

Chicago, Ill.—A capable office applance specialty man 
with an excellent record with two leading manufacturers 
wishes the agency of a first-class line or specialty in Chi 
cago or St. Louis. He has spent about twenty years in 
this line in these two cities. He is said to have sound 
backing. His plan is to organize an office and 
many salesmen in the field as are required to han 
territory thoroughly. Address S-36, care Office Appliances 
417 South Dearborn street, Chicago. 

Livingston, Texas.—M. L. West, of the West Printing 
Company, is adding a stationery and office equipment d 
partment. He wishes catalogues and dealers’ terms 

London, England.—George A. Warcham, 90-91 Queen 
street, Cheapside, E. Rs 4, wishes to take on some addi 
tional good lines. He is a specialist in office organization 
and equipment. Manufacturers are invited to communi 
cate with him. Mr. Wareham was connected for many 
years with John Dickinson & Company, Ltd., Hemel 
Hempstead, Herefordshire, manufacturers of paper 
specialties. 

Minneapolis, Minn.—F. C. Klinkhamer, 2642 Grand av: 
nue, wishes to secure a few good lines on a straight com 
mission basis. He has been selling efficiency devices for 
six years past, and knows the business well. 

New York, N. Y.—The American Paper & Card Com- 
pany, 81 Washington street, desires to make connections 
as representatives of concerns supplying carbon papers 
and ribbons, vertical file and card index supplies and differ 
ent varieties of second and copying sheets to the trade and 
the consumer. 

Paris, France.—E. L. Morin and A. Antoine, 3 Plac« 
des Victoires (ler) wish catalogues and price lists of offic: 
furniture and supplies. 
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— a Se 
Every Desk 
Needs Them 


That’s the story to tell your custom- 














ers. Show them how a properly 
“Organized” desk means more and 
better results. Sell the ‘ 









‘Work Organize? 


No. I—Buoy Ink 3” Round DEFIANCE MOISTENER 


No, 2—Buoy Ink 3” Square Pr. One in a box. Made of —as complete equip- Reduce your argument 
No. 3—B Ink 3” S C Whi 4 Opal GI ment for ALL desks. to the time saved in not 
0. uoy sn quare Cut ite and Upal Glass ' One Work-Organizer having to hunt for im- 
j cannot revolutionizean portant papers often 


office. If efficiency is mislaid; the ease and 
practical, show why it speed with which they 


should be applied ev- can ALWAYS be found 
-rywhere | | N in WORK - ORGANIZER 
erywhere,—bDot 1 O} Equipment. Give your cus- 
the desk and IN the tomers the facts and you 

: will sell WORK-ORGAN- 
drawers. IZERS. 


Do you get our Sales Bulletin regularly? 
If not, tell us how many copies you want. 
They’re full of selling facts for your 
sales folks. 


Work-Organizer Specialties Company 


= 725 W. Grand Blvd. 
DESK MEMORANDUM TABLET Detroit Mich. 











Needed IN 


Defiance Manufacturing Company ted 


384 Broadway, New York Every Desk 
Manufacturers of STATIONERY SPECIALTIES 


wwwwww 


Do you recognize quality 
when you see it? | | : 
Most people do. That is why it is necessary for the TT a AAT 


dealer who would insure satisfaction to his customers 
and to himself to stock up merchandise that will 
enhance his prestige through the validity of its 
quality. 












































Of course, quality and long continued service are 
synonymous with satisfaction. The service that 
‘*Miss Comfort Widney”’ Seatpads afford insures that 
long lived satisfaction to the user. This reflects in 
the advance of your daily sales and thence, more 
profits. Write us now. 










Now, when you are analysing your 
whole territory to find sources of 
profitable business, you will find Bar- 
shal Safe Deposit Boxes ready sellers 
to large and small banks. And the 
profits are net because there’s no 
overhead. Write for details. 


Ask for our proposition 





The Barsha! Line includes Metal Furniture 
Steel Filing Equipment, Ornamenta! Bronze 
ATHY and Iron Work, Banking Room Fixtures. LAE 











» THE WIDNEY COMPANY 
| 310K South Jefferson Street CHICAGO 
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| When : a | Stationer ee 


Cuspidors, he must 
consider first of all, 
material. 


Of what material 
should these lowly 
but necessary office 
appliances be made ? 


What kind of Cus- 
pidors will Stationers 
sell the most readily 


and hence the most 
of ? 
When a stationer 


buys Cuspidors he 
knows they should be 
Brass Cuspidors. 


He knows Brass is 
the accepced best 
business material for 
office Cuspidors just 
as Wood is the same 





Our Royal (small) design, No. 
1122. Self-righting. Weighted 


bottom. 7} in. dia. x 9 in. high. 
Medium Price b but good seller. 


“AMCOIN” 


Brass, Of Course, 


Cuspidors 


See to it that you have 
on your desk a copy of 
“Great Expectorations,” 
the little book that de- 


scribes 86 “AMCOIN”’ 
designs — all in Brass. 
Write for it. 


| for office Chairs. 


| Compare our line! 


| ALDRICH Mig. C Co., Inc., 57 Illinois St., Buffalo, N.Y. 
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Ghe New Excello Folder 


Letter size— Straight edge 


1%" 


Strong, durable and rigid but not 
bulky. Nothing else like it on the 
market. Special offer to dealers to 
introduce. A splendid folder easy 
to sell. Satisfaction and value posi- 
tively guaranteed. 


Send for sample and prices today 


Made only by 


United Business Equipment Co. 
113-121 Albany St. - Boston 11, Mass. 











iy A REVELATION My 
The Solo :2xi.. Stamp Pad 


Muddy, Smeary Printing Stamp Pads has been 
an accepted condition heretofore, BUT we 
have eliminated this very annoying feature 
completely. 


The “SOLO” Stamp Pad gives an absolutely 
sharp perfect print 365 days in the year, be- 
cause it is constructed on an entirely different 
principle. 





It will mot absorb moisture, or sag in the 
center and will outwear any other pad. 


Write today for illustrated folder 
and price list. 


PEERLESS CARBON 
& RIBBON MFG. CO. Inc. 
113 West Broadway NEW YORK 


Manufacturers of 


CARBON PAPERS - TYPEWRITER RIBBONS 
STAMP PADS AND INKS 











“Met-Con’ 
Portable 
Stands 


Just what you 
have been 
waiting for 





One of the most handy of all office and shop appli- 
ances. Can be used for Typewriter stand, Compto- 
meter, Cash register, Autographic register, Filing stand 
and in fact for innumerable office and factory uses. 
Construction: All metal base finished in black, olive green or 
maroon enamel and mounted on roller bearing casters and having 
either a 1” quartered oak or mahogany finished top 16” square 
TO DEALERS: 

Add this fast selling article to yourline. Quantity prices 
and discounts on application. Good deliveries. 


Retail price $16.50 ea. f. o. b. Dayton, Ohio 


The Metallic Construction Co. 


DAYTON, OHIO 
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wl nay be examined at the Bureau or its district office 
1] pplicat Exhibit No. 32117. Size of paper 
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7 rg or Bremen. References 
35,229 A « mission agent in India desires to be placed 
ch wi porters of textiles, hosierv, hardwa 
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5,277.—The American representatives of a mercantile 
ri Austr esires to purchase and secure an agency 
o1 e sale ols, padlocks, lanterns, lamp glasses or 
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5,272 \ merchant in Ireland desires to secure an 
gen for the sale of agricultural machinery, household 
aluminum ware, apiary supplies, building materials, clocks, 
safes, saws, stoves, lamps, sporting goods, toys, vacuum 

rs, and Reference. 
Stationer Governor of Hawaii. 

Wallace R. Farrington, the new territorial governor of 
Hawaii, is a fellow craftsman. He is publisher of the 
H lulu Star-Bulletin, and according to the Faultless 
Bi n, conducts a commercial department which has 
done much for the introduction of loose leaf methods into 
the Islands. 


163 




















" perfected 
Stylographic 
Fountain Pen 








Wonderful Control 


Useless as a ‘temperamental’ baseball 
pitcher is a Stylo Pen that has speed with- 
out control. What charms B. B. STYLO 
users from first acquaintance is its steady 
control while flying thru work. Like a 
level-headed twirling star, it is there in 
the pinches, thoroughly dependable in 
any emergency. Always the same even 
worker, you never wrote with a more 
uniform pen than B. B. STYLO. A self- 
filler in many handsome styles—$2.25 up. 


Send for sample pen 


B. B. STYLO COMPANY, Inc. 
Dept. ‘‘O”’ 850 Dekalb Ave. Brooklyn, N. Y. 




















DEALERS! 


New lines of the highest 
grade Carbon Papers for 
Special Imprint and 1n 
Reams. 


Compare the quality. 


Send tor samples and 
prices. 


“You will be pleased” 


CARRIB 


Manufacturing 
Corporation 
ROCHESTER, N. Y., U.S. A. 
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SS 
Economical - Efficient - Practical 


Your customers will instantly recognize the Bump 
Paper Fasteners as the ideal office device. 


Pins, clips, staples or any other”metal fasteners 
are unknown to the ‘‘BUMP.” They 
make their tie out of the paper itself. 


Both Are Profit Makers 


The hand fastener works after the 
manner of the ticket punch. The 
Stand machine is equipped for 
punching a single round hole, in 
addition to its regular use. 
Quick Turnover — Neat Pro fits 
characterize Bump. 


Send for Catalogue. 
BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New Yor 
























HOUGH variety is said to be 
the spice of life, the thing that 
makes life worth while is con- 
sistency. Consistency is the ele- 
mentary factor in the building and 
maintenance of any successful busi- 
ness. Doubly important, then, is a 
consistent line of glassware. 


New Martinsville Line 


of glass products is thoroughly 
graded and examined before ship- 
ment. Trained glass experts scru- 
tinize all finished articles, giving spe- 
cial attention to the details. Thus 
every piece is of the same caliber and 





superior grade and character. 
We will be glad to send further in- 
formation. 


New Martinsville 


Glass Mfg. Company, 
New Martinsville, W. Va. 
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STATIONERY 








Alexandria, La.—The stationery store of the Chri 
Publishing Company, Ltd., was damaged by fire Jul) 
The loss was $30,000, fully covered by insurance. 

Boston, Mass.—The Relief Printing Company will d 
stationery and printing business: capital, $50,000; inco 
porators—Frank H. Rimmer, Dorchester; Patrick S. Ni 
gent, Lawrence; William G. Pfau, Jamaica Plain. 

Carbondale, Ill.—Ray Veach has sold his store and 1 
to Colorado, to benefit his wife’s health. Rathgeber 
Brothers, Murphysboro, have taken over the business and 
stock. 

Chicago, Ill—H. W. Jennings, “president of the Uni 
versal Index Tab Company, Seattle, Wash., was in Cl 
cago last month. 


2 & 


Chicago, Ill.—Miss Diehl, manager of the Dennison Ma: 
ufacturing Company’s service department, spent a week at 
Lake Geneva, IIl., and another at Mackinac Island, Mich 


eS ¢ é 


Chicago, Ill.—William L. West, of the West Printing 
& Stationery Company, Lufkin, Texas, visited. Chicago i 
July, buying stocks for his stores at Lufkin and Li 
ingston. 

* * 

Chicago, Ill.—lIrving Lilly, sales manager of the Chi 
cago branch of the Dennison Manufacturing Company 
spent part of July and August in a fishing trip in Norther: 
Minnesota. 


K * 


Chicago, Ill—Raymond Wells, formerly in the statio: 
ery department of the Oliver Typewriter Company, has 
joined the city sales staff of the Associated Stationers 
Supply Company. 

* * * 

Chicago, Ill—An effective window display by S. D 
Childs & Company showed the Weinman whist scoring 
sets. The score cards are secured in a handsome brass 
clip, and a pencil is included. 

XK 2K a 

Chicago, Ill—H. P. Duggan, manager of the Horde: 
baseball team, is encouraged by the showing made on the 
diamond. He is meeting teams from big manufacturing 
plants with hundreds of players to select from, and giving 
his opponents a good run for every point they make. 

a 

Chicago, Ill—Munroe Cole was a member of the recep 
tion committee of the National Association of Real Estat: 
Boards which met in Chicago, July 12-14. In compliment 
to the association, the windows of the George E. Cole 
& Company store were trimmed in a way to interest real 
estate men. Various forms and other devices invaluabl 
to real estate dealers and conveyancers were featured 

4 * + 

Chicago, Ill—Matthews-Burr Company (not inc.) has 
succeeded the manufacturers’ agents business of W. W. 
Matthews. Mr. Matthews is giving his entire time to the 
Tatum loose leaf line. The Matthews-Burr Company is 
composed of L. L. Burr, A. F. Burr and W. W. Matthews 
The office is at 106 North La Salle street. Among the lines 
represented are the Gresham blank books, Robinson Re« 
minders, Buxton key kases and Waverly steel boxes. 


Columbus, Ohio—The Ohio Blank Book & Printing 


‘ Company has incorporated with capital of $100,000; incor- 


porators—J. L. Lacy, W. F. Yoeger, T. C. Gault, R. R 
Aukerman and A. L. O’Ryan. 

Covington, Ky.—J. F. Wilson is now conducting the 
Mendenhall store, 505 Madison avenue. 

Dallas, Texas—H. T. Hamilton has been appointed rep 
resentative in this territory for Charles 5. Clark Company, 
New York, N. Y. He was previously with the Denniso1 
Manufacturing Company. 

Framingham, Mass.—The Dennison Manufacturing Com- 
pany has bought a site at Marlboro on which several fac- 
tory units will be erected. 

Indianapolis, Ind.—The Indianapolis Book & Stationery 
Company has incorporated with capital of $40,000; incor- 
porators—William H. Elvin, James H. Wilson and Harry 
J. Heyman. 

















Can YOU Use 
$50.00? 


Our Sales Letter Contest 
Will Close Sept. | 








Be sure to get your 
letter in on time 


FULL PARTICULARS IN 


OFFICE APPLIANCES 
JUNE-JULY 


Sales Letter Contest Department 


€. A. Cook Company 


16-28 Osborne St. Cambridge 39, Mass. 
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EDEXCO - | 
Graphic Marking Devices 


FOR 
MAPS 
AND 
CHARTS 





Immediate Deliveries 


Edexco St Map Pins 


Will not peel or scratch. Solid 
glass heads—color runs all way 
through—steel points—stay where you 
put them—2 sizes—16 colors. 
DEALERS WRITE FOR SPECIAL PRICES 
Small stock will show good profits 
EDUCATIONAL EXHIBITION CO. 


222 Custom House St. Providence, R. I. 
























Rust- 
Proof ! 


Stays attractive. Dealers find this a big selling 
feature in baskets used for restaurants, hospitals, 
offices and homes. Every part of the 

(Expanded Metal, NOT Wire) 
is well enameled—baked on—won’t come off even under hard 
usage. And you can give your customers their choice of 
rich maroon, olive, or pure white to match furniture of 
restaurants, offices, hospitals or homes. 

These “desk high” ticker—towel—baskets sell fast for 
offices, restaurants, brokers’ and doctors’ use. 


Have you our sales distribution plan? It’s a money-maker. 
Pp 3 


PROMPT SHIPMENT 


NORTH WESTERN EXPANDED METAL CO. 


983 Old Colony Building 


CHICAGO 
’ ERNEST WALLACE 
Manufacturer’s Market St. 


Representatives San Francisco, Calif. 


H. E. HOOKER 
186 North La Salle St. 
Chicago, Illinois 





STATIONERY 
SPECIALTIES- 


In no other part of the office equipment field does 
the dealer experience greater competition than in 
the stationery specialty line. It, therefore behooves 
the aggressive dealer who desires to ‘get the jump” 
on his competitor, to carry a line that is best 
equipped to meet his needs satisfactorily. The 
Hoffman Line of 


t 

I 
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! 

! 

i 

1 

! 

1 

1 

1 

' 

I 
Cloth Covered Index Boxes I 
Agate Paper Index Boxes J 

Legal and Letter Cabinets | 

Stationers’ Shelf Boxes | 

Desk Pads, Etc. | 

have taken an important part in the building of 
many dealers’ trade. They offer the opportunity | ; 
I 

! 

| 

! 

! 

! 

! 

I 

! 

| 


to create rapid turnovers and repeat orders that 
guarantee satisfaction to both dealer and user. 


Let us send you our catalog and price list. 
will demonstrate the Hoffman superiority. 


They 


L. HOFFMAN 


45 LaFayette St., New York 
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The Most Popular Desk 
in Chicago Today 





Only those desks which sell quickly can be 
called popular. The Excello Line is handled in 
such large quantities by the leading Chicago 
dealers that it has become the most popular line 
on sale in that city. 


Dealers in other cities, too, have learned the 
sales possibilities of Excello Desks. They find it 
profitable to handle a line which is well made 
and fits the pocket book. 

It will pay you to investigate this line of 
money makers now. 


EXCELLO PRODUCTS CORPORATION 


Office Desks Exclusively 
4820 West 16th Street 


30 minutes from Downtown Chicago 


Cicero, Illinois 


SNAPS 


ON att i 





Don’t Try to— Make ’Em. 
What? 


LEGIBLE CARBON COPIES 


Equip your typewriters with the 


PIERCE CARBON COPY ATTACHMENT 


Get all the good feeding and printing advantages of a 
soft platen, plus good multiple copies, plus a saving in 
time, ribbons, carbons, and repair calls that will pay 
you a handsome profit on your investment yearly. 


A typewriter is not complete without it. 


Price $6.00 to $12.50. Made for Underwood, Underwood 
Fan-fold, and Royal typewriters. 


Representatives wanted. 


PIERCE SALES COMPANY 
231 Fifth Ave. Pittsburgh, U. S. A. 





Literature FREE. 




















OFFICE 
CHAIRS 


That Conserve Vitality— 


A business man’s day is 
divided into three equal 
parts: sleep, recreation, and 
his office chair. The latter 
permits the other’ two. 
Hence the necessity for 
serious consideration of the 
chair. 


GUNLOCKE 
CHAIRS 


afford comfort during 
the day and lend 
themselves to better 
work. 


Not only do they con- 
serve vitality but they 
are so finished as to 
preserve their appear- 
ance of newness. Aside 
from the built-in qual- 
ity of this compre- 
hensive line, particu- 
lar attention is given 
to the final job—the 
matter of putting on the handsome, transparent surface that 
protects against dust and gives the chair a beauty and char- 
acter often remarked upon. 


No. 688 


You would find our catalog worthy 
of study. Send for a copy. 


W.H. Gunlocke Chair Co., 


WAYLAND, N. Y. 

































Dexter’s Star Tissues 


(Superfine Fourdrinier 


32 Numbers, in white and colors. 
Some of the many uses: 


For making Carbcen Paper 
For insulating Induction Coils and 
Condensers. 
For wrapping 
Corsets, etc. 
For making Artificial Flowers. 

For wrapping Medical Preparations 
For making Holiday Festoons and 
Favors. 

For tracing Pictures or Plans 
For making Torpedos and Fireworks. 


Silverware, Gloves, 


These Tissues are famous for 
strength and permanency of 
colors. 


Send for a convenient Sample 
Book showing the range of 
colors. 


C. H. Dexter & Sons, Inc. 


Windsor Locks, Conn. 


Also Makers of Princess & Levant 
Cover Papers & Star Manifold Linens. 


























a 













































August, 1921. OFFICE APPLIANCES 167 


New Haven, Conn.—The Office Equipment Company, U C d Th 
Inc., has incorporated; capital stock, $15,000; incorporators s€ a ar at 
—E. B. Chaffee, of Milford. 
McCook, Nebr.—The Red Willow County Gazette, H. D Speaks Well » 


Strunk, has added a line of stationery and office supplies. 


New York, N. Y.—H. Richmond, 2 Rector street, has of You! 


purchased the stationery store of J. Dresnel, Inc. ee eee 

* * * 

New York, N. Y.—S. & M. Manassee, 6 West 29th Cards can express character; use a 

clean, finely engraved, dignified 

locking Wiggins Card and get a 
favorable first impression. 


street, celebrated the fiftieth anniversary of the business 


July 11. 












* * * 
New York, N. Y.—The Oakville Company has moved 
its New York office from 366 Broadw ay to Room 1815, 200 


Comes in convenient book form, 
Fifth avenue. 


detaches with a smooth, clean edge. 
Engraved by our master engravers 
or delivered blank to your printer 
should you prefer type printed. 
Business cards are important. 
Send for specimen tab and details 


a * 


New York, N. Y.—The Grand Printing & Stationery 
Company has moved to 137 Grand street; the old location 
was 143 Grand street 





* “ * 


New York, N. Y.—The Stationers’ Specialty Company 
has located at 211 Center street, producing desk pads and 
cloth-covered cabinets. 


North Danville, N. Y.—The Telephone Book Holder 

Corporation, Inc., is a consolidation of the Open Book 

Rest Company of America and the Telephone Book Holder 

Company of New York. The new capitalization is CARDS 
$500,000. 

Philadelphia, Pemna—Francis B. Irwin, of the James 
Hogan Company, Ltd., spent a waterside vacation in July. 
ok * * 

Philadelphia, Penna.—Charles R. Hamilton, of the 
Dreka Company, sailed early in July on a two-months’ 


John B. Wiggins 


















business trip to Europe. Company 
x * x Established 1857 
Philadelphia, Penna.—Butler, Thomas & Company, sta 1104 S. Wabash Ave 
tioners and trade engravers, have moved to 827-29 Filbert PAUR KLUNE i ° 
street; the former location was 1033 Race street. UB tL 705 PeoplesGas Bldg 
aha Re | a seiseiilla CHICAGO 
Philadelphia, Penna.—H. H. Heisler, until recently adver- UNITED MANUFACTURERS 
tising manager for the William H. Hoskins Company, has 
resigned to enter the general advertising field. For the 
present his position in the Hoskins organization wil’ 
remain unfilled. 
¥ * 
Philadelphia, Penna.—R. E. Rudd, sales manager of 
the National Fiberstok Envelope Company, left the mid- 
dle of July on an automobile tour which carried him 
through the White Mountains to Montreal, and return. 
He was accompanied by friends from Richmond, Va. 
Plymouth, Ind.—The Whipple Printing Company has . 
added office supplies to its lines of printing, carbon and A complete line of 
wrapping papers, gummed tape and twines eS. P 
San Francisco, Calif—Sanborn, Vail & Company’s new Filing Supplies; over 


catalogue is ready for distribution. 
* * * 700 items. 


San Francisco, Calif—The Pacific Office Supplies Com- 
pany has been merged with the American Overseas Trad- 
ing Company, 153 Kearney street. 

k x 


Send for a copy of 


San Francisco, Calif—Charles H. Hyatt has taken on 


lines of the Cabinet Letter File Company, Brooklyn, . 
N. Y., and the Merriam Manufacturing Company, Dur- our new illustrated 

hz: . Conn. 

lam nn ihe ja catalog. 


San Francisco, Calif—John Kerr, of Neal, Stratford & 
Kerr, Walter Greaves the Swan pen man, Charles New- 
comb, of the Isaac Upham Company, and George Geary, 
of the H. S. Crocker Company, have returned from their 
annual outing which is always made together, in the wilds, 
fishing, hunting, etc. The Isaac Upham Company has 
addded to its office devices a little article manufactured in 


San Francisco called “Neto,” which enables carbon copies Q ort. 
to be erased by a typewriter without blurring the copy. FILING SUPPLY Co, 


It is manufactured at 635 Howard street. FORMERLY RECORD CARD CO 
Seattle, Wash.—Victor L. Shillock has succeeded Frank 
Pratt as superintendent of the printing plant of the Low- 382 Jefferson Street, Brooklyn, New York 
man & Hanford Company. Mr. Pratt is recuperating 
from illness at Monrovia, Calif. | NEW YORK OFFICE PHILADELPHIA BRANCH 
. x a 23 White Street 939 Drexel Building 


Seattle, Wash.—A highly successful three days’ sta- 
tioners’ convention was held in the New Hotel Washing- 
ton, this city, on July 12-14. Fletcher B. Gibbs, who had 
been prevented by illness from attending, was represented 
by a message which was read at the opening session. 








(Continued on Page 175.) 
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Things of Beauty 








—————————— EES 
a aaa y = 





Eclipse Pneumatic Inkwell 


N Eclipse Inkwell gives pleasure 

through its beauty as well as. its 
usefulness. Its shiny dome, its grace- 
ful lines, its substantial construction, 
the absence of anything to crust with 
dusty ink, make it always pleasing to 
the eye—truly ornamental and truly 
useful on any desk, whether in office 
or home. The base of these wells is 
practically indestructible. 








There are many handsome 
styles illustrated in our cata- 
log. If your dealer cannot 
supply you, write us direct. 


You buy well when you buy an Eclipse Well 
General Eclipse Co., Dept. A, Danielson, Conn. 


a \ 
ay 
nif 





You Can Make More 
Money Displaying the 


Wonderful 
‘*‘Whispering 
Mouthpiece’”’ 


This simple attachment for tel- 
ephone users gives privacy to 
the conversation, ease and 
comfort in talking and insures 
cleanliness. 


SOLD ON A 
GUARANTEE 


Hundreds of dealers 
have found, after a trial, 
that our handsome 
three color display card 
literally sells this Fo 
cialty on sight and offers 
maximum profit with 
minimum effort. 

Place a card on your 
counter at once.  Infor- 
mation and prices on te- 
quest. 


La 


} EB 


a | 
<%y/ Dept.-H. 565 W WASHINGTON BLvp 
= CHICAGO 

















PENS AND PENCILS 


A Me —__________ 





Boston, Mass.—H. b. Van Dorn, Jr., representing the 
Joseph Dixon Crucible Company in New England, spen 
July with his family in Maine. 

Chicago, Ill.—Albert Matthews, of the house of Eber- 
hard Faber, accompanied by his family, visited the Pacific 
Coast on his vacation. 


t 





a 

Chicago, Ill._—Ralph G. Henriques, of the Standard Pen- 

cil Company, has moved his oftice from 226 West Mad 
ison street to the fifth floor, 24 South Clark street. 


Chicago, Ill.—The last week in August was devoted by 
the Chicago office of the house of Eberhard Faber to tinal 
arrangements for the field day of the Chicago Stationers’ 
\ssociation. 

Chicago, Ill—Mrs. A. W. Williams and son Raymond 
passed through Chicago July 27 on their way home to New 


York after a vacation trip. A. W. Williams, of the house 
of Eberhard Faber, returned through St. Louis. 
: ¥ 


Chicago, Ill.—A window display in the store of Georg: 
E. Cole Company attracted much attention. An automatic 
device, operated by electricity, made a series of rolling cir 
cles in a concentric arrangement, a Sheaffer pen doing th« 
work. 

* 

Chicago, Ill—M. A. Fountain, manager of the Chicago 
office of The Conklin Pen Manufacturing Company, found 
pleasant recreation, as well as mental stimulation, in th¢ 
sales convention held by the company at Devil's Lake last 
month. 

+ 

Chicago, Ill.—H. E. Waldron, vice president and general 
sales manager of the W. A. Sheaffer Pen Company, left 
July 30 for New York, where he superintended a selling 
campaign on Sheaffer pens and “Propel-Repel-Expel” 
pencils. 

? *: 

Chicago, Ill.—J. N. Marley, manager of the L. E. Water 
man Pen Company, commanded the attention of Stat 
street with a recent window display. Samples of raw ma 
terial, stages in completion, and photographs showed the 
development of a fountain pen from the crude rubber 

Janesville, Wis.—The American Metals Company, aftil 
iated with the Parker Pen Company, is manufacturing a 
new type of metal pencil. The product is now being made 
at Attleboro, Mass., but the plant will be moved to Janes 
ville early in 1922. 

Jersey City, N. J.—Isaac Kemp, head of the traffic d: 
partment of the Joseph Dixon Crucible Company, has 
resigned. He entered the pumice stone business His 
associates in the Dixon organization showed their appre 
ciation of Mr. Kemp’s personality by presenting him with 
a gold watch and chain, 

New York, N. Y.—lIrving Favor, of the Koh-I-Noor 
Pencil Company, returned from a tour of Europe in July. 

* ' 


New York, N. Y.—C. R. Schneider, the new manager of 
the New York office of Brown & Biglow Company, was 
located at the factory, St. Paul, Minn., for five years 

* + @ 

New York, N. Y.—Thomas De la Rue & Company, Ltd., 
held a sales convention here the first week in August. 
Among those of the organization in attendance were sales 
men from San Francisco, Chicago, and London. 

*K * * 

New York, N. Y.—R. P. M. Davis has joined the local 
office of the International Displays Company, Cleveland, 
Ohio. Several years ago he was in the sales department 
of the Joseph Dixon Crucible Company, handling promo 
tion of lead pencil sales. 

Omaha, Nebr.—The Omaha Stationery Company, 3077 
South Seventeenth street, was robbed July 17 of fifteen 
dozen Waterman and Conklin pens, and three dozen 
Conklin pencils in gold and silver. 

(Continued on Page 184.) 
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Stationers’ 


Tarboard 
Goods 





An established line of filing boxes, trans- 
fer cases and stock boxes assures you of 
a steady income and regular turnover. 
Your customers know these goods—thev 
are in demand. 


If you now handle these goods, get our 
proposition and see how -t compares. 
If not, write for information about our 
sample assortment which provides a small 
stock and a sample of each number. 


Advance Paper Box Co. 


Manufacturers of Plain and Fancy Paper 
Boxes, Filing Cases and Stock Boxes. 


Accurate Results Secured 


Users of the National Non-Slip Ruler 


The ruler is made from flexible steel accurately 
graduated, having a Red corrugated rubber base, 
prevents slipping, which is so essential to the user. 


The combination of steel and rubber used in our 
Non-Slip ruler makes our product unusually attract- 


ive and, above - 
—T >, 


all, it assures Pe s232:333 
Efficient w@r"I> 


FLEXIBLE STEEL 









National Rulers are modern 
in every respect. They rep- 
resent the greatest advance- 
ment in ruler manufacture. 





< We make them to English 
and Metric standards. The edges are true and 
smooth. The rubber is undercut, which avoids 
danger of inky fingers and blurred. lines in ruling. 


Catalog and Price-list mailed on request 


National Rule Company 


Manufacturers 





2727 Franklin Ave. St. Louis, Mo. ictia stien New York, U.S. A. 
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Dependability 
a 

Fidelity Onion Skin 

Emco Onion Skin 


Superior Manifold. 


Made of new rag stock in a quality mill 





Every good dealer needs carbon 
paper and typewniter ribbons of 
dependable quality. No foun- 
dation in business that will stand = 
can be built on any other ground 2 
than goods you can depend upon. 


HL MH 


* 


SS 


=, 
S 


Our products will satisfy the 
most particular users and are 
capable of turning out the finest 
work. 


Ss 


Light and strong 
Good looking and useful 
Thin and durable 


SS 


Ss 


They are right for important uses 
in every business office. 


S 


S 


WRITE US REGARDING 
OUR NEW LINE 


MADE BY 
ESLEECK MFG. COMPANY 


Turners Falls, Mass. 


Ss 





DOOUUUNULAUVUVNUAALLOUUUUVALNLAALHL LA 


The Iron Clad Ribbon & Carbon Co. 


100 Grand Street - - New York, N. Y. 


Ask Dept. O for Samples. 


f 
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Mr. Dealer 


If you contemplate an investigation 
into the possibilities for service and 
economy in the manufacture of your own 
Loose Leaf devices in your own factory 


Consult Us 


We specialize in the manufacture of 
Loose Leaf metal parts for the Dealer 
who binds up his own loose leaf devices. 


We manufacture a complete line, in- 
cluding a high grade line of devices 
for machine bookkeeping equipment. 


We are competent to advise you on 
the proper initial installation, and the 
proper methods of operation. 


The Tenacity 
Manufacturing Co., inc. 


Reading, Cincinnati, Ohio 

















August 


Your Stockroom|s Here 


Adding Machine Rolls 
Carbon Copy Binders 
Carbon Papers 
Clipboards 
Counter Books 
Figuring Tabs 
Impression Books 
Journals 
Metal File Boxes 
Paper Clips and Fasteners 
Paper Fasteners 
Brass or Steel 
Papers 
Bonds 
Blotting 
Manifold 
Mimeograph 
Penmanship—Ruled 
and Unruled 
Railroad Manilas 
Railroad Tissues 
Ruled Journal Papers 
Ruled Record Papers 
Typewriter 
—Boxed 
—Wrapped 
Writings 
Perforated Memo Pads 
Railroad Special Books 
and Papers 
Records 
Ruled Papers and Books 
Scratch Pads 
Stamp Pads 
Stenographers’ Note 
Book 


8 
Stenotype Rolls 
Tally Books 
Train Orders 
Typewriter Oil 
Typewriter Ribbon 
Vertical File Holders 
Waybill Books 














Cuspidor Character 
Why not? Autil- 








ity can harmon- 
ize or contrast 
with its sur- 
roundings. It 





need not be ob- 
trusive. We 
make 


Ireland & Matthews Cuspidors 
in brass and steel (olive green finish). 


: There is a wide variety 





of designs for discriminat- 
. - ing purchasers. 


Let us send you our book of 
Ireland & Matthews Designs 


Ireland & Matthews 











DETROIT f 














Our line of specialties 
for Stationers represents 
many of the staples that 
enter into regular daily 
consumption in office 
and store. Note the 
list of Rockwell-Barnes 
Products and check it 
against your wants. 


Write us for quotations 
and samples. We will 
give you 


Reasonable Prices 


Excellent Workmanship 
Prompt Service 


Rockwell-Barnes Co. 


Manufacturers of Stationers’ 
Specialties 
700 Munn Building 
Chicago, Ill. 





The Harmon Calculator 


is the vest pocket edition of its “big 
brother”’—the massive calculating ma- 
It does not have the excess bulk 


chine. 











and weight nor the expensive mechanism 
and construction, which are the usual set- 
backs in the sale of the “big brother” cal 
culating machine. Instead, it is neatly 


arranged in a compact manner, light in 
weight and small in size, that insures 
speed and portability—the vest pocket 
size. 


In spite of its size and simple 
mechanism, it is 
mathematically 
and mechanically 


correct, making 
positive calcula- 
tions totalin g 


9,999,999. You will 


be interested in 


our offer. Write 
at once, Price, 
(Retail), $7.50: 


with stand, $10.00. 


Erie Calculator 
Company 
14 Scott Bldg. 
Erie, Pa. 
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Buffalo, N. Y. e Buftalo Office Furniture Exchange 
E] er UU. ote l president, has bee 11 usiness ten years 
It ne occupies 10,000 square feet of s] ‘ t 86-88 | 
street In addition to turniture, the exchange handles a 

U¢ me oOo tationery 

Cedar Repids, Iowa.—A. N. Fitzpatrick, sales agent 
The Safe-Cabinet ¢ pany, has established an office 
Ce r Rapids Savings Bank building 

“Chicago Il The office of The Sat Cabinet ( 

lower ld has been redecorated 

Chicago, Ill. Miss Irene Warren, of the Chicago S oo 
of Filing and Index spent a part of July in th i it 
( ey ve 

Chicago, I1l.—O Bardweil, Chicago manager for The 
Globe-Wernicke Company, returned July 2 from a week in 
the Wisconsin woods. He had planned to do considerable 
fishing, but it was too hot to do much One four-pound 
maSS, among other sh, responded to his lure. 

* 7 >. 


Chicago, Ill—V. 1. Martin, 22 Quincy street, has started 
on another trip vering his territory, which takes 
from Ohio to Dakota and from Michigan to Missouri. In 
addition to other lines which he has carried for yea 
Mr. Martin is now handling the Imperial Methods 


him 


hling devices 

Cumberland, Md.—The Standard Office Equipment Con 
pany has increased its. capital stock from $20,000 to $70 
000 

Columbia, S. C.—The Columbia Office Supply Company 
is now in new quarters 


Askins, formerly in the hom« 
Erbe Manufacturing Company, 


Stone Company, “Y and E” 


Greensboro, N. C.—C. M. 
the \ and 
vith the Joseph J. 
atives here 


omece ot awl . 

1s now 

represent 
New York, N. Y. 


Tierney, now with the Van 
with the I le xifile L of 


R. J. 


Dorn Iron Works, was formerly 
poration, 60 Nassau street 

New York, be Y—Mulloy & Reynell, conduct 
othce supply siness at 1966 Broadway, is compos of 
James J. Mt nd Charles E. Reynell. They were 
formerly aisle t Yawman and Erbe Manufacturing 
Comp 


San A Calif. T. F. Peirce, manager of the Los 





Angeles store of the Pacific Desk Company, is expected 
here, en route ft the East. where he has been visiting 
the factories. I Larson, formerly with the Edward 
Barry Cor Ipany has joined the sales torce of the Pacifi 
Desk ompany 

San Francisco, Calif. harles H. Victor, manager of 
the Yawman and Erbe establishment here, has gone to the 
S; Cri mountains for a brief vacation He recently 
( ned from a long eastern trip, during the course of 
\ ( he visited the factories, accompanied by R H 
Curtiss lanager of the Los Angeles branch of _ the 
al, ee Mr. Victor returned home via Los Angeles. 

7 


San Francisco, Calif—The Rucker-Fuller Desk Con 


pany has added asement store to its establishment to 
take are of dead stock which, while perfectly good. has 
been discontinued by the manufacturers. The basement 
store is to get rid of this, in order to make room for new 
lines Che filing department of the Rucker-Fuller Desk 
Company is being enlarged and the sales force increased. 


[Two Shaw-W added to the staff 
This firm has just 
iis the 
alif. 


xperts have been 
secured the contract 
courthouse at Inde 


1] 
alker « 
for completely 


pendence,. Inyo 


strike in the uid 
j 


San Francisco, Calif—A prolonged 


ing trades of the Bay cities has thrown rather a damper 
over the office furniture business. Many office buildings 
have stood eateeatnad for some two months, in various 
stages of incompletion. The newspapers state that the 
Oakland strike is settled and the men have gone back to 


(Continued on Page 176 
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SUPUTEDECE CECE EEE EEE 


Sales Possibilities Unlimited 





PUDUUSUGCRDOUODOECHOUGTPOUDSSEROEOSOUUUCCCCRORTORUEOECUCUCCE EECA EEE CRETE TE gD 


Model O-K 





Model M-E is a portable stand, equipped with top board 
and extra leaf and Our Own Raising and Lowering Device, 
the Neatest and Best Highly enameled, with nickel trim- 
mings Boards finished in dark or golden oak. Height 26” 
when resting on caster covers. Easy rolling casters are with- 
in the base caster covers, the covers are raised by the lever, 
and the stand can be readily moved. The flare of the legs 
and the caster covers give this stand a wide and firm base. 


Its design and construction permits of many uses. All dealers 
in articles of this kind should handle these most attractive 
stands. Quotations and illustrations furnished upon request. 


SIMPLEX STEEL STAMPING & MFG. CO. 
1900-1928 Gravois Avenue ST. LOUIS, MO. 
TT itr 
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A REAL FILE 


TO -— $2 6 


AT GOOD PROFIT AND 
IN A COMPLETE LINE 









The new Ni iLB 
Afico Uprig ght with the 
new improved back ex 





tension roller bearing 
steel slide. Oak or 
finish. 


| mahogany 


“AFICO woonstee. FILES 


The Afico Wood-Steel Line offers a decided improve- 
ment the \ Wood or All-Metal Kind. It is 
the o REAL—COMPLETE—LOW-PRICED line on 
the marke Three and four drawer Uprights, many 
con tions, single and double width Horizontal 
Sections se 1 for our samples at once. 


SEND FOR NEW CATALOG No, 22A 


The Automatic File and Index Company 
| 143-243 W. 10th St. GREEN BAY, WISCONSIN 
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Best for the Purpose 





Kohlhaas Work Distributor 
This new addition to the Kohlhaas Line 


takes up about ihe space of one corres- 
pondence tray on the desk, but gives the 
service of fifeeen. It is a durable file, equip- 
ped with pressboard guides and steel frame. 
It can be locked securely by pushing back 
the front plate against the guides. 

DEALERS tell us the Kohlhaas Work Distributor is 
making a remarkable impression among their trade. 


We know it is the BEST FILE for the purpose. We 
shall be glad to send you full particulars. 


Index may be werded to suit particular needs of 
your customers. 


The Kohlhaas Co. 


480 Lexington Ave. 183 N. Dearborn St. 
New York, N.Y. Chicago 




















L 


Self-selling plate glass 
to isplay case. 
rite for details. 


Opportunity — Steady Sales — 
Live Money Making Proposition 


THE BUXTON KEY- We ovonty self-selling 
TAINER is a small counter display case on 
leather case with a series special propositien. 
of key hooks so arranged Counter sign, envelope 
inside that the keys car- inserts, window stickers 
ried in it cannot bunch free. We advertise in 
up and wear or tear the The Saturday Evening 
goat, They retail from Post, American Maga- 

5c to $2.90 according to zine, System, New York 
number of key hooks, Sunday Times, Chicago 
either 4, 6 or 8, and ac- Sunday Tribune, and 
cording to kind and color other publications. Sell 
of leather. Each KEY- for gifts, souvenirs, 
TAINER wrapped in tis- prizes, favors. Dealers 
sue, encl in carton constantly re-ordering. 








and packed by the dozen 
insiientsalesman display 
box. All others infringe. 


Write for money making 
proposition. Territorial 
representatives wanted. 


BUXTON, Inc., Dept. P, Springfield, Mass. 


BUXTON 
KEYTAINER 


The original patented Key-Kase 














APPLIANCES August, 1921. 


ADDING MACHINES 


me SS ———— 





Boston, Mass.—]J. D. Haughey has been transferred from 
the New York office of the Monroe Calculating Machine 
Company to become Boston district manager. 

Chicago, Ill—Louis J. Zant has left the sales force of 
the Wales Adding Machine Company to join the United 
States Sanitary Specialty Company, Chicago 

* * * 


Chicago, Ill—W. F. Barklage, manager here for th 
Monroe Calculating Machine Company, is enthusiasti 
over the annual sales convention held in New York. 

k k * 


Chicago, Ill—Edwin H. Johnson has been assigned a 
loop territory for the Wales Adding Machine Company 
He had formerly been with the Dalton Adding Machin 
Company. 

Des Moines, Iowa.—R. M. Farmer, assistant sales man 
ager of the Monroe Calculating Machine Company, cov 
ered the convention of the National Educational Associa 
tion here in July. Following the convention he joined his 
tamily on a vacation at Minneapolis. 

* kK * 


Des Moines, Iowa.—The Sundstrand Adding Machine 
Company has established an office at 924 Walnut street 
J. T. Morris and H. G. Schonlau are joint district man 
agers. Mr. Morris formerly represented the company at 
Peoria, Ill.; Mr. Schonlau was at Ottumwa for the Bur 
roughs Adding Machine Company. 

Greenville, S. C—The Monroe Calculating Machine 
Company has opened an office here in the Wallace build 
ing in charge ot L. L. Bender. 

Hartford, Conn.—J. F. McAvoy, local representative of 
the Monroe Calculating Machine Company, is happy to 
have added a baby to his family. 

Jackson, Miss.—W. S. Craddock has been transferred 
from the office of the Burroughs Adding Machine Com- 
pany at Savannah, Ga., to the local office. 

Newark, N. J.—W. T. Anderson, of the Anderson Office 
Equipment Company, 452 Broad street, has been appointed 
New Jersey distributor for the Arithmos adding machine 

* * 

Newark, N. J.—M. W. Sheffer has charge of Essex and 
Union counties for the Sundstrand Adding Machine Com 
pany. He was with the Burroughs Adding Machine Com 
pany for twelve years. 

Paterson, N. J.—The Sundstrand Adding Machine Com 
pany has moved its local office to 112 Ellison street. It 
is in charge of J. W. Snyder. R. M. Parrott, Jr., of the 
Newark office, makes trips to Paterson to look after repair 
work. 

San Francisco, Calif—F. F. Wright, district manager 
here, C. H. Bolton and Wm. Coffman, all of the Elliott 
Fisher force, are in New York where they have been 
attending the Elliott-Fisher factory convention. They ar 
expected home early in August. 


Monroe Men Do the Walton. 

A party of Monroe Calculating Machine Company men 
made a tour to the Thousand Islands a short time ago, 
and demonstrated the art of fishing to the natives. The 
party included E. F. Britten, vice president in charge of 
manufacturing; F. M. Smith, superintendent; C. R. Brit 
ten, Lee Brown, Lew Beyer and Tom Kelley. bi 
gest fish was caught by Mr. Smith. He landec 
pounder, thirty-six inches long, on a single gut 
bass hook. This catch was not expected, or heavier tackle 
would have been used. However, despite the handicap 
the big fish was secured, photographed and eaten 


Che 1g 
l a ten 
leader 


Mellon on Tax-Exempt Securities. 
It is the present policy of the Federal Government not 
to issue its own obligations with exemptions from Federal 
taxes and profit taxes, but states and municipalities are 





issuing fully tax exempt securities in great volume. The 
existence of this mass of fully tax-exempt securities con 
stitutes an economic evil of the first magnitude Even 


though the exemptions of outstanding securities of this na 
ture cannot be disturbed, it is highly important that fur 
ther issues be controlled or prohibited by mutual consent 
of State and Federal Government.—A. W. Mellon in the 
Journal of the American Bankers Association. 
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Our Years of Experience 


Put In 
‘‘JUST- RITE ”’ 


= make our line of carbon 
paper dependable fox its 
high quality, uniformity and price. 





We manufacture a carbon paper for every 


I Nn O eC r ad purpose. 
gE, Wherever business is Our typewriter ribbons, manufactured of 


-AMERICAN- . . ° 
4A0¢ ood? “picking-up”—Marsh Hy- the highest grade of materials obtainable, are 
gienic Finger Pads are 


arene to office- “JUST- RIT. 99 
workers. Prevent errors 


in handling tickets and ; : ‘ ote 
money. Protect fingers for uniformity of quality and dependability 


in typing and filing. Pre- 
serve office records spot- of performance. 





RUBBER BANDS less. Do away with the 
Extra-strong bands of lade . . . 
live, springy rubber. Seams sponge. . Special attention given to 

: o show em 1s to se . 

TELEPHONE : — j —_ : 

EAR CUSHION em. The only nationally- dealers write us 
Easy on the ear—easier advertised device “—o 
to hear with. Slips right a x 
on receiver. Shuts out ss es P A I 
noise—shuts in sound. rite for price-list en ompany 


DAVOL RUBBER COMPANY 
Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 
New York Chicago Boston San Francisco 


11-13 Vandewater St. | NEW YORK,N.Y — 
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Give a Thought 
to Pins 


lite 


CraneLadies’ Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes 
of the most select trade. Their mer- 
its are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes 
a regular customer. 


Presented in the following 

Styles and qualities: 
SUPERFINE QUALITY: In Light Blue 
Boxes, containing 4 ream of Note paper 
each, and in separate boxes 4% thousand 
Envelopes corresponding. 
EXTRA SUPERFINE QUALITY: In 
Lavender Colored Boxes, containing % 
ream of Extra Fine Paper each; in like 
boxes are Envelopes to match. 
Our papers are supplied in 
Bordered Goods and other 
specialties by EATON, 
CRANE & PIKE CO., Pitts- 
field, Mass., and 225 Fifth 
Ave., New York. whose 
boxes bear the word 


Crescent Brass & Pin Company “CRANES” containing our 


Pins are so commonplace that the 
average user gives no thought to 
them, sc long as they’re good. And 
there’s the point—on 


Those Good 
Crescent Pins 


Uniformly good—keen points, solid, 
with ‘‘comfortable” heads, that push 
the points through thick wads of 
paper and “‘stay put.”” Our pride 
in making good pins is your assur- 
ance of unvarying quality. 


Bank Pins—Pyramid Pins 











. ee ds. 
Detroit, Michigan bog 
’ g All this stationery can be re- This trade mark 
Western Representatives: Southern Representatives: lied on as represented every box 
BERT M.MORRIS COMPANY PHIL F. WEBSTER MANUFACTURED BY 

















444 Market St., San Francisco Box 873 San Antonio, Texas M. R A N E DALTON 
UTUUDUUNNNNOQON0000000UUOQS0Q0000EOUUUAGAAOGAAEEUUUUUOAAAAAAEEEUUUUA Gitte : Soni 
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¢ Character in Pens 

as in man, is often difficult to define. 
Nevertheless, you are soon aware whether 
“4 or not it is present. 

The SILVERINE and STEEL pens 
S| manufactured by the C. Howard Hunt 
A\| Pen Company are typical of what is 
| best in pens. 





y The exact workmanship and careful 
Uy ig 
y examining assure the dealer of reorders. 


S| The convenient slide box of light green 
(for the steel pen) royal purple (for the 
silverine) reflects character and is the 
user's guarantee that each Pen 


is a PERFECT PEN. 





C. HOWARD HUNT PEN CO. 
CAMDEN N. J. 








ae HUNTS ROUND PENS ESS 
4 POINTED ae 
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A Safe and Sound Bank Specialty 
THE BANDLESS CURRENCY MAILING BOX 


A PERFECT MAILER of strong, heavy, durable manilla paper 
of exceptional strength throughout. Ends and sides do not break 
in bending up over the currency and will stand the roughest kind 
of handling in the mails. 


The outside wrapper is genuine rope manilla as near cloth as paper 
can be made. It folds over each lap or fold at the ends to make 
a perfect, tight seal and attaches to the back of the box. It 
simply can not tear or pull away without destroying the entire 
box. No more danger of torn and tattered boxes on delivery. 
Each size contracts one half inch. In packing, squeeze the inner 
box tightly over the currency, moisten the gum on the outer 
unas and seal, bringing the end flaps over and sealing tightly 
to the back of the box. You then have a perfect fit and a perfect 
tight seal. On account of its lightness, from 2 to 4 cents in postage 
is saved on each box mailed. 


Dependable tank stationers should have sample of this new line. 
No obligations to learn all about it now. 


The Smead Manufacturing Co. (Dept. ¢) Hastings, Minn. 


Makers of High Grade Bank Filing and Mailing Containers 
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You will be well repaid 
in extra sales if you will 
display 


$ MY FINANCES $ 


It is a valuable book for 
every man with rea- 
sonable income; not par- 
ticularly for the wealthy 
man. Many men are 
careless about keeping a 
record of their personal 
affairs. My Finances 
makes it easy to do so 
A few figures and a few 
words of explanation in 
spaces provided for the 
purpose—that’s all. 

A larger size of My 
Finances has been published 
to meet many 
wider columns 
writing space. 


requests 


and 





My Finances is already an 
established, steady selling stock item in most good station- 
ery stores; it is advertised; and profitable to sell. 

Quality Quality 
JF KF 
Size 6%x3%—No. 308 err $4.75 
Size 8%x5144—No. 311.......... 4,75 5.75 
Both JF and KF are made with Trussell! one-piece Covers; 
all leather, no lining, levant grain outside and fine grain 
inside. These covers are handsome and long lasting. 
Send for samples on approval 
and dealers’ discount. Window 


cards and mail enclosures supplied. 


TRUSSELL MFG. CO., Publisher 


3 No. Cherry Street Poughkeepsie, N. Y. 
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THE ONLY ADJUSTABLE 
POST BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy to 
bind into book form ‘‘in a jiffy’’ any kind of loose leaf 
records. 


The “‘F-B’”’ Loose Leaf Holder 





Pat. May 13, 1913 
is adjustable to any distance between punch holes and 
to any size of paper. 

Advantages acknowledged in numerous testimonials. 


The retail price is $3.50 a dozen with liberal! dis- 
counts to dealers. 


F. B. MANUFACTURING CO. 


1228 Intervale Avenue NEW YORK, N.Y. 





(Chicago Office, Frank Z. Woods, Mégr., 180 No. Market St.) 
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Chicago, IIl.- 


John 


Williams, representing Boorum & 
Pease Company in this territory, made a trip to the factory 
at Brooklyn, N. Y., in July. 
* *« x 


Wilson, chairman of the board, 
Leaf Company, journeyed to Chicago 
Angeles last month. 

* _ * 


Chicago, Ill—Ralph B. 
Wilson-Jones Loose 
from Los 


Chicago, Ill—\W. L. Fergus, in charge of the loose leaf 
business of the Marshall-Jackson Stationery Company, 
utilized his vacation in bringing about the little touches he 
planned at his new home at Glen Ellyn, a Chicago suburb. 

x * x 
Chicago, Ill.—Ambitious 


made by several of the 


vacation arrangements were 
organization of the Commercial 


Stationery & Loose Leaf Company. W. W. Buchanan, 
president, spent a month, accompanied by his family, at 
the Lake Placid Club, Lake Placid, N. Y.—A. L. Payne, 
manager, motored to the Wisconsin Dells, near Kilbourn, 


Moore, 
window 


with his family and a party of friends—Lyman 
cashier, went to Northern Michigan.—Joe Mestz, 
display artist, spent his vacation at Fox Lake, Wis. 


Holyoke, Mass.—Frank B. Towne, treasurer of the 
National Blank Book Company, was a member of the 
group inspecting the St. Lawrence river to study the 


Great Lakes-St. Lawrence tidewater plan. 

Memphis, Tenn.—©. B. White is now in charge of the 
loose leaf department of the Hood Printing Company. 

New York, N. Y.—The Endlok Parts 
merly manufacturing loose leaf metals at 6 
have taken space at 270-72 Pearl street. 

Philadelphia, Penna.—Fred Sneller, of the loose leaf de- 
partment of the Wm. H. Hoskins Company, will spend 
his vacation in Vermont. 

San Francisco, Calif—Dixon, F: : 
pecially featuring leaf, by interesting window dis- 
plays, etc. Frank Gagus, formerly with Smith Brothers, 
of Oakland, has joined the force of this firm as outside 
salesman. 


Company, for- 
Reade street, 


Fish & Company are es- 
loose 


* ‘ * 
Bonny Francisco, Cal_—Eugene Bayha, retail sales man- 
ger for the H. S. Crocker Company, has devoted study 


for years past to special arrangement for the loose leaf 
department. He has now installed his system which is 
proving to be a great success. The firm has added the 
George E. Fox line of desk pads and work organizers. 


(Stationery—Continued from Page 167.) 


William H. Greenleaf, field secretary of the National Asso- 
ciation of Stationers and Manufacturers, was one of the 
principal speakers. Reconstruction and its problems occu- 
pied considerable attention during the sessions. The sta- 
tioners of Seattle were very hospitable and numerous 
entertainments and jaunts were enjoyed by the delegates 


who numbered about one hundred. The officers of the 
Pacific Northwest Stationers’ Association, which held the 
convention, are President, John W. Graham (John W. 
Graham & Company), Spokane; vice president, F. L. Haw- 
iey (Lowman & Hanford Company), Seattle; secretary- 
treasurer, D. C. Reid (Seattle Office Equipment Com- 
pany). It was the twelfth annual convention of the 
organization. 

Utica, N. Y.—Bowes Brothers, general paper dealers, 


605 Broadway, are now carrying office supplies. 

Waterbury, Conn.—The Morden Manufacturing 
pany is now producing in its new factory, affording 
increased m¢ ae icturing facilities. 


Lom- 
greatly 


“Associated” Blankemeyer Hits the Trail. 


EK. E. Blankenmeyer, of the Associated Stationers’ Supply 
Company, has found a way to maintain contact with many 
of his old friends in the states adjoining Chicago. He is 
making week-end trips to sections of Indiana, Michigan, 
etc., using this means of attaining intimate relations with 
the field, and watching the trade situation. 

Mr. Blankemeyer returned July 25 from a 


short vaca- 
tion. 
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Filing Supplies 


INDEX CARDS 
FOLDERS 
GUIDES 


Our ‘‘ELSINORE”’ Typewriter 

Papers and Bonds are in use 

in the Largest Banking and 
Industrial Concerns 


Elsinore Paper Co., Inc. 
MANUFACTURERS 
152-4-6 Wooster Street - New York 


SuUUUUUUNUNEQQQQ00000000000000000000000000000UUTA AAA 
GLUEY PASTE 


To obtain a substance that possessed the tenacity of 
glue and the smooth, creamy consistency and flexibility of paste, 
was the object of vast chemical research and experiment. It 
seemed impossible, but, we have succeeded. 


= 


I 





Gluey paste is made from materials imported from the 
Orient and West Indies. It is a soft, creamy, sweet scented, flex- 
ible substance that as an adhesive can’t be beat. After gluey paste 
has joined two pieces of paper or fabric together you can pull or 
tug for hours with the same result—IT STAYS STUCK. 


The office and school room should not be without it. 
It needs no water— it will not dry up and is always ready for 
instant use. 

Gluey paste is packed in attractive gallon stone jars, 


economy self-sealing glass jars, friction top tin cans and pails, and 
handy tubes. 


The Commercial Paste Co. 
504-20 Buttles Ave. Columbus, O. 
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Corry-Jamestown 


Manufacturing Corporation 


Steel Age 
Filing Cases 


Steel Furniture 
Sheet Metal 
Specialties 


Medicine and 
Bathroom 
Cabinets 





CORRY, PENNSYLVANIA 





. — — ED, 
Nee te aan . —— ST | ne etn 
— 





















wie 


2305 to 2315 N. Broadway 
ST. LOUIS, MO. 


’. s 


Office Tables 


Costumers 


Telephone 
Stands 


Typewniter 
Stands 


Write for Special Folder 

















APPLIANCES 


RIBBONS & CARBONS 





Chicago, Ill—Edwin E. Sorg, secretary-treasurer the 
U. S. Manifold Company, has taken charge of the office at 
226 West Madison street. 


Chicago, IllL—L. A. Edwards has taken charge of th 
Chicago office of S. S. Stafford, Inc. He succeeds G. W 
Wells, who resigned July 15 


Chicago, Ill.—“‘Joe” Gottlieb, who has been district 
manager here for the Columbia Ribbon & Carbon Com 
pany tor some months, has returned to San l’rancise: He 


will handle an important proposition there 


Chicago, Ill.—J. H. Holden, manager here for the Millet 
Bryant-Pierce Company, left late in July on an automobile 
trip to Kelly Lake, Wis. He joined his brother, H. k 
Holden—from the factory at Aurora—at the latter’s sun 
mer home. Kelly Lake is in Northeast Wisconsin, and the 
Holdens have a fishermen’s paradise close at hand 


¢ 


Chicago, Ill.—The vacation season is in full swing a 
the local office of the Crown Ribbon & Carbon Manutac 


turing Company. Miss M. Craig spent her vacation in 
Northern Michigan. Miss H. Mertens sought recreation 
early in August. J. D. L’Hommedieu, the manager, will 


take his vacation the first two weeks in September at some 
nearby Wisconsin resort. 

Cleveland, Ohio.— The local branch of the Crow a] 
bon & Carbon Manufacturing Company is now in charge 
of T. E. Fletcher. Mr. Fletcher was formerly in charge at 
Toledo, and will look after Toledo business until his suc 
cessor is appointed. He succeeded Lee M. Day at Cleve 
land; Mr. Day died in June 

Los Angeles, Calif—The Los Angeles office of the Royal 
Typewriter Company, Inc., made the best showing in th: 
percentage of increase over 1920 monthly average ribbo 
business. 


Nashville, Tenn.— Davis, Brown & Edwards has opened 
at 522 Stahlman building to handle typewriter ribbons, 
carbon paper, office supplies, etc. The concern is con 


posed of O. E. Dayis, R. S. Brown and W. A. Edwards 
New York, N. Y.—The Gotham Ribbon & Carbon C 


pany has moved to 3 Cedar street. 


(Furniture—Continued from Page 171 

work, but, at the same time, fifty unions of the iy dis 
trict seem to want to settle the complicated building trades 
tangle for themselves, and members of the building trades 
do not seem to be very hopeful that this city will see 

prompt end of the trouble. The splendid new building 
of the First National Bank, which was nearly finished 
when the strike began, has been thrown opet The 
Rucker-Fuller Desk Company furnished the quarters of 
the bank officers with special mahogany chairs, desks 
etc., of the Doten-Dunton Desk Company, of Cambridge, 


Mass. The new Bank of Italy building, also opened sinc: 
the strike, was furnished by Marten & Fredericks of Sutte: 
street. The reed and rattan furniture was made by the 
local Blindcraft. 

Sioux City, Iowa—wThe Safe-Cabinet Company has 
opened an office here in the Davidson building charge 
of Karl Engeldinger, sales agent. 

Stationer Active in Red Cross Relief. 

The American Red Cross, Tulsa County Chapter, ren 
dered aid to 8,000 homeless negroes burned out following 
the disturbances at Tulsa, Okla., June 1. The Red Cross 


took care of the dead, wounded, homeless and friendless 
negroes and is still active. Temporary houses have | 
provided, and all conditions incident to fire and turbulence 
relieved. This work will continue until the city of Tulsa 
provides permanent housing by rebuilding the homes ot! 
the negroes. The citizens of Tulsa responded nobly, r 
fusing outside aid, and are meeting their moral obligations 
to the negroes in a generous manner. 

Che relief work at Tulsa has been done under the dire 
tion of Clark Field (Field Stationery Company is 
acting chairman of the relief organization. 
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A Profit Maker 


T is no trick at all to sell Terrell’s 

Steel All-Purpose Office Equipment 
Costs about the same as wood — lasts 
forever. Adjustable shelves and di- 
viders. Counter heights, one or a 
whole battery. Three way locking 
device. Beautifully finished in an 
green, oak and mahogany. 

Write for booklet and dealer proposi 


STORAGE 
BATTERY 
of the 
MODERN 
OFFICE 





Grand Rapids, Mich. 





Terrell’s Equipment Co. 





The best exponent of the quality contained 
in any desk is the desk itself. And—you 
have but to see a Tell City Desk to realize 
its serviceable possibilities. The construc- 
tion, design and finish is of a grade usually 
expected in high grade and highpriced lines, 
yet we are able to retail them at moderate 
price. 

Tell City Desks are a splendid means to the 
end. You should become acquainted. with 
our line. Send us your name. 


TELL CITY DESK Co. 


TELL CITY, INDIANA. 























“GRAND RAPIDS QUALITY” 


in office chairs will make easy sales for 
dealers who take advantage of the sell- 
ing points. Write for catalog and July 
price list. 


Grand Rapids Office Chair Co. 
37-45 Prescott St., Grand Rapids, Mich. 
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IDEAL TUBULAR STANDS 





Made in a wide variety of styles, for supporting poatlealy any kind 
of office yer A ee: de bend “— off . 
permits the rigid legs to take the loa ount a + hes Sg 
duplicating machine, a roller copier, an envelope sealer, an adding 
machine or a card index cabinet on an Ideal Tubular Stand, and it 
can be rofled to any position, lowered to operating position and used. 


Fowler-Manson-Sherman Cycle Mfg. Co. 


1445-1455 W. AUSTIN AVE., CHICAGO 
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There 
Is a : 
Difference! 


There is just as 
much individual- 
ity in typewriter 
ribbons as there is in hand-paintings. 
MILO ribbons are distinctive in qual- 
ity, manufacture and popularity. They 
are made with the extra care that 
counts. They are dependable. 





If youare looking for something superior in the 
way of typewriterribbons and carbon papers, 
you will write us for samples and prices. 


Attractive territory awaiting re- 
sponsible and energetic agents. 


Small town overhead with large city facilities. 


MILO BRREON CORPORATION 
PENN YAN, N. Y. 




















Boost Your Sales 


with the 





#0. us. PAT. OFF 


This time saving desk device is making a big hit with business 
men and office workers everywhere. Thousands are now in 
use and the demand is increasing daily. Our Dealer’s Sample 
Outfit on display in your store will help you get your share of 
the business from this immense new field. 

What it does 


It saves time—keeps desks clean ~avoids confusion—occupies but 
one-tenth space of wire baskets—eliminates endless shuffling of 
papers to find the paper you want. A Kleradesk provides a conveni- 


ent place for holding reference papers where they will be out of the 
way but immediately at hand when needed. 


Built of Steel Sections 


Each compartment is adjustable from one inch to 1 3-4 inches in 
width. Any number of compartments can be added as required. In- 
dexed front and back. Floor sections for 3. 6 and 10-inch compart- 
ments supplied at extra cost, as well as mahogany and oak finishes. 


Pays for Itself 
A Kleradesk guarantees time saved in locating papers, increased 
efficiency, personal convenience and the refined appearance of orderly 
desks, from president to office boy 
Write for illustrazed folder 


and details re- 








Ross-Gould Company 
279 N. 10th St. St. Louis 


garding our 
, dealer pro- 
New York Chicago 

Cleveland Philadelphia 


Position. 











Mr. Dealer: “Ajax Eyelet Fasteners,” ‘Samson 
Punches,” “Eyelet Tools,” etc., assure you of a quick, 
profitable turnover and re-orders. 

“The Ajax Eyelet Fastener” is a 
real necessity for binding valuable 
Papers and documents, etc., where 
security, permanence and insurance 
against loss and substitution are 
paramount. 


[ PUNCHES THE HOLE 










FEEDS THE EYELET 
and CLINCHES IT IN 
ONE OPERATION 


Handles three sizes of Ajax 
Eyelets without any adjustment 


f a 


. No. 2 No. 3 
Long Med. Short 





‘The Ajax Eyelet Fastener’’ assures you 
of Repeat Orders for ‘‘Ajax Eyelets’’ 





“SAMSON” No. 1 HAND PUNCH | “SAMSON” EYELET TOOL 














Handles 7 A 
sizes of Combination 
punches and nah 
dies 1/16 to aad 
Y%%inch in Eyelet 
diameter, et 


easily inter- 
changed. 







Will punch Handles 
thru \% inch Samson 
of paper or Zinc 












cardboard. Eyelets 


Write for Our Catalog and May Ist Price List 


THE MACHINE APPLIANCE CORP. 
351 JAY STREET, BROOKLYN, NEW YORK 
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CATALOGUES 





Manufacturer. 
The H. P. Andrews Paper Company, 104 Worth street, 
New York, N. Y., has sent the trade a printed sample of 


i 
‘ 


Diploma linen ledger 
* 

Price reductions made since Catalogue G 20 was issued 
by L. F. Grammes & Sons, Allentown, Penna., are shown 
in a recent publication. 

kok x 

\ new catalogue of Keystone products has been printed 
in the plant of the manufacturers, the J. C. Blair Com- 
pany, Huntingdon, Penna. 

a a 

\ circular for dealer distribution has been published 
by the Weis Manufacturing Company, Monroe, Mich. It 
covers briefly the Weis line of filing equipment and sup 
plies 

\ new catalogue has been issued by the Invincible Metal 
Furniture Company, Manitowoc, Wis. It shows the 
company’s line of metal office furniture and safe deposit 
boxes 

* x 

The Work-Organizer Specialties Company has circulated 
a folder on the new seven-way work organizer. This de 
vice has forty-three pockets, and was devised for sorting 
for filing. 

a oe 

\ striking folder by The Toledo Metal Furniture Com- 
pany is captioned: “Don’t Let the Filing Clerk See This.” 
It might tempt her to importune for one of the Uhl steel 
filing stools. 

—— 

The Postcraft Company, Inc., Utica, N. Y., has issued 
a folder on the Postcraft mailing machine. This device 
is rotary in action, and designed for the average office. 
The machine is hand-operated. 

* 

Price List No. 60 has been distributed by the Wilson- 
Jones Loose-Leaf Company, Chicago, Ill. It is a pocket 
size book of 160 pages, with a convenient thumb index. 
Phe book is fully illustrated and brief descriptions of the 
various items are given. List No. 60 will be supplanted 
1s soon as possible by a completely illustrated catalogue of 
larger $1ze. 

* 

L. D. Van Valkenburg Company, Holyoke, Mass., has 
issued an attractive catalogue on its line of pen and pencil 
clips. It is printed in colors. Five additions to the line 
ire listed: The Sta-Fast paper clip made in four styles, 
each one in four sizes; the Premier pen and pencil clip; 
the Columbia pen and pencil clip; the Rex pencil point 
protector; the Rex clip, an entirely new and exclusive 
combination. 


* 

[wo new publications by The General Fireprooting 
Company are typical examples of the company’s standard 
of printed matter. “Saving With Shelving” is devoted to 
‘GF Allsteel” shelving. The various types are shown in 
detail, and representative installations of great magnitude 
are illustrated. “Efficient Record Protection” shows “GF 
\llsteel” safes. It gives details of construction, interior 
sections, characteristic installations, and views of some 
hres that have been resisted by “Allsteel” safes. 

. a 


‘The Executive's Workshop—A Booklet on Efficient 
Othce Arrangement” is a recent publication by the Yaw 
man and Erbe Manufacturing Company, Rochester, N. Y 
It makes thirty-two pages of pleasing typography, taste 
fully done in two colors. It suggests the planning of the 
day’s program, laying out the equipment and arranging the 


desk. A series of line engravings shows historic types of 
desks, beginning with Assyria and ending with Lincoln. 
The closing pages are devoted to “Y and E” efficiency 


desks, including an impressive list of users, representing 
high-grade institutions all over the country. 


(Continued on Page 184.) 








Victor Standard Typewriter 


for the superiority of the Victor is that it is designed and built right. 
that is not equaled by any other method of visible writing machine construction. 
motion so destructive of alignment. 


the highest grade visible writing machine 


“‘The World’s Best Writing Machine”’ 





A little higher in price—a lot better in quality 
The Fundamental Reason 


Inch-wide cone typebar bearings give a perfection and permanency of alignment 
Octuple roller bearings make certain carriage rigidity and eliminate the lost 
These are but a few of the improvements that together stamp the Victor as 
Quality is vital—Price but incidental. 
DEALERS—For three years we were compelled to refuse three orders 
for every one accepted. Increased production will allow the development 
of some new territory. This is your opportunity. Immediate profit—a cer- 
tain future. Victor users are satisfied. Victor dealers successful. 


Write for Catalogue 


VICTOR TYPEWRITER COMPANY 


General Offices and Factory: Scranton, Pa., U. S. A. 
Address Department MM 














Grom mo_;;,/ The Desk with the “Right Angle” 
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PATENT APPLIED FOR 


MORE WORK WITH LESS EFFORT 


This desk was especially designed to enable the Comptometer 
Operator to work continuously with minimum exertion. e 
machine is placed at the correct angle. The pitch may be adjusted suitable 
to the user. The Acme Desk also provides a dust proof receptable for the 
machine when not in use. It automatically positions and stows away the 
machine by the simple act of opening and closing the cover. 


CLEVELAND CALCULATING CO. 
704 The Arcade CLEVELAND, O 












peesccuvarvsesveenseiesenennvenneansseneueust SSSDSBNSHSSONATssnquisuevapsansnsesstrscsisseveaisvessniuessensvesvititevesvieeeey 








180 OFFICE 





THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 
in engineering and governmental departments 
Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


RUSH FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


_— 


Sells at Sight to typists. a. 


raphers, bookkeepers a 
Seltunen 
Made in 14K Gold finish. At 
your dealers or mailed direct 
cetveld insured for 50c in 

loney Order or stamps. 
Liberal terms to the trade. 
Assembled twelve in handsome 
gold and silver display carton. 


Rush Eraser 


Company 
9S200SA&K 
Building 
SYRACUSE, 
















Representatives for 


ollan 
and Dutch East Indies: 
BLIKMAN & 
SARTORIUS 
Amsterdam 
and Sourabaia, Java 




















6s 


‘You re sure to be 
right Whenyou use 
QUALIFIED ADDING 
MACHINE PAPER_ 


. ~~ § Every Roll in every 
“s case is Guaranteed 
to be Satisfactory 





Standard sizes: 50 roll and 100 roll cases 
Sold by good Stationers —Everywhere 


MANUFACTURED BY 


CENTRAL PAPER COMPANY 
Menasha, Wisconsin 














APPLIANCES 


HOUSE ORGANS 





Manufacturer. 
The Inside of the Case told the processes of manutac 
turing Dennison boxes. 
x * x 
The Roneo Salesman offered a prize of three guineas 


for the best idea on displaying the Roneo steel filing 


cabinets. 
k * 


The Protectograph Weekly Bulletin ran a philosophica 
dissertation by G. W. Todd, treasurer, on the futility ot 


“Knocks.” 
_ 


The Mimeograph Stencil for July printed a detailed list 
of the available field for the mimeograph in educationa 
institutions. 


* x 
A month’s selling contest ending August 15 was 
nounced in the Parker Pen Company’s house organ 
Parkergrams. 
* a 


The Security Salesman for May showed the dealers o 
the Steel Equipment Corporation how to make an asse 
of mailing lists. 

x * < 

Lightning, of the Bircher Manufacturing Compa! 
ferred to the sale of an envelope opener to a church. It is 
used for opening the weekly offering envelopes. 

a. 6 = 

“Concerning Pencils” in the July-August issue of Dix 
on’s Graphite gives a new appreciation for that valuabl 
writing tool which gets so little thought from the user 

« ok 

“Putting the Office on a Budget Basis” in the June-July 
Office Economist was written by J. George Frederick. It 
analyzed office expenses, and showed how to mak 
budget. 


* 
The May issue of The “Y and E” Idea was a memorial 
number. The opening pages were devoted to Philip H 


Yawman and Charles Slemin, executives who passed away 
within recent months. 
* 

Users’ News told how the post office can help 
tisers make sales through speeding up mailing. The 
of explicit addresses, clearly printed, assures the best 
service by the post office department. 


“Training to Produce Sales” in the July issue of Mon: 
Results was written by Josiah Neuhart, director of educa 
tion. It analyzed the fundamentals of selling, and showed 


the attributes which contribute to sales success. 
* * * 
| 


“How Is Your Step?” was a contribution ‘n the July 
issue of The Royal Standard. Wesley A. Stanger, Royal 
manager at Minneapolis, showed how each individual i 
an organization contributes to its success, and shoulders 
his share of the responsibility. 

* * 

The June issue of Selling Facts was a “Good [ellows 
Number,” based on the play, “Good Fellows,” produced at 
the annual sales convention at the plant of The General 
Fireproofing Company at Youngstown, Ohio, last spring 
It afforded an opportunity for those not present to read 
the scrip of the play produced at the convention 

To facilitate closer contact, and more frequent commu 
cation, The Toledo Metal Furniture Company h 
“shelved” its printed monthly house organ temporarily 
in favor of a mimeographed bulletin called “Dynamite 
the Booster Brother.” This is published in weekly “sticks’ 
and makes possible an intimate communion with dealers 

x * * 

The Webster Way illustrated in a graphic manner th¢ 
characteristics of the various degrees of inking typewriter 
ribbons on an insert printed on bond paper. The effect 
of variations in impression from one grade of inking was 
demonstrated by samples written with average blow, 
heavy blow and light blow. The insert demonstrated to 
the ribbon dealer how he can care for the requirements of 


individuals. 


as 
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The Eureka Telephone 
Bracket 
Cannot Sag 















Three veras Features Are Shown 
n the Illustration: 

(1) swivel joint allows ‘phone to be 

swung to any position on the desk 






(2) Hinge joint allows ‘phone to to be 
raised or lowered at will of operator. 











Sentinel Check Writer @) Hing jin allows ‘phone to be 
urned in any direction. 
So absolute is the protection of the New : é ‘ j 
Rotary Motion, Springless Action Sentinel : T is constructed on an entirely new prin- 
Check Writer, that the FIDELITY AND : ciple. Sag is eliminated through the rigid 
CASUALTY COMPANY gives free to : support afforded by two metal strips sliding 
every purchaser a $10,000.00 Insurance A in a steel jacket. The failure of most brackets 
Policy guaranteeing against AMOUNT : is the tendency to sag. All parts of the New 
LINE ALTERATION, PAYEE NAME, : Eureka Telephone Bracket are riveted and 
DATE. or NUMBER CHANGE. Here 3 welded together, and finished in heavy nickel 
is combined, absolute protection with : and japan, and the bracket will fit any desk 
mechanical perfection. ' telephone without adjustment. 
Hall-Welter Company New Eureka Telephone Bracket 
Rochester, N. Y., U. S. A. | 
Our Sales Manager has a valuable contract for specialty 5 The Eureka Blotter Bath Company | 
men of proven ability. Write him. ; 3732-34-36 S. Wallace St. - CHICAGO, U.S.A. 

















A ; 
Aluminum Arch-Files 

Cut Down Your and Clip Boards 
Refinishing Expense that find a 


Revarnishing is a slow and unsatisfactory way to ready sale 


handle marred and damaged furniture. Slow be- 
cause it takes days for drying and rubbing, unsatis- 
factory because few dealers have the necessary 
equipment to do good work. 


Hundreds of leading Office Equipment and Fur- 
niture Stores throughout the United States and 
Canada have found a way to avoid the grief, delay 
and expense resuJting from finish injury. 








= FREE BOOKLET 
Damage / Ask for our Free Booklet, ‘How to Repair 
ely / Damage to Varnished Surfaces.” It will 
“Faces / explain how to avoid refinishing in every 
instance, how to fix any injury toany kind 
of finish quickly, easily and without wait- Clip-boards have too long been constructed 
ing for varnish to dry. WRITE TODAY. of wood or zinc. Arch-files, in like measure 
lf you are too busy to write a letter, HOHNSBEEN SPECIALTIES 
pin this ad to your card or letterhead. are well constructed of heavy aluminum, possessing merits 


instantly recognized by your trade. Where properly dis- 


THE M. L. CAMPBELL COMPANY played, they oat themselves. 


eT AITC = — The liberal discount to dealers has made 
FINISHING PRODUCTS Hohnsbeen Specialties popular among 
2334 Penn Kansas City, Mo. leading stationers and office outfitters. 


HOHNSBEEN MANUFACTURING COMPANY 
MINNEAPOLIS, MINNESOTA 














WHAM 








HAHAH 
UT 


(WLU 


= 


SUL LUMA MUU UMMM UU UICLL ULM UL IMU 


Ghe MULTICOLOR PRESS 
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Cuts Printing Bills in Half 


Bill heads, statement blanks, office and _ record 
forms, advertising booklets, folders, bags, catalogs, 
and any other office or job printing. Form letters 
—letter head, letter and signature at one impres- 
sion, each in a different color if desired. Built for 
office use—uses printer’s standard equipment—all 
sizes type—flat electrotypes, half tones, etc.—Auto- 
matic or hand feed—Speed 1,500 to 5,000 per hour. 


The LISENBY MANUFACTURING CO. 
General Sales Office, 225 N. Michigan Blvd. 
CHICAGO, ILL. 
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Wherever 


GOODLINE ‘‘METAL TIP’ GUIDES 


are sold, the merchand‘se turnover has 
been satisfactory. 


It sells easily to the average buyer—men 
who understand that excellence of mate- 
rial and construction are not incompatible 
with moderate price. 


And quick turn-over in this respect means 
cuickly - made satisfied - customers, for 
every buyer o Goodline ‘Metal Tip” 
Guides comes back for more—and usually 
brings his friends. Write for prices. 


THE GOODLINE COMPANY 
KENT, OHIO 


New York Office: 52 Park Place 














We Have Your Payroll 
All Figured 
Out 


The current one 
and all the other 
payrolls you'll 
ever have to 
meet—they’re 
here where 
they can 






always 
be found & 
instant- 
STYLE 15SHX- 
ly, in the Hourly Basis 


Meilicke Payroll Calculator 


Because every time-card is correctly figured in advance and the answer 
waiting where the eye goes naturally, your payroll can be made up now 
in less than a third of the time spent in repeated computations. And 
never a slip, for Meilicke figures are 100% correct —down to the last 
troublesome fraction. 


The American Railway Express Company Is Using 
12,000 Meilicke Calculators 


Write at once for our folder, or, better still, let our repre- 
sentative call and demonstrate how this device 
can suve time and money for you. 


Meilicke Calculator Company 


Makers of Time and Money-Saving Efficiency Devices 
H-928 Wrightwood Avenue Chicago, Illinois 





ROBINSON PRODUCTS 


















Robinson 
Reminder 


World Memory 
Jogger 


It Deserves Its Pop- 
ularity. Each memo 
a perforated coupon, 
which, when attended 
to, is torn out, Leave 
ing Live Notes 
Only. No searching 
thru obsolete rotes. 
Everything ready for 
instant reference. 


$150 | 





Popular Size, $1.00 
Genuine Leather 
: 3x5 in. Like Cut. 
Other Sizes and All Leathers 
25c to $5.50 


Robinson Readipad 


Use a Coupon. Save a Sheet. Never cov- 





ered up with papers. For making notations 
which can be torn out without wasting a 
whole sheet. Mounted on a brass finished 
metal base with rubber feet. Pencil og 
on side. Calendar at top. EVERY DESK 
NEEDS ONE 

Robinson 





Waste Paper Bag 


No floor space needed. Cannot tip over. 
Very accessible. Easily attached without 
marring. Out of the way. Always in place. 
Superior in every way to the old waste § 
basket. A trial of one Robinson Waste { 
Paper Bag is sure to convince anyone. 
GET ONE NOW AND TRY IT OUT. 
Prices—No. 10, for any desk having space 
between panels 1714” to 2334”, $3.50; 
No. 20, for space 24” to 30”, $3.75. 


SEND IN YOUR ORDER 
Robinson Mig. Co., 73 Elm St., Westfield, Mass. 


) 


) 
fl 
J 
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The Faultless Bulletin of the Stationers’ Loose Leaf 
Company discussed the policy of dealers handling the 
manufacture of sheets and binders under the caption, 


“What is Your Plan?” 


Dealer. 

The Office Helper, published by the Irwin-Hodson Com- 
pany, Portland, Ore., made some clever points in an article, 
“The Influence of the Letter Head.” 

* * + 


The Typewriter & Office Supply Company, 722 Thir- 
teenth street, N. W., Washington, D. C., has instituted a 


house organ, Our Silent Salesman. 
Internal. 
\ Few Interesting Facts About Credit” in The Art 
Metal Welder was a lucid explanation of the subject by 


KF. Arthur Turnquist, credit manager of The Art Metal 


Construction Company. 


‘Going Dutch” in the Woodstock Keyboard was an ap- 
peal for friends to play fair when dining together, attend- 
ing amusements, and other diversions that cost money. It 
was an effective arraignment of the great American fallacy 
of treating 


House Organ Samples Wanted. 

The Polar Manufacturing Company, Philadelphia, 
Penna., wishes to receive samples of house organs issued 
by dealers. 
from Page 156.) 


(Typewriters— Continued 


play is changed every two weeks. Tubbs’ Cordage Com- 
pany is the firm at present on display, hemp, rope and 
other cordage products being attractively arranged with 


bill heads and the fan-fold machine. Many interested spec- 
tators stop to inspect the window display. Two weeks 
ago, the Matson Navigation Company had an exhibit with 
the fan-fold machine. 


* 


San Francisco, Calif.—The offices of The Oliver Type- 
writer Company at 365 Market street, recently destroyed 
by fire, are being rebuilt and remodeled. They have been 
delayed, however, by the strike and it is possible will not 
be finished before the middle of August. These renewed 
quarters wil! be more comfortable and pleasant and the 
employees of the Francisco branch of The Oliver 
Typewriter Company are impatient to again return to 
them.—Miss R. E. Pfarrer, cashier of The Oliver Type- 


San 


writer Company, 365 Market street. was married to Mr. 
P. G. Aeils at the Grace M. E. Church, San Francisco, 
Tuesday evening, July 26. The business associates and 
many friends of Miss Pfarrer unite in wishing her much 


happiness 
Sydney, Australia —C. & G. Cooper & Company, repre 
sentatives ol the \\ oodstock Ty] ewriter Company, 15 
Hunter street, were contractors for supplying the govern- 
ent with typewriters in 1919, 1920 and 1921. 
Ind.—E. F. Morken, formerly 
writer Company, has established 
typewriters in 


with the 
himself 
this 


Terre Haute, 
Remington Type 
in business hers Hle sells Woodstock 
territory. 

Toronto, Canada.—Branch managers of the Royal Type 
Ltd., of Canada, are competing for a sil 
ver loving cup The contest lasts six months, and the 
branch manager who makes the best showing during that 
time wins the cup. The winner each month is entitled to 
the custody of the cup—until it is wrestled away from him 

Wilmington, Del.—The Allen Typewriter Manufacturing 
Company has incorporated with capital of $1,000,000 


vriter Company, 


Gem City Year Book. 


The year book for 1921-22, issued by the Gem City 
Business College, Quincy, Hll., shows the progress of the 
school during the past year. The courses available are 
business, stenographic, normal penmanship, secretarial, 


combination and higher accountancy and business ad 


ninistration. 


Wage Conference in Writing Paper Field. 
Paper makers in the Holyoke district have asked repre- 
sentatives of mill workers to join conference August 


22 to consider the wage situation. 
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LIKE THE Real Music 


you found in the songs Mother 
used to sing. you will find 


Real Service 
and Quality of the old 


reliable kind on an improved 
basis in 


THE’ Perfect”’ LINE 


of everything known ina staple. 
high-grade product of Loose 
Leaf Devices. Manufactured by 


Chicago Binder & File Co. 


118 South Clinton Street, Chicago, III. 


LET US MAIL YOU OUR INTEREST- 
ING PROPOSITION FOR DEALERS, 
OR SEND OUR REPRESENTATIVE 








_ Our OIL SOLUBLE 
PENCIL CARBON 


is conceded the cleanest and best manufactured. 


Made in 7, 10 and 15 pound weights, 
in Soft, Mepium and HARD finishes, 
and in colors of Bive and Purp.e. 


Also Typewriter Ribbons and Carbon Papers for all purposes 








Write for samples and compare them 


American Manifold Products Corp. 


General Offices and Factory: 
2900 Darwin Terrace CHICAGO 





























“THE STANDARD 
OF QUALITY” 





Why Speculate? 


UCH money has been lost and 

much trouble purchased by 
stocking stamp pads of untried 
quality. Can you afford to spend 
money on experiments when you 
can have the results of what we 
have accomplished in this way? 


Years of manufacturing experience 
enable us te offer to the trade 
guaranteed stamp pads of un- 
equalled merit. The pads are 
always ready for use. 


Self-Inking Stamp Pads 
Non-Blurring Stamp Pads 


Before placing your next order let us 
quote you on your requirements. 


FULTON SPECIALTY CO. 


Manufacturers of Stamp Pads—Daters— 
Sign Markers—Rubber Type Printing Out- 
fits—Rubber Stamp Ink—Indelible Ink 


Elizabeth N. J. 























Embossing Seals and 


Seal Presses 


The Star Seal Press is one of 
the best known and most 
popular seal presses on the 
market. It is made in four 
sizes for use by corporations, 
government offices, notaries, 
lodges, etc. 


The “Aluminum” Pocket 
Seal is made particularly for 
notaries, lodge secretaries 
and others who want a light 
weight, handy seal that can be carried in the pocket 
or handbag. 

These seals have been established as standard for their 
particular kind of work for a long time; they are what 
the business public looks for in this line. We also have 
in stock seals for heavy duty. Description and prices 
are given in our Catalog No. 29A. Write for it. 


LOUIS MELIND CO. 


Designers and Manufacturers 


362 West Chicago Ave. - - CHICAGO 










We carry in 
stock acom- 
plete line of 
num bering 
machines 
and hand 
stamps. 


LOCKED 
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Some Primer “Don'ts” For Stenographers. 
While taking dictation—Don’t tidget; don’t slouch; don't 
stare at the dictator; don’t interrupt; don’t gaze absently 
about the office. 


While transcribing—Don’t write an ungrammatical sen 
tence just because it was dictated so; don’t misspell propet 
names, firm names or omit part of an address if you can 


possibly check them up from correspondence in the files 


don’t fail to make corrections on the carbon copies as well 
as on the originals; don’t save on carbon paper at the ex 
pense of clear carbon copies; don’t neglect the opportunity 


to study the incoming correspondence and note the way 
other stenographers space and write their letters; don’t 
be careless when addressing envelopes—it might spoil your 


whole day’s work if the letter should go astray because of 
incorrect addressing; don’t overlook keeping your desk tidy 
—it will be noticed just as much as your personal appear 
ance; don’t let “irresistible’’ male flirts hang around yout 


desk and waste your time. (Of course they should know 
better!) 

And—Yes, indeed, the “boss” will appreciate you when 
vou die and go to Heaven or get married! However, cheer 


up, that’s the fate of all heroes—From The Office Econ: 
mist (Art Metal Construction Company). 


(Pens and Pencils—Continued from Page 168 

Portland, Ore—A. Anderson, carrying the Wah 
called on the local trade recently. 

Richmond, Va.—The Pencil Products Corporation has 
incorporated to make pencils, pens and novelties; capital 
$1,000,000; officers—A. S. Edwards, president: C. G. Row 
ell, secretary; J. W. Rowell, R. L. Spratley and L. | 
Green, directors. 


San Francisco, Calif—Bert Morris & Company art 
already taking Christmas orders for Eversharp pencil 
x x 
San Francisco, Calif—L. A. Wagner, pencil man for 
the Dixon Crucible Company in the Western territory, is 
hard at work, after a vacation spent in the Yosemite valley 
San Francisco, Calif—\W. T. Yeazell, representative for 


this territory of The Conklin Pen Manufacturing Con 
pany, is attending the annual salesmen’s conferen 
Toledo, Ohio. He will return between August 5-10 


San Francisco, Calif—lrank Farrar is traveling ( 
the Western states, including California, for the Americ: 


il) 

Lead Pencil Company. He was with the firm some years 

ago and joined the staff of the Aeolian Company tor a 
time. x * 

San Francisco, Calif—A. W. Williams, sales manager 


of the Eberhard Faber Company and Angy B. Thomas, 
Coast representative of the same firm, attended the Los 


Angeles regional meeting of the stationers, returning later 
together to San Francisco. Mr. Williams then continued 
his Coast trip. 5 he 

San Francisco, Calif—The service department of The 
Conklin Pen Manufacturing Company, conducted a dem 
onstration of manufacturing operations for a gathering of 
stationers and others interested. Every step in pen pro 
duction was exemplified, under the direction of Herbert 


Keeler, factory expert. 
(Catalogues—Continued from Page 179.) 

The new “Associated” catalogue has been circulated to 
dealers. It is a mammoth buying list for the dealer, issued 
by the Associated Stationers’ Supply Company, Chicag: 

* * * 
Accessory Advertising Matter. 

A celluloid sign for the use of public stenographers is 
furnished by the L. C. Smith & Bros. Typewriter Com- 
pany. It hooks up the stenographic office with the ma 
chine used. ’ a. 


The Joseph Dixon Crucible Company has made up a 
window poster devoted to the Dixon line of school pencils 
An effective illustration shows a patriarch and two chil 
dren. The old man says: “I used Dixon’s when I was a 


boy.” * 

The Underwood Glass Pin Company, Philadelphia, 
Penna., has made up an attractive maptack display case 
for counter use. The case is 13x10x2 inches, and shows 
tacks of twenty different colors in separate compartments 
under a glass cover. 


A display card advertising “New Irvin” automatic sta 
pling machines, is furnished by Alex. H. Irvin Company, 
Curwensville, Penna. The card shows several styles ol 
staplers, and has for its “attention value” a pleasing head 
in colors, the “Smiles” picture by Armstrong. 
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Weldon Roberts 


rubber erasers 


The completeness of this line makes it unnecessary for 
the stationer to carry any others. 


Besides, there are no better erasers. 





Weldon Roberts Rubber Co. Newark,N. J.U.S.A. 


r { ~ oe —eited oe kas 
Y 


] 
/ THE S$ / 
SZ FOUNTAIN PEN *%: 4 THE s4/_7 FOUNTAIN PEN <2 ; 
~~ am im it Bi 2s .S 
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Typewriter Supplies Men 
Who Stock and Feature 


XTRAGOOD 
| SUMMIT 
7 APEX 


Salz P ens D e Luxe Brands Typewriter Ribbons and 





Now, as previously, SALZ Pens set pene — in H Carbon Paper know that users 
meeting modern pen requirements, and at distinct | : m . 
price savings. The call for Lever Self-Fillers is i appreciate their quality. Dealers 
most assertiv< Accordingly, SALZ PENS DE who do not know these brands are 
LUXE offer the latest development in the lever = % 
sanded | now face to face with Opportunity. 
Free Showcase Offer | Write for samples today— 

Assortment No. 2 / a test will prove 
with free plate-glass display case and plush-lined their excellence. 
trays, to hold two dozen carefully selected pens, is 
a most effective sales stimulator. The case adds 
the finishing touch to your Pen Department and |’ - a 
the prestige that distinguishes a quality line. The Union Ribbon and Carbon Co. 
pens keep satisfied customers at unusual profits 

MAIN OFFICE and FACTORY 


from specially attractive introductory discounts 


Freat end Laurel Streets PHILADELPHIA, PA. 


Write for them and our new catalogue 


SALZ BROTHERS 


71 West 35th Street New York, N. Y. 




















pies }=STANDARD ENVELOPE SEALERS 


Most widely distributed machines of their kind in the world. 6 Models, hand 
and electric, suitable for the largest or smallest mail. 





Standard Envelope Sealers are guaranteed to give a lifetime of good service at insignificant upkeep cost. 


Send for literature and free trial offer. | 


STATIONERS AND OFFICE SPECIALTY SALESMEN—We have an interesting proposition to make you 
if we are not elready represented in your district. Write for details, stating territory covered. 


The STANDARD ENVELOPE SEALER MFG. COMPANY 
EVERETT, MASS. 
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MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
Loose leat sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, ner 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable v of loose leaf books; and all leese 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form. 

Loose leaf sheets need not be held in expensive binders Heavy manila, or other matertal, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts for 
catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 
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“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight in ounces, also cost in 
cents on all classes of mail matter. 


National.......... 4\lbs. MailandExp...... 16 Ibs. 

SE. dilacée se 2 4 Ibs. Commercial ...... 12 Ibs. 

Columbian ........ i aes 4 Ibs. 

SRE >- IIb. Standard ......... 2 Ibs. 

ar 6ccccees 5, Ze < err 4 lbs. 
Parcel Post Scales 











Ranks and business houses use “‘Pelouze”’ 
Scales because of iheir accuracy, reliability and 
durability. 

ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING CO. 
232-242 E. OHIO ST. CHICAGO 


TTT RTP 


[ILLERIG RAND 
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No. 44 ‘‘De Luxe’’ Beautifully Colored Rubber Grips with Ivory-like Finished Handles. 


a =< w " 
i MILLER @RO'S A MMILLER BRO'S “ p> MILLER BROS 
 —— S06 sowt POINTED tr BOWL POINTED an ~ BOWL POINTED 


The Original Bowl Pointed Pens. Styles to Please All Hands 


MILLER BROS. 305 Broadway, N. Y. 
JYILLER5 {RAND _— 





Meriden, Conn. 

















WIRE WASTE BASKETS SPACE BASKETS 
LETTER TRAYS PAPER CLIPS 
GEM CLIPS “CYCLONE 


Plime sve Y 


Nos. 1, 2 and 3 


Special Prices on 
Gem Clips 





Extra Fine Quality Guaranteed 
Write Today for Samples and Quotations 


VAIL MANUFACTURING COMPANY 








S . ' J | SUCCESSORS TO MIDLAND STEEL PRODUC183S COMPANY 
evar PPP. 1752-58 East 75th Street, CHICAGO 
. Pacific Coast Representatives Southern Representative 
No. 639 1-2 REID & GILMARTIN EDWARD V. BOGART 
0. “4 444 Market St., San Francisco, Cal. 1218 Fourth Nat’l Bank Bidg., Atlanta, Ga. 
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Established 1884 













tk — * r Craft A triumph of thirty-eight years’ experience in 
ival “ae sman Fountain Pen the manufacture of Fountain Pens. Wemanu- 


facture fountain pens for the trade, and specialize on imprints for the jobbing, retail and mail 
order trade. Prompt service in repairs, All work is done in our own shops. 









The export trade is skilfully handled. A host of busi- We make all modern designs in Lever Self-Filling, 
ness friends abroad testifies to our close study of their Screw Cap, Non Leakable and Slip Cap Fountain Pens; 
requirements. also Stylos—Fully Guaranteed. 


Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases users. 


D. W. Beaumel & Co., Inc., Office and Factory: 17-27 Vandewater Street, New York, N. Y. 


Pacific Coast Branch: Manufacturers’ Sales Company Canadian Branch: Standard Distributing Company 
247 California Street, San Francisco, Calif. Guy Block, Montreal, Canada 

















Waste Paper 
Baskets 


Letter Trays, Mail and 
Tape Baskets, Space 
Baskets, Build-Up 
Trays. 


UNIFORM MESH AND FULL 
GAUGE WIRE 


Special Baskets Made to Order 


PEERLESS WIRE GOODS COMPANY 
Write for Catalogue 20 East Jackson Blvd. CHICAGO 


N ‘ UW Y 
have’ CORE 
Y y J 


\ Nes 

Vy if 
4 ny \ nee 

’ Nella dla too! 


PEERLESS SANITARY LINE 


PEERLESS SANITARY LINE 


“ 























IMPROVED 


Vv I Cc T O R Coastianae "Pa" round 
MUCILAGE STAND CAPACITY 


(Patented June 7, 1921) Four ounces 
BEST OF ITS TYPE. KEEPS THE MUCILAGE LIQUID TILL USED. TOP 
THE FEATURE IS THE WIPE-OFF BAR Brass, Nickel-Plated 


SCREWS ON AIR-TIGHT 

Fully exposed when using, but far enough below the opening to 

obviate smearing the outer surfaces. BRUSH, HANDLE and CAP 
Wood, black enameled 











Removal of surplus mucilage from the brush takes place in the 
center of the stand 4 channel at the ends of the Wipe-off Bar 
eovente mectiage from running to where the top and glass join, BRUSH 
insuring easy removal of the top. Bristle, Aluminum ferrule 
KIMPTON, HAUPT & CO. paper esd 
; Brass, Nickel-Plated 

53 Beekman Street, New York A part cf the top piece 

GLASS MANUFACTURERS WHOLESALE STATIONERS 























WE MAKE 2 ed, “B WE WANT YOUR 
SPECIAL HIGH GRADE erdsaacgy PATRONAGE 
IMPRINT PENS 


ee Glucimum Fens nee 


THE SLICKEST PEN EVER MADE 
















SILVER-ALLOY PENS STANDARD STEEL PENS 
OTR! SOn'. 
‘ _P 4k VERTICALE WRITER 
14 Numbers 33 Numbers Over 50 Styles 
The Turner & Harrison Pen Manufacturing Co., Inc. 
FALCON 


1211-1213-1215 Spring Garden Street PEN WORKS Philadelphia, Pa., U.S. A. 
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WEINMAN**"HANDIPAD 
a. 










[Perforated Memo! 
| Slips tear off easily 


4, le | when matter has 
been disposed of. 
Only one hand! 
required. 


Stationers: 
Write for 
Liberal 
Trade Dis- 
counts and 
Particulars 





WEINMAN 
BROTHERS 


749 E. 42nd; St.,,CHICAGO 





PAT. APPLIED FOR 
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You Buy Satisfaction 
When You Buy 


the Graffco Pencil Sharpener. It gives per- 
fect points—three kinds—medium, needle, 
and blunt; (no adjustments needed.) It 
lasts a lifetime, for only the inexpensive and 
easily replaced 35c cutter can wear out. 
Every part of 


Ghe Gr affco Pencil Sharpener 


is fashioned and fitted with extreme care. A more serviceable and 
efficient sharpener cannot be had, nora handsomer. Once bought 
and used, the Graffco becomes your friend for life. Our illustrated folder gives 
all particulars. Write for it today if your stationer cannot supply you 


GEORGE B. GRAFF COMPANY 


18 Beacon Street Somerville, BOSTON 42, MASS. 

















NOTE 


For the past two years we have been illustrating 
and explaining our line of INDEX TABS, SHIELDS, 
CLOTH SPECIALTIES and GOLD STAMPING to 
you in these columns. 

Has it ever occurred to you to examine the ex- 
cellent workmanship and superior construction that 
goes to make up our product? 

If you have never done this, do it now, today. 

Our new catalog with revised price-list is ready. 
Write for it today before the supply is exhausted. 


G. J. AIGNER & CO. 
Manufacturers 


Met] 521-523 W. Monroe St. CHICAGO, ILLINOIS 











ANALYSIS PAPER 


Buff and White—Four Grades— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 


Send for price /ist and samples 


L. H. BIGLOW & COMPANY, Inc. 
24 BEAVER STREET  # NEW YORK 








Graywoop SERVICE— 


The Graywood all-purpose envelope sealer insures a 
superior degree of service because of the simplicity 
of its construction. This enables the machine to be 

4 made of a light though dur- 










able material which allows 
the greatest possible speed 
in operation. There are no 


springs or belts to break 

or stretch—thus_ all 
possible friction is 
eliminated. It 
will be to your 
benefit to exam 
ine our proposi- 
tion. 


THE 
GRAYWOOD 
MFG. CO. 
LYNN, MASS. 





BUSIER THAN EVER 


That’s the answer this season to ‘‘How’s Business”’. 


The ever-increasing demand for our “SUPER- 
GRADE” RE-MANUFACTURED machines is posi- 
tive proof of their high standard of excellence at a 


mighty reasonable standard of price. 


If you haven’t learned this yet will you grant us 
the opportunity to prove it before you place your 
next order elsewhere. Our new price list No. 110 
now ready. 


UNITED TYPEWRITER EXCHANGE CO. 
WHOLESALERS 
137 High Street 


Cable Address “Unitypexco” Boston 


Boston, Mass. 











THE TRINER 


POST OFFICE SCALE 
THAT SYMBOLIZES SPEED 


Dial and platform conveniently 
in front of operator. Indicator 
does not oscillate. 


96,000 Triner All- 
Steel Parcel Post 
Scales used by the 
Government. 


Write for Booklet No. 8 


Triner Sales Co. 


53 W. Jackson Blvd. 
CHICAGO, ILL. 
























Steel-Strong Coin Trays 
o> FOR STORING 
‘ WRAPPED COINS 


Made of sheet steel, it is the only durable 
tray for holding suitable quantities of wrapped 
coins for vault storage or counter use. 


+ 


Trays for all coins are same width and length 

interior steps regulate number of rouleau 
stored in each tray. Interlocking corners per- 
mit of nesting. Enameled in différent colors 
for each coin. 


WRITE FOR ILLUSTRATED CIRCULAR 
SOLD BY ALL LEADING STATIONERS 


The C. L. Downey Company 


941-943 Clark Street Cincinnati, Ohio 
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Mr. Stationer, you will have calls for the Paramount Ink Pencil. 
Eventually, Thoroughly reliable and unconditionally guaranteed. 





If your dealer cannot supply you, send us $1.25 for sample of slip cap, $1.50 for safety 
cap, or $2.50 for the lever self filler. Also send your Stationer’s name. 


C. E. Barrett & CO. FARRELL & HOSINGER CO. 
Rand McNally Bldg. 63-65 Irving St., Jersey City, N. J. 


Chicago, Ill. Western Union Code “‘Paramount’”’ 





















Blake | | Hughes Ledger Metals 
Manufacturing Expansion 25% 
. more than the 
and ordinary ledger 
Sales metal. 
Company Pr a sr big 
70-76 Fulton St. , Peres seme 
New York City posts and tubes. 
od pig Assay agg Anything in the Loose Leaf Metal Line. 
377-379 Broadway, Write for our latest catalog 
New York N.Y. ” HUGHES LOOSE LEAF METALS CO. 
544 WEST LAKE STREET CHICAGO LIL. 




















Drawing !nks, Blacks and Colors 

Eternal Writing tn 

Engrossing Ink 

Taurine Mucliiage 

a eater ——. 

rawing Board an rary 

Office Paste Mucilage d k 

pmerdy od I raqgemarks 

Vegetable Glue, etc., ete. 
Strictly Original Goods of the Highest Grade Only. a n d C oO p ba r 1 igh t $s 
Show Cards, Color Cards and Imprinted Matter Sup- 











plied to the Trade. Discounts and Trade Pricesgive 
good profits. Difficult and rejected cases specially solicited. No 
Consumers, S'iivenellidy inks and. edbesn use < misleading inducements made to secure business. 
corrosive an illi-smeliing Inks an a esives an Over 30 years’ active ractice. Ex rienced, nal, 
dopt the Higgins’ Inks and Adhesives. They will Pp pe co taken 
: ap pte be ny sy xs — conscientious service. Write for terms. Book free. | 
We protect the trade by referring ty = . 
all orders and inquiries thereto, Specialty Typewriting and Adding Machines. Address 
1 n 
CHAS. M. HIGGINS & CO.,. Qriging*ors 22° Manutecturers E. G. SIGGERS Suite 38 N. U. Building 
ashington, ° 


Main Office and Factory, Brooklyn, N. Y., U. S. A. New York-Chicago-Lenden 
































ee ee TYPEWRITER. ADDRESSING 
Intensive ls retain more than o AND DUPLICATING MACHINE 


dinary success. In many 


Development #222 «es MEN 
__VAN DYKE Ra Fountain Brush 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 

is best for clean- 
ing all sorts of small machines. It holds any 


ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 

liquid, is economical and always ready, never 
wears out—brush tip can be renewed easily. 
























will increase your power to earn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way {t will in- Van Dyke Fountain Brushes also made for use of 
crease your capacity for work and your earning power. Printers, Stencilers, Polishers, and Garage men. 


Subscription price ts $2.00.a year Write for new list showing reduced prices in 
THE OFFICE APPLIANCE COMPANY es eee 


417 S. Dearborn Street, Chicago Van Dyke Sales Company 
208 Maritime Bldg., Seattle, Wash. 
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Opens Like a Book 





The Elsane Glass Desk Pad is a most :onvenient aid to the office 


worker. — 3 

on a semi-flexi 

easily in place—Positively no sticking nor binding. 

closes like a book. Three sizes: 18x24, 20x34, 24x36. 
Send us a sample order or write for circular. 


SAINBERG & CO., Inc., 65-67 W. Houston St., NEW YORK 


The plate, heavy yy” glass with polished edges, is supported 
bie green felt base the metal corners of which hold it 
It opens and 


























Universal Thrift given 
impetus by the war and 
the Volstead Act, places 
financial recording de- 
— vices in the ranks of ne- 
D J %5) —t Hence the de- 
~ mand for 
log es | [eal-f7 
ty / dh y 
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A HALLOMAX 
MG RECORDERS 
——y 2 which retail at $1.00 and 
- are supplied with strip 
fillers at 20c the box, 

each box containing 


dozen strips 

Trade discount 40 percent. 
Equip yourself(now to selt 
this self-advertiser and 
trade-butider. 

For $10, we will send one 
dozen of each prepaid te 
any part of the U.S.A. 


Send in your order now. 
HALLOMAX CO., Inc. 
2813 Farragut Road 
BROOKLYN, N.Y. 


RECORDER 








SIGN PRINTING OUTFITS 


ano SHOW CARD PRINTER 


ee ee ee 
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For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE 2444 Ainslie Street 


CHICAGO ILLINOIS 





















Portfolio 


as your leather goods 
leader insures your 
success in obtaining 
the repeat orders and 
therefore increased 
profits. It is a winner. 






For long life, durabil- 
ity, appearance, ser- 
viceability and compact arrangement it has no equal. 
Our dealer proposition will convince you. Write now. 


The Cleveland Leather Goods Co. 
26-28 Noble Ct., N. W. Cleveland, Ohio, U.S. A. 














The Bieneman Typewriter Desk 


A new piece of office equipment that insures more 
rapid, convenient and economical handling of the 
big bulk of the day’s work. The 
stenographer likes it because it 
saves her time for 
things that count. 


TWELVE BIG 
SELLING 
FEATURES 


that have aroused the in- 
terest of dealers the coun- 
try over. Write for illus- 
trated folder. 


: W. C. BIENEMAN & CO. 
33 N. Dearborn St. Chicago, Ill. 












** Closes 
Flat”’ 








TRADE MARK 


PERFECTION 


REG. U. 8S. PATENT OFFICE 


The largest and most complete assort- 
ment of DESK MEMO. CALENDARS made 


This line is superior in 
and covers everything 

practical in such devices. 
PERFECTION stands are made of 
Cast Iron, Wood and Steel. 

Descriptive matter furnished 
application. 

The date leaves are printed in 
both ENGLISH and SPANISH. 


HALE SPECIALTY CO., Inc. 


Sole Manufacturers 


128 N. JEFFERSON ST,., 
CHICAGO, ILL. 


quality 
that is 


2 


upon 





This form illustrates No. 


3 Forms of bases 
3 Sizes 
Many finishes 
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THE CLEMETSEN CO 
HICA A 











The Desk of the Hour 








The Clemetsen Co. 


3401-61 W. Division St. CHICAGO 


sueeeenaeennvoenennerantuarevn 
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KIPCO BRAND 


DUPLICATOR INK 


For Rotary Stencil Machines 





The quality of this ink is 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 


Samples and prices sent on request. 


Kruse Printing Ink Co. 


437 Pearl Street NEW YORK 
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TYPEWRITERS 


‘‘Smithtype Rebuilts”’ 





CORONA brand typewriter ribbons 
and carbon papers have attained and 
held preeminence among such goods 
many years. 





The highest development of typewriter re-construction They are non-drying and non-fading, 
. ane 4 Est. 1905 of remarkable durability and capable 


QUOTATIONS ON REQUEST ; ity 
of clean, sharp work from beginning to end. 


TYPEWRITER COVERS Corona ribbons do not fill the 


type. 
‘*Smithtype Leatherette Covers’’ 7? : : 
In unoccupied territory, ex- 





What (‘Finest cover I ever saw—send me 100 additional.” . . 

dealers “Best value I ever saw—make rubber covers look like joke.”’ clusive sales rights may be ob- 

pases “Sample better than expected—quote us on 5000 and how tained by responsible dealers 
y: soon we could expect deliveries. and agents. 


Send 60c for sample—-Spectal quotation on quantity orders 


SMITH TYPEWRITER SALES CO. CORONA SUPPLY COMPANY 


(SUCCESSORS TO HARRY A. SMITH) Rochester N. . U. S. A. 
218 N. Wells St. CHICAGO, ILL. ‘ 











LONG SERVICE WITHOUT COST THE STEEL BACK RAILROAD 


No supplies needed, and practically no repairs 
REYNOLDS ENVELOPE SEALER . TARIFF FILE 
The most durable 


Thousands of users have testified to the reliability of the 
file. Back is all steel, 


















RE NOLDS j no wood used, no 
during the | screws ner rivets. 
past nine | 3a All metal parts spot 
—— welded, prongs are 
years. Some welded and cannot 
of the first ree Sy tard 4 
. two locks operated by 
machines are a single lever Locking bars are braced with welded pilates. Any 
still in use. style binding, standard sizes in stock, any special size to order. 
What it has STATIONERS: This book has the call. Useful for R. R. 
done for tariffs, public service records, manufacturers’ cost recorda, 
others it samples, loose leaf catalogs, price lists, sales sheets, invoices, 
will do etc. Write for prices and description. 
for YOU. STEEL BACK FILE @ LEDGER CO. 
Simple Makers of Ledgers, Files and Binders 
Reynolds Envelope Sealer Co. Sure to 1422 Altgeld Street CHICAGO, ILL. 
111 N. Market Street, Chicago Seal 











Panama 
Improved Eye Shade 


SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 














Protects your eyes from those side lights. 











Made in Transparent and Opaque green Indestructible 
celluloid. 

None Genuine un- 
Sold by every leading Stationery store. an less stamped U. S. 


Patent No. 794,749 
on Metal Tip. 





Manufactured by 
FREE Samples Sent on Request. 
Discounts to Dealers. 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 


Chicago Eye Shield Co. 


2300 Warren Ave. CHICAGO, ILL. 
TOURUGQUUQUERODUROUEAGUURROREGGERRGOUDOGEEEDOGRULEROQUEEOEROEEROEEEEREOOE ENE 


Tp Sell More Waste Baskets | | HIAWATHA fedios 
\ se ore sisters: Zep cones TYPEWRITER PAPERS 


few, who must replace frail baskets that 
do not last. 


Daisy Baskets 


are sturdy, of sufficient capacity and 
lastlong. Madeof coppered wire with s 
solid bottom. This construction assures 
strength and prevents fine trash from 
falling to the floor. 


PR 





~_ 
4 











The highest grade of excellence at 
the fairest of reasonable prices 
with a superior service of prompt 
and immediate attention to all 
shipments. Our complete line in- 
cludes all qualities of typewriter, 
manifold, onion skin, ledger and 
bond papers and envelopes of all 
descriptions. We make a spe- 
cialty of shipping papers in the 
flat. Our catalog and book of 
samples will interest you. It is 
yours for the asking. 


The Massillon Wire Basket Company HAMILTON CARD AND PAPER HOUSE 


Massillon, Ohio 27 Green St. A. S. Landsberg, Pres. New York, U. S. A. 

















Write for particulars. 
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“ONE ON EVERY DESK” 


Eveready Paper Fasteners 


machines. Representative 
Business Houses and In- 
dustrial Establishments in 
all parts of the world, after 
careful tests, have added 
an “Eveready” to the equip- 
ment of every desk where 
a stapling machine is re- 
quired. 


PAPER FASTENER 


EVEREADY MFG. CO. OF BOSTON, BOSTON, MASS. 


NO DESK COMPLETE WITHOUT AN EVEREADY 


are rapidly replacing pins, 
clips and old style stapling 


The Liberty No. 2 is self-computing on all classes of 
mail matter including foreign first class rates. 


The upward moving indicator is ow visible on a dial 
made of white ematerial with black 


Also made in | Ib. and 4 lb. capacity. 
Your order is invited through your 


dealer 


Triner Scale 
& Mfg. Co. 


Liberty Postal Scale 








es protected by 
a celluloid covering, wei to 2 lbs. by 1-2 ounces. 


The 


2714 W. 21st St. 
Chicago, Illinois 














~~  CARgon 
% tan << 


“,. “# 
Standard Carbon & Ribbon Co. 
Pog "NEWYORK.NY. 6% 


ra TYPEWRITER 
RIBBONS > 





Desk Trays 


neatly finished to match oak or mahogany furniture 
A small stock costs little and pays well, whether 
you handle desks and tables or not. We want your 
order. Write for prices. 


Knickerbocker Inkstand Co., Inc. 
230 Fifth Street, Lyndhurst, N. J. 














Classifies the incoming 
mail so that papers 
can be located at 
once. Separates 
urgent from 
routine work, and 
insures the orderl y 
dispatch of the day's 
mail. Keeps confidential 
letters dander cover, and 
disappoints “‘snoopers.”” 
The Elsane Work Distributor 
is made in two grades, with six 
and twelve pockets. Will not bulge 
—has plenty of expansion — pockets are reinforced at 
the hinges. — olders are of metal, covered with 
transparent celluloid. 
SheeRERC & COMPANY, Inc. 
65-67 W. Houston Street 













Work 
Distributor 


NEW YORK 








BUSINESS MEN: TIME IS DOLLARS 


~ joes and lost time in your office is dollars 
accurate, out of your pockets. Use 

ausi- 

rot THE AUTOMATIC 
durable. 







received TIME STAMP 


— Used for over forty years 
Paid and you can save much lost time. Shows 


Started to the very minute, as well as hour, day, 
Finished month and year, when work is begun 
Shipped _ stopped, finished, shipped; when commu 
nications are sent and received; and in 
many other ways is decidedly helpful. 
Write for folder and list of users. 


The Automatic Time Stamp Co. 
159 Congress St., Boston, Mass. 
“Originators of the Art of Printing Time Automatically" 

















Adding, Listing 
and Calculating 


chines not only 
Save your custom- 
ers money but also 
permit the dealer 
to realize a sub- 
stantial margin. 


323 So. La Salle St. 





Machines 


Thoroughly 
Overhauled 


Our rebuilt ma- 





Illustrated catalog upon request. DEALERS—write 
for confidential list. 


ADDING MACHINE CORPORATION 
Chicago, Ill. 








 “WBETTER VALUES” 


Assure you MR. DEALER 


The Good Will of those 
to whom you cater. 


‘“*FEL-PRO”’ Felt Office 
Specialties in your stock 
means satisfied customers. 


LET US GET ACQUAINTED 


THE LINE OF 
‘“‘BETTER VALUES’’ 


Write for our 1921 Folder and Prices 


FELT PRODUCTS MANUFACTURING CO. 














2419 W. 14th St. ij Chicago, Illinois 
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T a EE inf A & T E ad EXACTLY NINETY FIVE DOLLARS NO CENTS 
(Denominations in Black; Amounts in Red) 
TYPEWRITER SPEED KEY Protectograph Check Writer 
(TRADEMARK REGISTERED 
A new model Spring Cushion Key with a PROTOD Chemical-Fibre 
celluloid top——snaps on over the typewriter Forgery - Proof Checks 


and Drafts. (Insured.) 


key like rubber keys. 
é The world’s standard of 








Softens the touch —lightens the action protection—in every coun- 
prevents broken finger nails. try, in almost every lan- 
EAE Oe MOTs Ee boa guage and monetary sys- 
FHEY DON’T WEAR OUT tem. Todd Two Color Patents 
Agents Wanted—Write for Territory Todd Protectograph Co. 
(TRADEMARK REGISTERED) 
SPEED KEY MANUFACTURING CO., Inc. (ESTABLISHED 1899) 
26 Coluntius Place Brooklyn, N. Y. World's Largest Makers of Check-Protecting Devices and Forgery-Proof Checks 
% 1129 University Ave., Rochester, N. Y. - 











EXTRA DOLLARS THE NEW 
are added to the profits of the dealer who CLOCK-SPRING 


handles HEYERS REFILLING. COM. RUBBER STAMP HOLDER 


POSITION for use in filling hektograph pans 
and gelatine duplicators of all makes. 





The Heyer Duplicator Company manufac- 
tures Hektographs, Gelatine Duplicators, 
Film Duplicators, and Supplies. We 
ilso furnish the trade with Hektograph 
carbon paper and Hektograph type- 
writer ribbons at lowest prices. 









SUPERIOR TO ALL OTHERS 
Made With Real Clock Spring 


Round Style for 8 Stamps . . $1.25 
Long Style for 4 Stamps... .35 


Dealers and Agents Wanted 
Glad Tidings Publishing Co. 


202 S. Clark Street Chicago, Ill. 


Write for literature. Domestic and 
Joreign inquiries given prompt attention. 


The Heyer Duplicator Co. 
160 N. Wells St. Chicago, IIl. 














PEET’S 


PATENT 


IMPROVED TRIANGLE cuip 


ane aceon 


HOLDS PAPERS SECURELY 


PAT. MAY 22. 1917. 


CARBON 
PAPERS 


Typewriter 
ibbons 


‘* Are all write’’ 


Let us prove it 


Only after trying this new paper clip can you appreciate 
its superiority. It is so easy to slip on, and it holds the 
papers, ete, absolutely firm. The patented crimp does “the 
work. It will be worth your while to send for samples and 
prices. 


If your stationer does not carry them, write us direct, PHILLIPS RIBBON & CARBON CO. 


PEET BROS. . 
618-20 Cherry St. Philadelphia, Pa. ROCHESTER, N. Y. 














NEW MODEL 


BRISTOW 
RADIAL DISTRIBUTOR 


CLEARS THE DESK OF 
BASKETS AND TRAYS. Desk 
space occupied:——12 x64 inches, 
one-third less than occupied by 
a single desk tray. Maximum 
number of compartments: —4. 
Compartments:—14 inches wide 
at base, flaring at top to allow 
ease of access. 


The “SCATTERGOOD” 
Mucilage Pot 


Can be used with any liquid adhesive. 
It is made with a purpose; to insure 
non-evaporation, cleanliness, conven- 
ience and economy. We also manu- 
facture moisteners and ink wells made 











This Model is constructed Model4 - - Price $5.00 on the same principles. 
on the same lines as our 
larger Models and is built with the same high standards in Write for particulars, prices and dealers discounts 


mind. The few compartments make it of use to = as well 
as executives, so everyone in an office needs one and is, there- 

fore, a good prospect. The result is many and large sale. H. W. SCATTERGOOD CO. 
This Model and larger sizes illustrated in our circular which will be sent upon request 1722-28 W. Venango St. Philadelphia, Pa. 
STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 
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The manufacturer with an article to be exploited 
among the office equipment trade finds 


“OFFICE APPLIANCES” 


a publication which brings satisfactory results. 
Advertising rates furnished upon request. 


THE OFFICE APPLIANCE COMPANY 
417 Se. Dearborn Street, Chicago 














Well Finished Glass Cup, 3 in. Red 
Rubber Sponge. Packed 1 Doz. in Box. 
TRADE PRICES 
Per Doz. complete $2.00 
In Gross Lots, Per Doz. $1.80 
WEINMAN BROTHERS, 749 E. 42nd St.,Chicago 





August, 1921. 








Stenographers’--Friend 50c. 














This i is the only Brush that 
cleans Typewriting ma- 
chines to do good work. Clear cut letters turned out, 
Once tried, always used. Price, cents. 
Send for one NOW—you need it. Quantity price lower. 
J. J. KENNEY, 71354th. Street. Milwaukee. Wis. 


<q BRA 
wine, 

















Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Official and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON “*sseii: Fath 


Exclusive Territory Rights Not Entertained 








CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in a Peund — Less Cost — Mere Durable 


| to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 51 E. 8th Street NEW YORK CITY 











YPEWRITER RIBBONS 
CARBON PAPER——— 


made in our own well-equipped plant. We 
produce a line of ribbons and carbons on Apter Bros, Mfg. Co. 
which dealers can make handsome profits. 552 W. Harrison St 


Let us lay our proposition before you. CHICAGO, ILL 





me HT 








MAYVILLE FOLDERS 
Sell your customer MAYVILLE FOLDERS and show 


him how to use color classification in filing. 
A time-saver for him—a profit-maker for you. 


Geo. W. Millar & Co., Inc. #20 tslaette Street 











Get Dealers Discounts 
ALL MAKES ON 





Pee 


HAND 
Ht NASSAU ST. MYCITY 
FADQUARTERS sisseocuces COVERS, INK, TYPE 
SALES-EXCHANGES AND PARTS 


REBUILTS-REPAIRS 





The only brush that will clean all parts of machines. Small end cleans type. 
large end cleans in between keys, under carriage, ee type rods, and all hard-to- 
get-at place.. Total length l4inches. All bris 


dopted oe aehGiaten Shee: teeta tesiitenn, Waatits © 
wy at City Departments and the See. Pe. >> 


OLEANALL TYPEWRITER BRUSH CO., Mfr. of Wire Twisted Brushes, 7 DOMINICK ST., NEW YORK 








= Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 
Manofacturers of Fine Gold Pens Established 1884 











TYPEWRITERS 


REBUILT ROUGH 
Our prices are always in 
keeping with the times. 


YOUNG TYPEWRITER CO. 














25 W. Lake Street CHICAGO 
The Standard Line 


Watermanis({dea) Fountain Pen 


Self-Filling, Safety and Regular Types 


, a 





L. E. Waterman Company, 191 Broadway, New York 


Boston Chicago San Francisco 


RUBBER BANDS oF Quatity 


ASSORTED SIZES—RED AND;GRAY 


c LB. OULAIUVY ONE t POUND 
15S) 


90° 
P. P. PREPAID 
Prices on Quantities 
CHEAPER — QUICKER — BETTER THAN STRING 
Renniebut Rubber Company, 8 Van Wagenen Street, Newark, N. J. 


DURABLE 






Peete em mmm mmm ewe eens 


EEE EERE OEE RE EERE HEHEHE eee 


Montreal 


Representatives Wanted 


Would you consider exclusive agency on complete 
line of leather goods’ Progressive dealers and 
live salesmen will find the solution to recent busi- 
ness depression in our liberal distributors offer. 
Address CZ-10 care Office Appliances, Chicago 








EMI-HEX 
PENCIL 


has won popularity through quality alone. 
from coast to coast by the best stationers. 
Made By 
PENCIL EXCHANGE, JERSEY CITY, N.J., U.S. A. 


THE 


Sold 











Either Agency or Price Protection Proposi ion 


KEYSTONE CARBONS 


AMITY RIBBONS 
KEYSTONE CARBON PAPER MFG. CO. 


R.A. BECK, GENERAL SALES AGENT 


@20 Seuth Wabash Ave., CHICAGO 


New Orleans Los Angeles 


New York 
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SPECIAL ASSORTMENT 


Box containing over 200 display hooks 
taken from our stock Different styles sure 
to please you. Every store should have at 
least ten boxes at this special offer. Sent 
prepaid for dollar bill. 


McCORKLE ENSIGN CO. 
428 ERIE STREET ELMIRA, N. Y. 


Send for price list 











UHL STEEL 


The Line with a Future 


The Toledo Metal Furniture Co. 
TOLEDO, OHIO 














GE \graxee 
edding 
GEV ons 
ce. Aa- 
ents, 
ry Dasness 
JN ooteel De rs 
and Social Stationery. h grade 
direct a. makers. 
Samples s ond 5 ces sen ciadiy nished.*State kind 
of samplesdesired. American Embossing Co., Buffale, H. Y. 
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py Back to Pre-War Prices 


Moore Push-Pins 
Glass Heads—Steel Points 


Moore Push-less Hangers 
“The Hanger with the Twist’ 


To Hang Up Things 
Also Manufacturers of 
Moore Push Maptacks and Thumbtacks 


These world famous articles, constantly 
advertised, are always in demand. 


Price List and Descriptive Matter on Request 


Moore Push-PinCo. 


Wayne Junction Philadelphia, Pa. 

















Heavy Duty Die Cutting, Tab Cutting, and Paper Punching 
Machines. Bookbinders’ Equipment. Loose Leaf 
Metal Parts and Devices 


Booklet on Request. 


225 N. Michigan Avenue - - CHICAGO 











Office Furniture 


The General Fireproofing Co., Youngstown, Ohio 











GOLD PENS~au Shapes and Styies 


Imprint 
Work a 
Specialty 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St, New York 











READY FOR DELIVERY 
The Original Tim Calculating Machine 
Representatives now wanted for Can- 


ada and Cuba, and the principal cities 
of the U. 8. 


THE TIMES-INTO CO. 


Sole Agents North America 


General Offices, 5 N. Wabash Ave., Chicago 








‘fami IRISH PAPER CO., Manufacturers 








SPEEDMo Moistener 


REG. U.S. PAT OFF. 





The “New-way” for stamps, 
labels, envelopes, fingers. 
Guaranteed fast seller. 
Liberal dealer discounts. 


RIVET-O MFG. CO. 


Dept. P. ORANGE, MASS, 














DEALERS & SALESMEN 


Nielson’s typewriter cushion foot 
is the finest on the market. This 
shock absorber really cuts out 
noise and increases speed 
operator. We make “Stayon# 
rubber platen twirlers, typewriter 
felt pads end pneumatic type. 
writer speed keys. 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago 





ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

e make all size rolls. 
Write for prices’ giving detailed specifications. 








BUFFALO, N. Y. 


MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
Machines and all delicate machinery. 
o come | ae sagen comple nd price colorless. 
il f 
MORTON MEG. CO. Louisville, Ky. Ky USA. 


rt orders given careful attention 








% @ 








WRITE US FOR PRICES 


On adding, listing and calculating machi typewriters, m' 
dictaphones, checkwriters, duplicati “machines mail 
clocks, safes and steel lockers, new ure, and 
all office devices. 

We are the largest dealers of the kind east of the poate peounnaios 
and will save you half on your office needs. first-class; noth- 
ing cheap but the price. rite Today and Save Money. 


Chicago Safe & Merchandise Co. Zar, zw tid 








SHIRLEY PENS 


are sold to consumers, only where not 

represented. Order from your Jobber, or 

NATIONAL SUPPLY COMPANY 
Distributors INDIANAPOLIS 


Send for samples, including our two newstyles 











FEATHERWEIGHT EYESHADE tie 
The shade one takes your = 





y 

dent; can be carried in hat or rolled up in a 
i the pocket. Visor wider 

ecommend the opaque for 


The Suateemmen Eyeshade Ce., Merchantville, N. J. 
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Polar Specialties— 


Office appliances and specialties are very many and widely 
different. Yet, a merchant should have a complete stock. 
This is recognized as not only impossible but impracti- 
cable. To handle a line that covers the field in the 
most extensive manner is, then, his only alterna- 
tive. Around this specific idea the Polar Line 
was constructed—everything for the office 
needs. Thus, from time to time, to 
keep pace with the rapidly progress- 
ing age, we have added every 
modern efficient article possi- 
ble until at the present it 
is known as one of the 
most complete in 
existence. 


Not only are 
Polar Specialties de- 
sirable because of their 
variety but, also, because 
of the quality that is em- 
bodied in the articles themselves. 
It is this feature, indeed, which 
accounts for the return of your cus- 
tomers—in other words insures your re- 
peat orders. In every instance Polar products 
represent the highest quality — for this is the 
basis of our popularity. Write us now and we will 
explain our propositicn to you. 


The Polar Manufacturing Co. 
103-107 N. Marshall St. Philadelphia, Pa. 
OUR LINE CONSISTS OF 40 OFFICE ITEMS 



























































































































































































v FOR EVERY OFFICE v 


vw” 
GORDON ' BROWN PENCILS 
v KROMA'PASTE ~- 
DESIGNED TO PLEASE 
ALWAYS READY 
DISPLAY THESE PRODUCTS 
* WATCH YOUR SALES «= 


Teste Amenican Greavon Company 


SSIAGSA6SHtew 1635 
SANDUSKY = O8TIO- = > -REW YORK 
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Ready for 


Business 


Vacations are over. 
man is ready for business. 
ready to supply him with 
needed to refurnish his office? 


The business 
Are you 
chairs 


Here is a sample of the extra- 
ordinary values contained in the 


Murphy Office Chair line. 
Made of selected White Oak, with 


beautiful grain effects and finished in 
Light Golden Dull to match the 


modern desks. 


It is sure to make friends. Order 
today. You will not be disappointed. 


Murphy Gair @mpavy 


INCORPORATED 
Owensboro, Kentucky 





No. 8267 
Made in Four-piece Set 











Good 


Furniture 
Pays 


6619-B—Mahogany 


It pays the manufacturer because it is easier for skilled 
workmen to build well with good materials than to 
skimp the work and use inferior lumber. It pays the 
dealer for it establishes his reputation among thinking 
business men, reduces his cost of doing business and 
widens his profit margin. It pays the user through 
genuine service and convenience it affords. 





Business men appreciate good quality furniture now 
more than ever before—they realize it is cheapest in 
the end and that the extra cost is countered by per- 


manent good service. Herein is a real opportunity for 
the dealer—let us send you our catalog. 


NATIONAL DESK COMPANY, HERKIMER, N. Y. 
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Made of rock maple in natural color, varnished. Scaled on bevel. 


| 
12” single bevelled; 7/8” x 1/8” 
| No. 28-20 


| Illustrating one of our best school ruler numbers that is widely used. 
Supplied in various scalings— 


1/16 inch—1/8 inch—1/4 inch—1/2 inch—1 inch. 


Write for quotations and new catalog. 


AMERICAN MFG. CONCERN 


FALCONER, N. Y., U. S. A. 


| 
| 
| Established 1807 Ruler Makers Since 1888 
| 
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“MI B 99 To us “M.B.” stands for “MON BUREAU” 
® 


{0.00000 


To you “M. B.” stands for “MORE BUSINES” 


This magazine has been in France the pioneer of modern business methods; 
it is the reason why it has gained so high a reputation among the most pro- 
gressive business men of this country. 


ATT 
" { 









If you advertise your goods in M. B. you are sure to 
reach the very public that is interested in your goods: 
office furniture and general modern office equipment 
of every description. Not only will your ads be read 
by a large and sympathetic public but your copy 


stands every chance of being believed, as M. B. 
in its capacity of an expert. in sound business methods 
has won the confidence and affection of its readers. 


ITEULNNEELOU 


If you want to appeal to the most progressive French 
firms, M. B. is the very medium for your advertising 
You need not apply to any other. Just concentrate in 
M. B. Remember that its initials stand for “MORE 
BUSINESS” for you and write teday for a free copy of 


this live wire publication. 


oneal “MOR BUREAU,”’ 52, rue des Saints- Hees avis T. Fra rance 
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Steadiness 


There is three cornered satisfaction and contentment in the sale of Bushnell’s 
Paperoid products—the customer, the stationer and ourselves. 


Steadiness is the keynote—steady 
value, steady prices, steady service 
—and for the dealer, steady demand 
and publicity for the product. 





The “Paperoid” trade-mark stands for all of this—without reservation. 
Alvah Bushnell Company 


Manufacturers of Filing Containers that Function 


925 Filbert Street 
Philadelphia 


3 Park Row 
New York 





























DIXONS 
THE THOROBRED ELDORADO 


When the going is 
hardest, the thorobred 
leads the field. 


How close this is to 
the real truth is shown 
by the demand that 
continues to OTOW for 
D1Ixon’s ELDORADO. 











JOSEPH DIXON CRUCIBLE COMPANY, Pencit Dept. 98-J, Jersey Crry, N. J. 
Canadian Distributors A. R. MacDougall & Co., Ltd., Toronto 
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THE GUNN ‘TINO DESKS 


Exclusively Equipped with 


INLAID “LINO” WRITING BEDS 
(PATENTED) 

Satin 

Lacquer 


The new color 
scheme finish 
with oxidized 
silver trim- 
mings, in 
matched suites. 


500 Grade 
Wood Steel Desks 


Made with 
inlaid Lino 
slides and 
writing beds. 


All steel drawers 


in pedestal 





The Gunn “*Lino”’ Desk and Tables are Superior in Style and Service because 
they are equipped with inlaid ‘*Lino’’ Writing Bed. No Glare—restful to the 
eye wears like iron—feels like kid—impervious to stain. 


Full particulars on request 


The Gunn Furniture Company, 4°'2n 


NEW YORK BRANCH, No. 11 E. 36th Street 























Impressions 


A Magazine for Progressive People 


RE is no magazine in the world just like Impressions. It treats business as the most 
important thing in material life and shows in a fascinating manner how easy it is to get pleas- 
ure and a living atthesametime. There are no technical articlesin Impressions. The great 

subject of business is handled in a way which provides inspiration for all, whatever their profession 
or trade or calling. Impressions stands for better business and better living in the highest sense 
of the term. It is the monthly mentor of our biggest business men, and in its own circle, carries 
an influence more powerful than outsiders can understand. It is 
edited by G. E. Whicehouse, who, in a remarkably short time, has 
earned for himself an international reputation for being the most 
interesting, yet fearless, writer on business subjects. He writes a 
large part of the magazine each month; says what he thinks, and Two Dollars 
thinks so nearly right that big men believe in him and applaud his 
views. Impressions is a big magazine, I|1x9} in., with 96 A Year 
pages, full of sound editorials and high grade advertising. If you 
believe in progress, you will like this magazine, though you may Send a two dollar bill 
not agree with everything it prints. —you will get it back 
right away if the first 


Impressions Publishing Co., Ltd. | sumbertaistosatisty 


36 King St., Covent Garden, London, W. C. 2., England 
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‘‘We can see the past, and seeing it feel more hopeful for the future.’’ — Abraham Lincoln. 


high stools. 





THE “ATWOOD” 
No. 6625-16P 


CROCKER 
CHAIRS 


A chair for every purpose 


HAVE YOU SEEN the new “Atwocd?”’ 
It is an innovation in typewriter chairs and 
Improved comfort is supplied 
by our patented two-post back, which also 
increases greatly the chair resistance. The 
iron is adjustable and constructed with a 
minimum of parts. The Crocker “‘Atwood”’ 
is now ready for delivery. 


We will gladly send you particulars. 


Shown at 
Furniture Exchange Central Market Furniture 
Building Building 
Grand Rapids 1414 S. Wabash Avenue 
Michigan Chicago 





CROCKER CHAIR COMPANY 


Sheboygan, Wisconsin 






THE “ATWOOD” 
No. 6625-1-6-P-E 


BRANCHES: Chicago New York Minneapolis Oakland 





The Machine with Automatic Division 


latest calculating machine is a product of 
Switzerland. It is designed for rapid work in Divi- 
which is ABSOLUTELY AUTOMATIC You 

rely set your two factors and turn the crank 
til the desired number of places are recorded in 
he Quotient. The turning of the crank is contin- 
uous, while the shifting of the carriage is AUTO- 
MATIC. Lightning-like results obtained without 
ntal strain. Compact—Portable—Simple to Op- 





‘‘The Madas”’ Calculating Machine 


for Multiplication—Automatic Division—Addition—Subtraction 





“The Millionaire” Calculating Machine 
The Durable Machine 


The only calculating machine that requires but one 
turn of the crank for each figure in the Multiplier 
or Quotient. We are now carrying a full line of 
these wonderful machines and deliveries can be 


made without delay. “The Millionaire” can be sup- 
plied in eifher Hand Operated, with or without key- 
board, and Electrically Driven, with or without key- 
board. 


W. A. MORSCHHAUSER, Sole Agent, 1 Madison Ave., New York City 
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DAVIDS 


ELECTRO CHEMICAL WRITING FLUID 


is free flowing, non-corrosive and 
waterproof—writes a brilliant blue 
changing to an intense black. 


QUALITY INK 
THADDEUS DAVIDS INK CO., Inc 


Inks Adhesives Sealing Wax Carbon Papers and Ribbons 





NEW YORK CHICAGO BOSTON 

















<=; HANDA ee FANN An Equal Chance and ‘Mita 
MITAL Handa”’ (mighty handy) out- 
MITA SS sells any other make of 


The up-to-date Typewriter Cabinet Typewriter Cabinets 





“Mita Handa” is the fast selling 
Typewriter Cabinet, because it is 
matchless in value. 





The “Mita Handa” captivates the 
most critical, gives perfect satis- 
faction and makes every ‘Mita 
Handa” owner an ardent ‘Mita 
Yanda” booster. 


That is the reason why ‘Mita 
Handa” dealers make money. 


Write today regarding agency 


The Celina Specialty Co. 


Celina - - Ohio 
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It isn’t a question of how much your maker of 
Typewriter paper will cut his figures as it is how 
much of a figure does your maker cut. 


Parchment Deed 


Superlative Quality and Strength 
for Legal Documents 


Credential Bond 


A Quality Paper for all around 
uses at a moderate price. 


Manuscript Covers 


of Dependable and Durable Qual 
ity to meet exacting requirements 


Permanent Record 


A Dependable, Enduring Paper 
for General Commercial Use. 





THE TOP-NOTCH PAPER IN THE THUMB-NOTCH BOX 


Since 1839 we have been making Paper. As the Oldest Makers of Typewriter Papers 
ve therefore have gained a prestige and reputation excelled by none — with the result 
that Southworth Typewriter Papers have an every day demand which is an asset to 
the Stationer, be he large or smalh 


Samples and prices are yours for the asking 


SOUTHWORTH COMPANY 


The Oldest Manufacturers of Typewriter Papers in the World 


Mittineague, Massachusetts 
San Francisco Office—444 Market Street 


I< 


Pe 


O.K. Even Print Device i: Multigraph 


Every Letter an Original 


yes invested your money in the Multigraph to attain results in 
your advertising—do you realize that the heavy short line re- 
duces those results? 


Your prospect knows that with actual typewritten letters the 
“Dear Sir” and “Yours truly” are not heavier than the body of the 
letter. To keep him from throwing your letters in the waste-basket, 
you possibly tried filing down the type to lighten the impression, and 
spoiled whole fonts of type so that many characters failed to print up 
on subsequent letters. Why take a chance on this when you can 
remedy the whole matter with the 


O.K. Even Print Device 


SEND FOR SAMPLES OF WORK 


O.K. MULTIGRAPHING CO., Lincoln Bldg., Philadelphia, Pa. 


suvneneccvocavsneneenccceccocuuavaneeceencececauasnssgseenacceocacossecesenseeevousssscenssnnoosoiunnsneniiidé 
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Itless Flexi-Post Bi 


Fau 





need for extra binders. Two-inch expansion at all times. 


firm compression. Posts do not protrude through top 
Sold by Leading Stationers 





— y a a — 


v, 


‘The Binder that Grows with the Business’’ 
Link post construction. Adjustable to varying capacities. No Stationers Loose Leaf Co. 


.@¢# 





The Sun 


. : ~_| Never Sets 


-— on the 


Faultless 


No greater tribute can be 
paid the Faultless Flexi- 
Post Binder than the fact 
that it is used all over the 
world. Discriminating buy- 
ers and users recognize in 
the Flexi-Post certain ex- 
clusive features not found 
in any other binder—fea- 
tures that mean a saving in 





nder time and money. 


Write for catalog ‘‘AO’”’ 


Posi- Milwaukee Chicago New York 


tive locking feature holds one sheet or a thousand under a 


cover. Manufacturers of the Largest Line 
of Loose Leaf Devices in the World. 


















BYRON 
WESTON CO. 
LINEN RECORD 












e 
DEFIANCE BOND 


We will send sectional sample books of 
any or all of these papers upon request. 


BYRON WESTON COMPANY =. 


FOR long, hard _ service, Byron 
Weston Co. Ledger Paper is un- 
equalled. It is firm and flexible, with 
a perfect writing surface, smooth 


and hard. 


WAVERLY LEDGER Paper is an excellent 
medium-priced commercial stock, corre 
sponding in grade with the Flexo (Hinged) 
Ledger Paper. 


FLEXO LEDGER Paper has the famous 
Weston Built-in-the-paper hinge. A con 
venient sheet of very high quality at a 
reasonable price. 


MADE ESPECIALLY for Machine Book 
keeping, Typocount Ledger Paper has an 
unusual strength and flexibility. Its writ- 
ing surface is particularly adapted for ma 
chine work. 


DEFIANCE BOND is a correspondence 
paper of the quality and standing of Byron 
Weston Co. Ledger Paper. Made for all 


high grade business purposes. 


- - + DALTON, MASS. 
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AN IDEAL WORK BENCH FOR ALL BUSINESS OFFICES 





The New Shelbyville Corporation Desk 


“A REAL BUSINESS ACCELERATOR” 


Made in Oak and Mahogany 
50’-54"-60" FLAT TOPS ONLY— With or without Linoleum Tops — Write Today. 


SHELBYVILLE DESK CO., SHELBYVILLE, IND. 








MASTER GRADE 


Remanufactured Typewriters 


Any Quantity Immediate Delivery 


Underwoods our Specialty 


Our factory facilities make it possible for us to offer 
prompt and efficient service to dealers who require 
quantity shipments at regular intervals. 


WHOLESALE TYPEWRITER CO., Inc. 


326-330 Broadway New York City, U.S.A 
Cable ‘‘Saletype’”’ 
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Shaw-Walker Quality 
and Publicity the Secret 
of Shaw-Walker Sales 


HERE are two decisive reasons why 
the Shaw-Walker Filing Equipment 
is the most desirable of its kind for a 
dealer to carry. 
One is the “Built Like a Skyscraper” 
quality of the Shaw-Walker line 


—a steady, sturdy, dependable quality 
that never fails to stand up to its job. 


The other is the continuous Shaw- 
Walker publicity, reaching the very peo- 
ple who use filing equipment. 


—a publicity that has all the “Built Like 
a Skyscraper” ruggedness of the product 
it advertises, and therefore actually sells 


the consumer. 

\Ve want only those dealers who realize 
the full value of such quality of product 
and publicity, and who know how to cap- 
italize on them. 

For such dealers we have a proposition 
to offer—a long-time arrangement that is 
“Built Like a Skyscraper.” If such a 
proposition would interest you, drop us a 
line and we will send a representative to 
talk it over with you. 


HAW-WALKER 


Complete Lines of Filing Equipment in Steel and Wood, 
and Indexes for All Files 





New York Chicago 
St. Louis Detroit 
Pittsburgh 


Home Office and Factory, 


Philadelphia 
Washington 


Minneapolis New Orleans 


Muskegon, Michigan 
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Empire Ledger for Public Accountants 


UBLIC accountants, efficiency engineers and business organizers 
deal with cold facts and figures. They see so much inefficiency in 
bus ness that they are quick to recognize real efficiency. 


That is why Empire Hinge Ledger is used in the offices of public 
accountants and is recommended by them to their clients because of its 
time, labor and money-saving features in the accounting room. 


The Hinge is the reason. It permits rapid posting with no petty annoy- 
ances. The sheet lies perfectly flat without flapping and the bookkeeper 
can write to its very edge easily and accurately. 


Stationers who do not know of this modern bookeeping paper, are urged 
to write today for full information and samples. 


EMPIRE PAPER CO. 
725 S. Wells St. Chicago Illinois 


EMPIRE 
iLEDGER 


> 
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CHICAGO’S 
NATIONAL BUSINESS SHOW 
COMES NEXT MONTH 


TIME—Week of September 1 9th 
PLACE—-COLISEUM 


This will be the biggest and most comprehensive Exposition of 
Administrative Methods and Equipment ever held in Chicago. 


18th Annual 
NATIONAL BUSINESS SHOW 


IN NEW YORK 


TIME—Week of October 17th 
PLACE—Central Mercantile Bldg. 


Over 80,000 square feet of space on one floor of the Central 
Mercantile Building at 6th Avenue, 18th and | 9th Streets, will be 
used to accomodate exhibits. This is the largest place ever used for a 


NATIONAL BUSINESS SHOW. It is considerably more than 
twice as much space as was available in Madison Square Garden 
before the swimming pool was built, which precluded the use of that 


building. 


At these National Business Shows every facility 
will be provided to make it easy for visitors to get 

ersonal demonstrations of the leading time and 
ow saving appliances and systems. ‘‘Service well | 
rendered” is the aim of exhibiting manufacturers | 
and they welcome an opportunity to earnestly help 
in the solution of business administration problems. 


ANNUAL BUSINESS SHOW CO. 


FRANK E. TUPPER, President 
50 CHURCH STREET NEW YORK 
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Sengbusch Service 


Service and satisfaction are sold with the 
Sengbusch Desk Family. This Desk Family 
has won the enviable position of leadership by 
its splendid performances in every line of 
business. Nothing can be asked of a desk 
family which the Sengbusch cannot fill. It is 
serviceable — satisfactory — economical— effi- 
cient—convenient—and sanitary. 


By keeping your ink in the Sengbusch Self- 
Closing Inkstand, you are assured of 100% re- 
turn on your ink. It absolutely prevents any 
evaporation. Never permits the pen to be 
dipped too deep and in that way cause blots. 
\n inkstand for every purpose and every 
purse 


The Sengbusch Mucilage Applier places 
mucilage exactly where it is wanted, without 
cumming the fingers or dropping mucilage 
about as the old brush method is liable to do. 








Utility 
Durability 
Cleanliness 


Economy 























\nd the old fashioned unsanitary sponge 
moistener has gone into the discard with the 
advent of the Sengbusch Ideal Motstener. 
Pure white—it is a thing of beauty as well as 
utility. Wherever a motstener is needed the 
Ideal crowds the job fuh. 


Attractive and effective advertising matter 
furnished free, imprinted with[your name. 


The Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building 
Milwaukee 
Wisconsin 


(1569) 
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T-e-n-S-1-0-n 
Mail Containers 


The 


Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 














are used in every line of business and they 
cover the mailing needs of any and all of 
your customers. 


The TENSION line includes open-end 
tension envelopes, double metal - clasp 
envelopes, single metal-clasp envelopes, 
metal-flap clasp envelopes, document 
envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you’ve 
seen everywhere and the Metal - Clasp 
Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself 
an education in mail containers. Send 
for a copy. It’s yours for the asking. 


Tension Envelope Co. Inc. 
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New Orleans 


Business Increase Y our Business 
Show in the South! 


The New Orleans Business Show 
carries the official endorsement 
of the South’s leading Financiers, 
Office Appliance Dealers, News- 
papers and Commercial Organi- 
zations. 


Provides an unequaled method 
of acquainting the public with 
the manufacturer and his mer- 
chandise. 


Is an exceptional opportunity to 
advance the office appliance in- 
dustry. Take advantage of it 
and secure your exhibition space 


now. 


October 
31d to 8th 


Times-Picayune Building 





Business Show 


ROBERT HAYNE TARRANT, Manager 


P. O. Box 15 NEW ORLEANS Of fice--733 Canal St. 
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BIG CUT in Cost of 


Canvas Bound Transfer Binders 


Get Samples and 
Make Comparisons 

These Adams 
Canvas Bound 
Transfer Binders 
are not “Bargain 


Your customers 
will welcome the 
Adams Economical 
Transfer Binders. 
They are made of 
strong binder’s 
board, covered with Made,” but are our 
gray canvas. They new standard qual- 
cost much Jess than any canvas ity of material and manufacture, 
binders you have been able to made for the trade that appre- 
offer, yet they will give practically ciates a genuine saving. Standard sizes 
the same service. and punchings for all standard sheets. 





YOU CAN MAKE A BIG HIT BY RUNNING 
A SPECIAL SALJFE ON THESE BINDERS 


ra T.ADAMS MFG: (Cone W 


6796 -98 South Chicago Ave., CHICAt} O, U.S.A. © 





Eastern Representative—WM. H. BASSINGER, 377 Broadway, New York, N. Y. 
Western Representative—T. J. CARDOZA CO., 455 Mission Street, San Francisco, Cal. 


(1637) 
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address 800 envelopes in which a Boston broker 


] It required this girl’s entire time every day to hand- 
( mailed his daily market letter. 





=e ——— 
pay 


Last week she stenciled the 800 addresses into Ad- 
dresserpress address cards. She did this with her 
regular typewriter in less than six hours. 











She filed the 800 address cards in alphabetical order 
in this special cabinet—filed them just like index 
cards. 


And now each day when the market letter is ready 
to be mailed— 














she puts the address cards 
Addresserpress 





and as fast as she can turn the hand crank the ad- 
dresses are printed on the envelopes at a speed of 800 
addresses in 30 minutes. 





AGENTS WANTED in Cities of 
from 25,000 to 125,000 population. 


THE ELLIOTT COMPANY, 140 ALBANY 





SEND FOR OUR 
SPECIAL PROPOSITION 


STREET, CAMBRIDGE, MASS. 
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SAFE-CABINET 


Record Protection Service 


Complete record protection service demands a line of 
standard products which will give efficient housing for 
all the records of a business in all its departments. 


The many sizes in which THE SAFE-CABINET is 
made and the diversity of its filing interiors decided The 


McCreery and Company Department Store of Pittsburgh 
to standardize on ““The World's Safest Safe.” 


The illustration shows SAFE-CABINETS placed 
under bookkeepers’ desks to provide instantly accessible 


protection. THE SAFE-CABINET is also used in all 


the other departments for housing valuable records. 




















THE SAFE-CABINET COMPANY 


Largest Manufacturers of Record Protection Devices in the World 


MARIETTA, OHIO 
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Merchants need National Cash Registers 
now more than ever before 








@) They stop mistakes. 
(2) They stop losses. 


@) They decrease expenses. 
@) They improve trade. 
©) They increase profits. | | 


We make cash registers for every line of business. 


Priced $75 and up. | 


Easy payments. Liberal allowances for old registers. | 








Old registers bought, sold, repaired, and exchanged. 


NATION AL 


CASH REGISTER CO. 


DAYTON. OHIO. 
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A line that moves 
every month in the year 





“That's the first letter I dictated—— 


twenty-five years ago” 
t @ generation ago, at a beginner in busie Ne 
The copy, written with 


Nie 

dnc 

Carter ( 
t happened hack to his desk out of « 


You can rely on 
CARTER CARBONS 
as you rely on Carter Ina 


CARTER 
CARBONS 

















HIS page from August System 


is one of a monthly series 


which talks to the 200,000 leading 


business executives of the country 
about the permanence of Carter 
Carbons and Ribbons —that per- 
manence which is the backbone of 
Carter quality. Dealers. will do 
well to watch for this page and to 
feature their Carter Carbons and 
Ribbons as it appears. 


AT fF) 
SK / 


Qos” 





is a line to rely on! 


= month in the year there’s 


demand tor Carter Products. 


There is Carter’s Fountain Pen Ink for 
summer travelers, Cico for mounting 
and sticking things. Ina month or two 
you'll have insistent demands for Car- 
ter’s school goods. Carter’s Writing 
Fluid, Inky Racer, Stamp Pad Inks, etc.., 
know no seasons but sell continuously 


Month in, month out, the Carter ling 
keeps moving, consistently advertised 
over the nation like the adv. on this page 
Every Carter Inx Product helps every 
other to maintain a high level of sales 
with low inventory. 


Ask your Carter salesman to help you 
profit more on a standard line. 


THE CARTER’S INK COMPANY 


Manufacturing Chemists 


BOSTON NEW YORK 
CHICAGO MONTREAI 

















Standardize on a Standard Line 
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Handle All Their Figure Work with Comptometers 


W. T. Randall, Auditor of the <i | 
Gibson Co., Indianapolis, says: : ee ; an 






“For 10 years we have relied entirely upon 
Comptometers to handle all our figure work. We are 
satisfied that they are as necessary to our progress as 
anything we own. 


*‘Comptometers handle all our extensions on 
invoices, check incoming bills, figure the per cent of 
sales and cost, check statistical work and sales records, 
and last, but a mighty important use, calculate our 
inventory. On inventory work alone we consider the 
Comptometer absolutely indispensable. 


‘“‘Comptometers fill every requirement—they 
are both accurate and speedy, save time—relatively — - 

low original cost and practically no maintenance. The Comptometers at work in the Gibson Company, Indianapolis, ‘Ind. 
Controlled-key on the Comptometer is one of the 

biggest, if not the biggest, features, and makes this 

machine as accurate as is humanly possible. 

‘“‘Were we still using the old hand and head If not made by 
figuring way, we would require just twice the figuring Felt e Tarrant, 
force we now have. Four Comptometers do the work ut s not a Comptometer 
today, which means that we are saving in salaries 
alone about $5,000 every year.” 


FELT & TARRANT MFG. CO., 1713-35 N. Paulina St., CHICAGO 
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T152NYAX540AM 15 JUN 21 MARCONI 
VIA M NEW YORK 


LONDON ENG 
WOODTYPE 
CHICAGO 


CURTIS ON WOODSTOCK TYPEWRITER 
WINS EUROPEAN SPEED CHAMPION- 
SHIP AT MANCHESTER BEFORE 

9000 SPECTATORS 


SUPERTYPE 


WOODSTOCK TYPEWRITER COMPANY 
35 N. Dearborn St. CHICAGO, U. S. A. 
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Used by 
Government 
Offices, 
Business Houses 
and 
Individuals 
Throughout 
the Civilized 
W orld 
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A Pioneer— 
Then and Now 


ROM the day it was invented, the Oliver 
Typewriter has symbolized progress. As 


all remember, it was the first to bring vis- 
ible writing—since adopted universally. 

And year by year The Oliver has ranked as 
the leader in design. Its betterments have in- 
fluenced the whole industry. 

The Oliver No. 9, our latest and best model, 
has never been equaled. Its basic superiorities 
cannot be obtained elsewhere. 

For instance, The Oliver alone offers that 
great advantage, an arch-shaped typebar, which 
affords downward printing. 

This construction, an Oliver idea since the 
beginning, solves many problems. 

It insures permanent alignment, it gives 
lighter touch, it brings clearer impressions. And 
it adds to the fame of The Oliver for durability. 

The Oliver offers all that is obtainable in the 
finest standard typewriter PLUS its own exclu- 
sive betterments. Such a combination is not to 
be overlooked by the buyer who insists on the 
most for his money. 

No buyer, whether he is figuring on one or one 
huridred, should decide which is the best until he 
is familiar with The Oliver. Comparisons will 
enlighten. 


The Oliver Typewriter Company 


152-B Oliver Typewriter Bldg., Chicago, III. 
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